
S. HRG. 101-77, Pr. 3

OVERSIGHT OF THE TRADE ACT OF 1988

HEARINGS
BEFORE TIE

COMMITTEE ON FINANCE
UNITED STATES SENATE
ONE HUNDRED FIRST CONGRESS

FIRST SESSION

ON

SUPER 301-FOREIGN TRADE BARRIERS

AND

SPECIAL 301-PROTECTION OF INTELLECTUAL PROPERTY
RIGHTS

MAY 3 AND JUNE 14, 1989

(Part 3 of 3)

Printed for the use of the Committee on Finance

U.S. GOVERNMENT PRINTING OFFICE

21-70.5- WASHINGTON : 1989

For sale by the Superintendent of Documents, Congressional Sales Office
U.S. Government Printing Office, Washington, DC 20402



COMMITTEE ON FINANCE

LLOYII BENTSEN, Texas, Chairman
SPARK M. MATSUNAGA, Hawaii
DANIEL PATRICK MOYNIHAN, New York
MAX BAUCUS, Montana
DAVID L. BOREN, Oklahortia
BILL BRADLEY, New Jersey
GEORGE J. MITCHELL, Maine
DAVID PRYOR, Arkansas
DONALD W. RIEGLE, JR., Michigan
JOHN D. ROCKEFELLER IV, West Virginia
TOM DASCHLE, South Dakota

BOB PACKWOOD, Oregon
BOB DOLE, Kansas
WILLIAM V. ROTH, JR., Delaware
JOHN C. DANFORTH, Missouri
JOHN H. CHAFEE, Rhode Island
JOHN HEINZ, Pennsylvania
DAVID DURENBERGER, Minnesota
WILLIAM L. ARMSTRONG, Colorado
STEVE SYMMS, Idaho

VANDA B. MCMURTRY, Staff Director and Chief Counsel
ED MInALSKI, Minority Chief of Staff

(11)



CONTENTS

WEDNESDAY, MAY 3, 1989

OPENING STATEMENTS

Page
Bentsen, Hon. Lloyd, a U.S. Senator from Texas ..................................................... 1
Packwood, Hon. Bob, a U.S. Senator from Oregon ................................................... 2
Baucus, Hon. Max, a U.S. Senator from Montana ................................................... 6
Riegle, Hon. Donald W., a U.S. Senator from Michigan ......................................... 8
Danforth, Hon. John C., a U.S. Senator from Missouri ............................................ 10
Heinz, Hon. John, a U.S. Senator from Pennsylvania .............................................. 12
Roth, Hon. William V., Jr., a U.S. Senator from Delaware ..................................... 14
Chafee, Hon. John H., a U.S. Senator from Rhode Island ....................................... 16
Rockefeller, Hon. John D., IV, a U.S. Senator from West Virginia ....................... 16
Daschle, Hot. Thomas A., a U.S. Senator from South Dakota ............................... 18
Moynihan, Hon. Daniel P., a U.S. Senator from New York ................... 21
Bradley, Hon. Bill, a U.S. Senator from New Jersey ............................................... 23

COMMITTEE PRESS RELEASE

Senator Bentsen Announces Third in Series of Oversight Hearings on the -
T rade A ct of 1988 ........................................................................................................ 1

ADMINISTRATION WITNESS

Hills, Hon. Carla A., U.S. Trade Representative ....................................................... 3

PUBLIC WITNESSES

Archey, William T., vice president, international, U.S. Chamber of Commerce,
W ash in gton , D C ............................................................................................................ 28

Perkins, Robert A., vice president, Washington affairs, Chrysler Corp., Wash-
in g to n , D C ...................................................................................................................... 3 0

Procassini, Andrew A., president, Semiconductor Industry Association, Wash-
in g to n , D C ...................................................................................................................... 3 2

Lovett, Stephen M., vice president, international trade, National Forest Prod-
ucts Association, W ashington, DC ............................................................................ 34

WEDNESDAY, JUNE 14, 1989

OPENING STATEMENTS

Bentsen, Hon. Lloyd, a U.S. Senator from Texas ...................................................... 43
Packwood, Hon. Bob, a U.S. Senator from Oregon .................................................... 44
Riegle, Hon. Donald W., Jr., a U.S. Senator from Michigan ................................... 45
Baucus, Hon. Max, a U.S. Senator from Montana .................................................... 46

COMMITrEE PRss RELEASE

Senator Bentsen Announces Hearing on Super 301 ................................................. 43

(III)



IV
Pag.

ADMINISTRATION WrrNFSS

Hills, Hon. Carla A., U.S. Trade Representative ....................................................... 47

APPENDIX

ALPHABETICAL LISTING AND MATERIAL SUBMITTED

Archey, William T.:
T estim on y .................................................................................................................. 28
P repared statem ent ................................................................................................ . 55

Baucus, Hon. Max:
O opening statem ents ................................................................................................. 6, 46
Prepared statement ............................................. 59

Bentsen, Hon. Lloyd:
O pening statem ents ................................................................................................. 1, 43
Prepared statement ............................................. 59

Bradley, Hon. Bill:
O pening statem ent ................................................................................................... 23

Chafee, Hon. John H.:
O pening statem ent ................................................................................................... 16

Danforth, Hon. John C.:
O pening statem ent ................................................................................................... 10

Daschle, Hon. Thomas A.:
O pening statem ent .................................................................................................. 18

Durenberger, Hon. David:
P repared statem ent ............................................................................................... . 60

Heinz, Hon. John:
O pening statem ent ................................................................................................... 12

Hills, Hon. Carla A.:
T estim o n y ......................................................................................... ...................... 3 , 47
Prepared statements ................................ 61, 63
Responses to questions submitted by Senator Heinz ..................... 66

Lovett, Stephen M.:
T estim o n y .................................................................................................................. 34
P repared statem ent ................................................................................................ . 66

Moynihan, Hon. Daniel P.:
O pening statem ent .................................................................................................. 21

Packwood, Hon. Bob:
O pening state ents ................................................................................................. 2, 44

Perkins, Robert A.:
T estim o n y .................................................................................................................. 30
Prepared statement with attachments ................................................................. 68

Procassini, Andrew A.:
T estim on y .................................................................................................................. 32
Prepared statement with exhibits ................................... 75

Riegle, Hon. Donald W.:
O pening statem ents ................................................................................................. 8, 45
Prepared statem ent ................................................................................................. 83

Rockefeller, Hon. John D.:
O pen ing state m en t ................................................................................................... 16

Roth, Hon. William V., Jr.:
O pening statem ent .................................................................................................... 14

Symms, Hon. Steve:
P repared state m ent ................................................................................................. 83
"Bush Adviser Says That U.S. Punishment of Trade Partners Could

Cause Recession," Wall Street Journal article ............................................... 85

COMMUNICATIONS

American Association of Exporters and Importers ................................................... 86
Automotive Parts and Accessories Association, Inc ................................................. 87
Japan Automobile Manufacturers Association, Inc .................................................. 160
North Carolina Department of Commerce .................................................................. 165
U.S. Council for an Open World Economy .................................................................. 170



OVERSIGHT OF THE TRADE ACT OF 1988

WEDNESDAY, MAY 3, 1989

U.S. SENATE,
COMMITTEE ON FINANCE,

Washington, DC.
The committee met, pursuant to notice, at 10:07 a.m. in room

SD-215, Dirksen Senate Office Building, Hon. Lloyd Bentsen (chair-
man of the committee) presiding.

Also present: Senators Moynihan, Baucus, Bradley, Riegle,
Rockefeller, Daschle, Packwood, Roth, Danforth, Chafee, Heinz,
Durenberger, and Symms.

[The press release announcing the hearing follows:]
[Press Release No. 11-19, April 18, 1989]

SENATOR BENTSEN ANNOUNCES THIRD IN SERIES OF OVERSIGHT HEARINGS ON THE
TRADE AcT OF 1988

WASHINGTON, DC-Senator Lloyd Bentsen (D., Texas), Chairman, announced the
third in a series of hearings on oversight of the Omnibus Trade and Competitiveness
Act of 1988.

The hearing is scheduled for 10 a.m. on Wednesday, May 3, 1989 in room SD-215
of the Dirksen Senate Office Building.

"The 1988 Omnibus Trade and Competitiveness Act requires the U.S. Trade Rep-
resentative to issue the National Trade Estimate report on foreign trade barriers by
the end of April," Bentsen said.

"The Congress intended this report to be a key event in- the Administration's im-
plementation of the Act, because a number of significant trade policy decisions will

based on the information and analysis of foreign countries' practices made in the
report," Bentsen said.

"The timing of this hearing will give the Committee an excellent opportunity to
examine and discuss the report and the upcoming policy decisions, including the pri-
ority country designations under Super 301 that USTR must make by May 30,"
Bentsen said.

OPENING STATEMENT OF HON. LLOYD BENTSEN, A U.S. SENATOR
FROM TEXAS, CHAIRMAN, SENATE FINANCE COMMITTEE

The CHAIRMAN. This hearing will come to order.
We are meeting at a very critical time. What is the best way to

deal with this country's worsening position on trade? A few years
ago, nobody knew. Business took one position, labor took another.
You had the administration on one tack, and the Congress on an-
other. And trade and commercial considerations usually took a
back seat to some foreign policy objective of the moment. Argu-
ments over protectionism and free trade got in the way of finding
fair and practical means of dealing with our trade difficulties.

For some time now there has been a growing consensus on trade
policy, both within the Government and in the business and labor
communities. The consensus that we are beginning to move toward
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is that this country needs an export-oriented trade policy, one that
expands world trade. That is a priority not just for the United
States but for the entire international conkmunity. The importance
of implementing that policy points up how critical the decisions are
that must be made in the coming weeks.

Nations are a little like members of a basketball team: Some-
times they can't decide whether to shoot or pass off. They know
they have to play like a team, but would it really hurt if they tried
just this one shot?

But free nations have to cooperate with each other, whether it is
the free exchange of ideas or goods and services, we need fair and
just rules of conduct. Do we want to achieve our common goal, ex-
panding world trade? Then we have to play like a team. That is
why it is so disturbing to see some of our trading partners uncom-
mitted to improving overall trade. They continue to follow prac-
tices designed to enrich their economies at the expense of others.

Despite the decline in the value of the dollar, the U.S. trade defi-
cit has failed to improve significantly. One country, Japan, has ac-
counted-for most of this continued imbalance. The Japanese share
of the trade deficit in our country increased from 35 percent to 40
percent last year, and to 45 percent in February of this year.

Now, I don't discount the problems in our own economy that con-
tribute to the trade deficit, but it is also clear that a large measure
of our inability to trade with Japan and other such countries is the
continued presence of enormous and pervasive barriers to foreign
products.

A small measure of those kinds of barriers is indicated by the 42
submissions on Super 301 made to the USTR by a wide variety of
U.S. corporations and labor organizations. Some of these organiza-
tions and businesses came forward notwithstanding the possibility
of retaliation in the countries in which they are doing business.

Among the questions that we will be facing today is whether we
need to move immediately against all Super 301 violators, or
whether Ambassador Hills needs some additional flexibility as she
negotiates with them.

Meanwhile, I think one thing is really clear: We need a greater
awareness and sensitivity in foreign capitals to the legitimate trade
concerns of the United States. Lacking that kind of resolve abroad,
we will have to act in our own behalf.

Do we want to play like a team? Sure, we do. But if nobody else
does, we will likely wind up on the bench.

Ambassador Hills, we have selected this day for a hearing on the
implementation of the Trade Act, because of the imminence of
some of the very crucial decisions that have to be made later this
month. And with the many demands on your time, we are particu-
larly appreciative of having you here today.

I would like to defer now to the ranking minority member, the
distinguished Senator'from the State of Oregon.

OPENING STATEMENT OF HON. BOB PACKWOOD, A U.S. SENATOR
FROM OREGON

Senator PACKWOOD. Madame Ambassador, I have a solution for
you. You list all of the countries and all of the practices that are
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listed in the National Trade Estimate-all of them, so that it is
kind of an insult to be left off the list, rather than having been put
on it. You clearly don't have the personnel to pursue 301s on all of
those, so you have to come to a committee and ask us for substan-
tial increases in your budget in order to pursue this.

We will then say no, that we don't want to pursue them all; but
you should pursue the ones that you think are most important. But
then you simply have to pursue them administratively, having
listed everybody as malefactors. And that way, I think you are
completely out of the problem of who's on and who's off, and
what's on and what's off.'

Now, obviously that is half in jest. From the standpoint of poli-
tics and fairness, you have got to list some countries, and we have
all talked to you about which ones we think those are. You have
got to decide, if you list two or three, will that satisfy Congress? If
you list 50, it is too many, probably.

I just hope, in weighing your decision, that you pick the most
egregious practices. Clearly, telecommunications and intellectual
property are specified separately, and you have got to give those a
different consideration; but if you bend to every one of us that calls
you, on every practice that might have some unique character,
then you would have to list more than the major egregious prac-
tices. If you can list the major ones, and win significantly on those,
I have a feeling that a great many other moderate and minor ones
will start to fall into place more rapidly than we think they might.

The CHAIRMAN. I am going to ask my colleagues to defer their
opening statements because of the limitations of time this morning,
and wanting to hear Ambassador Hills. Then, in turn, you will
each have your opportunity to ask questions of her.

Ambassador Hills, if you will, proceed.

STATEMENT OF HON. CARLA A. HILLS, U.S. TRADE
REPRESENTATIVE

Ambassador HiLs. Thank you, Mr. Chairman.
Mr. Chairman and members of the committee, I have filed a

written statement that deals with the National Trade Estimates
Report and those provisions to which you have referred, known as
"Super" and "Special" 301. With your permission, I would simply
summarize the written statement.

The CHAIRMAN. Without objection, that will be done.
Ambassador HimS. The administration's trade policy goals are to

liberalize trade globally through the successful conclusion of the
Uruguay Round negotiations, and to broaden access to foreign mar-
kets by removing formal and informal barriers to U.S. goods and
services.

We will energetically use Super and Special 301 as well as other
negotiating tools provided in the act.

The trade interests of all nations, including those of the United
States, are best served by a global trading system with clear and
enforceable rules, applied equally to all participants.

The global trading system today is often strained by disputes in-
volving unfair trade practices, denial of market access, and viola-
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tions of trade agreement obligations. Such disputes occur most fre-
quently where GATT rules are weak or non-existent.

Our energies in the Uruguay Round are directed to establishing
rules in areas where they nc.w do not exist or are ineffective. Thus,
we seek:

To achieve multilateral agricultural reform;
To expand the scope of international rules to cover trade and

services, protection of intellectual property rights, and trade-relat-
ed investment measures;

To reduce or eliminate tariff and non-tariff barriers; and to
strengthen and reinforce the credibility of the GATT by integrating
developing countries into the trading system, addressing the prob-
lems of subsidies, improving the rules related to import relief, and
enhancing dispute settlement procedures in the GATT as an insti-
tution.

But until we can achieve our goals for the Uruguay Round, we
must work within an imperfect system and take what steps we can
to protect U.S. trading interests.

We will use the negotiating tools contained in the 1988 Act vigor-
ously but, hopefully, constructively to open markets, combat unfair
trade practices, and persuade our trading partners to honor agree-
ments.

On Friday, ahead of the statutory schedule, USTR filed the Na-
tional Trade Estimates Report, which identifies significant trade
barriers affecting goods, services, investment, and intellectual prop-
erty rights. The report provides, where feasible, quantitative esti-
mates of the effects of foreign practices upon U.S. exports. It also
provides information on what actions the United States is taking to
eliminate those barriers.

The National Trade Estimates Report results from a comprehen-
sive interagency effort to gather information. It classifies trade bar-
riers into eight different categories, and this year's report covers 34
countries and two regional trading bodies, which represents our
largest and most promising overseas markets.

The report has been and will continue to be a valuable source of
information concerning the existence and extent of foreign trade
barriers and a useful tool in helping the administration identify
which of those barriers we will devote our resources to trying to
eliminate.

The report is one of the sources of information we will be using
to evaluate priority practices of priority countries for designation
under the Super 301 provisions. In addition, the USTR-chaired
interagency process will review advice from the private sector and
from Congress, as well as the results of consultations with our trad-
ing partners, to determine which practices should be the subject of
self-initiated investigations.

I will submit to the Congress by May 30 our list of trade liberal-
izing priorities as required by the statute. I will identify by that
same date the most onerous or egregious foreign country policies
that deny adequate and effective protection of intellectual property
rights or market access for intellectual property products.

I want to assure you that the administration will use the new
Section 301 provisions to maximum effect to pry open foreign mar-
kets for U.S. exports. I also want to assure you, and at the same
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time our trading partners, that we will administer the Super 301
and Special 301 provisions in a manner that strengthens the global
trading system and increases the trading opportunities for all na-
tions and not as a tool of protectionism.

I view this hearing as an important continuation of the consul-
tive process that we have followed and from which I have benefit-
ed. And I welcome your views on the implementation of the 88 pro-
visions.

[Ambassador Hills' prepared statement appears in the appendix.]
The CHAIRMAN. Thank you, Ms. Hills.
The arrival list is: Senators Baucus, Riegle, Symms, Danforth,

Packwood, Heinz, Roth, Chafee, and Rockefeller.
I have been reading in the newspapers that there is quite a trade

dispute taking place within the administration itself as to what our
trade policy should be. And then I note the "Economist" writing
that it looks like we may finally see an emerging trade policy on
the part of the United States.

On the other hand, I see the Chairman of the Economic Advisors,
yesterday in the Wall Street Journal, saying that, if we wind up
with a series of retaliatory measures -with our trade partners, it
will not only cause a recession in the United States but it could
cause a worldwide recession. Do you agree with Mr. Boskin?

Ambassador His. None of us, not one person on this committee,
nor I, nor Dr. Boskin, want to retaliate. If we are successful in our
negotiations, we will not have to retaliate. What you have given us
is the leverage to have more successful negotiations to carry out
the administration's trade policy, which is to open markets and
expand trade.

The CHAIRMAN. Well answered, Ms. Hills. I totally agree. What
we are talking about here is actually a trade liberalization pro-
gram.

I think about this measure and how it was approved in this com-
mittee. Everyone on the committee, as I recall, voted for it, except
for two members, and they didn't vote for it because they didn't
think it was tough enough.

So, what we are talking about here is a liberalization of trade
and trying to develop a consistent trade policy for our country, not
some kind of ad hoc respond se, where our trading partners also
know where they stand.

Isn't it true-we are talking about Super 301-that the priority
country designation just starts the case, and you still have all the
safeguards of Section 301: the 2-year time limit, mandatory retalia-
tion only for violation of trade agreements. Aren't those, in gener-
al, the provisions of it?

One of the other concerns, of course, is with the trade agree-
ments that we have with Japan. Over the last 10 years the United
States has entered into a great many trade agreements with Japan.
I am not talking about the general agreements like GATT itself,
but we have special agreements to open up specific sectors, such as
telecommunications, lumber, pharmaceuticals, financial markets,
baseball bats, semiconductors-many others-but it has been diffi-
cult to negotiate those agreements and even more difficult to en-
force them. And Japan has been in violation of some of them.
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Do you see these agreements as enforceable under Super 301? Or
is Japan somehow immunized from Super 301 in areas where they
have a special agreement with us?

Ambassador Hius. We will look at trade agreements with any of
our trading partners that are allegedly in breach, evaluate whether
they are in breach, and, if they are, "nke action as required by the
statute. We neither treat Japan differei-tly or more harshly. We
try to deal with our trading partners evenly, and otr trade strate-
gy is to cause markets to open for the international trading system,
not just for the United States, so as to expand trade. And that is
our goal with respect to negotiations that will follow this 361 con-
sultive process.

The CHAIRMAN. In looking at the priority country designatioxis
under the Special 301 for intellectual property, you are allowed by
the Trade Act to consider how cooperative a country has been in
the negotiations that you have undertaken with it. Have you found
this tool to be helpful in tryig to get greater cooperation?

Ambassador Hius. There is flexibility in the Special 301, which
deals with the intellectual property protection that we are trying
to secure, both in the Uruguay Round and with our trading part-
ners. We have found that there is leverage to begin to negotiate,
and that those provisions do provide leverage. We will know at the
end of the day how successful we can be with that leverage.

The CHAIRMAN. Ambassador, in connection with debating the
Trade Bill, we heard the figure of $100 million having been spent
to lobby the Congress and the executive branch. And I can imagine
our doing the same to the Japanese Diet or the parliaments of
Europe.

But now that we are talking about designation of countries
under Super 301, is the same crowd back?

Ambassador HiLs. We have had a good number of visitors.
[Laughter.]

The CHAIRMAN. Thank you very much.
Senator SYMMS. Mr. Chairman, could I ask unanimous consent to

submit my remarks in the record, and an additional article?
The CHAIRMAN. Certainly, and any of the other members who

would like to.
Senator SYMMS. I apologize to the Chair, and I will give up my

time. I had some remarks here that were favorable to one of our
trading partners, Taiwan, but I will insert them in the record.

The CHAIRMAN. All right. We are delighted to have them.
Senator SYMMS. I have an amendment to manage on the floor.
The CHAIRMAN. I see. All right.
The first arrival, Senator Baucus.

OPENING STATEMENT OF HON. MAX BAUCUS, A U.S. SENATOR
FROM MONTANA

Senator BAUCUS. Thank you, Mr. Chairman.
Ambassador Hills, in view of recent remarks in the press, par-

ticularly by Dr. Boskin and others, I think it is important to under-
line what Super 301 is and what it is not.

As you known, Super 301 is not a market-protecting measure, it
is a market-opening measure. That is, those of us who wrote Sec-
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tion 301 did not write it to protect certain American industries or
to protect an American position. We wrote it to open up foreign
markets in the name of freer trade, so that we Americans could
send more products overseas and be more accepted overseas. It is a
market-opening provision; it is not a market-closing provisions.

So, those who talk about protectionism or say that Super 301 is
bashing a certain country, I think, have not read the statute. As
you know, by May 30 of this year, you are to designate-according
to your judgment-certain countries as priority countries. There is
then an 18-month period within which the USTR investigates and
negotiates with a country that you might name, a full 18-month
period to negotiate. There is no retaliation during this time.

As you know, the statute provides that by November 30, 1990,
this government must enter into some agreement with a priority
country, and that country over the next 3 years can either open up
its market or pay reparations, according to whatever agreement is
negotiated by November 30, 1990.

So, as a practical matter, we have until the end of the 3-year
period or more, within which the United States and a priority
country, pursuant to an agreement, can work out the differences
and address the problems as we see them-that is, that a country
is closing their markets to our products.

So it is important to emphasize that first this is a market-open-
ing provision; and, second, there is a long period, virtually up to 5
years, within which we can work out our differences.

It is also important to realize that various objective third parties
have named Japan as a country that is still much too closed. For
example, as you know, the Brookings Institute and the Institute for
International Economics, have both basically concluded that Japan
is about 35 to 40 percent more closed than it should be for a coun-
try as developed as it is. And there are all kinds of other indica-
tors.

So it is clear, for the Dr. Boskins and the others of the world, to
recognize that, again, this is a market-opening procedure.

What I would like to ask is, what possible different alternatives
do you see, hypothetically, if Japan, Taiwan, Korea, and some
other countries are named? That is, how do you think they should
be named in order to, in the most constructive way, begin to work
out ways to reduce those countries' trade barriers? Because I think
the real question there is not "whether" certain countries should
be named, the real question is "how" they are named, and in what
manner.

I would like to ask you what various ways can you think of to
name a country, in order to promote not only the breaking down of
these barriers but to do it in a way that is very constructive?

Ambassador HiLS. Senator Baucus, we are required to evaluate
priority practices and priority countries, and we must make a judg-
ment based upon the information that we have gotten in response
to our Federal Register notice, as well as from our private sector
advisors, comments from Congress and various industry groups
that have communicated with us, to determine whether the coun-
try should be cited, whether the practice should be cited, or wheth-
er countries and practices should be cited.
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You are correct, in our interpretation, this is a market-opening
device. That is how we interpret your statutory mandate.

I would say that the time-frames are much shorter than you
have alluded t it is 12 months for most practices, 18 months fQr
an agreement which has a dispute mechanism, and many of our
agreements do not have dispute mechanisms-so that, within 12
months we would have to have a resolution, and that has caused
both our trading partners and others looking at the statute to
wonder, where the practices have been longstanding, whether we
will be skilled enough and persuasive enough to be able to negoti-
ate changes within that 12-month period before we must take
action.

We will be trying very hard to do just that. The only reason I
mention it is because I did not want you to think that we had 5
years before we took action. That is really not the case.

Senator BAUCUS. Nc, I didn't say there was 5 years before taking
action; I said that, at least with respect to priority countries where
there is a dispute mechanism in place, it is 18 months, to Novem-
ber 30, 1990. And then, under the law, there is a 3-year period
within which the United States and a particular country work out
their differences.

Ambassador HiLis. Yes.
Senator BAucus. As a practical matter, in your best judgment,

what credibility does this country have if this government does not
name countries which, in the eyes of most people, should be
named?

Senator PACKWOOD. I didn't hear the question, Max.
Senator BAUCUS. As a practical matter, what credibility will this

country have in enforcing its trade laws if the major countries are
not named?

Ambassador HiLs. This country will gain credibility from doing
a good analytical job that stands on its analysis, and that is what
we are in the midst of doing.

Senator BAUCUS. Thank you.
The CHAIRMAN. Thank you.
Madame Ambassador, you said that there were "some" people

calling on you. I think that is somewhat of an understatement. But
I think it is of interest to note that, of the 12 cameras here, a ma-
jority of them represent Asian countries rather than our own coun-
try. So, what happens is of great interest to the rest of the world.

Next is Senator Riegle.

OPENING STATEMENT OF HON. DONALD W. RIEGLE, JR., A U.S.
SENATOR FROM MICHIGAN

Senator RIEGLE. Thank you, Mr. Chairman.
I would like to share some thoughts with you this morning, as

you approach the end of this very important decision process that
you are in the middle of.

I want to stress what I consider to be the enormous strategic im-
portance of the job that you have and the decisions that you now
have to make under Super 301.

When you take a look at our net debtor position as a nation, at
the end of 1987 our net foreign debt position-we had, of course,
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become a debtor nation-was about $400 billion. At the end of last
year the figure had grown to about $500 billion, and the New York
Federal Reserve Board is estimating that by 1992 we are going to
be a net debtor to the rest of the world to the tune of roughly $1
trillion. This is just an astronomical change in national economic
circumstance that no one can fully comprehend the-meaning of, be-
cause it is without precedent in our modern experience.

If you take a look at the annual trade deficits with Japan, par-
ticularly, in 1986 the trade deficit was $58.6 billion; in 1987, $59.8
billion; in 1988, $55.4 billion. Based on the first 2 months of this
year-and, of course, you don't know how relevant that will be to a
12-month run-we are running at $48.9 billion. So, there is some
drop, but I think quite modest, and it may well be that even that is
designed in certain ways to try to influence the Super 301 designa-
tions.

But if we run at the January and February rate for the full year,
that will bring us out at a point where the total net deficit, the
trade deficit with Japan for 1986, 1987, 1988, and what would then
be 1989 would be a figure of $225 billion, in their favor. I mean, it
just really takes your breath away when you think about a deficit
of that size with another modern industrial nation, whose needs
are niuch like ours in terms of what they must consume, to run
that kind of a pattern.

I have a chart behind me-I won't go through it-that shows the
dominance of Japan, and others that are sort of copying the Japan
model, over a period of years, in terms of the build-up of this huge
trade deficit.

I think it really threatens our future. I think we are talking here
about a strategic impact on our future that is as dangerous as a
military threat, in fact probably more so because it is easier to
identify a military threat; an economic threat is a more insidious
kind of threat.

I am concerned because I sense that there is a full-court press
going on. I don't say to you-and I think you are a person of great
strength; you have demonstrated that over the years in other ca-
pacities, as well-but I sense that our government today is under
great pressure, lobbying pressure, by foreign countries not to make
the 301 list.

I can tell you, as one of the two principal authors of that section,
along with Senator Danforth here, that, speaking for myself, my
intention clearly was to identify specifically Japan, but other coun-
tries like Japan, modern industrial nations that continue to run
these enormous, perpetual trade surpluses.

When you look behind the patterns that have led to those per-
sistent surpluses, I think you find dozens and dozens and dozens of
unfair trading practices, of all manners and sorts.

I don't know if you have had a chance to see the article by James
Fallows in Atlantic Magazine-there is a lot being written on the
trade issue. I think this is about as good a piece as has been done
in terms of going down to a deeper level of analysis as to why it is
manifestly in the interest of the Japanese, as they see it, to trade
in the international marketplace the way they do, which has ac-
crued these enormous advantages to them and disadvantages to us.
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I don't know what all the pressures will be that will come to bear
between now and the end of this month. I can see a lot of it al-
ready in the news, and people scurrying around, and so forth. If
Japan is not on the list, it seems to me the Trade Bill has sort of
been dropped in the ash can, and I don't think we can afford to let
that happen. I don't think, if we are going to protect our future,
that we can allow that to happen.

So I would hope that any of those pressures that come your way,
that you will be absolutely tough as nails about it. You certainly
will have the backing, I think, of people here, regardless of party,
who feel that this issue has to be dealt with.

The reason we have the Super 301 procedure, the reason we have
a Trade Bill, is that this country did not act for a very long period
of time as these enormous deficits have been run up.

So, my hope would be, as you come down to the wire on this
thing, that, without being contentious about it-nobody wants to be
contentious-you pursue our interests with trading partners like
Japan, Korea, Taiwan, West Germany, and others, in a way that
takes us to a common future that is good for all parties. That is
where we ought to be heading.

But clearly, if we don't confront the pervasive trade barriers
using the Super 301 procedure, we are going to find ourselves so
weakened in the future that we won't have the strength to do it.

So I urge you to stand very strong on this thing. You will have a
lot of people who will stand with you and will work with you con-
structively to try to find good answers from that point forward.

I thank you, Mr. Chairman.
The CHAIRMAN. Thank you very much.
[The prepared statement of Senator Riegle appears in the appen-

dix.]
Senator Danforth?

OPENING STATEMENT OF HON. JOHN C. DANFORTH, A U.S.
SENATOR FROM MISSOURI

Senator DANFORTH. Ambassador Hills, this is truly an unusual
hearing, if in fact it is a hearing at all. I arrived here right on
time, and I was the fifth Senator to be here. More than half the
members of the Finance Committee showed up in the first 20 min-
utes, and we showed up to talk about something that hasn't even
gone into effect yet, Super 301.

So, I don't think we are really here to ask you questions in the
manner of a typical congressional hearing. I think we are here in
sach numbers and with such forceful feelings because we really
want to convey to you the importance that we attach to the imple-
mentation of Super 301.

We believe that Super 301 is not just important but that it is
very important. We believe that the first use of Super 301, the im-
plementation of it in its first year, isn't just important but that it
is very important. Many of us view Super 301 as the last best hope
for America to engage in a liberal trading policy on a successful
basis.

I am asked over and over again, as I am sure you are, whether
America is going protectionist. I think that the answer to that



11

question is no, provided that we can manage successfully the public
sentiment about international trade. I don't think that we can
ward off the forces of protectionism if government gives the im-
pression that it is going to be passive or minimalist in its approach
to very serious problems. I think we can avoid protectionism "if"
we aggressively attempt to open up the markets of other countries,
and that is what Super 301 gives us the opportunity to do.

We came here more to talk to you than to hear from you, I
think; but I was encouraged to hear your opening statement, when
you said that the administration will "energetically use"-I think
those were your words-Super 301, and that you will "vigorously"
use this tool to open up markets of other countries. I think, and I
believe all of us think, that that vigorous use of Super 301 is really
essential.

I have said to you before, with respect to Japan, that when we
wrote this legislation, we did not have )ust Japan in mind. This leg-
islation was not an effort to "pick on' Japan. It was not an effort
to single out Japan. It was much more broadly-written than that.
But while we did not have just Japan in mind, we had no less than
Japan in mind.

So, some of us today-Senator Riegle, today, Senator Baucus and
I in a letter that we wrote to you a week or so ago-indicated to
you that we would be indeed amazed if Japan, with its whole pano-
ply of trade barriers, is not included in the list.

I would say, finally, that my own hope and my own expectation
would be that, as the administration approaches the implementa-
tion of this very, very important provision of our trade law, that it
would focus both on specific barriers and specific probleris we have
in international trade-for example, supercomputers and the diffi-
culty of selling them-and on broader issues, generic problems, ge-
neric barriers, such as, for example, the difficulty of penetrating
Japan's closed distribution system.

I think that your opportunities here are very real. Senator Bent-
sen pointed out the cameras that were present-really an amazing
array of cameras. I think what this indicates is that you, Ambassa-
dor Hills and the administration, right now are on center stage.
The spotlight is on you, and the cameras are on, and we are watch-
ing. We are very, very attentive. A minimalist, legalistic approach
to Super 301 is going to be something that we are going to note,
and an effort to use this provision to enter the markets of other
countries is also something that we are going to note. This is now
up to you, and we take your actions very, very seriously.

The CHAIRMAN. Thank you, Senator Danforth.
Senator Packwood?
Senator PACKWOOD. Madame Ambassador, in your opinion, what

do you think the effect of naming a country will be on their atti-
tude toward continued negotiations in the Uruguay Round?

Ambassador HiLus. Senator, I think it depends on the country,
and the circumstances, and the practice. It is very hard to give a
single answer to the reaction of trading partners to the prospect of
being identified as a priority country. There is great concern ex-
pressed by some, and by others, more belligerence, perhaps.

Senator PACKWOOD. Belligerence in the sense that they say, "Oh,
well, the heck with it. We are not going to negotiate anymore, in
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Uruguay or any place else, if this is the way we are going to be
treated?"

Ambassador HiLS. Some nations' trade ministers have suggested
that actions of this sort run contrary to the philosophy of the Uru-
guay Round, which is to negotiate in a multilateral fashion; and, as
there are only 18 months left for the multilateral negotiations,
some have questioned, the merits of our moving ahead unilaterally
on a standard that has not been agreed to by all of our trading
partners. And of course, as we have not moved nor have we speci-
fied a particular standard, there is general anxiety.

I can tell you that the standards that we will try to negotiate
will be entirely consistent with the Uruguay Round, that we feel
very keenly that the world's trading system will be enhanced by
success in those 15 areas that we seek to bring within the disci-
plines of the GATT. And if we are successful in the Uruguay
Round, all of the trading practices that have been enumerated in
our National Trade Estimates Report would be addressed.

So, clearly, a success in the Uruguay Round is our top priority,
and I choose to use the 301 tools as supportive of that priority. I
am hearing from the members of this committee that, indeed,
there is no intention to mandate a closure of the market. We hope,
indeed, that there will be no retaliation, so that what we are em-
barking upon is a negotiation. The timeframe may be somewhat
shorter than the Uruguay Round, but in that period statutorily al-
lotted to us we will hope to obtain advance adoption of the liberal-
izing principles of the Round.

Senator PACKWOOD. It seems to me that this is the kind of thing
you have to weigh, and this is where this committee has got to be
tolerant if, on occasion, you don't list something.

Say you have got country A that has an absolutely egregious
practice in agriculture. They get wind of the fact that you are
going to list them, and they say, "Well, in that case, we are just
not interested in pursuing any further intellectual property in the
Uruguay Round"-which is also a goal that we wish to achieve.
And they may be serious about the threat; you have had enough
trouble getting this Round to even approach intellectual property.

I think that a fair consideration, when you are weighing the list-
ing of countries and practices, is, what is the greatest good for the
greatest number? At least I am one who is going to be sympathetic
to some of those balances that you are going to have to make.

Ambassador HiLLs. I appreciate that.
Senator PACKWOOD. I have no other questions, Mr. Chairman.
The CHAIRMAN. Thank you.
Senator Heinz?

OPENING STATEMENT OF HON. JOHN HEINZ, A U.S. SENATOR
FROM PENNSYLVANIA

Senator HEINZ. Thank you, Mr. Chairman.
Ambassador Hills, I spent last week in Japan. They have obvi-

ously got a great deal of interest in this hearing. I am recovered
from jet lag, almost.
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When I was in Japan, the subject which I raised, and which they
raised, was, repeatedly, "Well, what is going to happen to Japan on
Super 301?

I explained that if the United States found that there were coun-
tries, not including Japan, that had serious trade-distorting prac-
tices-barriers to market access-and that we intended to list
them; then the Japanese with the vast array of market barriers
they have, should be realistic about being listed. A case in point, of
course, was semiconductors, which so far no one has talked about.

It seems to me that the semiconductor case is about as clear a
case as can be: first, of a market barrier; second, of a trade agree-
ment that is broken and not fixed-our retaliation remains in
place-and third, our objective remains unfulfilled, at least as I
have heard you describe it to this committee and in other fora. If
that isn't grounds for listing under Super 301, what is?

Ambassador HILLS. We will follow the statutory authority. You
will note in the Trade Estimates Report that we have mentioned
the sector to which you allude. We will analyze it.

Senator HEINZ. Well, I did ask a more specific question.
If we have requested market access and we haven't gotten it, if

we have been promised market access and the promise has been
broken, and if we have felt so strongly about it that we have retali-
ated, and the reason for the retaliation still is in effect, can you
make a stronger case for a country being listed than that generic
case? And if so, what is the stronger case you can make? What
would be worse than having both a lack of market access and
promises having been made that are broken?

Ambassador HILLS. Well, as you mentioned, we have a 301 action
that we proceeded on, and we have sanctions outstanding. I think
it behooves us to evaluate what is the appropriate recourse in that
circumstance.

Obviously, we could increase the sanctions. We can commence
again to negotiate. These are the things we are evaluating, Sena-
tor. I am very pleased to get your suggestion that there is no other
course.

Senator HEINZ. No, I didn't say there is no other course. We have
had a lot of statements today, and I am prepared to make one, but
I was actually asking a question. I know this probably caught you
off guard. [Laughter.]

Now let me make a statement. No answer is required to this-
apparently it wasn't required before.

My concern-and I think Jack Danforth was getting at this in
his comments-is that the Super 301 process is turning into an at-
tempt by the administration to head off a very strong retaliatory
response by the United States, following the wishes of the Ameri-
can people, by the Congress, against people who continue to keep
their markets closed.

In my judgment, the American people do not want business as
usual. They are sick and tired of excuses. They are particularly fed
up with people blaming America. Example: Three years ago every-
body said the dollar was too high; now it is half what it was, and
we still have very substantial trade deficits with, among other
countries, Japan. And what they want are something other than
meaningless commitments and promises. As an example of "mean-
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ingless commitments and promises," read "semiconductors," and a
ntimbr of other things as well.

What our constituents, what the American people, obviously
want, and we hope you are going to be able to get, are the kind of
answers that are spelled "results."

I think the results are critical because, unless we get them, I can
foresee trade being "the" issue in the 1992 elections. You have got
2 years to show results from the time of your listing at the end of
May.

Two years puts us right in the middle of the first session of the
next Congress. And without those results, I can see Congress
saying, "We have got a large trade deficit, we have some unjustifia-
bly large bilateral trade deficits"-say, $55 billion with Japan-"
we are concerned that such countries are taking advantage of the
open trading system and contributing very little to it, we are con-
cerned abut the loss of economically strategic sectors-be they
semiconductors, aerospace, high-definition television spin-offs, or
other high-value high-tech areas." And what you are likely to see,
irrespective of what we would all like as the alternative, is the
strongest possible retaliatory response that would make the Gep-
hart Amendment look like a very soft and wishy-washy approach.

I have no desire, Madame Ambassador, to see us end up in that
spot; but I do think an enormous amount of responsibility rides on
your shoulders, because it is your success or lack of it-and we
want you to succeed-that will determine whether or not we have
that kind of all-out response here on Capitol Hill and with the
American people.

Good luck to you.
The CHAIRMAN. Thank you, Senator Heinz.
Senator Roth?

OPENING STATEMENT OF HON. WILLIAM V. ROTH, JR., A U.S.
SENATOR FROM DELAWARE

Senator ROTH. Thank you, Mr. Chairman.
First I want to start out by saying I have great confidence in you.

I think what you have said and done today demonstrates both your
toughness and brightness.

I want to say, at the same time, that I am a strong supporter of
Super 301, for the reasons you listed. It gives you bargaining
power, and that will be critically important as you proceed to open
up markets and not move the protectionist way.

But I want to say at the same time-and I essentially agree with
what has been said before-that I am not persuaded that Super 301
is going to answer all our problems.

Much of our imbalance, as Senator Riegle pointed out, comes in
the Pacific Basin, particularly Japan, but other Pacific Rim nations
as well. And I am not persuaded, as I know many others or are not,
that we necessarily are going to solve the problems of the trade
deficit on a sector-by-sector, product-by-product basis, because,
frankly, I think many of the difficulties are of other types.

In the case of Japan, for example, I suspect it is partly cultural.
There is a, shall we say, "Buy Japanese' syndrome, one that we
once had back in the thirties, ourselves. In addition, Senator Dan-
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forth pointed out a second problem, the problem of Japan's distri-
bution system.

The reason I mention these, and they are two examples, is that
they do not necessarily fall within violation of GATT. At the same
time, it is critically important, as I think Senator Heinz very elo-
quently underscored, that progress be made. If we don't make
progress or it is perceived as not making progress, the situation
can get uglier and uglier, with bashing Japan and other countries
on this side and, frankly, bashing America on the other side.

In my judgment, that would be a tragedy. It would be a tragedy
because, number one, the Pacific Basin is the fastest-growing area.
We not only want to reduce and eliminate the trade deficit but we
want to share in the growth, so that it helps us create jobs and a
better standard of living.

Now, the reason I go through all of this, Carla, relates to the leg-
islation we also proposed, a sense of the Senate resolution which
was unanimously adopted in this committee. The resolution called
for a summit conference at which Japan's Prime Minister, Finance
Minister and Members of the Diet, and the equivalent here, meet
in an effort to address all of the problems. The conference would
cover not just those practices that are violating GATT and the vari-
ous sections on a sector-by-sector basis. We would really try to
maximize our progress-not just to attack individual problems.
And some of those are critically important, such as in the high-tech
area.

I would urge you and the administration to look at this ap-
proach. I wouldn't say now, because of the political problems the
Japanese are having. But I really think that the time may come, to
avoid alienation and lack of progress, that we might very well find
it in our interest to have a summit conference at which we address
these problems in some fashion and try to bring them to an orderly
and friendly conclusion.

I, like everyone else, talked too long; but I wonder if you would
care to comment on that?

Ambassador HiLTs. Senator, our efforts in the Uruguay Round
are to have a major consultation amongst 96 nations, and pressures
from outside the United States help us accomplish our goals. Those
pressures help us as well as for others. It helps us liberalize the
trading system, and we move not just for the United States but for
the global trading system.

So the consultative process, which goes on in regions as well as
bilaterally, and with 96 nations in the GATT, really carries out
what you are recommending. We we need the help of our other
trading partners to address problems that we face from lack of
market access.

We have seen the positive effect of multilateralism in our negoti-
ations in Geneva. That has enabled us to get greater market
access. We will continue to use it, and in regions where we can get
pluralized help, if you will, in solving problems of market access.

Senator RoTH. Well, my time is up, Mr. Chairman.
Just let me conclude that I, like you, hope that in the Uruguay

Round we can resolve many of these problems. But what I am
saying is that I see the time where we will have to sit down togeth-
er with the leaders, particularly in the case of Japan but possibly
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others as well, and seek some means of addressing the problems in
an orderly manner, in order to prevent the kind of alienation I
think has been demonstrated could happen if progress is not made.

Thank you, Mr. Chairman.

OPENING STATEMENT OF HON. JOHN H. CHAFEE, A U.S. SENATOR
FROM RHODE ISLAND

Senator CHAFEE. Thank you, Mr. Chairman.
Ambassador Hills, I think you have got one of the most difficult

jobs in this administration, and I think you are the right person for
it.

I believe in the vigorous enforcement of 301, and I think some of
the nations out there have been particularly egregious. I share the
concern that has been voiced about Japan, and South Korea, prob-
ably. I notice in the Chambers list they also include Brazil and
India as the nations they think are abusing and restricting the en-
trance of American products unfairly.

I also think we want to make it clear that a trade surplus doesn't
necessarily mean that a nation is involved in unfair trade prac-
tices. I don't think the fact that we have a trade surplus with Aus-
tralia means that we are being unfair.

But I think that where the real challenge for your job comes in
what you say on page 8 of your testimony, and that is in reconcil-
ing your efforts to proceed in the multilateral trade negotiations
while trying to negotiate the bilateral solutions under 301, and you
are confronted, as you say, with a Hobson's choice.

I think it is important that we not lose sight of the principal
goal, the long-range goal for the benefit of our country, which I
think is to be involved in a system of international rules, which we
seek to expand under the Uruguay Round, and there get coverage
of intellectual property, of services, and other activities that aren't
currently covered.

So, I want to enlist as an ally to you in your efforts to pursue the
new GATT round, realizing that you are confronted with some
very, very difficult choices there.

I believe it is in the best long-range interest of our country to
have that international multilateral agreement with as many na-
tions as possible. I want to encourage you in that direction and say
that we are conscious of the challenges and the difficulties you face
as you try to balance these two, sometimes different objectives or
results that you might achieve as a result of trying to pursue the
301 in the Uruguay Round.

Thank you very much, Mr. Chairman.
The CHAIRMAN. Senator Rockefeller?

OPENING STATEMENT OF HON. JOHN D. ROCKEFELLER, IV, A U.S.
SENATOR FROM WEST VIRGINIA

Senator ROCKEFELLER. Thank you, Mr. Chairman.
Ambassador Hills, we have been waiting a long time in the Fi-

nance Committee for the kind of opening statement that you gave,
with a toughness and resolute attitude.

I strongly support the idea, and urge you, to include Japan under
Super 301. The National Trade Estimate list for Japan is really
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quite extraordinary, in terms of the variety of barriers and unfair
and hidden trade practices that exist there. It covers a sweeping
area of issues.

I agree strongly with Senator Heinz that I would find the ab-
sence of semiconductors on the final designation list to be disturb-
ing. I think if that is not included-that is, the commitment to a
20-percent market share by 1991 the Japanese will take it as a sign
that we are not serious about semiconductors, and I think the
health of the semiconductor industry is essential to this nation's
future.

I understand the arguments: that it is not just trade, it is macro-
economics that is at the heart of our problems; it is not just Japan,
it is what we have to do; you can't blame the Japanese or the Kore-
ans for the fact that we don't save enough, or that we won't reduce
our budget deficit. I think, by the way, that our budget agreement
with the White House, frankly, is a sham, and I would like that to
be noted.

But I think we could do more research and development, we
could do much more aggressive exporting, we could improve our
education, we could do all this and much more in the United
States-all the things the Japanese criticize us for not doing-and
we could do all of them well, and it would still not have a substan-
tial effect on Japan's trading practices or our ability to sell there.

I think making a substantial impact is what Super 301 is all
about. That is why we created it. Section 301 was part of our law
but was not used to deal with unfair trading practices, except for
the last 2 years of the previous administration. And since it wasn't
used, the American people's frustration grew, Japan became the
symbol of it, a fair symbol of it because of their prosperity. Japan
is now co-equal to us economically; their average wage is higher
than that of people in our country. Our frustration grew, and we
created, as a tool for you and for the White House, Super 301. It
must be used.

Where do we want to go in this country? Are we going to return
to the days when the State Department, the Defense Department
and the National Security Council decided what the bilateral rela-
tionship between the United States and Japan was going to look
like? Or, with the new muscle that Secretary Mosbacher, you, and
others have shown, will we make sure that trade and international
economics become part of our definition of national security, and
accept that these are fundamental elements of our international se-
curity?

If you do designate Japan under Super 301, it will not be easy for
them. They are culturally strongly constrained. It is difficult for
them to change. They are homogeneous, like no other nation in the
world. They took very few Vietnamese refugees after the Vietnam
War. They are the way they are because they choose to be that
way. Ever since the Meii Restoration, there has been a century-
plus continuity of strategic planning. They always plan strategical-
ly. They always know what they are doing. And they will only
bend when they understand that the other side truly means busi-
ness and intends to take strong measures to develop a fair and
equal bilateral relationship.
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So, I think your decision on whether or not to include Japan
under Super 301 is an important definition of our future relation-
ship with Japan.

I should also say that I recognize that if Japan is designated
under Super 301, and if barriers fall and markets open, it is still
not guaranteed that the United States will rush in to take advan-
tage of those new opportunities. We have much work to do to im-
prove our own international competitiveness. Our market is open;
we are accessible; we are the world's greatest market. The Japa-
nese depend on us, yet their market is not available to us and the
rest of the world in the way that it should be.

So, I encourage you to include Japan as a way to establish a con-
structive, long-term bilateral relationship. I think it will be a more
honest one, and it will be a more effective one, and I wish you well
in your consideration of this problem.

The CHAIRMAN. Thank you.
Senator Daschle?

OPENING STATEMENT OF lION. THOMAS A. DASCHLE, A U.S.
SENATOR FROM SOUTH DAKOTA

Senator DASCHLE. Thank you, Mr. Chairman.
I find myself in agreement with much that has been said this

morning, especially with the statement that you are in a difficult
position, not only because of the difficult decisions you have to
make with regard to the selection of specific countries; but, in my
view, much more difficult and far-reaching is how you, as USTR,
interpret the law for the first time, how you take the process and
make it an objective process.

I am concerned that we not take this whole Super 301 question
and apply the pornography dfinition, which is, "I know it when I
see it, but don't ask me to put it on paper." And I am concerned
that, as we go through this process, objectivity be a very high prior-
ity.

In that regard, as I was reading your testimony-I am sorry I
missed your oral presentation of it; it is an excellent document-
and as I consider the criteria, in my view, there is a vagary about
the criteria that maybe you could clarify further. You indicate that
the NTE with its eight different categories will be a primary source
by which one judges unfair trade practices. You also say that the
priority practices in Super 301, the advice from the private sector
and from Congress, will also guide your decisions with regard to
the selection of those countries.

It seems to me that countries may be wondering: What are the
rules? And are the rules going to apply in each and every case to
all of us equally? How is this process, in other words, going to
affect each and every one of us? And can we be assured that there
will be objectivity and uniformity in the application of Super 301 as
it goes from one country to the next?"

Could you address that, briefly?
Ambassador Hius. Senator, you are right, because the statutory

standards are relatively subjective, and we are going to have to put
an objective interpretation into the standards which talk in terms
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of a "major impediment to trade." That is why We are trying to be
so careful in our analysis.

We are taking all of the problems that have been brought to our
attention, all of the problems of market accessibility, of investment
that have been brought to our attention, to try to get a sensible
analysis of what is truly a barrier that can be brought down, an
egregious barrier that can be brought down, and can provide maxi-
mum access to the United States. But when you read the statute, it
is not without its flexibility in interpretation.

Senator DASCHLE. Well, you will be setting some very important
precedents, obviously, in what you do, precedents that will prob-
ably have a great deal to do with decisions made long after all of
us are gone. That is why I think it is important, as we consider this
process, that to the maximum degree possible we set down some
criteria by which everyone knows what the rules are.

Is it correct to interpret what you have indicated this morning,
that the NTE, to the extent that there are delineated criteria, will
be your primary guide by which you make these decisions?

Ambassador Hius. An enormous amount of work went into the
NTE, and it is certainly a very principal source of what actions we
will take. We have listed eight categories of practices. We have
listed them with respect to 34 countries and two trading areas, and
we have tried to be uniform in our evaluation. We have looked at
restrictions with respect t6 market access; we have tried to be uni-
form in how we looked at those restrictions. We have looked at the
failure to provide protection of intellectual property. We have tried
to be uniform in our standard, using our model from the Uruguay
Round.

So, yes, I do think that this book, the National Trade Estimates
Report, is enormously helpful in identifying the universe; which is
not to say that it will be exclusive. We do receive comments from
American industry, oftentimes well documented, and clearly we
would not ignore such an analysis that was put before us. But a
great deal of work has gone into this, drawing on the comments
here, to this date received, and drawing on letters and comments
from the Congress, and drawing on the expertise that has been de-
veloped over the years at USTR and Commerce, and utilizing the
inter-agency process.

So we have tried to bring all of our knowledge to bear, and we
will try to implement the statutory mandate in a clear and objec-
tive way, to the extent that we possibly can.

Senator DASCHLE. I am out of time.
Thank you, Mr. Chairman.
The CHAIRMAN. Thank you.
Senator Durenberger?
Senator DURENBERGER. Mr. Chairman, I take it my opening

statement will be made a part of the record at this point?
The CHAIRMAN. That will be done.
Senator DURENBERGER. Ambassador Hills, some economic histori-

ans suggest that the United States and Japan have sort of been in
a teacher-pupil relationship since the end of World War II, and we
are now in that very difficult period when the pupil seems to be
outdistancing the teacher.
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We know that in the fifties one of our great quality-control ex-
perts, Edward Demming, went to Japan and showed the Japanese
the virtues of total quality-control systems; the Japanese came to
our automobile assembly plants during that same time, and they
learned about the efficiency in manufacturing automobiles. In
many of our high technology areas we have been the technology
leaders, and the Japanese have piggy-ba-cked that expertise in mar-
keting and developing products.

Given that history, which I take it we all agree with, in the U.S.-
Japan technology transfer, I want to ask you a couple of questions.

First, if the Japanese were just setting out today to develop the
supercomputer industry, would you think it advisable for the
United States to allow either Cray or IBM to enter into a joint de-
velopment project with a Japanese company to-.build supercom-
puters?

Ambassador HimS. We have a free enterprise system in this
country, Senator. What we are asking of our trading partners is
market access. What I hear in the bitterness that is being ex-
pressed this morning about some of our trading partners, is a re-
sentment that they do not let us into their market. I think that the
philosophy in what we are trying to accomplish through the Uru-
guay Round multilateral negotiations is to provide access with re-
spect to investment.

We resist when a foreign country says we can only take a minor-
ity interest in one of their concerns or puts up barriers on technol-
ogy transfer. We ourselves have restrictions where it is in our na-
tional interest for defense purposes, and we utilize those restric-
tions and have in fact blocked joint efforts or investment in this
country.

But I as well as the Secretaries of Commerce and Defense would
have to look at all of the facts if the Cray company wanted to
engage in a joint venture with the Japanese, to see what sort of
technology would be flowing in this direction and what was in the
terms of the contract that someone as bright as John Rollwagen,
who has built that company, thought he was going to get from the
transaction. I think it would be very shallow of me to say today,
without knowing what the terms were--

Senator DURENBERGER. Excuse me. I am just trying to get at the
issue of predictability. I mean, we have the ability now to estimate
the direction in which the Japanese are headed. The question is de-
signed-and I will ask you a follow-on question-is designed to say,
have we learned anything about which we can then predict what is
going to happen in supercomputers?

Given Japan's long history of building on our technological ad-
vances, why do you think it is in our best economic interests as a
nation to enter into a joint development of the FSX? Why is it in
our best interest?

Ambassador HiLis. Well, the globe is becoming smaller. When
we look at the quantum of U.S. contribution to aerospace built
overseas, it is growing. The aerospace industry has favored opening
up of joint development, partly because of the astronomic cost of
new generations of aircraft, partly because trading partners often
have technology that is superior. It is like any contractual obliga-
tion: there are many facts that go into making a decision and
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many reasons why the contracting parties think that they have an
advantage in developing a joint venture.

Senator DURENBERGER. My last question: On page 103 of the Na-
tional Trade Estimates you provide a detailed history of the failed
attempts by American supercomputer companies to break into the
Japanese public sector market. I will just quote from page 103. It
says: "The first formal annual review of the Agreement"-that is
the August 1987 Agreement-" in October of 1988 found U.S. com-
panies still face severe obstacles in Japan supercomputer procure-
ments. No foreign sales have been made or are expected in the
near term under the new procedures."

Since that review, one of the two American supercomputer com-
panies has gone belly-up-Control Data's ETA subsidiary. So the
only remaining true supercomputer company in the United States
is also a Minnesota company, Cray, and it faces intense competi-
tion all over the world from three giants, Japanese-Hitachi, Fu-
jitsu, and NEC.

Michael Smith, who used to be the Deputy US Trade Representa-
tive, recently wrote in the Post that the Japanese big three have
systematically discounted their supercomputers to the Japanese
public agencies by as much as 90 percent of list price. My question
is: Given those facts, given the predatory pricing strategy, why
should the U.S. Government allow these companies to bid on U.S.
Government contracts?

Ambassador HiLs. We practice, in most areas of our economy,
an open-bidding system, and we are urging upon our trading part-
ners that they emulate our open practice, so we do not have any
specific bar, save in areas which are limited by reasons of strategic
interests.

Senator DURENBERGER. Thank you. I see my time has expired.
The CHAIRMAN. Thank you, Senator.
Senator Moynihan?

OPENING STATEMENT OF ION. DANIEL P. MOYNIHAN, A U.S.
SENATOR FROM NEW YORK

Senator MOYNIHAN. Thank you, Mr. Chairman.
I wonder if I might walk through some of the larger numbers in-

volved here and see if you share the view, which I have, for exam-
ple, and to start with the question of the pricing, if that is the
term, of the dollar?

In the 8 years of the previous administration, the United States
tripled its national debt. In constant dollars, in, those 8 years of Mr.
Reagan's term, we borrowed almost as much money as we bor-
rowed during the Second World War, and all we have to show for it
is Grenada. [Laughter.]

Senator MOYNIHAN. But I think it is agreed, Ambassador, that
there was a large amount of foreign borrowing, that we had to
borrow abroad, to maintain the deficit here in Federal activities.
And I gather you would agree.

Ambassador HILMS. Yes.
Senator MOYNIHAN. Yes.
Ambassador HiLus. Well, I wouldn't say that we have borrowed

from abroad; we have imported foreign capital, Senator, to fill the
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gap between our savings here at home, which has fallen 4 percent-
age points in the last decade and a half, and the spending, which
has been excessive, both Federal and--

Senator MOYNIHAN. Granted. But the savings dropped because
the Federal Government, being the borrower of firv't resort, had
used up the savings to finance the deficit. Those are economics, and
you agree. [Laughter.]

Is it not the case that the trade deficit is the reciprocal, which is
to say exactly equal to the amount of borrowing abroad?

Ambassador HiLis. Yes, Senator, you are absolutely right, and I
was so hoping someone would say that this morning.

Senator MOYNIHAN. As much as we borrow abroad, that will be
our trade deficit.

Ambassador HiLS. That is correct.
Senator MOYNIHAN. And if you continue to run a $300 billion

Federal deficit, as we are now doing, you are going to be borrowing
abroad, and you are going to have a trade deficit. Isn't that right?
Pretty much right. Ambassador Hills. The trade deficit is the gap
between our savings and our spending.

Senator MOYNIHAN. Yes.
Ambassador HiLs. Now, we could spend at a high rate if we

would save more. But we have fallen off in savings. Now,the Feder-
al deficit is simply Federal dissavings.

Senator MOYNIHAN. It is Federal dissavings, right.
Ambassador HILLS. But, in addition, I would call to your atten-

tion that in the past we as a nation have saved far more. So we did
not have to go abroad to finance our investments; but we could dip
into our national savings to finance our investment.

Senator MOYNIHAN. Exactly. That was the normal assumption
since about 1916.

But could I ask, is it not the case that in 1981 we had a trade
surplus on current account?

Ambassador HiLS. You are right.
Senator MOYNIHAN. Do we have to think that the world broke

out in protectionism in the next 50 months, or American industry
collapsed? Isn't it really the case that the dollar appreciated 80 per-
cent in 50 months?

Ambassador HiLs. The dollar did appreciate.
Senator MOYNIHAN. In direct correlation with the borrowing to

make up for the deficits of the 1980's.
Ambassador HiLLs. There is a correlation.
Senator MOYNIHAN. Well, it seems to me we are looking in the

wrong direction for an awful lot of our troubles.
Ambassador HiLS. I could not agree more. I could tell you quite

honestly that we could open all the markets that we have enumer-
ated, and it would not correct our trade deficit. And I do think we
make a mistake not to tell the American people that.

Of course we need to open our markets, because we want to have
expanded trade, and we want our factories to be humming at the
top rate, and we want the correction in our trade deficit, the gap
between our savings and our spending to be shrunk in the context
of export expansion, not import contraction.

Senator MOYNIHAN. Right.
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Ambassador HiLLS. But to tell the American people, "If we open
these various markets, the trade deficit will go away," that is not
true.

Senator MOYNIHAN. Because we are still borrowing to finance
our own deficits.

Ambassador HiLLs. Our deficit is the product of broader econom-
ic factors than are barriers to trade.

Senator MOYNIHAN. Right.
Ambassador HiLs. The barriers to trade contribute only a very

small amount to our trade deficit, which does not mean that the
barriers must not be brought down or that it is not imperative that
we get market access.

Senator MOYNIHAN. But it is not sufficient. Yes.
Ambassador HiLLs. It doesn't take care of that particular prob-

lem: the trade deficit.
Senator MOYNIHAN. I couldn't more agree, and thank you for

saying it.
Could I ask one last question? Isn't it the case today that about

one-third of the goods imported into the United States are under
some kind of restriction or other?

Ambassador HiLLs. About 20 percent, I believe.
Senator MOYNIHAN. Didn't most of that take place in the 1980s? I

would guess it is a little higher, but you would know better than I.
It is a lot.

Ambassador HiLs. A lot.
Senator MOYNIHAN. And that took place in response to those

trade deficits which were in response to the budget deficits. And
again, you circle around. We grew protectionist must more than
the rest of the world, I think, in the 1980's.

Ambassador HILIs. Well, I wouldn't go that far.
Senator MOYNIHAN. You probably shouldn't, in your job. [Laugh-

ter.]
Thank you very much, Ambassador.
Ambassador HiLLs. Thank you, Senator.
The CHAIRMAN. Thank you.
Senator Bradley?

OPENING STATEMENT OF HON. BILL BRADLEY, A U.S. SENATOR
FROM NEW JERSEY

Senator BRADLEY. Thank you very much, Mr. Chairman.
Ms. Hills, let me follow on with Senator Moynihan's analysis

about the causes of the trade deficit, and get to your opinion of
some of the suggested remedies.

As you know, a very volatile issue is the issue of foreign invest-
ment in the United States. Some people see a very big trade deficit
and say, "Well, what we htve to do about this is, we have to pre-
vent foreign investment from coming into the United States."

What would be the impact of limiting foreign investment in the
United States? What would be the impact on jobs? What would be
the impact on interest rates? What would be the impact on the
economy as a whole, given these very large budget deficits and
very large trade deficits?
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Ambassador Hxus. I think it would be disastrous. We would
have plants and factories closed which now are the product of for-
eign investment. If that investment left our country, our interest
rates would go up, because we would have to bid higher for other
foreign capital to come in and fill the gap between our savings and
our investment. Our savings are just too low to handle it today by
ourselves.

And even worse, because we are one of the largest importing na-
tions in the world, we could almost predict that if we were to re-
strict investment here by others, others would turn around and re-
strict our investment.

Senator BRADLEY. And do we have more investment abroad, in
real investment, than foreigners have in this country?

Ambassador HiLis. Yes, we do.
Senator BRADLEY. So we have more to be hurt?
Ambassador HiLs. Exactly.
Senator BRADLEY. If we cut off the inflow from abroad in terms

of capital, what would happen to interest rates in this country?
Ambassador Hims. They would go skyrocketing.
Senator BRADLEY. And when interest rates skyrocketed, what

would happen to the economy?
Ambassador Hims. Well, we would be, obviously, in a very dire

strait, and I think we could predict import contraction, which just
is another word for recession.

Senator BRADLEY. So, you would advise us to go slow, if we
looked toward a remedy to our current account and budget deficit
problem with restricting the flow of foreign capital and investment
to the United States? You would say go slow, because you are play-
ing with fire?

Ambassador HiLs. I would say that uur goal is to have an open
market for goods and capital. I would not slowly limit investment
here; I would not limit investment here.

Senator BRADLEY. Thank you.
Let me go on to another subject. When you consider what coun-

tries will be under the Super 301 provisions, what weight do you
give to bilateral trade balances between the United States and an-
other country?

Ambassador HiLs. It is a factor that is considered because of the
legislative mandate, and we are just now, having done this work to
gather together all of the data, analyzing the kinds of facts that
will enable us to make a sound and, as suggested, a more objective
selection of the priorities. So, although it is a factor, I can t give
you the weight.

Senator BRADLEY. What if a country had a bilateral surplus with
us but gigantic deficit with the rest of the world? Does it make
sense to look at the overall trade balance, or to focus on the bilat-
eral balance?

Ambassador Hius. We are looking at all factors. But you must
understand that the legislative criteria is that we should cite the
countries and the practices which will have the maximum opportu-
nity for export from this country.

Senator BRADLEY. From your perspective, is a multilateral trade
balance or a bilateral trade balance a better gauge of unfair trad-
ing practices?
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Ambassador Hims. The deficits here and abroad are a product of
broader economic forces than trade barriers. You know, Rumania
has a surplus.

Senator BRADLEY. Would you suggest that, in addition to report-
ing the bilateral current account deficit with a country or surplus
with a country, it is also appropriate to look at the multilateral
deficit or surplus of the country?

Ambassador HiLLs. I think it is appropriate to look at all factors.
But, for the purposes of 301, we are looking at access by United
States' entrepreneurs to a specific market, really focusing on bar-
riers to entry. And mind you, I think that to liberalize the trading
system, so that the entrepreneurs in the United States as well as
in other parts of our global trading system can maximize the effi-
ciency to get their goods into markets, is highly important.

I just am suggesting to this committee that trade efficiency will
not erase the trade deficit; that the trade deficit is a product of
broader economic factors-the rate of savings, the rate of spending,
taxes, interest, and the like. And were there any message to be
given to the American people, it is a recognition that we as a
nation really must save more, which means that the Federal Gov-
ernment must spend less, but also that the American people must
save more.

Senator BRADLEY. Thank you.
The CHAIRMAN. Thank you very much.
Madame Ambassador, nearly every member of this committee

has been here at some time this morning, in spite of all the com-
peting demands for their time. I think that shows the intense inter-
est we have. Sometimes you determine the number of members by
how many cameras are present; but in this instance every camera
has been pointed toward you, as they should be. But they are here
because they think this is one of the most difficult problems facing
our nation.

It is true, a good part of the problem is what we have done to
ourselves insofar as savings and budget control and not doing the
proper things on productivity and education. But those aren't your
responsibility; your responsibility is-that of trade. It is a many-fac-
eted problem, and part of it is barriers to trade.

Now, the most successful of our trading partners has been Japan,
and there is no question that there are all kinds of barriers to our
products going in there. That could be forgiven if it was a small
struggling country, but this is the number two economic power in
the world.

When I visit with the Japanese, they say, "Well, the budget defi-
cit is your problem, and that is why you have the trade deficit."
That is too simple an answer. It is a contributing factor, but we
also have to look at the level of burden-sharing in this ountry in
the defense of the democracies. If we spent the same percentage of
our GNP as the Japanese on defense, we wouldn't have a budget
deficit; but I think the free world would have a crisis if that was
the case, and particularly an island empire that depends on trading
as much as the Japanese and is so dependent on free sea lanes.

The Japanese Government had a chance to buy our fighter air-
craft off the shelf, the world's most advanced fighter. It wasn't a
problem of cultural differences, it was a conscious decision on the
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part of the Japanese Government. They chose not to do that. Had
they done it, they would have made a very major impact on the
trade deficit and a great impression, I think, on the Executive
Branch, the Congress, and the American people. That was not their
decision. That is their prerogative; but we have to understand that
they are working very much in their self-interest, I think some-
times in short-range interest, because I think it is important for all
of us to expand world trade and to work to bring down those bar-
riers. And that is the purpose of Super 301.

I believe the Japanese have been the most effective of lobbyists
that I have run into insofar as legislation. They have been able to
retain some of the best minds in Washington, and some cf the most
experienced, and they are going to try to put their. point of view
across.

Some who try to make these points about trying to cut the trade
deficit will automatically be charged with "Japan bashing." I
really don't think that is the case. I think we are working for our
self-interest, too, and I believe that self-interest requires the use of
this tool to try to break down those barriers, whether it is Japan or
any other country around the world, and that is the purpose of this
legislation and the responsibility with which you are faced. We will
obviously be watching with a great deal of interest.

Are there any other comments?
Senator RIEGLE. Mr. Chairman?
The CHAIRMAN. We do have a panel yet to come.
Senator RIEGLE. I understand. If you would indulge me for just a

minute, there was one point that Senator Bradley raised. I didn't
want to ask him to yield on his time, because we have only had one
round today; but I would not want the impression left, at least
without one other speaking, that foreign investment in the United
States by itself, if carried to ultimate extreme, is somehow always
a good thing for the United States.

I think in a balanced situation it has a value, but if you were to
take the argument to its ultimate extreme, and if in effect, over a
long period of time, we find ourselves where a very substantial part
of the means of production in this country or the income-earning
assets of this country become owned by foreign investors, then
there very serious implications that go with that, both in terms of
how they operate those assets over a period of time and, very im-
portantly, where the income stream, where the profit goes from
those investments.

So I think, in terms of the normal flow of funds today with re-
spect to the need to accommodate our overly large deficit and so
forth, we need to maintain the flow of funds. But I want to file a
very strong view that, if there is any suggestion left that for the
next 5, 10, 15, 20, 30 years we can rely on foreign investment in the
United States to solve our problem, then I would want to file a
very strong dissent from that.

I think that is a subject for another time, but I want to make
sure there is another point of view on the table.

I thank the Chairman.
The CHAIRMAN. I well understand that.
Senator BRADLEY. Mr. Chairman?
The CHAIRMAN. Yes, Senator Bradley?
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Senator BRADLEY. I would like to hear Ms. Hills comment on
what the Senator has said; but my reaction is, "You tell me when
the budget deficit is going to drop, and I will tell you pretty much
when foreign investment is going to drop."

Ms. Hills, I would like to hear your comment.
Ambassador HiLs. If we were to save more, we would correct

our budget deficit, because we would shrink the gap between our
savings and our investment. Until we do that, we are going to
import foreign capital-from Japan, from Europe, from some-
place-because we don't have it at home, by definition. Our savings
is not there to fill the gap. And whether we sell some goods or
some hotels or some real estate, we have to sell something; that is
where we get our foreign investment.

So, the way to correct the need to import foreign capital is to
have our Nation produce more and to save more.

Senator RIEGLE. I understand that, and I agree with that point.
Let me pose a related question: The Japanese trade surplus with
the United States over the last 3 years, and assuming that the
trend of the first 2 months continues over the remainder of this
year, is a quarter of a trillion dollars. It is $225 billion.

In terms of foreign investment coming back into the United
States-I am talking about permanent, long-term investment over
that same period of time from the Japanese-do you have any idea
what it is?

Senator BRADLEY. And compare it with the English and the
Dutch.

The CHAIRMAN. Gentlemen--
Senator RIEGLE. I am not sure this is the time to get into a

debate between the members on this subject, but I would like an
answer to the question, if you have it.

The CHAIRMAN. Well, the Chairman has some ideas on this sub-
ject, too; but I really would like to limit this if we can. We have a
very distinguished group of business people to testify yet this morn-
ing, and I would like to get to them.

But why don't you try to answer the question, in brief, if you
will?

Ambassador HiLLs. I am apprised that direct investment data for
1988 is not yet available. However, for the 3 years ending in 1987,
the United States received $34.7 billion in indirect investment in-
flows from Britain, $16.5 billion from Japan and $14.9 billion for
the Netherlands. If U.S. direct investment outflows to these coun-
tries are subtracted, the net direct investment inflow to the United
States was $19.7 billion from Britain, $10.7 billion from Japan and
$6.8 billion for the Netherlands.

Senator RIEGLE. Yes, that is a very important fact. I would just
make the point, in sort of closing, because I am mindful of the time
and getting to the other panel, which is that there is an enormous
net capital dis-investment taking place in the United States in the
direction of Japan, because of the enormous trade surplus that
they maintain with us.

I don't argue that the Federal budget deficit is not an important,
factor that relates to that, that a low savings rate is a factor that
relates to that; but predatory trading practices that are sucking
capital in multi-billion dollar amounts out of this country is a very
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important fact. And to suggest that somehow, over some stretch of
time, we can solve that problem simply by having foreign interests
come in as a result of predatory trading practices and buy U.S.
assets, and to leave any hint or suggestion that this is a satisfac-
tory or sound long-term solution, I think is just nonsense.

I just want to make sure that at least there is a dissent filed if
there is a suggestion that that is really a long-term answer to our
problem.

The CHAIRMAN. Well, I would say to the gentlemen that in the
short run it would be absolutely disastrous if we deterred foreign
investment in this country, and in the long run it would also be
disastrous if we were totally dependent on foreign investment.

Ambassador HILLS. I agree with that.
The CHAIRMAN. Are there other comments?
Senator MOYNIHAN. Con brio. [Laughter.]
The CHAIRMAN. I think it has been a good session, and we are

most pleased to have you. Thank you very much for your attend-
ance, Ambassador Hills.

Ambassador HILLS. Thank you, Mr. Chairman.
The CHAIRMAN. Next we have a panel of business groups who

have submitted recommendations to USTR to designate certain
countries under Super 301.

We tried to find some witnesses for American businesses who did
not want Super 301 implemented. They may be somewhere out
there. Maybe they didn't like the forum, or maybe there are just no
such American businesses; but we weren't able to find them for
this occasion.

Would the witnesses please come forward?
[Pause.]
The CHAIRMAN. Mr. Archey, you have been a leader on these

issues, and I don't see any reason to stop now. Why don't you lead
off?

STATEMENT OF WILLIAM T. ARCHEY, VICE PRESIDENT, INTER-
NATIONAL, U.S. CHAMBER OF COMMERCE. WASHINGTON, DC
Mr. ARCHEY. Thank you very much, Mr. Chairman.
As you know, the U.S. Chamber was a strong supporter of the

1988 Trade Act. We disagree with the critics who maintain that it
is protectionist; rather, we see it as the Congress intended, to be
aimed at opening markets, not closing them.

However, the Chamber also believes that a successful trade
policy must begin, rather than end, with the enactment of trade
legislation. Last November, the Chamber's Board of Directors spe-
cifically recommended to the Bush administration that they vigor-
ously enforce the new trade law, including its Super 301 provisions.

The Chamber strongly supports aggressive use of Super 301 pro-
cedures to obtain trade liberalization agreements with certain des-
ignated countries. We do not view Super 301 and the other market-
access provisions in the Trade Act as simply a series of "hit lists."
The ultimate objective of Super 301 is not to punish other countries
by erecting new barriers to their exports. Instead, as the legislative
history of the provision states, Congress intended for Super 301 to
be used to open markets and not to close them. Achievement of
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this objective will benefit not only U.S. exporters but also exporters
from third nations and, indeed, consumers in restricted markets
who pay higher prices as a result of trade restrictions. Moreover,
Super 301 also requires the Executive Branch to focus more clearly
on elevating trade policy to a priority consistent with other foreign
policy and national security interests.

Mr. Chairman, although it is not in my prepared statement, I
would like to take note of something that I think captures thein-
tent of Super 301, the intent of the trade bill, and perhaps funda-
mentally suggest some altering of U.S. trade policy. And that is
from a new book, just out, by Peter Drucker called "The New Re-
alities." There is an excerpt of it, and I am just going to briefly
quote from it, from this month's Business Month magazine, just
out yesterday.

This is from Mr. Drucker. I also might want to note, I don't
know of anyone who has ever accused Mr. Drucker of being a pro-
tectionist. I don't think anyone has ever called him soft on free
trnde, or some of those issues, but he says:

The emergence of new non-Western trading countries, foremost Japan, creates
what I would call adversarial trade. Complementary trade seeks to establish a part-
nership"-that was trade, he was noting, in the 19th century. "Competitive trade
aims at creating a customer; adversarial trade aims at dominating an industry.
Complementary trade is a courtship; competitive trade is fighting a battle. Adver-
sarial trade aims at winning the war by destroying the enemy's army and its capac-
ity to fight.

The Japanese felt so backward, and indeed were for a long time, as to have to
keep out foreign competition. This led, step by step, to adversarial trade in which
the aim is to gain market control by destroying the enemy or to obtain such pre-
dominance in a market that it would be almost impossible for a newcomer to chal-
lenge the market leader.

The aim in adversarial trade is to drive the competitor out of the market alto-
gether, rather than to let the competitor survive. When the attacking country is
closed to imports, or at least severely restricts them, the competitor under attack
cannot effectively counterattack. It cannot win. It will, at best, not lose everything.

Adversarial trade thus challenges the conventional assumptions. Clearly, protec-
tionism that shuts off one's economy is the wrong answer; it can only make one's
own industry even less competitive. But free trade is not the answer, either.

One answer is to form economic regions or blocks: the economic merger of the
European Community planned for 1992; the North American Free Trade Zone,
which the 1988 U.S.-Canada Free Trade Agreement is trying to create; and, perhaps
in the future, a Japanese-centered Pacific Rim Region. This would give smaller
economies the large region and market needed to create the critical mass of produc-
tion and sales to be competitive.

Regionalism creates a unit capable of a trade policy that transcends both protec-
tionism and free trade. It creates a unit capable of reciprocity, and reciprocity is
clearly the only trade policy that can work in a world economy that features adver-
sarial trade. Free trade can work under reciprocity, but only if the other side recip-
rocates. But there will be protectionism, if that is what either side chooses.

Under reciprocity, either country's business would enjoy the same degree of access
to the other country's markets, and no more. Indeed, reciprocity is the only way to
prevent the world economy from regressing into extreme protectionism. Reciprocity
is emerging fast as the new integrating principle of the world economy. It is fast
becoming the policy of the United States in choosing for its economic relations with
Japan, Korea, and Brazil.

Reciprocity is thus likely to become the vehicle for the integration of the world
economy, just as competitive trade was the vehicle for the integration of the inter-
national economy during the past 150 years.

Mr. Chairman, whether one subscribes to Mr. Drucker's views or
not, and I happen to subscribe to a good part of that, I happen to
think that, basically, Super 301, the trade bill, are in fact an at-

21-705 - 89 - 2
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tempt at perhaps-not by design, but in anticipation of the fact of
how much, fundamentally, world trading patterns have changed.

Furthermore, it is my argument that the Super 301 doesn't go as
far as Mr. Drucker is suggesting. It isn't asking for absolute reci-
procity, it is asking for national treatment, a standard that I would
argue is considerably less rigorous than the concept of reciprocity.

It is in that context, in terms of our desires, that we, the Cham-
ber, submitted to the U.S. Trade Representative office our submis-
sion for Super 301, listing Korea, Japan, India, and Brazil.

Finally I would note that, in terms of our submission, we agree
with some of your colleagues on the dais that there is more to
trade policy than just the trade bill and the Super 301; but we also
would argue that, in terms of the kinds of situations that Mr.
Drucker is describing, to suggest that the government should not
have a role in asserting the legitimate trade interests of the United
States, I think is folly.

As my former boss and very good friend, and a man whose loss I
deeply lament, Mac Baldrige used to say: "Trade will not be free
for very long if it isn't also fair." And furthermore, aggressively as-
serting our legitimate trade interest on the world stage is the best
antidote to protectionism.

Thank you very much, Mr. Chairman.
Thank you, Mr. Archey. And I will go right out and buy that

book of Peter Drucker's.
Mr. Perkins, Vice President, Chrysler Corporation, we are

pleased to have you. If you would, proceed.
[Mr. Archey's prepared statement appears in the appendix.]

STATEMENT OF ROBERT A. PERKINS, VICE PRESIDENT,
WASHINGTON AFFAIRS, CHRYSLER CORP., WASHINGTON, DC
Mr. PERKINS. Thank you, Mr. Chairman, members of the commit-

tee.
Last year the U.S. trade deficit was $138 billion. Our deficit with

Japan was $55 billion, or 39 percent of the total. If you take a look
of what constitutes our deficit with Japan, it becomes clear that
the automotive sector is the single largest part of that $55 billion,
accounting for $35 billion or 64 percent of the problem. Given the
importance of this industry to the overall economy, and the trade
figures, we were disappointed to see that the Trade Representative
made only minimal mention of the automotive sector in this year's
National Trade Estimate; to be exact, three sentences on the effects
of the closed distribution system.

Super 301, as Chrysler understands it, is meant to address priori-
ty countries and priority practices. If the country with which we
have the single largest trade imbalance and the sector which ac-
counts for 64 percent of it are not priorities, then Chrysler has mis-
understood the objectives of the 1988 Trade Act. It is clear to us
that Japan was intended by Congress to be the principal priority
country for our negotiators' efforts. It is also clear that Japan's dis-
tribution system is, by itself, the world's largest non-tariff barrier,
not only for the auto sector but many others.

I appreciate Senator Danforth's and Senator Riegle's remarks on
this subject this morning. Frankly, we believe that if you don't
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solve the automotive sector problem, the U.S. will not solve its
trade imbalance with Japan or its overall trade deficit.

An open distribution system would send a strong message to U.S.
auto manufacturers that they are welcome there. The big three in
Japan are Toyota, Nissan, and Honda. Together, they account for
77 percent of the Japanese car market. In 1988, imports into Japan
accounted for 2 percent of the total vehicle market from all
sources. Last year, U.S. exports totalled 14,511 vehicles; 5,395 of
those were Hondas, shipped in from their Ohio operations. These
vehicles went to the closed Honda distribution network, a network
like Toyota and Nissan which sells no makes other than those they
control. As a result, last year Chrysler, Ford, and GM sold a grand
total of 9,116 vehicles out of a total market of over 6.7 million
units.

Simply put, unless we have access to the volume distribution net-
works of Japan, we can never hope to achieve meaningful results.

Some of the Japanese success in the United States is due to the
fact that they have had a strong product line to sell. But of equal
importance, we would emphasize, is that they have been able to
take advantage of the most open distribution system in the world.
When they came to the United States in the early 1960's, their
products were not barn-burners. In fact they had lots of problems.
But they got launched in the United States by piggy-backing their
lines with existing U.S. dealers of domestic makes.

Chrysler has a total of 5,317 dealers today. All of them, 100 per-
cent of them, sell Japanese "captive" imports. In addition to the"captives," 438 of them sell at least one or two competing Japanese
product lines, and you can drive around Washington and see GM
and Ford dealers with the same type of arrangement.

The Big Three of Japan do not sell any imports at all except
those they control, like Honda USA's 100-percent-owned subsidiary.
We think it is a positive step that Honda has invested in this coun-
try-a point I want to emphasize. We think it is a positive step
that they are shipping 100 percent left-hand-drive Hondas back to
Japan. But how about their dealers putting out the welcome mat
for Ford, GM, and Chrysler, as well?

Since Chrysler does not have access to Japan's major domestic
dealer body, we have to approach the Japanese market in a more
expensive, complex, and limited manner. We have just reestab-
lished distribution in Japan with an excellent import group. This
distributor, J. Osawa, is part of the giant Seibu Saison group. We
would like this aggressive distributor to have access to dealers
across that nation, regardless of franchise held, or, failing that,
access to at least one of the major distribution networks controlled
by a Japanese manufacturer. In other words, we want true reci-
procity.

Chrysler has made a commitment to export vehicles from the
United States We believe we have world-class products to sell. We
are the world leader in sport utility vehicles. We created the mini-
van market and brought back the convertible after a long absence.
We are prepared to do what it takes to compete, but we need the
same access to Japan that Japanese companies have had in the
United States for the past 20 years.
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On the positive side, Chrysler was the number-one U.S. exporter
of vehicles to Europe last year. We shipped 31,000, worth $543 mil-
lion. There are some things that could help us sell more in
Europe-among them, reducing the 10 percent duty on cars to the
equivalent U.S. level of 2.5 percent. Despite that, Chrysler antici-
pates that this year we will be able to ship about 50,000 vehicles to
875 European dealers. With a reduction in the duty to the U.S.
level, we estimate we would be able to sell up to 50 percent more
than our projections, and another $300 million would be added to
the plus side of our figures.

Finally, we would like to say that we recognize that trade bar-
riers aren't the only problem. Some of those were mentioned by
Senator Moynihan. We have a lot to do, we think, here as well.
Chrysler has advocated tough domestic action to address our
budget deficit for the past 7 years, and we continue to aggressively
address our industry's competitiveness in terms of productivity and
quality, We would like to have you see the attachment that we put
to our testimony. But these efforts will not solve our trade prob-
lems without reasonable access to foreign markets.

Senator MOYNIHAN. Thank you very much, Mr. Perkins.
We will proceed, as Senator Bentsen suggested, across- our panel,

until we have questions.
Mr. Procassini, we welcome you, sir, representing the Semicon-

ductor Industry Association.
[Mr. Perkins' prepared statement appears in the appendix.]

STATEMENT OF ANDREW A. PROCASSINI, PRESIDENT,
SEMICONDUCTOR INDUSTRY ASSOCIATION, WASHINGTON, DC
Mr. PROCASSINI. Thank you, Senator.
My testimony will address SIA's recommendation to the USTR

that Japan should be identified as a priority country for trade lib-
eralization under Section 310, and that Japan's continuing failure
to abide by the market-access provisions of the 1986 U.S.-Japan
Semiconductor Trade Agreement should be named as a priority
practice under the statute.

As a businessman who has had many years of experience in deal-
ing with the Japanese market, I believe that America's interests in
the field of semiconductors can only be served by taking this step.

Placing Japan on the 301 list is not retaliatory or protectionist. It
demonstrates firmness of purpose of the United States. It informs
the Government of Japan that the administration finds failure to
abide by its commitments as unacceptable. More is at stake than
just American's commercial interests. The United States Govern-
ment's credibility is also at stake.

Unfair trade practices, including lack of access to Japanese mar-
kets is a problem for many industries, including but not limited to
semiconductors, telecommunications, supercomputers, and others. I
am here as one representative of the electronics industry. The
impact of Japan's market structure is felt by the entire U.S. elec-
tronics industry and is a major source of the overall trade deficit
with Japan, comparable to the automotive surplus of Japan.

As the nerve center of the United States electronic industry, the
U.S. semiconductor industry's research and technology are the
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foundation for tomorrow's new technology developments. The vital-
ity of the semiconductor industry and its technological competitive-
ness is critical to the economic strength and the national security
of the United States.

The Omnibus Trade and Competitiveness Act of 1988 attempted
to make trade policy formulation less ad hoc and more coherent.
Super 301 was to be an integral part of the development of that
trade policy. The goal is to identify those countries and practices
which are in fact priorities for U.S. trade policy. Super 301 is in-
tended to clear away the underbrush and reveal the most impor-
tant issues. Trade problems with Japan dwarf America's problems
with any other nation. If there is to be an effective U.S. trade
policy, Japan must be front and center in the priorities which
America establishes.

Japan's treatment of the U.S. semiconductor industry is a prime
example of the adverse impact on America's interests of Japanese
trading practices. Japan's failure to abide by the market access
provisions of the Semiconductor Agreement should top the list of
specific practices to be identified under Super 301.

In 1986, Japan entered into the 5-year semiconductor trade
agreement with the United States. In exchange for U.S. Govern-
ment suspension of the Section 301 case and two semiconductor
antidumping trade cases, including the suspension of an estimated
$2 billion in potential duties, the Japanese Government committed
to halt dumping in the United States and Third countries, and rec-
ognized as reasonable, given America's competitiveness, the U.S.
expectation that foreign access should gradually and steadily in-
crease from the 8.5 percent level in 1986 to a 20-percent share of
the Japanese market by 1991.

Unfortunately, the agreement was not honored by Japan. Sanc-
tions, with respect to market access, which were imposed in 1987
remain in place.

We are now at the mid-point of the Agreement. Linear progress
would place foreign market share at above 14 percent, although it
is now only at about 10 percent. In fact, at this point foreign
market share in Japan is backsliding from a high of 11 percent.
There has been no gradual and steady growth to foreign share of
the Japan market, since it remains at the 10 percent that it has
averaged for the last two decades. And those two decades include a
period when imports were formally controlled. Despite Japan's
commitment, United States and other foreign producers are still
being confined to residual supplier status.

The U.S. semiconductor industry seeks unrestricted access to
Japanese markets. It is not our objective to witness round after
round of sanctions being put into place. But unfortunately, in order
to seek compliance with the Agreement, the U.S. Government has
already had to impose sanctions once.

We have only three choices: (1) do nothing, and watch a sharp
erosion of U.S. industry; (2) impose further sanctions under exist-
ing Section 301 determination; or (3) place Japan and semiconduc-
tor market access on Super 301 and make every effort to obtain im-
plementation of the Agreement. Super 301 is the only alternative.

Japan will treat as trade priorities what the United States treats
and identifies as trade priorities. I urge this committee in the
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strongest possible terms to seek the administration's naming of
semiconductor market access as a priority under Super 301 proce-
dures.

Thank you.
[Mr. Procassini's prepared statement appears in the appendix.]
Senator MOYNIHAN. Mr. Procassini, you obviously represent an

advanced technology, because you finished your testimony before
your time was up. [Laughter.]

A third-generation witness. [Laughter.]
We thank you, sir.
Now we have the pleasure to hear from Mr. Stephen Lovett, who

represents the National Forest Products Association.
Mr. Lov-r. Thank you very much, Mr. Chairman.
Senator MOYNIHAN. May I just say, Mr. Lovett, that a vote has

just been called.
I know that you will want to speak to Mr. Lovett. Would you like

to go and vote now and ask some questions afterwards?
Senator PACKWOOD. I can do that, yes.
Senator MOYNIHAN. Or would you like us just to recess until we

can all come back?
Senator PACKWOOD. I will hurry back.
Senator MOYNIHAN. Sir, go right ahead.

STATEMENT OF STEPHEN M. LOVETT, VICE PRESIDENT, INTER-
NATIONAL TRADE, NATIONAL FOREST PRODUCTS ASSOCIA-
TION, WASHINGTON, DC
MR. LovETF. Thank you, sir.
Members of the committee, our industry very much appreciates

the opportunity to make our views known on the use of the Super
301 provision to identify trade liberalization priorities.

I would like to note that, while our written testimony, which we
have submitted to you, focuses on Japan, our industry also submit-
ted a request for trade liberalization of the Republic of Korea's
closed market. This was submitted to USTR on March 24. Although
I will concentrate on Japan today, this does not reflect any lack of
enthusiasm for the market potential in Korea, should the barriers
in that market come down.

I would also like to note that we submitted a data bank of tariff
and non-tariff barriers worldwide to assist in the National Trade
Estimates Report on Foreign Trade Barriers process. The message
is that we are committed to exporting, but face barriers that all
but preclude our ability to compete in many overseas markets.
However, there is an additional message, in the fact that today I
will direct my testimony to Japan's closed market to wood prod-
ucts.

Put simply, the United States should be selling more solid wood
products in Japan, and is fully capable of doing so. The U.S. indus-
try would be selling more but for barriers which inhibit imports,
increase prices, and severely limit consumption of wood products.
These barriers are unfair, unjustifiable, and unreasonable impedi-
ments to U.S. trade.

Lack of access to and constraints on the Japanese wood products
market should be identified as a priority practice for trade liberal-
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ization under the Super 301 provision. The National Forest Prod-
ucts Association believes that its submission to USTR concerning
Super 301 fully justifies identification of Japan's solid wood prod-
ucts barriers as priority practices.

NFPA is concerned about several issues which might prevent
USTR from appropriately identifying forest products practices.

First, while Super 301 requires the USTR to consider primarily
the National Trade Estimate Report in identifying priorities, there
is another very important resource which must be consulted with
respect to solid wood products:

The Department of Commerce is currently in the process of pub-
lishing an extensive study of the Japanese wood products market,
which was originally requested by Senator Packwood. NFPA be-
lieves that it is critical that USTR consult this report with respect
to the identification of priority practices for solid wood products.

Second, perhaps echoing the concern of some other industries,
NFPA is concerned that the National Trade Estimate Report might
not have gone far enough in identifying practices which should be
U.S. trade priorities. We recognize what a complex and difficult
task it must be to prepare such a report, and we appreciate USTR's
efforts; nonetheless, with respect to solid wood products, we believe
that the Report does not fully identify some specific Japanese prac-
tices which are demonstrably unfair and which have the effect of
blocking hundreds of millions of dollars annually in potential
trade.

In addition, we are concerned that the primary barriers to solid
wood products discussed in the NTE are referred to as "industry
claims," although they have been fully supported by the Depart-
ment of Commerce study requested by Senator Packwood. This
could send the wrong signal to Japan.

By comparison, we believe that the information which NFPA has
developed and presented to USTR, in combination with the infor-
mation developed by the Department of Commerce, is compelling.
We hope that this information is not lost in the shouting.

A careful analysis of that information demonstrates that the po-
tential for increased consumption of wood products in Japan is
enormous. If Japan's unreasonable non-tariff wood products bar-
riers were eliminated or reduced, the possibility for increased im-
ports of U.S. wood products would be immense.

It is wholly appropriate to identify the closed Japanese market
generally as a trade priority under Super 301; indeed, it was pre-
cisely to address far-ranging systemic barriers that Super 301 was
enacted. As Senator Byrd indicated in introducing the original ver-
sion of Section 310, the "list of barriers must go beyond mere tar-
iffs and quotas to include structural conditions that effectively bar
imports."

The barriers to solid wood products are often just that type of
structural condition which have kept the Japanese market closed
to even the most competitive U.S. industries, such as the solid wood
products industry.

Japan utilizes a number of specific mechanisms to protect its
wood products industries. If USTR is unwilling to identify lack of
access to Japan's wood products market, generally, as a trade prior-
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ity, these practices should be identified individually as priorities
for trade liberalization.

I would like to point out here that Japan's-practices, although
while individually might not be considered unfair, for example, a
building code, nonetheless, when practices are linked together in a
network, linked practices can create a wall which is very, very dif-
ficult to penetrate. This is the kind of barrier that we face in
Japan. I would like to list a few of these:

An effective rate of protection for solid wood products which is
caused by tariff escalation. Tariff escalation is a practice normally
relied upon by developing countries to protect infant industries.
Japan's tariff structure is intended to impede imports of further
processed products to protect an antiquated, uneconomic, and un-
competitive industry, even though this is one of the most advanced
economically developed countries in the world.

Japan misclassifies tariffs, utilizes subsidies, and employs a host
of other practices which, because I have run out of time, I will not
enumerate now, by which keep us out of the market.

If I may just add a few more words, sir, if you will indulge me for
a second--

Senator MOYNIHAN. Please do.
Mr. LovEwr. We thank you very much for this opportunity to

make our views known. Exports are essential to maintain the vital-
ity of our industry. We are globally competitive, we are interna-
tionally a low-cost producer, and we are committed to exporting.
We have done our work. Now we need your assistance in gaining
access to the use of the Super 301 process for wood products in
order to realize the full export potential of our industry.

Thank you very much.
[Mr. Lovett's prepared statement appears in the appendix.]
Senator MOYNIHAN. We thank each of you for very careful testi-

mony, very moderate testimony-clearly, very exercised about one
country, but not only that.

I hope we could all agree-and we get off on a good basis in these
whole discussions if we understand-that so long as the U.S. Gov-
ernment runs a $300 billion deficit, which we do, we will be financ-
ing part of it abroad, directly or indirectly, because that is dissav-
ing by government, and that the amount of money borrowed
abroad is exactly equal to the trade deficit. It will always be.

I don't think this is immediately clear to persons who haven't
taken a course in international trade; but the term is the recipro-
cal, and you heard Ambassador Hills say just that, that if every
trade barrier in the world disappeared tonight, and our Federal
deficit continued, our trade deficit would continue.

Mr. Archey, you are an authority in this matter.
Mr. ARCHEY. No, I don't think I am, but I have to just make one

point. It is not taking exception to what you said, but I think one
has to be careful how far one goes with that.

To use the trade deficit as the only criterion regarding what
these issues are, regarding unfairness, et cetera, I think is too
narrow, for this reason:

I think that one of the points that the Drucker article makes,
and Senator Durenberger earlier noted: Would we have just one su-
percomputer manufacturer left in the United States if, 10 years
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ago, the rest of the developed world's markets were totally open?
We are in very high R&D-related industries. You are in a position
where you need to have the access to markets other than the
United States to recover your R&D costs.

Senator MOYNIHAN. Right.
Mr. ARcHEY. The point that I am raising is: Clyde Prestowitz last

month in an article noted that, in all of the advanced technologies
coming down the road, it is going to be essential that the U.S. com-
pany, if it has those technologies, goes immediately to the world
marketplace in order to recover that R&D and to get to the market
fast-the world market, not just the U.S. market. If countries Jike
Japan or others are kept off from it, it is not going to take very
long for that company to in fact have problems in terms of return
on their investments, ability for further R&D, et cetera.

So, one of the points I am making is, if you look at some of these
ideas about adversarial trade, you may have-like supercomputers.
Senator, when I left the government in 1986, where I was the
Acting Assistant Secretary for Export Controls, there were only
200 supercomputer sales, ever, in the world. Now, I am sure that
has increased dramatically since. And the price was $20 million
apiece.

Now, if you sell lots of those, you are not going to have a signifi-
cant overall change in our trade imbalance. But can the United
States afford, in security terms let alone in economic terms, not to
have an indigenous supercomputer industry?

Senator MOYNIHAN. I don't disagree, sir. I don't disagree. I have
one minute to get to the Senate floor, and I have not got a super-
computer to get me there. So, if you won't mind, I am going to
stand in recess. Senator Packwood will be back before I will, and
he will resume. I will be back very shortly.

Thank you. Just relax. Stay right where you are.
[Whereupon, at 12:15 p.m., the hearing was recessed.]

[AFTER RECESS]

Senator PACKWOOD. Senator Moynihan just indicated to go
ahead, and he will be back shortly.

Mr. Perkins, let me ask you a question. There is something in
your testimony I didn't understand.

On page 3, you talk about your dealers, and you say, "All of
them sell Japanese 'captive' imports." What is a captive import?

Mr. PERKINS. A captive import, in our case, is a line that we
have made arrangements with a Japanese manufacturer to distrib-
ute in the United States.

Senator PACKWOOD. And you say, "A logical step we took to keep
our dealers competitive" -with who?

Mr. PERKINS. With all the other imports that were coming into
the market. When we made these arrangements, as you will recall,
we were in serious financial difficulties. We needed units to help us
balance our product line. And therefore, we saw that these type of
units would be available from a Japanese manufacturer, and we
brought them in.

But I would also like to add that, regardless of whether we
brought them in or not all of our dealers probably would have
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signed up with either that company or some other company to
import their units. So, we decided to get in early and to participate
in this process, and we are asking, sir, for the same type of open-
ness that we offered in our system.

Senator PACKWOOD. How long have you been with Chrysler?
Mr. PERKINS. Thirty years, sir.
Senator PACKWOOD. Well, then, your memory will be better on

this than mine. As I recall, the first serious penetration we had of
foreign cars may have been the Volkswagens in the fifties-not big
penetration, but certainly bigger than the Japanese in the fifties.
Did they sell them through your dealers? Or did they open their
own dealerships?

Mr. PERKINS. They had the opportunity to do both, and they took
the opportunity to do both. When they started off, they did not
open their own dealerships; they started off jointly with GM, Ford,
and Chrysler dealerships. As their volume grew, they had the op-
portunity to go to independent stores.

Senator PACKWOOD. But when the Japanese cars came in, they
did not open their own distributorships, or our imported auto deal-
ers didn't handle foreign cars exclusively? They all came in and
started associating with the Big Three here?

Mr. PERKINS. Not all of them. In the initial stages, yes. They
started to use existing dealerships that were available in the
market. As they grew, some Japanese and Korean companies were
able to come in with heavy volume immediately, with prices far
below the competition. Then, they were able to establish independ-
ent dealerships.

Senator PACKWOOD. In Japan-and this is a question of igno-
rance-the dealerships are not independent, they are owned by the
auto companies? These are not franchises?

Mr. PERKINS. They are franchises, sir.
Senator PACKWOOD. Oh, they are.
Mr. PERKINS. From my experience, and I lived for a number of

years in Japan and was a director of a Japanese auto manufactur-
er, it is a mixed bag. Some of them are owned by the factories;
some of them, through the factories, banks lend the money; others
are freestanding, independent dealers.

Senator PACKWOOD. All right.
In Japan, are you prohibited by law from opening Chrysler deal-

erships on your own, the way Volkswagen did here eventually?
Mr. PERKINS. No, not by law. It is just by practice, sir, that we

are not able to get access to those dealers.
Senator PACKWOOD. No, I mean open your own. I don't mean

access to those dealers. Could you open your own dealerships?
Mr. PERKINS. Yes, we could open our own dealerships, if we were

willing to-and you might say, "Well, why don't you do it?"-spend
the hundreds of millions of dollars that it would cost to buy real
estate in a country that has extremely high real estate prices.

For example, we have estimated it would be $10 to 20 million to
open one dealership in the Tokyo metropolitan area, for the cost of
the real estate alone. And frar. "ly, we can put those funds to better
use to expand our distribution system into countries who welcome
us, like Taiwan.
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Senator PACKWOOD. I want to back up on the law, first, so I un-
derstand.

The Japanese dealers, I assume, have to pay the same real estate
prices. They are not given a favorable tax benefit or a favorable
land sale break, are they?

Mr. PERKINS. No. The dealerships, frankly, that we are up
against were established 20 to 30-years ago, and, hence, they paid
very, very modest sums to enter. And that was a time when, by
law, we were unable to export to Japan. Foreign exchange curren-
cy laws kept our entire industry well below 2,000 imports a year,
for years and years and years.

Senator PACKWOOD. In the United States, if one of your dealers
wants to handle a foreign car, can you prohibit them from doing
that, or terminate your dealership with them if you want?

Mr. PERKINS. Absolutely not.
Senator PACKWOOD. You cannot?
Mr. PERKINS. We cannot.
Senator PACKWOOD. Somebody who is a Chrysler dealer, you

cannot terminate them?
Mr. PERKINS. No, sir. We can only terminate them for cause. And

in our company's case, that is if they aren't maintaining the sales
rate that they should be in that area---

Senator PACKWOOD. Which means they can handle other prod-
ucts, and that is okay?

Mr. PERKINS. Absolutely. And they do. The only other thing that
we are looking at is if they don't provide customer -satisfaction;-in
other words, quality service.

Senator PACKWOOD. What is the law on that?
Mr. PERKINS. It is by individual States. You have a whole series

of fair trade laws, and it basically goes back to the Robinson-
Patman Act, where there are various fair trade laws on the books
of all of our States, and it is to encourage competition and to en-
courage our consume r practices in this country.

Senator PACKWOOD. Now, educate me some more. Would the
same apply to hamburger franchises?

Mr. PERKINS. I would assume so, sir. I am not in that business.
Senator PACKWOOD. So, the franchisee does not have the power

to determine who they give the franchise to and what they will
hold? You don't have a contract where I can say, "We want you to
handle only Chryslers," or only Chrysler-Plymouth?

Mr. PERKINS. That is correct, Senator.
Senator PACKWOOD. All right.
Mr. Lovett, let me ask you a couple of questions. This is an area

I do know better than automobiles.
Mr. LovEr. Yes, sir.
Senator PACKWOOD. We have about $2.2 billion in export trade

with the Japanese now in wood, paper, and related products.
Mr. LovEwr. No, sir, in just solid wood products it is $2.2 billion.
Senator PACKWOOD. Just wood solid products?
Mr. LovorT. Just solid wood products. If you include paper, it is

up over $3 billion.
Senator PACKWOOD. Hold on just a minute.
[Pause.]
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Senator PACKWOOD. While he is checking something, is the $1.2
billion additional figure that yo, estimate only wood products? Or
is that wood and paper and related products?

Mr. Lovmr. We are just talking solid wood products* sir.
Senator PACKWOOD. By "solid wood," do you mean logs and

lumber, or do you mean lumber?
Mr. LovETT. When we are talking about the additional incre-

ment? We are talking processed products. We are talking lumber,
veneer, plywood, particle board, OSB, the whole range.

Senator PACKWOOD. Yes, but wood products, not paper products.
Mr. LOVETT. Wood products. That is right. Yes, sir.
Senator PACKWOOD. Now, I was intrigued with a couple of things.

The Japanese houses, for example, although they do use post and
beam constructions, they don't use the quantity of wood in a house
that we do.

Mr. LOVErr. That is correct. And generally they are much, much
smaller than our houses.

Senator PACKWOOD. And even for a small house, they don't use
as much wood as we do?

Mr. LovETT. I believe that is true. Yes, sir.
Senator PACKWOOD. Are you suggesting that Japan ought to be

compelled to change its housing laws or its housing sizes, or some-
thing? Because clearly there is a Japanese timber industry. Pro-
tected as it is, one exists. But that kind of a law discriminates
equally against them and us, doesn't it?

Mr. LOVETT. What we are saying is not so much that there
should be any attempt to try to change Japanese lifestyles, per se; I
think that this is just pointing out that they do have land-use poli-
cies, tax policies, bankruptcy policies, subsidy policies, and so forth,
which, taken as a group of interlocking trade practices-although
they are not specifically trade practices, but they do impact, they
-are trade distorting. But taken as a group, they do restrict the abil-
ity of the Japanese consumer to enjoy a lifestyle comparable to
ours, even though they have a per-capita income that is much
greater than ours.

Senator PACKWOOD. Of course, that is a conscious policy.
Mr. LOVETT. That is right.
Senator PACKWOOD. If you talk to some of the Japanese economic

ministers over the years, they would make the contention this
country is over-housed. They have made a conscious decision to
spend less on consumption generally, of which housing is one item
to consume, and spend more on saving. We are perpetually pushed
in this country to do more on saving and less on consumption; but
in this particular area you are saying, literally, the Japanese ought
to change their policy and spend more on housing, whether that is
bigger housing or whether it is cheaper land, or whatever.

Mr. Lovvrr. It is a combination of those things. But really, the
key factor is the availability of land-one of the major factors.

Senator PACKWOOD. One of the few things, though, over which
government doesn't have control. We haven t yet figured out, short
of the Dutch, how to create land.

Mr. Lovmrr. That is true. However, the tax policies that are in
place and some of the other policies, government economic policies,
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very much inhibit the release of available land in the Tokyo area,
for example, for construction.

Senator PACKWOOD. I can see the frustration. When you fly over,
you see all of these rice paddies in Tokyo-I am not talking about
100 miles out-that cannot compete with our rice farmers. But no
rice goes in. So, there is land that could better be used for housing,
and the consumers could have cheaper rice and cheaper housing,
and as a matter of policy the Japanese Government prefers not to
do it.

Mr. Lovmrr. That is correct. Yes, sir. And I think that we can
feel virtuous about this particular 301 submission, because I think
that it would benefit the Japanese consumer; it could also benefit
the Japanese wood products industry in many ways. So it is cer-
tainly nothing that is going to be harmful in any way to the Japa-
nese economy if they liberalize in the area of wood products.

Senator PACKWOOD. You have seen the same things I have-I
don't know if our audience has-that Japan has lots of what we
would call mom and pop sawmills.

Mr. LovErr. Yes, sir.
Senator PACKWGOD. We haven't seen them in Oregon probably in

40 years. They used to be by the side of the road, and they had a
band saw and a circular saw and maybe 10 employees. Japan still
has lots of these.

They are not an economic producer of wood. The figures that you
have about the efficiencies-they cannot produce wood as cheaply
as we could produce it for them and .3rd it to them. They can
argue all they want about size, standards, or codes; but in terms of
can they cut the wood as well as we can, they don't. The biggest
mill they have produces 6 percent of the lumber that our single
biggest mill produces in this country. So, they do have a very re-
stricted policy.

Logs is another. They have a differential tariff between logs and
lumber. The reason they want the logs is for these mom and pop
sawmills, part of which are the backbone of the Liberal Democratic
Party, which is true in any conservative party if their backbone is
fishing, agriculture, timber, whatever the next-to-the-land group is.

I want to thank you very much, not only for the testimony today
but for helping with the Department of Commerce study and the
evidence that you gave. Have you had a chance to see the draft of
that study now?

Mr. Lovm-r. Yes, sir, I have, and we want to thank you very
much for requesting it.

Senator PACKWOOD. I think it is 99 percent down the line-and I
have very seldom seen a study come out like this-with the allega-
tions that the National Forest Products Association was making,
which clearly means that you weren't puffing, that you said, "Yes,
here are things that can be changed that can make a difference."

Mr. Lov=rr. Yes, sir. That is correct.
Senator PACKWOOD. Thank you.
Now let me go back to cars once more, Mr. Perkins, because now

I have to ask questions that I don't know.
Under the Robinson-Patman Act, you cannot terminate a fran-

chise if that person says, "We are not going to handle Plymouths
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anymore, we are going to handle Chevrolets instead; we want to be
a Chrysler-Chevrolet dealer"?

Mr. PERKINS. No. I am not a lawyer, sir; but under various fair
trade laws that are operating in just about every State of the
Union, you cannot terminate a dealer except for cause. In our
agreement with our dealer body-let us turn it to our dealer
body-the only way you can terminate a Chrysler dealer, would be
if the dealer has not been able to make their sales objective, which
is a statistically drawn-out exercise of what the average penetra-
tion should be in a market area; and second, we just put into our
dealer agreement 2 years ago a factor of what we call "The Cus-
tomer Satisfaction Index"-in other words, are they offering qual-
ity service to our customers.

Senator PACKWOOD. But this is a contractual arrangement be-
tween you and your dealers, isn't it?

Mr. PERKINS. Yes.
Senator PACKWOOD. It is not a legal arrangement.
Mr. PERKINS. No, this is our contractual arrangement.
Senator PACKWOOD. Right.
Now tell me this once more. If they dump Plymouth and pick up

Chevrolet, you could not terminate that dealer?
Mr. PERKINS. Except for the two causes mentioned, that is my

understanding.
Senator PACKWOOD. That is interesting.
I have no other questions right now. Senator Moynihan is not

going to return, and we are therefore adjourned.
Gentlemen, I thank you very much.
[Whereupon, at 12:29 p.m., the hearing was concluded.]
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SENATOR BENTSEN ANNOUNCES HEARING ON SUPER 301

WASHINGTON, DC-Senator Lloyd Bentsen (D., Texas), Chairman, announced
Monday the Finance Committee will hold a hearing on "Super 301" and "Special
301", the fourth in a series of hearings on oversight of the Omnibus Trade and Com-
petitiveness Act of 1988.

The hearing is scheduled for 10 a.m. on Wednesday, June 14,1989 in room SD-215
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"The decisions announced on May 25, 1989 by U.S. Trade Representative Carla
Hills meet the initial requirement to identify U.S. trade liberalization priorities
under the 'Super 301' and 'Special 301' provisions of the 1988 Trade Act. The law
next requires a series of follow-up actions aimed at opening up foreign markets to
U.S. exports. I am scheduling this hearing to review the initial 'Super 301' and 'Spe-
cial 301' decisions, and learn how the Administration intends to proceed from here,"
Bentsen said.

The "Super 301" provisions of the Omnibus Trade and Competitiveness Act of
1988 require the U.S. Trade Representative to identify the trade liberalization prior-
ities of the United States, including priority foreign countries and priority practices.
Under the "Special 301" provisions of the 1988 Trade Act, the U.S. Trade Represent-
ative is required to identify countries that deny adequate and effective protection of
intellectual property rights. On May 25, Ambassador Hills announced the "Super
301" and "Special 301" decisions. The Committee is expected to examine these deci-
sions, and the bases for them, as well as consider the Administration's plans for
future actions pursuant to these provisions.

OPENING STATEMENT OF HON. LLOYD BENTSEN, A U.S. SENATOR

FROM TEXAS, CHAIRMAN, SENATE FINANCE COMMITTEE

The CHAIRMAN. This hearing will come to order.
The Ambassador has a meeting with the President at noon, so

she will be leaving this committee at a quarter of twelve. The com-
mittee had a private discussion with her earlier and we want to
carry it on here now.

This hearing is the latest in a series of oversight hearings on the
1988 Trade Act and its implementation, and it follows the adminis-
tration's designation under Super 301 of the countries of Japan,
Brazil, and India as U.S. "trade liberalization priorities."

(43)
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We also want to look at the decision under the Special 301 provi-
sion on intellectual properties to set up a watch list of countries
that need to improve efforts in that area.

I must say that prior to the decision to name these three coun-
tries on the part of the executive branch, the administration was
subjected to a great deal of pressure from those three countries and
from others not to be put on the list, and the members of this com-
mittee saw a whole parade of lobbyists and folks that had an inter-
est in seeing that the country they were representing would not be
on that list. But the 1988 Trade Act calls for a prompt, comprehen-
sive trade policy of opening foreign markets, and that is what
Super 301 is intended to help accomplish.

There are still a lot of questions about where we are going to go
from here. Particularly, I think, we will be seeking greater detail
about the President's call for the USTR and the Secretary of State
and Secretary of Treasury to put together an interagency group to
negotiate on Japanese structural barriers to trade, such as the
system of distribution. That effort goes to the very heart of the
problems that American firms are facing in dealing with Japan.
Any success that may follow from that effort could be far more im-
portant than the Super 301 specifications on lumber, satellites, and
supercomputers, but I think may be even more difficult to accom-
plish.

In addition, I think the members of this committee will be inter-
ested in understanding who is going to lead that interagency effort,
and how it is going to be staffed. As far as the members of this
committee are concerned, and the Trade Act requires, the USTR is
to be the administration's principal spokesman on trade. I am
somewhat concerned that the Super 301 negotiations could be a
throwback to the MOSS talks, which lacked that element of central
coordination, and as a result, the Japanese nearly talked us to
death. They talked and talked and shipped and shipped and talked
and talked and shipped and shipped.

So even though the initial decisions have been made, there is a
lot we have to discuss.

So once again, we are delighted to welcome you back before this
committee, Ambassador Hills, and I would now defer to my col-
league, the ranking member, Senator Packwood, for any comment.

OPENING STATEMENT OF HON. BOB PACKWOOD, A U.S. SENATOR
FROM OREGON

Senator PACKWOOD. Madame Ambassador, first let me thank you
for what you have done for the timber products industry in the
naming of the Japanese in the unfair practices. I know you had a
hundred practices from scores of countries to choose from and you
could not name them all, and I am personally appreciative and the
Northwest is personally appreciative.

And secondly, let me personally congratulate you. It is interest-
ing to watch as new administrations come in and everybody in
high-level positions sort of starts off equal and then certain people
rise to the top and certain people sink to the bottom, and without
mentioning any names, you can see some that are sinking already.
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You have absolutely risen to the top. If you were a movie, you
would be a "must see." [Laughter.]

And I just want to congratulate you personally because every-
body starts out in this business roughly equal, and in a short
period of time you are a star and with justification.

Ambassador HiLs. Thank you very much.
The CHAIRMAN. Most of them reach their high point at the con-

firmation hearing. [Laughter.]
But I would certainly agree with Senator Packwood.
Now let me say the early-bird list was Senators Riegle, Danforth,

Symms, Packwood, Baucus, Chafee, Rockefeller, Roth, and Matsu-
naga.

Senator Iliegle, do you have any comment to make?

OPENING STATEMENT OF HON. DONALD W. RIEGLE, JR., A U.S.
SENATOR FROM MICHIGAN

Senator RIEGLE. Thank you, Mr. Chairman.
Let me just say that I though we had a very constructive conver-

sation earlier with Ms. Hills and a very useful one. I would like to
just say at this point two things that are partly a restatement of
our earlier conversation.

I must say I am very distressed by the information that contin-
ues to accumulate on our overall trade and debtor nation status. I
draw attention to the article today on page 2 of The Wall Street
Journal, a headline of which "U.S. Payments Deficit Widens By
Seven Percent Indicating Trade Gains May Be Stalling," and it
goes on to talk about the fact that there is a general view develop-
ing that the trade improvement seems to have pretty much stalled
out. There are a lot of factors involved in that, only part of which,
of course, deal with unfair trade barriers which Super 301, among
other things, is attempting to deal with.

It must be said that we have a lot of internal improvements to
have to make to drive up our savings rate and capital investment,
productivity improvement, and so forth. But in any event, the fact
that we are on our way to what the New York Federal Reserve es-
timates to be a trillion dollar foreign debt owed by the United
States by 1992 I think is just a horrendous, horrendous trend-line
problem for us and one that we need to bear down much harder on
correcting.

And with respect to that and with respect to Super 301, I am
concerned about the fact that we basically have 2 years as the law
is now written to implement the Super 301 approach, and I am
wondering about when you have to come back in early 1990 for the
second go around.

Based on the work that you are now doing-and I feel very posi-
tive about the work that you personally are doing and your
people-do you envision that when you come back around the
second time that countries that have not been forthcoming will be
under very intense examination, if you will, and with the prospect
that they might be listed, or will we go further in terms of struc-
tural barriers that either we have identified in which too little
progress is made or perhaps other structural barriers that more
time gives us an opportunity to identify? Will we likely see when
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we come back around a year from now sort of a second application
of the examination aspect of this law and tool to bring to light and
out into the open other problems, such as new countries on the pri-
ority list or new specific practices or structural barriers? Can we
anticipate that if problems exist out there that we will see some-
thing brought forward in terms of a Round Two when we get to
that point?

Ambassador HILLS. We surely will apply the law vigorously next
year, as we have this year. I cannot tell you precisely the practices
that will earn the right to come to the top of the list as our trade
liberalization priorities, but I can say that we will energetically
review all of the problems that our entrepreneurs face, and the
fact that a country or a practice was not named this year by no
means provides any insulation against being named next year.

Senator RIEGLE. I think that is a very important statement.
The second thing I would ask you is this. If we find, given your

diligence and really very strong start that Senator Packwood and
Senator Bentsen have mentioned, at the end, say, of the 2-year
period, that the Super 301 tool has worked effectively, but it is
something that requires continuation, I would assume that you
would be prepared to recommend that if you felt that way so that
we would not have that tool lost to us after a 2-year period of time
if it was clear to you that we needed to retain it.

Ambassador HILLS. Of course. I will always be candid.
Senator RIEGLE. Very good.
The CHAIRMAN. Let me make a point here that I did not make

'clear. For now, I would ask members to limit discussion to just
comments that you might want to make and then we will have a
round of questioning, because I would like to have Mrs. Hills to
have an opportunity to make her statement.

Are there others who would like to make a statement at this
time?

Senator DANFORTH. Mr. Chairman?
The CHAIRMAN. Let me see who I have.
Senator Danforth is next.
Senator DANFORTH. Well, I would simply like to join in com-

mending Ambassador Hills for the excellent job she has done. I
think that Super 301 has worked out, is working out, as we intend-
ed when it was drafted, and I would say, Carla, that if you were a
baseball team, you would be the Cardinals. [Laughter.]

Ambassador Hius. Thank you.
The CHAIRMAN. Senator Baucus.

OPENING STATEMENT OF HON. MAX BAUCUS, A U.S. SENATOR
FROM MONTANA

Senator BAUCUS. Mr. Chairman.
We all agree. You have done a great job. In fact, not only have

you personally done a good job in persuading the administration to
utilize Super 301 in the way that it was intended to, you also
named the practices that probably should have been named.

Beyond all that, I have noticed a new high in cooperation be-
tween the executive and legislative branches on trade issues. That
is very.welcome news. That has not always been the case. Your
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predecessor was very good, but you are even better, I think, at
pushing the cooperation to even a higher level. And I continue to
look forward to working with you, as I know other members of the
committee do.

And one other final point, Mr. Chairman. I join you, Mr. Chair-
man, in saying that when the administration negotiates with
Japan in the structural initiative, it is critical that the USTR have
the lead role. In fact, if the USTR does not have the lead role, then
those negotiations will lack credibility. It is my very firm hope that
the administration understands the wisdom of naming the USTR,
and if the cooperation continues, I think that they will.

Ambassador HILLS. Thank you very much.
The CHAIRMAN. Thank you.
Senator Chafee.
Senator CHAFEE. No thank you, Mr. Chairman.
The CHAIRMAN. Senator Rockefeller.
Senator ROCKEFELLER. No.
The CHAIRMAN. Senator Roth.
Senator ROTH. No, I will wait.
The CHAIRMAN. Senator Matsunaga.
Senator MATSUNAGA. No opening statement.
The CHAIRMAN. Ambassador Hills.

STATEMENT OF HON. CARLA A. HILLS, U.S. TRADE
REPRESENTATIVE

Ambassador HiLLs. Thank you, Mr. Chairman, and members of
the committee.

I have -filed yesterday a long written statement. In view of the
time, I might just summarize a few points.

As you know, our U.S. trade strategy is clear. It is to open mar-
kets and to expand international trade within a multilateral trad-
ing system based upon clear and equitable rules. Our challenge is
to muster all the tools at our disposal, including Section 301,
toward that end.

I am pleased to report that we have already been able to use the
leverage afforded by Super and Special 301 to obtain significant
trade liberalization through bilateral negotiations in the month
preceding our Super and Special 301 decisions. I refer particularly
to the negotiations that we had, which were quite fruitful, with
Korea, which agreed to open its markets in the areas of invest-
ment, localization, and agriculture, and also with respect to
Taiwan, which developed an action plan that promotes the opening
of the Taiwanese market to all exporters. We expect the two coun-
tries to live up to their plan.

We also obtained significant improvements in the protection of
intellectual property rights through bilateral agreements with the
Peoples' Republic of China, Columbia, and Taiwan under Special
301. These successes underscore the value of bilateral negotiations
on particular practices to complement our multilateral negotia-
tions.

We will address other practices, including trade distorting subsi-
dies, agricultural practices, and barriers listed in the national
trade estimates reports in our ongoing bilateral and multilateral
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negotiations. And, of course, we retain the right to self-initiate 301
petitions on other practices throughout the year, and American in-
dustry is free to petition on its own.

On June 16 we will initiate the investigations under the 301
process on all six practices we have identified, and as of this time,
we have requested consultation with our trading partners in each
of the six areas.

I think with that, Mr. Chairman, I will end and I am more than
happy to answer your questions.

[The prepared statement of Ambassador Hills appears in the ap-
pendix.]

The CHAIRMAN. All right.
Madame Ambassador, we have heard a lot of opposition to Super

301, and I can understand that. Many countries have a substantial
trading surplus with us, and they do not want anything to change
and certainly do not want a highlighting of protectionism in their
own countries. But from what you have stated, I take it you have
found Super 301 to be a useful tool thus far; is that correct?

Ambassador HILLS. Yes, the statute did provide us with some le-
verage, which is the good news. However, it did create some ten-
sion, which is the bad news. And what I have tried to tell our trad-
ing partners is that it is our intent to implement 301 in a manner
that was consistent with the multilateral objectives which we
shared.

The CHAIRMAN. Now the charge the Europeans in particular
have made is that this is unilateralism.

How do you respond to that?
Ambassador HILLS. I tell them that the only thing unilateral that

we have done is to post on a bulletin board our trade liberalization
priorities for the year. We then will commence to consult, discuss,
talk about those priorities and that is a bilateral effort. And since
we are asking for liberalization in areas which all nations have
identified as needed at Punta del Este there should be progress.
Hence we are acting in a manner that is consistent with multilat-
eral objectives and we will continue to do so.

The CHAIRMAN. So when we name Brazil and India, for example,
who have been really obstructing the expansion of services, invest-
ment, intellectual property protection, that what we are really
doing is trying to promote the objectives of the Uruguay Round
and open upgrade. And if we make headway on those objectives in
the Uruguay Round, then we will have accomplished our goal it
seems to me.

Ambassador HILLS. That is correct.
The CHAIRMAN. Let me ask another one about the Japanese secu-

rity market, which pretty well closed to foreign investors and par-
ticularly closed insofar as participation of foreign investors in Jap-
anese companies as stockholders, unlike this country. Once again,
you have a structural impediment to trade.

Do you intend to try to pursue talks in that sector?
Ambassador HILLS. We are willing to discuss on behalf of inves-

tors impediments in Japan to investing. It has been brought to our
attention that recently some investors have had difficulty in get-
ting the kind of rights that they feel that they are entitled to as a
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result of minority-share investment in a particular corporation. So
we stay vigilant.

The CHAIRMAN. All right.
When you recited the things that Korea and Taiwan intend to do

to liberalize their trade practices, do you have in place a means of
monitoring their actions to see what progress has been made, and
do you have some time period in mind in the achievement of those
objectives?

Ambassador HILLS. Absolutely. Whenever we have an action
plan, we have a time frame and we monitor very carefully what
the countries are doing. When they say they are going to enact
laws, we watch. When they say they are going to more rigorously
enforce laws, we also watch.

The CHAIRMAN. Let me show you one of the many frustrations in
trying to penetrate the markets of Japan. I have a steel company
in Texas that makes hard-faced steel plate. Japanese producers
cannot produce that product in Japan for anything like the cost
that we can deliver it from the plant in Texas to Japan. But there
is a strong feeling in Japan to buy from Japanese sources. I under-
stand that, but I do not know how you overcome that. Some of the
structural impediment are so diffused, I do not know how you seri-
ously address it.

Ambassador HILLS. We spend time not only talking to the minis-
ters who are leaders in the Japanese Government, but we spend a
good bit of time talking to Japanese business organizations about
the need for Japan to become a superpower in terms of importing
and that that heed is not simply a wish of the United States to cor-
rect its trade balance. There is a need for Japan to participate as
the economic power that it is in expanding world trade. It is in
Japan's best interest to begin to import as well as export lest it
create such a dramatic dislocation that it triggers a very bad result
in the trading system that adversely affects its future. We hope
that we are making ourselves clear.

The CHAIRMAN. You are just absolutely right, but it is hard to
get that message down to the individual, specific interest in Japan,
who says, "Well, let's get ours, and overall, let the collective image
of Japan overcome that."

Ambassador HILLS. As the globe becomes more interdependent,
as the Japanese companies invest more here, the problem of their
restricting imports and failing to do business in an international
fashion becomes more apparent in my view, and so I am very hope-
ful that they will understand that the thriving environment in
which they have made investments and exports cannot continue if
the second largest market in the world does not participate in
international trade as an international superpower.

The CHAIRMAN. The second largest market-you are already
talking about Europe 1992, I guess. All right.

Senator Danforth.
Senator DANFORTH. I have no questions, Mr. Chairman.
The CHAIRMAN. Senator Baucus.
Senator BAUCUS. Thank you, Mr. Chairman.
Madame Ambassador, I compliment you on naming forest prod-

ucts as one of the practices under Super 301 with respect to Japan.
I would like to know how widespread and I would like to know the
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scope of your inquiry. As you know, the Commerce Department
listed a long series of various processed forest products in Japan,
including standards, tariffs, and subsidies.

Could you give us a sense of the scope of the inquiry that you
intend to undertake?

Ambassador HILLS. Our inquiry will be broad. We focused our
initial 301 investigation on standards which are discriminatory, but
we also intend to address other impediments that make it impossi-
ble for forest products to be imported into the Japanese market.

Senator BAUCUS. So that will include subsidies and tariffs as
well?

Ambassador HILLS. They will certainly be part of our discussions.
Senator BAucus. As you well know, one of the benefits of Super

301 is that it encouraged some other countries to grant concessions
in order to avoid being named a priority country. Korea is one. I
noticed, though, in the concessions that Korea granted, one conces-
sion Korea did not address was our 301 action with respect to beef
in Korea.

Could you tell me the degree to which the administration intends
to continue to pursue opening up Korea to American beef exports?

Ambassador HILLS. We have made it very clear to Korea that
that market opening is very important. We believe that we will
have a result through the GATT organization that permits us to
negotiate market opening. The balance of payment rule on which
Korea-has relied to deny open access to its beef market is under
scrutiny and we believe is an area where we will get a liberaliza-
tion ruling in a matter of weeks. So that that, plus our efforts to
point out the significance of that market for opening, I think will
achieve the kinds of results that you are looking for.

Senator BAUCUS. Frankly, I think the best news in your an-
nouncement with respect to 301 and Japan is your structural initi-
ative that you are undertaking with Japan to address consumption
rates, as I understand it, the Japanese distribution system, and
maybe even our low, unfortunately, U.S. savings rates. If we are
going to have an agreement, obviously Japan and the United
States both must grant concessions and work toward objectives
that benefit, not only our two countries, but our trading system.

Could you give us a little better idea of the timetable and how
you see those negotiations proceeding, including any dates, or just
a little more flesh and blood so that we have a better sense of
either how you have proceeded thus far or how you intend to pro-
ceed?

Ambassador HII s. Well, first of all, let me say that I agree with
you. I think the structural initiative is in the right direction and I
know that you have urged this sort of effort in the past, and we
very much agree with your suggestion.

We have commenced negotiations with Japan even before the
end of the first week of June to schedule meetings so that we could
commence the discussions necessary for the structural initiatives.
This week we have a team in Japan. One of my deputies, Linn Wil-
liams, is there with his counterparts, subcabinet officials from
State, Commerce, and Treasury. We are engaging in negotiations
that include discussions of the sort you mentioned, and we will pro-
ceed with regularity to hold these discussions. And I think they
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will be constructive because when we have talked, and when we
did talk, with our Japanese counterparts when I was in Europe at
the end of May and the beginning of June, we made it very clear
that we do need to have results.

Senator BAUCUS. Well, I urge you to work very aggressively to
set deadline dates, and to set benchmark dates, because now that
we have this opportunity, it is very important that we not let it
slip by. All these other matters are important. I think this one is
as important, if not more important, because even if all barriers to
trade are eliminated with Japan, as we well know, that is not going
to totally eliminate the trade deficit. It probably will not eliminate
more than 15 or 20 percent of the trade deficit.

Ambassador HILLS. Right.
Senator BAucUs. And it is these structural matters, which are

the primary cause of the trade deficit, and they are what we have
to keep our eye on. I urge you to proceed very vigorously and be
sure that you are in charge. Because if you are, I think we will do
a good job.

Thank you.
The CHAIRMAN. Senator Rockefeller.
Senator ROCKEFELLER. Thank you, Mr. Chairman.
I have two questions, Ambassador Hills. I would join those who

praise you for your work. I particularly echo the sentiment that
there is a very different atmosphere between the administration
and Congress, and I think that your forthrightness and clearhead-
edness is very much a part of that. We all very much appreciate
that. Certainly on the Democratic side, it has been strongly no-
ticed.

You, in your testimony, relate, that Korea and Taiwan did a
number of very dramatic things in this rush to not be named under
the Super 301. You have listed them, and it is extremely impres-
sive. The Koreans, for example, make these changes to encourage
imports from the U.S., although the actual measures, quite proper-
ly, open the Korean market on a global basis.

The Koreans, I think, are very worried now that theet .)penings
have been made that the United States business community will
not take advantage of them, and that instead, other nations, most
notably Japan, will get the benefit. This, tragically, would not be a
new phenomenon.

I am curious about your thoughts on that worry. I know this is
not in the charge of USTR to stimulate American industry to take
action, I do think it is the responsibility of all of us to make sure
that our businesses take advantage of what you have very skillfully
negotiated and what the Xoreans and the Taiwanese have made
available.

Ambassador HILLS. You are right. In our small agency we do not
engage in outreach programs in a massive way. That activity is
within the portfolio of the Commerce Department; it is my impres-
sion that they are doing a very good job at that. They send more
than 15,000 pieces of mail out per week, perhaps more now, but
they try to keep the American business community fully apprised.

And we do too through our private-sector advisors. We have
more than a thousand private-sector advisors in all areas of busi-
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ness so that they are fully apprised when there is a market open-
ing and their obligation i- to help their sector to be knowledgeable.

Your are right, that when we do achieve a market opening, we
do not restrict it to U.S. entrepreneurs. We do not make sweet-
heart deals for the United States. We open markets to all nations.
We think that is in our best interests. Our trade strategy is to open
markets and expand trade for all nations, and we believe that that
is the motor of growth that will generate world prosperity.

The fact that we confess that in opening all markets we will not
substantially reduce our trade deficit, which is a reflection of a gap
between what we produce and what we spend or what we save and
what we want to invest, and that gap simply must be filled by im-
ported foreign capital unless we are willing to save more to fill the
gap. But that gap is the result of broader economic factors. We
have to deal with those factors ourselves. I agree. And I think that
this administration is trying very hard to deal with them through
improvement of the budget deficit, through reducing government
"dissavings," if you will, and we will have to do more to encourage
the private sector as well to increase savings. '

But as we have this correction ongoing through the cooperation
of the Legislative Branch and the Executive Branch, it is very im-
portant that that correction take place in the context of growth
rather than import contraction. And so that is what our effort in
trade is all about: it is to ensure that we get maximum world
growth. We do not open markets only for the United States, but
rather for the world trading system at large.

Senator ROCKEFELLER. I appreciate that. That is also where the
U.S. Foreign Commercial Service within the Department of Com-
merce becomes enormously important.

Ambassador HILLS. Right.
Senator ROCKEFELLER. My second question, Mr. Chairman, re-

lates to something that I often bring up. Ambassador Hills, please
provide a written response to this at your convenience.

It relates to the Japanese patent system, and you have heard me
on this before. They average 6 to 7 years to grant a patent. When
you are dealing with high technology, a year and a half to two
years is a generation. A patent delayed is protection denied. Japan
uses its patent system to extract cross-licensing, i.e., "We will give
you the patent. You give us the technology," and classically, Amer-
icans are forced to give into that. Thus, the Japanese win again.

There have now been two meetings of the joint U.S./Japan Bilat-
eral Working Group on Intellectual Property. There has been abso-
lutely no progress. The Japanese are stonewalling totally. They are
saying that there are no problems; they talk about us harmonizing
ourselves with the rest of the world. It is a very shabby story. The
Japanese patent system is a major problem affecting our high tech-
nology areas.

You have put Japan on a watch list on this matter, and I would
simply like to know how you see progress coming, and what you
intend to do about it so that this matter of Japanese patent prac-
tices, particularly for high technology, can be resolved.

I would really like to have a written response on that.
Ambassador HILLS. I will be happy to give you a written re-

sponse.
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[The information requested follows:]
The United States has an ongoing dialogue with the Government of Japan on the

problems U.S. companies have encountered in obtaining patent protection in Japan.
Principal among these problems is the very long time that it takes to obtain a
patent in Japan. We have raise patent issues with the Japanese through a number
of fora. In fact we have created a working group on intellectual property which has
devoted a whole week of meetings to patent issues. We are also raising patent issues
with the Japanese in SI. Frankly progress has been slow, in part because many of
the issues we have raised with them bilaterally are also under discussion in multi-
lateral fora. But we intend to continue pressing at ever opportunity. And we will
raise these issues with the Japanese at the September Trade Committee meetings.

The CHAIRMAN. Senator Roth.
Senator ROTH. Thank you, Mr. Chairman.
Ambassador, I would like to bring up a subject that I have dis-

cussed with you a number of times, and that is the question of
some kind of structural relationship between the EC and ourselves
to discuss periodically matters in dispute or controversy. A number
of senators had the opportunity yesterday to meet with President
DeLore, and he once again indicated his willingness and desire to
do just that; in other words, to proceed with some kind of a process
or procedure whereby we would have the opportunity to comment
on matters of concern.

I might point out that this involves not only trade, but the entire
relationship between the EC and ourselves. Obviously, it involves
investment, monetary matters, as well as military procurement. I
know that there is to be a meeting later today with President
DeLore, and I would just like to urge you and the administration to
take steps to open up this process.

There has been and continues to be concern as to the transparen-
cy of the process in the EC as they develop the various directives.
There is going to be a lot of differences and disputes. I know that
you have set up certain procedures with high-ranking officials in
EC and yourself, but I think it would be a lost opportunity if we
did not take advantage of this opportunity, and I would hope that
you would do everything you can to see that we accept this invita-
tion from the President.

Ambassador HIxS. Well, I appreciate your thoughts. I will be
seeing President DeLors and I am happy to discuss with greater
precision what he is suggesting and what we can do in response.

Senator ROTH. Well, I just want to join my colleagues again,
Carla, in congratulating you for your strong leadership. We appre-
ciate that.

Ambassador HILI. Thank you very much, Senator.
Senator ROTH. Thank you, Mr. Chairman.
The CHAIRMAN. Thank you.
Madam Ambassador, I have another question I discussed with

you earlier in the meeting and want to reiterate it now, and Sena-
tor Heinz has asked specifically a couple of questions on it which I
would ask you to respond to in writing.

Ambassador HiS. I am pleased to.
[The information appears in the appendix.]
The CHAIRMAN. That is the question of the limitation that the

European Community is about to put on insofar as allowing foreign
television programs in Europe. We had the same kinds of problems
on financial services, and some of us went over and met with Presi-
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dent DeLors and other members of the Commission. Although we
have some limitations on our own banks, we afford European
banks and financial services as much access as our own are al-
lowed, and we felt that that was the way that this should be han-
dled instead of mirror legislation on the part of the European Com-
munity.

And that, along with the efforts of others, apparently had some
effect, and they changed their policy. We also talked about local
content and domestic content, a fight we have had in this country.
We listened to them talk in England about 60 percent domestic
content; in France, 80 percent domestic content. Products had to be
stamped "Made in Europe, 80 Percent" or they were not sold. Now
we hear Vice President Bangeman is making some modest changes
in that regard, and that is encouraging.

But then to see the Europeans turn around and start putting
quotas on foreign television programs, that wherever feasible, at
least 50 percent of it had to be domestic production. That gives us
serious concern. This is a major product for us. It is growing in
export numbers. In meeting with President DeLors yesterday I
voiced my objection. I hope very much that you will do the same in
your meeting at noon with President DeLors and President Bush. I
would strongly urge that.

The other point, it is gratifying to me after we took some hits
last year on the trade bill and Section 301, and we heard all of
these countries saying we were going to start trade war. Well, that
has not come to pass and I never did believe it would. I think
Japan and others are much too smart to run off their number one
customer.

But it was gratifying to me to hear you talk about how helpful
Super 301 had been, and whereas the previous administration in
many instances really fought us on the trade bill, it is interesting
to see this one, and you as a representative of it, utilizing that tool,
and we are very appreciative of that and delighted with the
progress that is being made.

Do you have any further comment, Senator Baucus?
Senator BAUCUS. No.
The CHAIRMAN. We are going to let you out early. Thank you

very much for your help.
Ambassador Hims. Thank you very much, Mr. Chairman.
[Whereupon at 11:32 a.m., the hearing was concluded.]
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PREPARED STATEMENT OF WILLIAM T. ARCHEY

I am William T. Archey, Vice President, International, of the U.S. Chamber of
Commerce.

When Congress enacted the Omnibus Trade and Competitiveness Act of 1988 (the
1988 Trade Act), it sent two overriding messages: first, to the international commu-
nity, that it is no longer "business as usual" on matters of international trade
policy, as the U.S. intends more aggressively to assert its legitimate trade rights;
and second, to the U.S. executive branch, that trade policy must be given a higher
priority in the public policy process of the U.S. government.

As you know, the U.S. Chamber was a strong supporter of the 1988 Trade Act. We
disagree with critics who maintain that it is protectionist; rather, we see it as the
Congress intended, to be aimed at opening markets, not closing thee However, the
Chamber also believes that a successful trade policy must begin rather than end,
with the enactment of trade legislation. Last November, the Chamber's Board of Di-
rectors specifically recommended that the Bush Administration "vigorously enforce"
the new trade law, including its "Super 301" provisions. To that end, I am pleased
to report to the Committee the steps that the Chamber has taken to support the
implementation of the Trade Act's market access provisions.

MARKET ACCESS AND "SUPER 301"

The 1988 Trade Act contains various provisions relating to general market access
issues and procedures (e.g., section 301), as well as to such specific issues as restric-
tions on access to foreign telecommunications and government securities markets,
inadequate intellectual property protection and discriminatory government procure-
ment. However, the most widely noted and broadly applicable feature of the 1988
Trade Act is the "Super 301" provision. This provision was designed to combat ge-
neric or systemic practices that restrict U.S. access to foreign markets across the
board.

Congress enacted the "Super 301" provisions because, under the "regular" section
301 process, the executive branch found itself embroiled in lengthy and tedious ne-
gotiations involving specific practices and sectors. The foreign country thus lacked
an incentive to correct its broader, systemic trade-restriction policies. Moreover, the
U.S. executive bran, q lacked enough resources and negotiators to address effective-
ly the problems. Foi .hese reasons, Congress decided that U.S. trade law should seek
to eliminate entire systems of trade berriers, and not just individual barriers or
sector-specific problems one at a time.

The Chamber strongly supports aggressive use of "Super 301" procedures to
obtain trade liberalization1 agreement0 with the designated countries. We do not
view "Super 301" and the other mn-ket access provisions in the 1988 Trade Act as
simply a series of "hit lists." Tv-. ultimate objective of "Super 301" is not to punish
other countries by erecting new barriers to their exports. Instead, as the legislative
history of this provision clearly states, Congress intended for "Super 301" to be used
to open markets, not close them. Achievement of this objective will benefit not only
U.S. exporters but also exporters from third nations, and, indeed, consumers in re-
stricted markets who pay higher prices as a result of trade restrictions. Moreover,"Super 301" also requires the executive branch to focus more clearly on elevating
trade policy to a priority consistent with our other foreign policy and national secu-
rity interests.

(55)
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CHAMBER "SUPER 301" RECOMMENDATIONS

While the U.S. Trade Representative's (USTR) National Trade Estimates (NTE)
report constitutes one obvious source of information concerning the severity of for-
eign trade barriers and is itself based on company and other sources, the 1988 Trade
Act's legislative history specifically states that "the identification of priority prac-
tices (under Super 301) is also not limited to those barriers in the NTE report. The
USTR is expected to use all information readily available about foreign trade prac-
tices." I

To facilitate this process, the Chamber's International Policy Committee (IPC)
began in May 1988, before the Trade Act was even signed, to consider how best to
implement the Act. Since that time, the Chamber's Board of Directors, the IPC, and
its Subcommittee on Market Access met a combined total of seven times to consider
these issues. More than 90 companies, as well as various trade associations repre-
senting other companies, were involved.

The Chamber obtained information from numerous companies and trade associa-
tions with worldwide interests, and American Chambers of Commerce abroad, as
well as from earlier NTE reports and other official sources. Based on these sources
and our own analysis, the Chamber recommended that USTR designate four coun-
tries-Japan, South Korea, Brazil and India-as "priority" countries for investiga-
tion and negotiation under the "Super 301" provisions. This designation, like the
statute itself, was based on the premise that elimination of the trade barriers in
these four countries had the greatest potential to increase U.S. exports, "either di-
rectly or through the establishment of a beneficial precedent." This meant consider-
ation of two basic criteria:

(1) The pervasiveness of trade barriers and distortions in a country, and
(2) The size of the market and the potential market opportunities arising from

trade liberalization.
We ask that a copy of the Chamber's "Super 301" submission to USTR be includ-

ed in the hearing record.
In the case of Japan, whose bilateral U.S. trade is enormous, trade barriers were

seen as pervasive. Although not necessarily a function of Japanese law, these bar-
riers reflect systematic practices (e.g., restrictive distribution channels and "admin-
istrative guidance") that considerably limit imports.

Korea's barriers are as pervasive as Japan's. Moreover, they are frequently man-
dated in law. They include high tariffs and taxes on imports, restrictions on foreign
firms' imports into Korea, discrimnatory import licensing rules, forced technology
licensing and transfer as a precondition to entry into the Korean market, and
others.

In April 1989, the American Chamber of Commerce in Korea (AmCham Korea)
issued an updated report, United States-Korean Trade Issues, which indicates that, if
anything, Korean trade restrictions are even more severe than the Chamber's
"Super 301" submission suggests. We also ask that a summary of AmCham Korea's
April 1989 report be included in the record.

India's market potential lies in the fact that, despite its low per capita income, it
actually has a middle class that is arithmetically larger than most European coun-
tries (at least 80 million, according to some estimates), as well as the world's largest
pool of scientists and engineers. The dominant economic power in South Asia, India
maintains a wide range of government restrictions on imports and foreign invest-
ment, such as mandatory technology transfer, among the world's highest tariffs and
a virtual ban (through the licensing process) on the importation of any consumer or
domestically producible goods.

Brazil is the dominant market in South America and has a history of maintaining
pervasive barriers to U.S. exports and investment. The new Brazilian constitution,
the fundamental law of the land, further institutionalizes such restrictions as
market reservation, discriminatory credit preferences to Brazilian companies and a
ban on foreign company participation in mining and oil exploration contracts. Dis-
criminatory import licensing, local content requirements and inadequate technology
licensing safeguards are also problems.

Therefore, based on these criteria, the Chamber believes that elimination of these
countries' barriers will establish an important precedent for U.S. business which
has long sought equal opportunity of access in these most promising future markets.

I House Report 100-576, Conference Report to Accompany H.R. S (the Omnibus Trade and
Competitiveness Act of 1988, "Joint Explanatory Statement of the Committee of Conference,"
page 578.
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Further, it is our hope that, in conducting "Super 301" investigations and negotia-
tions, the USTR will actively consult with U.S. businesses that may be affected by
these proceedings. In particular, we strongly recommend that, for purposes of com-
plying with the Trade Act's various consultation requirements, such as in Sections
303-308 of the 1974 Trade Act as amended, the USTR specifically deem"petitioner(s)" and "interested persons" to include companies and organizations that
flied submissions in response to USTR's March 2 request for public comments on
"Super 301" (Federal Register Docket No. 89-4950).

It needs to be emphasized that asserting America's legitimate trade interests is
not protectionist. It is what almost all developed countries do for their companies
and their interests. As my former boss and good friend, the late Commerce Secre-
tary Malcolm Baldrige, once said: "If trade is not fair, then it won't be free very
long; the best antidote to protectionism is to aggressively assert America's legiti-
mate trade rights in the international market."

While implementation of the Trade Act's market access provisions is critical to a
successful U.S. trade policy, such a policy cannot be based on these provisions.
Moreover, a successful U.S. trade policy requires that not only the Trade Act be
forcefully implemented in toto but that other major issues falling outside the scope
of the Trade Act also be addressed. U.S. trade policy must be thought of in more
generic terms, encompassing not only "traditional" international trade and invest-
ment policy issues but also broader issues of national concern, such as the quality
and relevance of our education system, our savings and investment rates and our
ability to commercialize our research and development programs.

Despite the urgency of the problems, the U.S. government remains ambivalent
about what role it should play in fostering and promoting U.S. trade and invest-
ment. One important example is mixed credits-combinations of export credits and
subsidies with foreign aid, which result in highly favorable financing terms for par-
ticipating countries. The U.S. Agency for International Development (AID) esti-
mates that, over the next twenty years, developing countries' demand for electric
power-generating plants will be between $370 billion-$900 billion. In 1970, the U.S.'s
share of the electric power generation plant market in developing countries was
20%; now it is less than 10%. The principal reason for this decline in U.S. market
share is the use of mixed credit financing by our industrial competitors.

According to an Organization for Economic Cooperation and Development (OECD)
report on mixed credit activity worldwide during 1984-1987, total activity was $35
billion. While $245 billion, or 70%, of such activity was attributable to four coun-
tries (Japan, France, Germany and Italy), the U.S. only put up $1 billion, or 2.9%.
Overall, we estimate that foreign mixed credit export financing, is costing the U.S.
from $2.4 billion to $4.8 billion annually in lost exports for capital goods industries.
In this respect, we disagree with the U.S. Export-Import Bank's estimate that only
$400 million-$800 million is lost annually.

The Chamber believes that, ultimately, export financing terms should be deter-
mined in the marketplace. Both the U.S. and its competitors have a strong interest
in reducing subsidies of all kinds that drain our respective treasuries misallocate
resources. But it makes little sense for the U.S. government to seek open markets
while continuing to neglect its own export promotion and financing programs, if the
net effect is to open those markets to foreign competitors that are aggressively sup-
ported by their governments. U.S. exporters continue to be disadvantaged not only
by a weak mixed credit program but also by an underfunded U.S. and Foreign Com-
mercial Service.

At the heart of this ambivalence is the executive branch's continuing reluctance
to recognize that U.S. national security is fundamentally dependent upon our eco-
nomic vitality, especially in today's global marketplace. Until such time as the U.S.
government embraces this tenet and begins to behave accordingly, it will be diffi-
cult, if not impossible, to retain our competitive edge internationally and even at
home. The post-World War II era is over. The policies of that era were very success-
ful in rebuilding the economies of our friends and foes alike, and the world benefit-
ed from the prosperty spawned by those policies. But a new era in world economic
affairs is dawning. Nation-states have become truly economically interdependent.
Unfortunately, the U.S. is the last developed country to acknowledge this for the
very simple reason that, as the dominant economic power in the world, we did not
have to. That has changed. To be sure, the U.S. is still very strong, but it is no
longer alone.

In this new era of economic interdependence, our relationships with our allies and
others are going to be defined more increasingly in economic terms rather than
purely on the basis of our other geopolitical or strategic interests. For a substantial
part of the post-World War II era, America's trade arid economic interests were sub-
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ordinated to the "larger foreign policy interests" of the U.S. I would submit that in
many instances today, and particularly in the future, our trade and economic inter-
ests will be the "larger foreign policy interests" of the U.S.

It seems that the American people are ahead of their political leaders in under-
standing this new reality. Two major national surveys of the last few months have
indicated that the majority of Americans think that the greatest long-term threat to
America's national security is the economic prowess of Japan, rather than the mili-
tary might of the Soviet Union. Those same surveys indicated that a country's pres-
tige and influence on the world stage are more a function of its economic vitality
than of its military prowess.

However, there seems to be little awareness of this within the executive branch,
and perhaps within even the legislative branch. Specifically, there is no central
forum or decision-making body within the executive branch whereby the economic
and trade dimensions of foreign policy and national security policy can be joined.
You may have seen the editorial in Monday's New York Times regarding the FSX
issue. Although the editorial was essentially positive about the outcome of the FSX
issue, it also noted that the FSX decision showed that there was no coherent policy
toward Japan that integrated the economic dimensions of the U.S.-Japan relation-
ship into both the national security and foreign policy decision-making. Our policies
toward Japan remain ad hoc, and a dichotomy exists within the government be-
tween our economic interests with Japan on the one hand and our other strategic
and foreign policy interests on the other hand.

But Japan is not the only country where the relationship must be seen more in
economic terms. With the completion of the single European market exercise in
1992, the U.S. will no longer be the lai-est single market in the world. Although we
remain very optimistic about the 1992 exercise, it is clear that America must be
vigilant in ensuring that American companies will have access to that market that
is equal to the access accorded European companies to the U.S. market. But the re-
lationship with Europe is not going to be just 1992. There are clear signals that the
Western European nations are seeking to increase dramatically their trade with the
Eastern Bloc and the Soviet Union. There is a clear potential that their economic
objectives could clash, over at least the short-term, with those of the U.S. Those
clashes could occur over such issues as technology transfer and export credits to the
Soviet Bloc. Although our strategic interests within the North Atlantic Treaty Orga-
nization (NATO) alliance are a high priority, the reality is that the economic dimen-
sions of the relationship with NATO countries and Western Europe have also in-
creased dramatically in importance in terms of America's interest. There is a need
for the U.S. to reconceptualize its relationship with Western Europe in order to ac-
commodate that reality.

Clearly there is much that also needs to be done by the American business com-
munity to match its foreign competition. Much progress has been made along these
lines. There has been considerable restructuring of a great deal of American busi-
ness, particularly in manufacturing, over the last five years with a much greater
emphasis on quality, productivity, servicing of the product and other elements that
make American companies more competitive. This process of restructuring will con-
tinue. Indeed, it needs to be recorded that perhaps the increasing competitiveness of
American companies would not have occurred if it were not for the challenges posed
by foreign competition. But even this lean and mean mentality of American execu-
tives will be limited in its outcomes if U.S. business is unable to make the necessary
investments in plant and equipment to remain competitive. For example, this year
Japan will spend as much in investment in plant and equipment in absolute terms
as the U.S. even though the gross national product of the U.S. is roughly twice that
of Japan. But it also needs to be noted that cost of capital in Japan is more than
50% less than in the U.S.

In summary, the U.S. must acknowledge that it really is entering into a new era
whereby the economic vitality of a nation is an intrinsic component of its national
security and its influence on the world stage. This means that the government itself
must be aware of this reality and, as with all of our developed-country trading part-
ners, must be willing to take a proactive stance toward inclusion of economic inter-
ests in foreign policy and national security decision-making. Asserting America's le-
gitimate rights on the world economic stage is not protectionist. On the contrary, it
is in the clear interests of not only the U.S. economy but also the world economy
and trading system.

This concludes my testimony. I will be happy to attempt to answer any questions
you may have.
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PREPARED STATEMENT OF SENATOR MAX B.AUcus

On May 26th, the Bush Administration made a landmark decision.
After several weeks of heated internal debate, the Administration chose to identi-

fy Japan, Brazil, and India as priority countries under the Super 301 provision of
the Trade Act.

The Administration will now begin discussions with these countries to open their
markets to U.S. exports.

I hope this decision ushers in an era of cooperation between the Administration
and the Congress on trade policy.

To its credit, the Bush Administration resisted heavy Japanese lobbying and
made Japan a Super 301 priority country.

In so doing, it took a critical first step toward implementing the Trade Act of 1988
in the way that Congress intended.

Some of us have expressed regret that a more extensive list of cases were not ini-
tiated against Japan.

Personally, I believe that the three trade barriers isolated in Japan-barriers to
forest product, supercomputer, and satellite exports-are good choices.

A longer list might have been preferable.
Certainly, there is no shortage of Japanese trade barriers.
But in addition to initiating these three cases, the Bush Administration an-

nounced that it was launching a structural initiative to address underlying econom-
ic and trade problems with Japan.

These underlying problems include the Japanese distribution system, low con-
sumption in Japan, and Japanese toleration of anti-competitive practices.

While negotiations proceed on the three Section 301 cases initiated, the U.S. will
also be negotiating with Japan to address these structural economic problems.

I have for several years urged the Administration to initiate such a broad discus-
sion with Japan.

If the Administration is willing to seriously pursue it, this broader discussion
could yield far larger results than the three cases initiated.

Rather than an afterthought, these broader negotiations should be treated as a
critical element of a Super 301 package.

I urge the Administration to put in the effort necessary to make these negotia-
tions a success.

If we are ever going to resolve the U.S-Japan trade dispute, they must succeed.
The Bush Administration's implementation of Super 301 is an impressive start.

Hopefully, the effort can be sustained.

PREPARED STATEMENT OF SENATOR LLOYD BENTSEN

This hearing is the latest of a series on oversight of the 1988 Trade Act. Most
members will likely want to use this hearing as an opportunity to examine the Ad-
ministration's decision to designate Japan, Brazil, and India, and various trade prac-
tices of those three countries, as "trade liberalization priorities" of the United
States under Super 301. We will also want to look at the decision under the Special
301 provision for intellectual property to set up a "watch list" of countries that need
to improve their efforts in that area.

Prior to the decision, there was a great deal of pressure, both within the Adminis-
tration and from lobbyists for foreign interests, to do little or nothing. What's most
important now is that we have taken the first steps. We have set some trade liberal-
ization goals for our country. The 1988 Trade Act calls for establishment of a com-
prehensive trade policy of opening foreign markets, and these decisions are an im-
portant part of that policy.

Obviously, there are still a lot of questions about where we are going from here.
Particularly, I think we will be seeking greater detail about President Bush's call
for the USTR and the Secretaries of State and Treasury to form an interagency task
force to seek negotiations with Japan on structural impediments to trade, such as
the rigid Japanese distribution system. This proposal goes to the heart of the prob-
lems most American firms have trying to do business in Japan.

Any success that may follow from this effort could be far more important to our
trading relationship than the Super 301 designations on lumber, satellite and super-
computer trade practices. However, this negotiating effort, which is to take place
outside of section 301, may lack the kind of leverage we can bring to bear under
section 301. In addition, I think the members of this Committee will be interested in
understanding who will lead the interagency effort and how it will be staffed among
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the various agencies. The Trade Act makes clear that the USTR is the Administra-
tion's principal spokesman and coordinator on trade issues.

I am somewhat concerned that the Super 301 negotiations could become a throw-
back to the MOSS talks, which lacked that element of central coordination. As a
result, the Japanese nearly talked us to death.

So, even though the initial decisions have been made, there's still a lot for us to
discuss. Once again, I welcome Ambassador Hills back before the Committee for this
latest hearing on oversight of the Trade Act, and I want to express for the Commit-
tee how much we appreciate these regular opportunities to meet.

PREPARED STATEMENT OF SENATOR DAVE DURENBERGER

Mr. Chairman, I want to commend you for scheduling this hearing so soon after
issuance of the National Trade Estimate of Foreign Trade Barriers. After reading
through parts of the report in the last few days, I am sure that Ambassador Hills
will face a daunting and difficult task over the next four weeks in deciding which
countries should be accorded priority status under the Super 301 procedure that was
incorporated in last year's trade bill.

Mr. Chairman, for many of us who worked with you and Senator Danforth in
crafting the trade bill, the litmus test for judging the success or failure of our effort
will likely center on how aggressively our trade negotiators utilize the expedited
and targeted procedures set forth under Super 301. And, most importantly, our na-
tion's commitment to an aggressive and open trade policy will likely be judged by
which countries are selected for inclusion on the Super 301 priority list.

From the comments that I have heard this morning and at earlier hearings in
this Committee, it seems clear to me that there is a clear expectation that Japan
must be included as one of the countries singled out under Super 301. While I am
not convinced that our $50+ billion dollar trade deficit with Japan would be sub-
stantially reduced if Japan fully opened its market to foreign imports, I think it
would be a serious mistake for the United States to target smaller and less economi-
cally developed countries under Super 301 while ignoring the economic responsibil-
ities that the Japanese have to open their market to their trading partners.

Mr. Chairman, Japan is an economic superpower whose industries are fully capa-
ble of challenging the United States and the nations of the European Community in
every corner of the global market. Azqd yet, when it comes to providing full arid
equal access to foreign competitors in such areas as telecommunications, supercom-
puters, medical devices, and other high technology products, Japan acts as if it were
a Third World developing nation which believes it necessary to insulate its so-called
"emerging technologies" from international competition. That protective and insu-
lar attitude in Japan must cease or else Japan will find itself more and more isolat-
ed from the world trading system.

Just recently, a major high technology company in Minnesota, Control Data,
closed its ETA Supercomputing facility, causing the loss of at least 1,000 jobs in the
state. The company had invested hundreds of millions of dollars in supercomputing
but just could not hang on because of fierce competition from an American competi-
tor and three giant Japanese competitors. But when it came to trying to sell super-
computers to the Japanese government, ETA did not merely face tough competition,
it faced a closed market. Despite a supercomputer agreement between the govern-
ment of the United States and the government of Japan entered into in 1987, not a
single Japanese government agency has been willing to purchase an American su-
percomputer. Is that because our supercomputers are not up to the quality control
and processing capabilities of their Japanese competitors? Of course not. Otherwise,
our companies would not held 80 percent of the world supercomputer market. The
reason is quite simple: the Japanese government is ycommited to fostering and de-
veloping a supercomputer industry and will exclude foreign competitors from their
market until their companies have developed the capability to match our best pro-
ducers. It is that type of protectionism and paternalism that must end.

Mr. Chairman, there are always economic and political risks that come when a
nation decides to move aggressively to end unfair protectionism. However, there are
even greater risks to the entire global trading network if we continue to allow our
trading partners unlimited access to our market without receiving reciprocal treat-
ment in their market. This country cannot afford to lose another supercomputer
manufacturer and expect to rely on the Japanese for these high technology products
as we do in the case of video recorders and fax machines. I hope we will not allow
political considerations to override the economic judgments that the USTR must
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make when it comes time to select the list of countries that will face intense scruti-
ny under Super 301.

PREPARED STATEMENT OF CARLA A. HiLu (MAY 3, 1989)
Mr. Chairman and Members of the Committee, it is a pleasure to appear before

you to discuss implementation of the Omnibus Trade and Competitiveness Act of
1988. My statement today places particular emphasis on the National Trade Esti-
mate Report (NTE) and those provisions of the Act known as "super" and "special"
301.

Two major provisions of the 1988 Trade Act-the authority for trade agreements
and the amendments to section 301-encompass key Administration trade policy
goals: to liberalize trade globally through the successful conclusion of the Uruguay
Round negotiations; and to broaden access to foreign markets by removing formal
and informal barriers to U.S. goods and services exports. The Administration will
employ these two provisions, along with the other negotiating tools provided in the
Act, to strengthen and expand the rules of the international trading system and pry
open foreign markets.

U.S. trade interests are best served by a global trading system with clear, enforce-
able rules applied equally to all participants. Our Uruguay Round positions reflect
this belief in our efforts to:

* achieve multilateral agricultural reform;
" expand the scope of international rules to include trade in services, protection

of intellectual property rights and trade-related investment measures;
" reduce or eliminate tariff and non-tariff barriers; and
" strengthen and reinforce the credibility of the GATT by integrating developing

countries into the trading system, addressing the problem of subsidies, improving
the rules related to import relief and enhancing dispute settlement procedures and
the GATT as an institution.

With the April conclusion of the Mid-term Review, we are poised to pursue vigor-
ously these objectives over the next 18 months.

The global trading system today often is strained by disputes involving unfair
trade practices, denial of market access and violations of trade agreement obliga-
tions. Such disputes occur most frequently where GATT rules are weak or non-exist-
ent. The Uruguay Round provides the United States' best opportunity to expand
and clarify multilateral disciplines.

But until we can achieve our goals for the Uruguay Round, we must work within
an imperfect system and take what steps we can on our own to improve the system
and protect U.S. trading interests. That is why we will not hesitate to take selective
unilateral actions to complement our multilateral objectives or open foreign mar-
kets and advance U.S. economic interests.

We will use the negotiating tools contained in the 1988 Act vigorously but con-
structively to open markets, combat unfair trade practices and persuade our trading
partners to honor agreements. In administering these provisions, we will act as a
surgeon using a scalpel to remove these trade barriers and promote a healthier
trading system. We will not use these tools to butcher the rules of the system we
are trying to strengthen.

Let me focus briefly on two underpinnings of our strategy to open foreign mar-
kets: (1) the National Trade Estimate RePort;, and (2) the super and special 301 proc-
esses for identifying "priority practices' of "priority" countries and for beginning
investigations of denials of adequate and effective protection of intellectual property
rights by "priority" countries.

THE NATIONAL TRADE ESTIMATE (NTE) REPORT

The NTE report identifies significant foreign trade barriers affecting goods, serv-
ices, investment and intellectual property rights. The report provides, where feasi-
ble, quantitative estimates of the effect of foreign practices upon U.S. exports. Final-
ly, information on what actions the Administ ration is taking to eliminate these bar-
riers is also presented.

The NTE report results from a comprehensive interagency effort to gather infor-
mation about foreign practices presenting significant barriers to U.S. exports. The
report classifies trade barriers in eight different categories covering government-im-
posed policies that restrict or impede trade in goods and services. This year's report
covers 34 countries and two regional trading bodies (the European Community and
the Gulf Cooperation Council) which represent our largest or most promising over-
seas markets.

21-705 - 89 - 3



62

Each of the report's quantitative estimates indicates how removing a country's
particular import-related practice could change U.S. exports of affected goods to
that country. The estimates, however, are only approximations. In most cases, infor-
mation simply is not available to permit calculation of the extra cost that a measure
imposes on imports. Nor can the estimates be used to infer how removing the for-
eign practice would alter total U.S. exports either to the country or to the world of
the goods the foreign practice affects.

This does not mean, however, that the quantitative analysis needed to pursue a
trade action under section 301 is impossible to obtain. In the context of trade actions
brought under U.S. law, estimates of the impact of foreign practices on U.S. com-
merce are substantially more feasible. Trade actions are generally product-specific
and, therefore, are more tractable for estimating trade effects. The NTE report con-
tains many generic government practices which are not product-specific. In addi-
tion. the process used when a specific trade action is brought frequently makes
available data from U.S. companies or foreign sources which otherwise is not public-
ly available for use in the preparation of a broad survey like the NTE report. Inves-
tigations under section 302 of the Trade Act also enable us to work closely with a
particular industry during the course of a year or more to assess the burden on U.S.
commerce.

Despite its limitations, the NTE report has been and will continue to be a valua-
ble source of information concerning the existence and extent of foreign trade bar-
riers and a useful tool in helping the Administration identify which of those bar-
riers we should devote our resources to trying to eliminate. It acts as a barometer
for us in assessing the scope and severity of foreign trade practices.

SUPER AND SPECIAL 301

The NTE report is one of the sources of information we will be using to evaluate"priority practices" of "priority countries" for designation under the super 301 pro-
visions of the 1988 Act. In addition, the USTR-chaired interagency process will
review advice from the private sector and Congress, as well as the results of consul-
tations with our trading partners, to determine which practices should be the sub-
ject of self-initiated investigations.

I will submit to the Congress by May 30 our list of "trade liberalizing priorities"
as required by the statute. Without prejudging the outcome of the current inter-
agency review, I can assure you that I intend to use the super 301 tool to pursue
responsibly the elimination of egregious unfair trade practices.

I also will identify by May 30 the most onerous or egregious foreign country poli-
cies that deny adequate and effective protection of intellectual property rights or
market access for intellectual property products. Again, while I will not prejudge
the outcome of the Administration s current review, I will use this trade policy tool
to obtain a level of protection for U.S. intellectual property right owners which
allows them to run their businesses without the risk of losing the rich results of
their research and development to rampant piracy.

I want to assure you that the Administration will use the new Section 301 provi-
sions to maximum effect to pry open foreign markets for U.S. exports. I also want to
assure you, and at the same time our trading partners, that we will administer the
super and special 301 provisions in a manner which strengthens the global trading
system and increases trading opportunities for all nations.

I view this hearing as an important continuation of the consultative process we
have pursued since the day you approved my nomination. I welcome your views on
how the new sections 301 provisions should be implemented.

CONCLUSION

Our actions under the super and special 301 provisions must fit into our overall
trade policy and must be consistent with our related goals of a successful Uruguay
Round and opening foreign markets. The 301 process should be used selectively as a
fundamental element of our overall goal of supporting trade liberalization. Section
301 should-and will-be used where it can to persuade our trading partners to rec-
ognize that honoring agreements and abiding by multiple disciplines is preferable to
unilateral U.S. aotion.

There is, however, a tension between our multilateral and bilateral objectives.
When we fail to negotiate bilateral solutions in 301 cases we often face a Hobson's
choice: inaction, or retaliatory action that is likely to be inconsistent with our
GATT oblig-'tions.

On the one hand, unilateral retaliation can undermine the very system of inter-
national rules we are trying to promote and expand in the Uruguay Round. Yet re-
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taliation must be used to advance U.S. interests in some cases where multilateral
rules are ineffective or non-existent or where the United States is frustrated in its
efforts to enforce trade agreement rights. It is the Administration's job to reconcile
this conflict. Such reconciliation can best be achieved through a balanced mix of the
multilateral, bilateral and unilateral tools in our trade policy arsenal. Each type of
action should complement, not undermine, the other types.

Specifically, this means exercising a steady, firm and reasoned hand on the sec-
tion 301 tiller. We intend to use 301 as we believe it was meant to be used-as lever-
age to pry open foreign markets and not as a tool of protectionism.

PREPARED STATEMENT OF CARLA A. HiLus (JUNE 14, 1989)

Mr. Chairman and Members of the Committee, I am pleased to appear before you
today to discuss implementation of the "Super" and "Special" 301 provisions of the
Omnibus Trade and Competitiveness Act of 1988.

On May 26 I forwarded to you the Administration's report of trade liberalization
priorities, as required by the Super 301 statute. I would like to highlight some im-
portant aspects of that report in my testimony today.

First, I would like to emphasize that our identification of priorities in both the
Super and Special 301 exercises was part of our overall trade strategy: to open mar-
kets and expand international trade. We will use Super and Special 301, like other
trade policy tools at our disposal, to create an ever-expanding multilateral trading
system based upon clear and enforceable rules.

RECENT USE OF EFFECTIVE LEVERAGE

In that regard, we have already used the leverage afforded by both of these tools
in the months preceding our Super and Special 301 decisions. Bilateral negotiations
with the Republic of Korea resulted last month in significant trade liberalization by
Korea in areas of priority to the United States: investment, localization, and agri-
culture.

In investment,
* the Korean government will no longer impose performance requirements on for-

eign investment, either formally or informally, except under some very limited and
well-defined exceptions.

e The government will replace its current case-by-case investment screening proc-
ess with a notification system that will not require Korean government approval for
most foreign investment in both the manufacturing and service sectors.

In localization (a system of import barriers),
9 the Koreans agreed to product standards, technical regulations, testing require-

ments, and customs procedures that will bring them in line with internationally ac-
cepted procedures.

* They will also repeal "border closure provisions", which include import bans de-
signed to encourage local production.-

In agriculture, the Koreans announced a significant agricultural liberalization
proposal on April 8 which includes approximately 70 items requested by the United
States.

* They have agreed to accelerate the liberalization of products originally sched-
uled for 1990 and 1991.

" They will reduce tariffs on seven products of importance to U.S. exporters.
" They will eliminate their quota on whiskey and an orange juice blending re-

quirement as well as substantially increase the orange juice concentrate quota.
While the Koreans' agriculture liberalization package fell short of all that we had

sought, we will continue to press Korea for further liberalization of agriculture-
particularly in the context of the GATT Balance of Payments Committee review of
Korea, which takes place later this month.

Korea has agreed to take these steps toward trade liberalization, not only for U.S.
exporters and investors, but for the benefit of firms around the world.

Similarly, the authorities on Taiwan consulted closely with U.S. negotiators to de-
velop an action plan that liberalizes trade and promotes the opening of the Taiwan
market to all exporters.

* In May, Taiwan's cabinet submitted to the Legislature a proposal for-tariff re-
ductions on 4,700 items, including reductions on most of the manufactured items we
requested. Effective May 1, the cabinet reduced tariffs on 378 industrial items using
their administrative authority.
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* Taiwan'has also proposed a simplification of import licensing procedures and a
removal of certain restrictions on the distribution of consumer products.

In services,
e Taiwan's cabinet proposed liberalizing revisions to the Insurance Law and the

Banking Law scheduled to be implemented by spring 1990 and the end of 1990 re-
spectively.

I stressed to Taiwan officials that we based our decision not to identify Taiwan as
a Super 301 priority trading partner on the expectation that they will vigorously
implement this trade action plan and maximize trade liberalization. Improved
access for agricultural products remains a matter of major concern. We intend to
raise this issue bilaterally and expect to see additional improvements in market
access for agricultural products of interest to the United States.

Our negotiators have also made substantial progress in obtaining improvements
in intellectual property protection from various trading partners in connection with
the Special 301 provisions of the Trade Act. Significant agreements have recently
been achieved with the Peoples' Republic of China, Colombia, and the authorities on
Taiwan.

• In May, the Chinese government agreed to submit copyright legislation to their
Congress by the end of this year which will include copyright protection for comput-
er programs. We also made some progress for patent protection in China.

* The Colombian government resolved various access issues affecting the motion
picture industry including the remission of royalties. From now on, the motion pic-
ture industry can remit royalties based on actual earnings rather than on the basis
of the more subjective title-by-title approval by Colombia's Royalty Committee.

* The Taiwanese will revise their Copyright Law to protect translation rights in
copyright and to strengthen protection for films, videocassettes, and other audiovis-
ual works. In June, we will begin intensified discussions aimed at improving the en-
forcement of all intellectual property laws.

These initiatives underscore the value of bilateral negotiations on particular prac-
tices to complement multilateral negotiations on generic rules to discipline such
practices. And that is the approach we will take as we continue our implementation
of Super and Special 301.

SUPER 301 PRIORITIES

In identifying our trade liberalization priorities, we have given highest priority to
a successful conclusion of the Uruguay Round negotiations by December 1990. We
will use Super 301 negotiations to support and complement our Uruguay Round ini-
tiatives. Thus we will focus on the elimination of specific practices which, in addi-
tion to being serious barriers to trade, are emblematic of broader areas of concern to
the global trading system.

By now you are probably quite familiar with the six priority practices and three
priority countries we have identified. The countries we have identified for priority
attention are Japan, India, and Brazil. The specific practices we have identified as
trade liberalization priorities can be grouped into five broad categories, correspond-
ing to the categories of barriers we have used in our annual trade barriers report.
They are:

Quantitative restrictions Ind import licensing
1. Restrictive licensing of agricultural and manufactured p ducts .............................................................................. Brazil
Exclusionary government procurement
2 .S ate llites ................................................................................................................................................................. Japa n
3 .Supercom puters ........................................................................................................................... ........................... Japan
Standards and technical barriers
4 .Forest products ........................................................................................................................................................ Japan
Trade-related Investment measures
5. Perform ance r euirem cents ....................................................................................................................................... Ind ia
Barriers to trade In services
6 . Insu rance ..................................................................................................................................................... ........... Ind ia

In identifying these priorities, we considered comments received from a number of
American firms, from this Committee and from other members of Congress. We also
sought the advice of our private sector advisors. We also took into account:

-the potential to increase U.S. exports if these practices are eliminated;
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-the precedential effect of seeking and obtaining their elimination;
-the likelihood that 302 investigations would advance our efforts to eliminate

these practices; and
-the compatibility with our objectives in the Uruguay Round.
These generic categories of trade barriers, and the six individual priority practices

they encompass, obviously do not represent all of the major trade barriers facing
American exporters, but they are among he most important.

Other trade barriers, including those listed in the National Trade Estimate
Report, are and will continue to be addressed in on-going negotiations with our trad-
ing partners. Principal among them are trade-distorting subsidies and agricultural
policies. These practices are no less important than those identified as priority prac-
tices under the statute. However, we have determined that their elimination can be
better pursued at this time outside of section 301, especially through multilateral
negotiations in the Uruguay Round.

We will also continue to pursue trade barriers already the subject of investiga-
tions, negotiations, and action under section 301, including, for example, Japan's
practices affecting construction services and semiconductors.

Finally, as part of the Super 301 exercise next year, we will reevaluate the status
of certain practices not identified this year, in light of progress made in bilateral
and multilateral negotiations.

By June 16 we will initiate investigations under section 302 of the Trade Act on
all six priority practices, and we will request consultations with our trading part-
ners. At the OECD meeting held in Paris two weeks ago, our Japanese counterparts
objected strenuously to the Super 301 rubric but did indicate a willingness to talk to
us about our complaints. We view this as a positive sign. Our negotiators will strive
to reach a satisfactory solution to all of these generic and specific problems, seeking
the removal of trade barriers and distortions to strengthen the multilateral trading
system.

In addition, the Japanese agreed in Paris to begin discussions on a broad array of
structural impediments to trade. Officials from both countries are meeting this
week at the biannual U.S.-Japan Economic Subcabinet Consultations. On that occa-
sion, we will hold separate discussions with Japanese officials regarding how we
might begin to address various structural impediments to trade, balance-of-pay-
ments adjustment, distribution systems, pricing mechanisms, and anti-competitive
practices such as bid-rigging, market allocation, and group boycotts. This Structural
Impediments Initiative will take place outside section '01. USTR, Treasury, and the
State Department will lead the discussions, with participation by other interested
agencies.

Our approach to Super 301 consists of a number of components that are integral
parts of a comprehensive package. Our implementation of the Super 301 provision is
not simply an exercise in identifying specific practices or countries; rather it is one
element of a broader strategy aimed at economic growth through trade expansion.
The Super 301 process supports this strategy by concentrating our efforts this year
on the elimination of prectices that, in addition to being serious barriers in them-
selves, are indicative of broader areas of concern. This approach will enable us to
advance general trade policy objectives through concrete, focused initiatives.

SPECIAL 301 PRIORITIES

Because we have made considerable progress to date in on-going bilateral and
multilateral negotiations with respect to intellectual property protection, we did not
identify any countries at this time as "priority countries" under Special 301. In-
stead, we have created a "Priority Watch List" upon which we have placed the fol-
lowing: Brazil, India, Republic of Korea, Mexico, People's Republic of China, Saudi
Arabia, Taiwan and Thailand. An additional 17 countries have been placed on a
"Watch List" for special attention.

For those eight countries on the Priority Watch List we have developed an accel-
erated Action Plan for resolving outstanding issues. By November 1 we will review
the status of each of the eight under Special 301. Progress in negotiations is essen-
tial, for the denial of adequate and effective protection of intellectual property
rights is not only harmful to the economic interests of the United States, but much
denial also undermines the creativity, investment and invention that are the essen-
tial to the economic and technological growth of all countries.
Enclosure.
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RESPONSES TO QUESTIONS SUBMrITED BY SENATOR JOHN HEINZ

Question. Although the European Community was not placed on your Special 301
watch list, recent actions by the Council suggest that the EC may be a prime candi-
date for Special 301 action. I am referring to the planned imposition of a quota
aimed at limiting the amount of U.S. television programs -that can be broadcast
within the EC. Would you agree with me that it is exactly this type of blatant pro-
tectionism and denial of market access to U.S. intellectual property that the Special
301 was des' ed to combat?

Answer. Ihe Administration is extremely concerned about the local content re-
qirements included in the European Community's proposed broadcasting directive.

e particularly object to those provisions of the directive which would require that
member states take appropriate measures to ensure that a major proportion of tele-
vision programming is reserved for works of European origin. We believe that the
directive, if adopted, could have an adverse effect on the U.S. industry's substantial
European earnings. Moreover, we believe that the directive would violate the Euro-
pean Community's obligations under the GATT.

In order to be formally adopted, the broadcasting directive must be approved by
the EC Council of Ministers. At a meeting on July 17, there was insufficient support
among the EC member states for the current draft of the directive to enable its
adoption. We understand that the EC ministers will vote on the directive at their
next meeting, on October 2.

We have communicated -the U.S. Government's serious concerns with the broad-
casting directive to European officials. In that connection, we have indicated that
the enactment of restrictions on American producers' right to market their product
for broadcast on European television could easily be construed as a denial of market
access actionable under the "Special 301" provisions of the 1988 Trade Act.

Question. Your Special 301 decision focuses largely on intellectual property pro-
tection. The Special 301 provision of the 1988 Trade Act also specifically mentions
denial of market access to U.S. intellectual property industries. The very recent
adoption by the European Council of a broadcast quota aimed at denying U.S. televi-
sion programs access to EC markets illustrates why we felt market access as well as
copyright protection should be given special attention in the 1988 Act. Will your
future Special 301 decisions address market access denial, and specifically, will you
be taking a close look at the EC broadcast quota?

Answer. If enacted, the proposed EC broadcasting directive would represent a bar-
rier to market access at least as damaging to U.S. industries dependent on intellec-
tual property than inadequate copyright, patent or trademark protection. Should
the Community formally adopt the broadcasting directive in its current form, we
will take appropriat is to protect U.S. trade rights, pursuant to the relevant
provisions of both the GATT and U.S law.

PREPARED STATEMENT OF STEPHEN M. LovErr

The U.S. Trade iRepresentative should identify Japan's restricted wood products
market, created by barriers which restrict imports directly and indirectly (by limit-
ing consumption) as a priority practice for trade liberalization under Section 310 of
the Trade Act of 1974, as amended. Recognizing the competitiveness of the U.S. in-
dustry and its potential for increased exports, the United States has, in the past,
made wood products market access a U.S. trade priority. Thus, for example, wood
products was one of the sectors involved in the MOSS (Market Oriented Sector Se-
lective) talks with Japan.

Nonetheless, despite initial progress in increasing wood products exports after the
MOSS talks (progress partially undermined by Japanese Government actions), im-
ports of U.S. wood are still substantially restricted. Moreover, Japan's consumption
of wood products is seriously restrained. Thus, both for U.S. wood exporters and
Japanese wood consumers, there is an urgent need for liberalization of Japan's wood
products market.

(1) The unreasonable practice to be identified as a priority for trade liberalization
is Japan's closed wood products market. Alternatively, the specific barriers to im-
ports and consumption, isted below, could be identified as priorities.

(2) The U.S. products affected by Japan's actions are solid wood products, includ-
ing (softwood and hardwood) logs, lumber, plywood, veneer, millwork, laminated
wood products (including glulam and laminated veneer lumber), waferboard (includ-
ing oriented strand board) and particleboard.

(3) The value of imports effectively blocked by Japan's closed and constricted wood
products market is very substantial. Japan's imports of U.S. wood products would
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increase by $1.2 billion annually, based on 1988 data, were Japan's consumption and
imports to increase to more reasonable levels. Given the relative uncompetitiveness
of the Japan's industry, this conservatively estimates the potential gains for the
U.S. industry.

SUMMARY

I. Japan's Closed and Restricted Wood Products Market Should be Identified as a
Priority for Trade Liberalization

Put simply, the United States should be selling more solid wood products in Japan
and is fully capable of doing so. The U.S. industry would be selling more but for
barriers which inhibit imports, increase prices and severely limit consumption of
wood products. Those barriers are unfair, unjustifiable and unreasonable impedi-
ments to U.S. trade. Lack of access to anditostmints on the Japanese wood, prod-
ucts market should be identified as a priority practice for trade liberalization.

The potential for increased consumption of wood products in Japan is enormous,
with current consumption materially below consumption in other developed coun-
tries. Japanese homes, the primary users of wood, tend to be small, despite the fact
that Japan's per capita income exceeds that in the United States.

Similarly, while U.S. exports of wood products to Japan are significant, those ex-
ports could be much higher. For example, of the $2.2 billion in exports in 1988, over
70% were raw materials (with additional processing done in Japan), Table 1, even
though the Japanese industry is not cost competitive with the U.S. industry.
Through unreasonable and unjustifiable market protection, the Japanese industry
continue- to produce far more than would be appropriate in an open market.

If Japan's unreasonable nontariff wood product barriers were eliminated or re-
duced, the possibility for increased imports of U.S. wood products would be im-
mense. If its anticonsumption policies were modified, the expansion of consumption
of wood products would be further multiplied. 1

It is wholly appropriate to identify the closed Japanese market generally as a
trade priority under Super 301. Indeed, it was precisely to address far-ranging, sys-
temic barriers that Super 30 was enacted. As Senator Byrd indicated in introduc-
ing the original version of § 310, the "list of barriers must go beyond mere tariffs
and quotas to include structural conditions that effectively bar imports." Congres-
sional Record, S9639 (July 10, 1987).
II. Japan's Barriers to Wood Products Imports Should be Identified as Priority Prac-

tices for Trade Liberalization
Japan utilizes a number of specific mechanisms to protect its wood products in-

dustries, practices which, if USTR is unwilling to identify lack of access to Japan's
wood products market generally as a trade priority, should be identified individually
as priorities for trade liberalization. These include direct and indirect limitations on
imported wood products: 2

A. Direct Barriers to Wood Products Imports.--1) Japan's effective rate of tariff
protection for solid wood products and tariff escalation (increasing tariffs as the
level of processing increases) are unreasonable. Japan's tariff structure is intended
to impede imports of further processed products to protect an uncompetitive indus-
try.

(2) Japan misclassifies a number of U.S. wood products for customs purposes,
thereby artificially increasing their duty.

(3) Subsidies to otherwise noncompetitive Japanese wood products firms keep Jap-
anese operations running which should, based on market forces, stop or restrict pro-
duction. As a result, imports from competitive U.S. mills are discouraged.

(4) Japan's use of antitrust and fair competition codes effectively to protect its
wood industry is unreasonable and unjustifiable and should be identified as a priori-
ty practice.

1 Indeed, with respect to solving the trade imbalance between Japan and the rest of the world
(including the United states) the anticompetitive policies of the Japanese Government which
limit housing construction should be among the highest U.S. negotiating priorities. It is inargu-
able that were Japan to expand its stock of housing, it and the countries with which it trades
(and U.S. forest products exports) would benefit very substantially. Indeed, the Maekawa Report
recognized the pivotal role of increasing consumption in addressing Japan's trade imbalance.
The barriers to consumption are appropriate subjects for U.S. negotiating priorities. It is clear,
for example, that land use policies have at least as restrictive an effect on consumption as ahigh tariff.

SIndirect barriers restrict consumption of wood in Japan and indirectly restrict imports (often
by design).
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(5) Japan adopted counter-liberalization measures intended to offset the effects of
Japan's MOSS wood products concessions. This action is inconsistent with the
MOSS process and should be identified as a trade liberalization priority.

(6) Japan's failure to abide by its MOSS commitment to engage ,a bilateral access
negotiations when the results of the MOSS concessions became known should be
identified as a trade liberalization priority.

(7) Japan's government procurement and buy-Japanese policies unreasonably pro-
mote the use of domestic wood products to the detriment of imported products.

(8) Unreasonable and unjustifiable building and fire codes, unsupported by techni-
cal data, inhibit imports and consumption.

(9) Japan maintains unreasonable and unjustifiable standards which can have the
same effect.

B. Indirect Barriers to Wood Products Imports.--Japan's land and housing policies
effectively discourage consumption of housing, implicitly impeding imports (especial-
ly wood products) in favor of domestic goods (such as steel and concrete) The policy
of intentionally restricting consumption is unreasonable, particularly given Japan's
emerging role as a major economic power. 3 For example, while Japan is now the
world's second largest economy, it imports only 10% of the traded good from devel-
oping countries. This lack of consumption is largely at the root of Japan's trade im-
balance.
III. Measure of the Lost Export Sales

"High tariffs, restrictions on use of wood for construction and other purposes and
discriminatory regulatory procedures have all hampered U.S. sales of processed
wood . . . products [to Japan]." 1987 National Trade Estimate Report on Foreign
Trade Barriers, 174 (1988). Combined, these practices are currently costing the U.S.
industry approximately $1.2 billion per year in potential imports annually.

Expanding the market for imported wood products in Japan could be a great suc-
cess for U.S. trade policy. The Japanese people want and need more wood products
at lower prices. The U.S. industry is capable of providing the wood products. Japa-
nese trade barriers and government constraints on wood products consumption are
preventing the marketplace from operating. Free market access for U.S. wood prod-
ucts and unrestricted consumption in Japan would increase Japan's domestic
demand (to the benefit of both the U.S. and Japanese industries), increase the qual-
ity of the Japanese home, and increase U.S. exports of wood products, particularly
further processed products. This would preserve and promote U.S. jobs, particularly
in the Pacific Northwest.

This submission addresses each of these issues in turn.

PREPARED STATEMENT OF ROBERT A. PERKINS

Thank you and good morning. I am Robert Perkins, Vice President-Washington
Affairs for Chrysler Corporation. Chrysler Corporation is pleased to have the oppor-
tunity to appear before the Senate Finance Committee as you continue oversight of
the 1988 Trade Act.

Last year the U.S. trade deficit was $138 billion. Our deficit with Japan was $55
billion, or 39% of the total. If you take a look at what constitutes our deficit with
Japan, it becomes clear that the automotive sector is the single largest part of that
$55 billion, accounting for $35 billion, or 64%. (See Attachment 1.)

Given the importance of this industry to the overall economy and the trade fig-
ures, we were disappointed to see that the Trade Representative made only minimal
mention of the automotive sector in this year's National Trade Estimates Report for
Japan-to be exact, three sentences on the effects of the closed distribution system!
We are hopeful that the Japanese distribution system will be listed in the Trade
Representative's Super 301 report.

We have made a commitment, as have our competitors, GM and Ford, to try to
break into the Japanese market. We have encountered numerous and significant
distribution barriers which will limit our market penetration. We have documented
these for the Trade Representative's Office. We fail to understand why these bar-
riers are not viewed as important.

3Japan chooses to limit housing construction through land and housing policies which have a
disproportionate effect on imports-the wood products industries in Japan could not supply on a
competitive basis a significant increase in demand. Further, the multi-family homes encouraged
by Japan's housing and land policies require use of steel and concrete instead of wood because of
unreasonable building and fire code requirements.
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Super 301, as Chrysler understands it, is meant to address priority countries and
priority practices. If the country with which we have the single largest trade imbal-
ence and the sector which accounts for 64% of it are not priorities, then Chrysler
has misunderstood the objective of the 1988 Trade Act. It is clear to us that Japan
was intended by Congress to be the principal priority country for our negotiators'
efforts. It is also clear that Japan's distribution system is, by itself, the world's larg-
est non-tariff barrier, not only for the auto sector, but many others. Frankly, we
believe that if you don't solve the automotive sector problem, the U.S. will not solve
its trade imbalance with Japan, or its overall trade deficit.

A good first step to expanded U.S. exports to Japan would be an open distribution
system. This would send a strong message to U.S. auto manufacturers that we are
welcome there.

Looking at distribution practices in Japan, we find that the "Big Three" in Japan
are Toyota, Nissan and Honda. Together they account for 77% of the Japanese car
market. In 1988, imports into Japan accounted for 2% of the total market from all
sources. Total market import penetration in the U.S. from all sources was 23.6%.
(See Attachment 2.) Last year U.S. exports total led 14,511 units-5,395 of those
were Hondas shipped in from their Ohio operations. These vehicles went to the
closed Honda distribution network, a network like Toyota and Nissan which sells no
imports other than those they control. As a result, last year Chrysler, Ford and Gen-
eral Motors sold a grand total of only 9,116 vehicles out of a total market of over 6.7
million units. Simply put, unless we have access to the volume distribution net-
works of Japan, we can never hope to achieve meaningful results.

In 1988, Japanese companies captured 19.2% of the U.S. car industry and 13.2%
of the U.S. truck industry, for a total industry penetration of 17.2%. If you add in
the vehicles they are now assembling here, it totals 23.1%. Reciprocity really hits
home when you compare that 23.1% to 0.2% (including Hondas) or 0.1% (excluding
Hondas) U.S. market penetration in Japan. (See Attachment 3.)

Some of the Japanese success in the U.S. is due to the fact that they have had a
strong product line to sell. But, of equal importance, they have been able to take
advantage of the most open distribution system in the world. When they came to
the U.S. in the early 1960's, their products were not "barn burners," in fact they
had lots of problems. But they got launched in the U.S. by dualling or "piggyback-
ing' their lines with existing U.S. dealers of domestic makes. Over time, these man-
ufacturers have sold millions of their cars and trucks each year. For example,
Chrysler has a total of 5,317 Chrysler-Plymouth, Dodge and Jeep-Eagle dealers. All
of them sell Japanese "captive" imports, a logical step we took to keep our dealers
competitive. In addition to the "captive" import line, 438 of them carry at least one
or two competing Japanese product lines. By that I mean a Chrysler-Plymouth
dealer will also sell Toyota, Nissan or Honda products under the same roof. The
"Big Three" in Japan do not sell any imports at all, except those they control, like
Honda USA's 100%-owned subsidiary. We think it is a positive step that Honda is
taking 100% left-hand-drive, 62% North American content Hondas back to Japan.
But how about their dealers putting out the welcome mat for Ford, GM and Chrys-
ler as well!

A January 24, 1989 Wall Street Journal article described the situation in the U.S.
very well.

"Times have changed since dealers carried a single line of cars, all of which were
made in Detroit. Now more than half of the [National Automobile Dealers Associa-
tion's 20,000+] members hawk imports right along with their Chevys and Plym-
ouths ... "

In addition, in the United States there are now big auto malls and other facilities
which have created separate showrooms and common service areas, creating super-
markets of many different makes. There are no such facilities in Japan that are
open to U.S. manufacturers.

Since Chrysler does not have access to Japan's domestic dealer body, we have to
approach the market in a more expensive, complex and limited manner. We have
just reestablished distribution in Japan with an excellent import group. This distrib-
utor, J. Osawa, is part of the giant Seibu Saison group. Chrysler has a small minori-
ty holding in this company, Chrysler-Japan. We would like this aggressive distribu-
tor to have access to dealers across the nation, regardless of franchise held or, fail-
ing that, access to at least one of the major distribution networks controlled by a
Japanese manufacturer. In a word, we want true reciprocity.

One example which is often cited as a success story is BMW's experience in
Japan. BMW realized some years ago that they couldn't beat the Japanese distribu-
tion system, so they joined it. Despite spending over $100 million to establish dealer-
ships, BMW achieved only a 0.7% share of the Japanese car market in 1988.
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For a number of reasons, the BMW case study is not applicable to Chrysler. First,
BMW produces high-end, high-profit, status-symbol products. Chrysler competes
head-on in the mass market, both in Japan and the U.S. Second, timing. It doesn't
make economic sense to spend hundreds of millions of dollars in Japan's current
inflated real estate market. Therefore, we obviously will go there we are welcome
and leave the Japanese real estate market to the speculators. Our money is better
spent on North American jobs and facilities. Third, BMW doesn't have much of a
reciprocity leg to stand on, because West Germany also has a closed distribution
system. BMW dealers in Germany won't sell imports either!

Chrysler has made a commitment to export vehicles from the U.S., and we believe
we have competitive, world-class products to sell. We are the world leader in sport
utility vehicles, we created the minivan market and brought back the convertible
after a long absence. We are prepared to do what it takes to compete, but we need
the same access to Japan that Japanese companies have had in the United States
for the past 20 years.

I want the Committee to kow that there is some good news on the trade front.
Chrysler was the number one U.S. exporter of vehicles to Europe last year, shipping
31,169 vehicles worth $543 million. We were zero in sales to Europe in 1986. There
are some things that could help us sell more in Europe, among them reducing the
10% duty on cars to the equivalent U.S. level of 2.5%. Notwithstanding that barrier,
Chrysler anticipates that this year, with a total of 875 dealers in Europe, we will be
able to ship about 50,000 vehicles. With a reduction in the duty to the U.S. level,
our international division estimates we would be able to sell up to 50% more than
our current projections, increasing our dollar exports by $300 million.

Chrysler is bullish on EC 1992 and, by utilizing principles of reciprocity, as includ-
ed in the 1988 Trade Act, we can and will gain good results. The single European
Market, we believe, presents opportunities for economies of scale previously not able
to be achieved with harmonization of 12 different national specification require-
ments, some of which are very restrictive.

We also mentioned South Korea in our report to the Trade Representative in
hopes that over time we could achieve the same level of success that Chrysler has
had in Taiwan. Last year, Chrysler sold 1,584 vehicles in Taiwan, which was an in-
crease of over 50% from 1987. In 1989 we are anticipating another 50% increase to
3,300 vehicles. We recognize that South Korea is a newly-developed automobile pro-
ducing country and that it has begun to reduce barriers to its domestic market. We
are hopeful of achieving results in Korea similar to our experience in Taiwan over
time.

We recognize that trade barriers aren't the only problem. We have a lot to do on
this end of the Pacific as well. For example, Chrysler has advocated tough domestic
action to address our budget deficit for the past seven years. And we continue ag-
gressively to address our industry's competitiveness in terms of productivity and
quality. (See Attachment 4.) Nonetheless, these efforts will not solve our trade prob-
lem without, reasonable access to foreign markets.

To summarize, there are great opportunities for U.S.-designed and manufactured
cars and trucks around the world. There are three great auto markets in the world,
the United States, Western Europe and Japan. We would like t- participate with
high-volume shipments to all three of these trade groupings, not just North America
and Europe. This will not happen, however, if U.S. trade negotiators continue to
ignore the primary barrier to the sale of competitive U.S. autos in Japan.
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Attachment 1

U.S. Trade Deficit, 1988

$55 BI1 39%

Autos
$35 BJl 6//64%/

Total
$138 Bil

Note: Exports f.a.s., Imports c.Lf,
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Attachment 2

Import Penetration
In Selected Auto Markets, 1988

23.6%

13.9%

2.0%
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Attachment 3

Auto Sourcing Pattern In Japan, 1988

f West Germany 1.36%
United States .22

Imports United Kingdom .16Imports S weden .10
2% France .09

Italy .06
Other .02

Total 2.00%

Domestic
98%

Total
6.7 Million Units

Attachment 4

AcTiONs TAKEN To IMPROVE CHRYSLER'S COMPETITIVENESS

1. Productivity Improvements
Since the early 1980's, Chrysler has committed major new investment to improved

factory productivity; robotics, automation and processing improvements have led
this effort.

e Robot usage has increased from 600 in 1984 to over 2,000 currently.
Process improvements have increased First Time Capability from 39% in 1981

to 82% in 1988.
0 New automation in the body stamping area has increased output by 78% and

labor productivity by 35%.
e The number of vehicles produced annually by each employee has increased by

54% since 1982.
2. Quality Improvements

Chrysler has immersed all of its operations in a Total Quality Improvement Proc-
ess (QIP) to improve quality, reduce costs and to meet or exceed foreign and domes-
tic competition.

9 In 1981, a vehicle produced by Chrysler had to undergo over five dealership re-
pairs during its first year of operation; by 1988, the figure had dropped to below
three visits per year and is headed to two by early '90 ... a 46% improvement.

e Outside research by Rogers Research confirms a quality improvement of 49%
since 1981.

, Customer Satisfaction, as measured by J. D. Power, has improved 61% in the
last four years and leads domestic manufacturers. Working with major suppliers,
defective materials received at our plants have been cut by 95% during the last four
years.



74

* Dedicated Statistical Process Control (SPO) engineers have been added to 24
manufacturing locations; $21 million has been invested in SPC thus far.
3. Improved Training and Education

Chrysler spends over $100 million per year in employee training and education.
* In conjunction with the UAW, a National Training Center has been established

to administer our extensive training programs including TechPrep, which provides
workers with basic skills in reading, writing and mathematics.

* Over 20,000 employees have been trained in the use of computers in our Com-
puter Awareness Training Program.

* Management from first-line supervisors to officers are undergoing training in
cross-functional education, communication and supervisory skill development.

* Over one million hours of training has been completed at each of our plants
that has undergone extensive modification.
4. Health Care Cost Containment

Chrysler currently incurs approximately $700 per vehicle in total health care
costs. Reducing this level is essential for improved international competitiveness.
Since 1982, Chrysler has reduced the rate of health care cost increases to 8.5% com-
pared to a national rate of 16.1% for U.S. businesses.

* Employees are being enrolled in managed care programs (HMO's/PPO's); fee
for service coverage is being discouraged.

* Specialized single PPO's are being used for such services as outpatient diagnos-
tics, vision care, mental health and substance abuse.

* Fee controls have been established for physicians, hospitals and dental services.
• Pre-certification is required for hospital admissions, and length of stay is as-

signed at admission.
5. Modern Labor Agreements Modern and/or Progressive Operating Agreements

have been initiated at twelve major installations. These agreements increase
operational flexibility and decrease the restrictions from and numbers of job
classifications.

• Overtime restrictions at one plant were modified under a new Progressive Oper-
ating Agreement which resulted in the production of 40,000 additional units without
major capacity expansion.

* Teamwork concepts, essential to highly productive factories, are now possible
under these new agreements.

* Economic settlements have been cut from an annual rate of increase during the
1970's of over 11% to a rate of 7.7% in the 1980's.

6. Operational Improvements
• Improved inventory turnover rate . . . from 5.2 turns in 1980 to 23.9 turns in

1988... a 360% improvement.
* Improved tooling design in some plants has allowed for 100% production flexi-

bility between different body types.
* New model pricing has been restrained to a total cumulative increase of ap-

proximately 11% since 1985 compared to an over 30% average increase for Japanese
imports.

7. Technology
9 Have committed over $1 billion investment for the construction of a new

"World Class" Technology Center that will house state-of-the-art equipment de-
signed to make Chrysler technologically competitive into the 21st century.

* Pioneered mass application of turbochargers to gain "large" engine perform-
ance from smaller, more fuel-efficient, 4-cylinder engines.

e Developed an entire new class of family vehicles . . . the minivans . . . which
maximize interior space in a compact exterior size . . . annual Chrysler sales ap-
proaching 500,000 units.

a Pioneered fully adaptive all-electronic, 4-speed automatic transmissions for im-
proved fuel efficiency, smoothness and performance.

, Invested in only made-in-house convertible; achieved dominant position in this
segment overshadowing all domestic and foreign entries.
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PREPARED STATEMENT OF ANDREW A. PROCASSINI

The Semiconductor Industry Association (SIA) is pleased to have the opportunity
to testify at this oversight hearing on the Trade Act of 1988, and, in particular, the
Super 301 provisions. My name is Andrew A. Procassini, President of SIA.

The Semiconductor Industry Association, which represents U.S.-based semiconduc-
tor manufacturers, was created in 1977 to address the public policy issues confront-
ing U.s. semiconductor manufacturers. SIA has of necessity focused much of its at-
tention on seeking solutions to problems involving unfair trade practices and access
to world markets. SIA member firms represent over 90 percent of the American
semiconductor industry. A list of member companies is attached.

My testimony will address SIA's recommendation to the U.S. Trade Representa-
tive that Japan should be identified as a priority country for trade liberalization
under Section 310 of the Trade Act of 1974, as amended; and, that Japan's continu-
ing failure to abide by the market access provisions of the 1986 U.S.-Japan semicon-
ductor Trade Agreement should be named az a priority practice under the statute.
As a businessman who has had many years of experience dealing with the Japanese
market, I believe that America's interests in the field of semiconductors can only be
served by taking these steps.

Placing Japan on the Super 301 list is not retaliatory or protectionist. It demon-
strates firmness of purpose of the United States. It informs the Government of
Japan that the Administration considers access to Japanese markets to be a priority
area of concern and also finds failure by Japan to abide by its commitments as un-
acceptable. More is at stake than just America's commercial interests. The U.S.
Government's credibility is also at stake.

MANY U.S. INDUSTRIES INVOLVED

Unfair trade practices including lack of access to Japanese markets is a problem
for many U.S. industries, including but not limited to semiconductors, telecommuni-
cations equipment, supercomputers, and others. I am here as one representative of
the electronics industry. The impact of Japan's market structure is felt by the
entire U.S. electronics industry and is a major source of the overall trade deficit
with Japan. The U.S. trade deficit with Japan was $55 billion in 1988. Electronics
products accounted for $20 billion of that deficit. The American Electronics Associa-
tion (AEA), which is the source of this figure and the attached chart (figure 1), has
also filed a comment with the U.S. Trade Representative. AEA indicated that desig-
nating Japan as a "Super 301 priority country is a way of highlighting the impor-
tance the U.S. attaches to the goal of access to [Japan's] markets." AEA has request-
ed that the Administration develop an overall plan for access to the Japanese
market in conjunction with Super 301 identification.

Japan's reluctance to opening its-markets is clearly shown in the imbalance be-
tween its exports and imports of electronics products. The United States is highly
competitive in semiconductors, supercomputers, cellular phones, and satellites.
Korea, Taiwan, Singapore and Hong Kong are highly competitive in consumer elec-
tronic goods. However, as indicated in my recent paper, "Open Markets and Finan-
cial Leadership," Japan imports only 6% of its total consumption of electronics
products, while it exports 36% of total Japanese production. Japan's approach to
trade is based on a pattern of restricting imports and sacrificing the welfare of its
consumers for the sake of exporting.

1988 TRADE ACT

The Omnibus Trade and Competitiveness Act of 1988 attempted to make trade
policy formulation less ad hoc and more coherent. Super 301 was to be an integral
part of the development of that trade policy. The goal is to identify those countries
and practices which are, in fact, priorities for U.S. trade policy. Super 301 is intend-
ed to clear away the underbrush and, thus, reveal the most important issues. Trade
problems with Japan dwarf America's problems with any other nation. If there is to
be an effective U.S. trade policy, Japan must be front and center.

Japan satisfies the statutory test for a priority country. Identification of priority
countries is to be based on the "number and pervasiveness" of trade barriers in a
particular country and the "level of U.S. exports . . . that would reasonably be ex-
pected from full implementation of existing trade agreements." Section 310(aX2) of
the Trade Act of 1974, as amended. The pervasiveness of Japan's barriers has been
documented in numerous petitions and studies, in the National Trade Estimates
report release last week, as well as in countless negotiations, including but not lim-
ited to semiconductors, telecommunications equipment, automotive parts and super-
computers.
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Japan's treatment of the U.S. semiconductor industry is a prime example of the
adverse impact on America's interests of Japanese trading practices. Japan's failure
to abide by the market access provisions of the Semiconductor Agreement should
top the list of specific practices to be identified under Super 301.

U.S. SEMICONDUCTOR INDUSTRY

The U.S. semiconductor industry is the nerve center of the U.S. electronics indus-
try. Its research and technology are the foundation for tomorrow's new technology
developments. The vitality of the semiconductor industry and its technological com-
petitiveness is critical to the economic strength and national security of the United
States.

Semiconductor producers are interdependent with both equipment and materials
suppliers, as well as with users. The dependencies run in both directions. The health
of upstream as well as downstream industries is vital to the semiconductor industry,
and vice versa. These industries form an interdependent electronics technology
chain (see figure 2). Access to state-of-the art semiconductor technology is, for exam-
ple, essential to the success of the computer and telecommunications industries.

HISTORY OF TRADING RELATIONSHIP WITH JAPAN

The U.S. semiconductor industry has continued to seek access to foreign markets,
specifically what is now the world s largest semiconductor market, Japan. We do not
seek protection. The need to improve access to the Japanese market and prevent
Japanese dumping of semiconductors has its roots in the 1960s and early 1970s when
Japan's markets were formally closed. In response to objections from the interna-
tional trading community, Japan finally "liberalized" its semiconductor market in
the mid-1970s. However, Japan's Ministry of International Trade and Industry
(MITI) implemented a "counter liberalization" strategy which as designed to hinder
access by U.S. industry as it promoted a policy to rationalize and restructure its in-
dustry. It accelerated its policy to target the semiconductor industry as the crucial
element to dominate electronics as the largest manufacturing industry of the next
century.

America's efforts to increase access to the Japanese market was at odds with
Japan's view of its self-interest, and little progress has been made. After years of
unsuccessful efforts by U.S. industry to gain full access to the Japanese market, it
became clear that government action was necessary. Thus, in 1983, the United
States and Japan established a High Technology Working Group (HTWG), which
reached agreement on semiconductor market access (HTWG Agreement).

However, by 1985, no further access had been achieved. SIA was forced to file a
Section 301 petition with the U.S. Government.

In 1986, Japan entered into the five-year Semiconductor Trade Agreement with
the United States. In exchange for U.S. Government suspension of the Section 301
case and two semiconductor antidumping trade cases (including the suspension of
an estimated $2 billion in potential duties) the Japanese Government committed to
halt dumping in the United States and Third Countries, and recognized as reasona-
ble, given America's competitiveness, the U.S. expectation that foreign access would
increase gradually and steadily from the 8.5 percent level in 1986 to a 20% share of
the Japanese market by 1991.

This semiconductor market access target is not managed trade. There are struc-
tural problems in Japan which prevent competitive forces from having free play.
Japanese companies have buying arrangements which prevent outsiders from ex-
ceeding more than a residual supplier status. The 20 percent commitment is an at-
tempt by the U.S. and Japanese Governments to effect a transition from the current
restrictive buying arrangements toward the free operation of the market. (I would
commend to your attention an article by Jim Fallows in the current issue of The
Atlantic, which describes the general problem of Japanese market access.) Had the
Japanese market been truly open, it has been estimated that, based on the U.S. in-
dustry's proven competitiveness, it would hold a share greater than 30 percent of
the Japanese market.

Unfortunately, the Agreement was not honored by Japan. Dumping continued
and the Japanese ma.-ket was not opened. In early 1987, the President found that
Japan's failure to abide by its commitments was "inconsistent with the provisions
of, or otherwise denies benefits to the United States under, the (Agreement); and is
unjustifiable and unreasonable, and constitutes a burden or restriction on U.S. com-
merce." In response, the President imposed $300 million in sanctions. This action
was an unprecedented step in modern times. -
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TI ,-eafter, the DRAM and EPROM (both high density memory devices) dumping

did cease, but not before most U.S. DRAM producers had exited the DRAM arena
and the Japanese producers had gained the dominant position in DRAMs through-
out the world. Sanctions with respect to market access remain in place because
there is not, in President Reagan's words, "firm and convincing evidence" of Japan
complying with the Agreement.

It is now the mid point of the Agreement. Linear progress would place foreign
market share at above 14 percent, although as of January 1989 it is only 10.16 per-
cent. In fact, at this point-foreign market share in Japan is backsliding from a high
of 11.1 percent in November of 1988 (see figure 3). There has been no gradual and
steady growth to foreign share of the Japanese market, since it remains at the 10
percent that it has averaged for the last two decades, including the period when im-
ports into Japan were formally controlled. Despite Japan's commitment, U.S. and
other foreign producers are still being confined to residual supplier status. There
has been some progress with Japan's five largest producers, whose purchasing poli-
cies do reflect an effort to make the Agreement effective.

The U.S. semiconductor industry seeks unrestricted access to Japanese markets.
It is not our objective to witness round after round of sanctions being put into place.
But unfortunately, in order to seek compliance with the Agreement, the U.S. Gov-
ernment has already had to impose sanctions once. The choice that the Administra-
tion faces today is stark: (1) do nothing and watch a sharp erosion of the U.S. indus-
try; (2) impose further sanctions under the existing Section 301 determination; or (3)
place Japan aid semiconductor market access on Super 301 and make every effort
through continued negotiations to obtain implementation of the Agreement. Listing
under Super 301 is the only alternative to ensure that Japan takes U.S. concerns
seriously and complies with its commitments.

FIVE REASONS TO IDENTIFY SEMICONDUCTORS AS A PRIORITY PRACTICE

Japan's failure to abide by the market access provisions of the Semiconductor
Agreement is a trade priority, and should be so identified, for at least five reasons:

1. Japan's failure to abide by the Agreement although directly actionable under
Sec. 301, meets all of the criteria of Sec. 310 and should perforce be considered by
the plain meaning of the statute a priority practice. As former President Reagan
indicated in adopting the semiconductor market access sanctions in early 1987, and
again in late 1987 when he refused to lift those sanctions, Japan "has not fully im-
plemented" the market access provisions of the Agreement.

The actions which were the object of the 1985 Sec. 301 petition have not changed,
and Japan is currently still in violation of the agreement it entered into. U.S. Trade
Representative Carla Hills agreed that she saw no evidence that market access had
improved when she recently reaffirmed that the sanctions would be maintained
until there was "firm and continuing evidence, that access to the Japanese market
has improved."

2. The U.S. semiconductor industry which is vitally important to the nation's
health and security, is losing billions of dollars in sales and hundreds of millions in
R&D because of Japan's closed markets and failure to abide by the Agreement. In
1988, Japan's failure to abide by the market access provisions of the Semiconductor
Agreement cost U.S. producers about $490 million in lost sales, an amount projected
to grow to $1.6 billion annually by 1991. Even this data substantially understates
the effects on employment, investment in R&D, technological leadership and com-
petitiveness, and national security that results from lack of access to the world's
largest semiconductor market.

3. Japan's failure to provide market access pursuant to the Agreement has a seri-
ous adverse effect on the competitiveness of America's electronics industries, an im-
portant part of the foundation of our economic well-being and national security in
the 1990's. Semiconductors are the heart of the computer technology and numerous
related electronics fields, such as defense equipment, workstations, supercomputers,
high definition television (HDTV) robotics and automotive technology.

4. Failure to address Japan's breach of the Semiconductor Agreement at this time
will seriously injure the credibility of U.S. trade policy and could undermine the
U.S. Government's ability to resolve other important trade disputes.5. The semiconductor case is a paradigm of the trade problems facing numerous
U.S. industries in Japan. The type of industrial targeting and closed markets which
caused the semiconductor crisis also threatens American production of workstations,
fiber optics, supercomputers, telecommunications and a number of other industries.
As the Analysis of the U.S.-Japan Trade Problem by the Advisory Committee for
Trade Policy and Negotiations concluded, some of these matters are not ripe for res-
olution. These industries rely on resolution of the semiconductor problem to point
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the way. The policy of resolving trade disputes through negotiations is no longer
credible if, after successful negotiation of an agreement, the other party fails to
abide by the agreement with impunity.

ACTIONS NEEDED

In his Inaugural Speech, President Bush stated, "Great nations ... must keep
their word." Japan needs to comply with its previous commitments, including the
Semiconductor Agreement, if there is to be any credibility in the future to U.S.-
Japan trade agreements.

There is no good alternative for the U.S. Government to making this Agreement
work, just as there is no good alternative for the U.S. semiconductor industry to
continuing to press for full access to the Japanese market. Given the size of the
U.S.-Japan trade relationship, and-the size of its gross imbalance, there is also no
good alternative to identifying Japan as a priority country for trade liberalization
under the Super 301 provisions.

This is not a retaliatory action, but rather it is the U.S. Government standing
firm and indicating to the Government of Japan that noncompliance with its agree-
ments is unacceptable. Japan-the Japanese media, industry, and government-will
simply not understand the nuance of not identifying Japan as a priority country
and semiconductors as a priority practice under the statute, while the United States
maintains that it still cares whether the Agreement is honored. Japan will treat as
trade priorities what the United States treats, and identifies, as trade priorities.

/.



79
I
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19201 bTm Awnue S-lu 275 Cepftio, CA 95014 • (40) 973-9973 FAX40O) 973-0289

SIA MEMBER COMPANIES

Advanced Micro Devices, Inc.
AT&T Technologies, Inc.

Electronic Components Division
Bendix Microelectronics Center
Cherry Semiconductor Corporation
Cirrus Logic, Inc.
Coors Components, Inc.
Digital Equipment Corporation
Ford Microelectronics, Inc.
General Electric Company

Solid State Division
General Semiconductor Industries, Inc.
GigaBit Logic, Inc.
Gould Inc. - Semiconductor Division
Harris Corporation - Semiconductor Sector
Hewlett-Packard Company -

Systems Program Planning
IBM Corporation
Intel Corporation
International Rectifier Corporation
Lansdale Semiconductor, Inc.
Linear Technology Corporation
LSI Logic Corporation
MemTech Technology Corporation
Motorola, Inc. - Semiconductor

Products Sector
National Semiconductor Corporation
NCR Microelectr'onics Division
Northern Telecom Electronics Inc.
Powerex, Inc.
Precision Monolithics, Inc.
Raytheon Company - Semiconductor
Division

Rockwell International Corporation
Semiconductor Products Division

Silicon Systems, Inc.
Sprague Electric Company
Texas Instruments, Inc. -

Semiconductor Group
TrQuint Semiconductor, Inc.
United Technologies Corporation -
Microelectronics Center

VLSI Technology, Inc.
Xilinx, Inc.
Zilog, Inc.
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The Warning Signs:
The Eroding Electronics Trade Balance with Japan

In the past five years alone, there has been a $20 billion swing in the electronics trade
balance. The important point to keep in mind about this enormous shift is that if Japan is
excluded from the figures, the U.S. electronics industry actually has a net trade surplus with
the rest of the world (see Figure 9). In short, global competition in electronics is currently
primarily a U.S.-Japan competition. However, an increasing role for Europe and other
Pacific Rim countries is expected in the 1990s.

Electronics trade balance
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PREPARED STATEMENT OF SENATOR DONALD W. RIEGLE, JR.

Madam Ambassador, your decision as to which countries and practices will be the
focus of Super 301 may be the most important you will make as United States Trade
Repesentative.

Tis Committee passed Super 301 in the strong belief that we cannot afford busi-
ness as usual, particularly with Japan.

The list of groups calling for a clean break with traditional ways of dealing with
Japan is impressive. Former Secretaries of State Kissinger and Vance, the Emer-
gency Committee for American Trade, the AFL-CIO and your own private sector
advisory group have all pointedly called for a dramatically different approach.

The reason for this consensus is not so much that Japan fails to play by the rules
of the game-we know from the semiconductor and telecommunications cases that
it sometimes does not. The real problem is that Japan is not even playing the same
game.

The very structure of the Japanese economy stacks the deck against consumers
and foreign exporters to the benefit of domestic producers. The OECD estimates
that averae consumer prices are 41% higher in Japan than in the United States.

How is the deck stacked against consumers and foreign exporters? There are two
primary means: (1) land and tx policies which induce people to save more and con-
sume less; and (2) lax enforcement of antitrust law which results in a lack of arms-
length relationships among businesses.

Mrs. Hills, your own private sector advisory group estimates that land and tax
reforms alone could cut Japan's global tiade surplus in half by reducing its unusual-
ly high savings rate.

As for antitrust policy, in an economy hail the size of ours, Dai Ichi Kangyo has
four times the sales of the largest American company, General Motors; Mitsubishi's
sales are three times greater; Sumitomo's are two times larger. Each operates in
nearly every big industry. Moreover, seventy percent of stock in Japan's manufac-
turing companies is heldby other companies and rarely trades. Four huge trading
companies, each affiliated with manufacturing conglomerates, handle half of all
non-oil imports. And an estimated seventy-five percent of all products sold in Japan
are sold through captive retZI outlets.

In Japan, the producer is king; the consumer is an afterthought. And any U.S.
policy toward Japan that fails to take aim at these two anti-consumer policies-land
and tax policy and antitrust policy-is missing the point. Indeed, it is beside the
point.

Ambassador Hills, you have a golden opportunity as well as responsibility to im-
prove the lives of Americans and Japanese alike. Japan must be convinced to play
the same game as other industrialized countries.

I urge you to use Super 301 to end Japan's toleration of systematic anti-competi-
tive practices, among other unfair trade practices. In addition, the Administration
ought to seek the early reform of Japan's land and tax policies.

I look forward to hearing your thoughts on these important issues.
Thank you.

PREPARED STATEMENT OF STEVE SYMMS

Mr. Chairman, I want to compliment you for these hearings this month. With the
publication of the Foreign Trade Barriers" volume last week, and the scheduled
publication of the "Super 301" list at the end of this month, the issues we are exam-
ining in these hearings are certainly very topical.

I am concerned about the-ultimate effect of the "Super 301" process. I would like
to insert in the Hearing Record immediately following my remarks an article that
appeared in The Wall Street Journal yesterday, reporting on the comments of the
Chairman of the President's Council of Economic Advisors.

The statement of Chairman Boskin is very clear: there are unfair trade practices
around the world, but if we allow ourselves to get carried away with this enthusi-
asm for retaliation and bashing every friendly nation that has trade statistics we
don't like, we will end up hurting ourselves as well as our friends and allies.

I am particularly concerned about the way we might mistreat those among our
trading partners who have been doing very heroic things to improve their trade bal-
ance with the United States. I have in mind, in particular, the Republic of China on
Taiwan.

Let me cite some statistics that I think demonstrate that Taiwan should not be
included in the "Super 301" list at the end of this month.

• In 1987, the Republic of China on Taiwan initiated several measures including:
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" Opened its market to U.S. wine, beer, and tobacco
" Reduced tariffs on over 2,000 items
" Lifted controls on individuals purchasing foreign exchange, facilitating foreign

investment in the U.S.
* Cancelled the "Duty Paying Value List," which artificially set the value of im-

ports, and allowed customs on goods to be based on their actual transaction value
* Lifted local content requirements on exports and eliminated Export Perform-

ance Requirements on foreign investment
* Removed import quotas and special taxes on U.S. film distribution
* Allowed free growth of American fast food chains
" Simplified import procedures
In 1988, the Republic of China continued her efforts to improve the trade imbal-

ance: Reduced tariffs on over 3,800 items by an average of 50 percent, which
brought down the nominal tariff rate to 12.5 percent, and the effective tariff rate to
5.2 percent

* Fully opened its market to U.S. fruits, though fruits from other countries are
still banned or face quotas

• Reached an agreement with the U.S. on quotas on turkey meat, following exten-
sive negotiation; the market will be fully opened on September 1, 1989

* Opened its service industry to insurance by allowing two life and two non-life
insurance companies to establish business each year in Taiwan

In this year of 1989, the Republic of China on Taiwan has
* Graduated from the General System of Preferences on January 1
* Completed a "Detailed Action Plan," specifically designed to improve measures

aimed at reducing the trade imbalance with the United States
* Removed the daily "Weighted Average Rate" (WAR) system, thereby lifting the

control on the exchange rate between the NT$ and the US$, which had been in
place since 1971

* Enacted a further reduction in tariffs on 4,737 items at an average of 23 per-
cent, bringing the nominal tariff rate down to 10.25 percent and the effective tariff
rate to 4.7 percent

* Allowed foreign ownership of local insurance companies up to 49 percent
In addition to making the formal changes in trade policy I have enumerated

above, Taiwan has shown results. Its trade performance for 1988, compared with
1987, shows that exports to the United States fell by one percent. Imports from the
United States grew by 63.5 percent. Taiwan's trade surplus with-the U.S. fell by 25.6
percent, from $19 billion to $14.1 billion.
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Bush Adviser Says That U.S. Punishment
Of Trade Partners Could Cause Recession

By ALAN MuIuJv
And PI."rER TRUELL

Staff Reporters of 'M WAt SSTRI.-T0TJURNAL

WASHINGTON-Michael Boskin. chair-
man of the president's Council of Eco-
nomic Advisers, warned that U.S. efforts
to retaliate against its trading partners
could cause a "world-wide recession."

Mr. Boskin's strong comments, coming
in the midst of an administration debate
over trade policy, seemed to be aimed at
other administration officials as well as at
members of Congress and business groups
pushing for tough trade action.

"While there are some unfair trading
practices out there and those need to be
rooted out," Mr. Boskin said, "they are not
the cause of our trade deficit, other than a
small part of it. And it is my view that if
we wind up with a series of these retalia-
tory measures with our trade partners ...
it will not only cause a recession in the
United States, it will cause a world-wide
recession."

Trade Representative Carla Hills an-
nounced on Friday that the U.S. may retal-
iate against Japan for limiting U.S. access
to its telecommunications market. In addi-
tion, taking the first step in a new trade
process that eventually could lead to retali-
atory action against a number of major
U.S. trading partners, the trade represen-
tative released a review of foreign trade
barriers.

Mr. Boskin has argued within the ad-
ministration to tone down attacks against
foreign trading practices. "I think we are
starting to see an immense amount of
bashing of our allies and trade partners,"
lhe said yesterday. "I think far and away
the biggest danger to the economy is the
incredible gathering momentum that could
_yvell produce a trade war," he said.

Mr. Boskin made the comments at the
annual meeting of the U.S. Chamber of
Commerce.

Speaking to the same group earlier in
the day, President Bush said his adminis-
tration is "committed to securing an open
and fair world trading system." He said he
will "work vigorously to break down bar-
riers abroad while keeping markets open
here at home."

Within the administration, the toughest
talk on trade issues has been coming from
Mrs. Hills and Commerce Secretary Rob-
ert Mosbacher. In a speech yesterday,

Mrs. Hills stressed that she is committed
to "free" and "fair" trade. She said the
"large and persistent trade deficit is creat-
ing mounting pressure for some kind of a
trade solution," but added: "We know that
our $130 billion trade deficit is the product
not of any particular trade barrier, but
rather broader economic factors."

The trade representative stressed that
her goals are to open foreign markets.
"Our trade strategy is to open markets, to
expand and liberalize trade and to adopt
clear and enforceable rules," she said. She
also said the administration wants to ex-
pand the coverage of the General Agree-
ment on Tariffs and Trade, the interna-
tional body established to reduce trade
barriers.

Mrs. Hills decided to move against Ja-
pan because, she said, it is violating bilat-
eral agreements on telecommunications
trade. Mrs. Hills said, "My hope is that the
Japanese government will remedy the vio-
lations so that retaliation will be unneces-
sary."

But the 1988 trade law may force Mrs.
Hills to move against U.S. trading part-
ners. In answer to a question on a trade
dispute with Brazil, she said, "I am
pleased to consult and talk," but she
added: "I have to uphold the law."

Japan's foreign minister, Sousuke Uno,
said in a statement yesterday that the U.S.
action on telecommunications agreements
is "extremely regrettable." He said Japan,
has "endeavored to liberalize its telecom-
munications market," and he said it is
"highly possible" that any retaliatory ac-
tions by the U.S. would violate GATT
agreements. While suggesting that Japan
wants to resolve the issue cooperatively,
he warned that it will appeal to GATT if
the U.S. takes "any GATT-inconsistent ac-
Lions."

On other matters, Mr. Boskin said that
the administration believes interest rates
"have peaked or are close to peaking" and
will continue to decline during the rest of
the year. The administration's chief econo-
mist also said that he expects the U.S.
economy to grow this year at a rate of
"around 3%, or a hair tinder." The admin-
istration's budget and the recent budget
agreement with Congress are based on the
assumption that the economy will grow at
a 3.51% pace for the year.
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STATEMENT OF THE AMERICAN ASSOCIATION OF EXPORTERS AND IMPORTERS

The American Association of Exporters and Importers (AAEI) is a national asso-
ciation coinprised of 1200 U.S.-company members. Our members export, import, dis-
tribute and manufacture the complete spectrum of products, including chemicals,
electronics, textiles and apparel, machinery, footwear, food, and automobiles, wines
and specialty items. AAEI members also include many companies which serve the
international trade community, such as customhouse brokers, freight forwarders,
banks, attorneys and insurance carriers.

AAEI members include exporters who benefit from increased foreign market
access. Trade expansion and fair trade have been cornerstones of AAEI's philosophy
for the 68 years of its existence. AAEI's members understand the necessity of a
strong negotiating position. However, AAEI's experience has shown that unilateral
retaliation does not benefit U.S. exporters, U.S. businesses that import, or U.S. con-
sumers.

STRENGTHENING THE GATT

The U.S. has been and is a strong advocate of strengthening the GATT dispute
settlement mechanism. In the current Uruguay Round of Multilateral Trade Negoti-
ations, more countries than ever before have recognized the need to "put more
teeth" into the GA' T . As a prime force behind the development of a more effective
multilateral trading system, the U.S. can ill afford unilateral trade retaliation at
this time. If a trade agreement has been breached, as the U.S. alleges, the GATT
allows for the aggrieved party to seek and gain redress if not market access, then
compensation for the lost sales. AAEI urges the U.S. to bring its complaints over
foreign market access or unfulfilled trade agreements with its trading partners to
the GATT.

INEFFECTIVENESS OF RETALIATION

U.S. retaliation under section 301, super 301 or special 301 whether in the form of
higher duties, quotas or other trade restrictions, will do nothing to open foreign
markets further. In fact, several trading partners have stated their intentions to file
complaints with the GATT over the U.S. use of § 301, which if they were found to be
valid, would pressure the U.S. to either lift the restrictions or pay compensation to
those retaliated against.

Retaliation will harm U.S. businesses, employees and consumers. Many U.S. com-
panies use imported components (targeted for retaliation) in their final products.
Restrictions or higher duties on such parts will render the U.S.-made completed
products uncompetitive, in the U.S. and overseas.

For the production in the U.S. which depends on imported components, higher
prices for those components would make such production economically unfeasible,
endangering the jobs of many U.S. workers.

AAEI supports the further opening of foreign markets and protection of intellec-
tual property rights, not through retaliation but rather through direct negotiations
and the multilateral process.

NATIONAL INTEREST

AAEI believes that the U.S. and U.S. industry would be better served by U.S. ad-
herence to U.S. international obligations. The current emphasis on country-by-coun-
try retaliation is not a "major victory for U.S. manufacturers", rather it undercuts
the U.S. negetiating leverage in the Uruguay Round. AAEI believes that the Admin-

(86)



87
istration must not be swayed by the breeze of the moment but must ensure the long
term trade interests of the U.S. through the multilateral process.

STATEMENT OF THE AUTOMOTIVE PARTS AND ACCESSORIEs ASSOCIATION, INC.

Mr. Chairman and Members of the Committee:
As president of the Automotive Parts & Accessories Association (APAA), I wel-

come this opportunity to present our views on the new 1988 trade act process for
identifying countries and practices that block trade of competitively priced, world-
class U.S. automotive parts and accessories-the same countries whose industries
exploit the open U.S. market for cars and parts.

APAA appreciates this chance tu discuss the question of fair play in a high-stakes
world game governed by unfair rules and different business systems, and increasing-
ly dominated by those who follow them. With U.S. exports slowing and no break-
through on our budget deficit-fueled desire for more imports, it is time to give seri-
ous thought and energy to developing sound U.S. trade policy for the 1990's. The
contrast between current U.S. automotive trade policy and the policies of our trad-
ing partners is acute and troubling: Our policies tend to be passive or absent, while
theirs tend to be aggressive and targeted.

When the architects of the 1988 trade act built the Super 301 no-nonsense, re-
sults-oriented approach to market access negotiations, America laid the foundation
for a stronger U.S. trade policy approach towards correcting trade abuses.

In APAA's March 23, 1989 submittal to the USTR, attached as Appendix A for
the Committee's reference, we identified six major trading partners-Japan,
Canada, Korea, Taiwan, Brazil and Mexico-whose government and/or business
policies and practices impede U.S. parts exports.

Super 301 assures our partners that the U.S. can come to the negotiating table
with more than just talking points. We would caution, however, that America's long
term negotiating strength depends on the development of a cadre of career negotiat-
ing experts who will bring to the table the same industry depth, institutional
memory and skill long enjoyed by other nations' career negotiators. By pressing a
strong, steady offensive in pursuit of U.S. trade objectives, we would not be forced to
rely solely on the market closing weapon.

In the course of this review we will comment on USTR's disposition of our pri-
mary recommendations; suggest refinements to the Super 301 and general National
Trade Estimate (NTE) report process; look at the implications of countries and prac-
tices not selected; discuss the new Structural Impediments Initiative's potential for
reducing Japanese industry structural barriers to trade; comment on Super 301's po-
tential impact on progress in the Uruguay Round; and touch briefly on Special 301
implementation.

APAA/INDUSTRY BACKGROUND

The Automotive Parts & Accessories Association (APAA) is a trade association
representing some 2,000 manufacturers, manufacturers' representatives, wholesal-
ers, distributors, export management companies, and retailers. Our members make
and sell the entire spectrum of automotive parts, accessories, tools, equipment,
chemicals and supplies.

APAA's 1,000 U.S.-based manufacturing members represent a very significant
share of the universe of 2,000 firms cited by USDOC as being engaged primarily or
solely in automotive parts and accessories production. Thus, when I speak of APAA
as industry's representative, the term refers to this vast number of firms. It does
not imply that APAA speaks for every firm in the industry universe nor that APAA
is the only group representing America's large and diverse auto parts industry.

According to A Competitive Assessment Of The US. Automotive Parts Industry
And The U.S. Aftermarket for Japanese Cars And Light Trucks, International Trade
Administration, U.S. Department of Commerce, March 1985, "about 50 percent of
U.S. parts manufacturers supply both the OE and aftermarket, while the remaining
50 percent supply only the aftermarket."

APAA's membership includes broad representation of both types of firms. For ex-
ample, our member firms form a substantial contingent of America's leading inde-
pendent parts makers of all sizes, supplying components for engines, drive trains,
electrical, steering, suspension, all other automotive systems, and the gamut of ac-
cessories, for U.S.-based vehicle assembly by U.S. OEM s.
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PARTS INDUSTRY'S PRIORITIES MET SUPER 301 CRITERIA

Industrial powers and emerging countries alike have a common commitment to
protecting their auto/parts making industries. A table of non-tariff government and
industry barriers compiled from U.S. parts makers' responses to the USITC's 1987
investigation of the U.S. parts industry's global competitiveness provides an excel-
lent summary of the leading protectionist tactics (Appendix B).

Since the first NTE was instituted by the 1984 trade act, APAA has worked with
USTR and USDOC to ensure that it provide thorough coverage of tariff and nontar-
iff barriers to U.S. automotive products trade. The 1989 NTE was especially impor-
tant since its preparation was the first step in the Super 301 process. In addition to
our regular NTE input, APAA submitted c6mmentW as part of the prioritization
process.

We identified the practices of six countries: Japan, Canada, Korea, Taiwan, Brazil
and Mexico. Our top tier rankings featured Japan, Canada and Korea.

In emphasizing Japan both in our remarks and in follow-up meetings with the
Office of USTR, we reiterated our chief objective: to break the chains binding Japa-
nese car companies and Japanese suppliers to the exclusion of U.S. companies.
APAA doggedly has pursued this objective through Market Oriented, Sector Selec-
tive (MOSS) talks on auto parts and more than a decade of discussion with U.S.
trade leaders.

We also contended that Canada's longstanding automotive policies-such as vehi-
cle assembly and local content rules-present the greatest proof that such strings
will skew parts procurement and investment away from the entire range of U.S.-
based automotive suppliers.

Rounding out our top three was Korea with practices that combine Canadian
style content rules with government/industry targeting resembling Japan.

Taiwan, Mexico and Brazil, as important emerging auto and parts making nations
were cited for a myriad of unfair practices and investment distortions. Past NTE's
have discussed these barriers but have not shown U.S. success in securing their
abatement.

Ambassador Hills set four Super 301 selection criteria:
(1) the potential to increase exports in the absence of barriers;
(2) precedential value in achieving similar reductions elsewhere;
(3) the likelihood of success; and, (4) compatibility with America's Uruguay Round

objectives.
APAA believes its recommendations measured up to this yardstick in the follow-

ing key ways:
(1) The potential for significant sales increases should we succeed in loosening

Japanese OEM/supplier bonds is enormous. More U.S. parts sales to Japan-based
OEM's would spur exports while more U.S. firms' sales to Japanese transplant as-
semblers would cut Japanese parts imports. These factors working together could
shave the automotive products half of our bilateral trade deficit. The following sta-
tistics are evidence of the staggering challenge we face in cutting the parts trade
deficit with Japan:

-Japan's parts trade surplus increased five-fold between 1982 and 1988, from $1.6
billion to more than $9 billion.

-Japanese OEMs' almost total reliance on Japanese suppliers holds U.S. sales to
$300 million, less than one third of one percent of Japan's $85 billion market.

-Japan's transplant assemblers in the U.S. source only 25 to 35 percent U.S.
value added in parts, a growing share of which is made by Japanese migrant
suppliers.

-The true parts trade deficit includes that quarter of Japan's $85 billion parts
market devoted to building $24 billion in cars and light truck exports to the
U.S.

Indeed, with cars and parts imports totaling one-sixth of the U.S. world trade defi-
cit it also is crucial that Canada, Korea and other automotive producing nations
provide reciprocal access.

(2) By breaking through the shell surrounding Japanese OEM/supplier families to
the exclusion of U.S. suppliers, we could establish a significant precedent and send a
warning for emerging auto producing nations to steer clear of tight car maker/sup-
plier family ties.

(3) Similarly, by successfully taking on Canada's Trade and Related Investment
Measures that now discriminate against the use of U.S.-made parts, we would com-
plement American negotiators' efforts through GAiT to curb the use .of TRIM's and
other unfair trade and investment distorting practices. The value of the precedent
also would be manifest in bilateral trade talks.
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(4) As to the likelihood of success, APAA believes that all nations cited depend on
continued U.S. market access, giving America the most potent market opening tool.
As former Undersecretary Smart said at the August 1986 opening MOSS round,
Japanese auto makers who benefited the most from access to the vast U.S. market
also stood to lose the most unless Congress saw tangible market opening results. It
is a sound maxim to apply in the Uruguay Round and in all bilateral dealings.

For APAA the significant factor is that USTR has initiated the Super 301 pro-
gram and taken important first steps. While we are disappointed by the omission of
the Japanese practices we named, it is significant that Japan at least was selected.
While we agree that it is vital to challenge the type of trade and investment distort-
ing practices for which India was selected, APAA would have preferred to include
Canada's practices. We do credit USTR for making one important match for our in-
dustry in identifying Brazilian import licensing requirements now impeding U.S.
cars and parts.

Since these early Super 301 steps will set the direction for the mission, APAA is
eager to participate in the process. In light of our industry's $14 billion export
volume, and given the economies of scale that production for Japanese and other
foreign based auto assembly could provide were these markets open, the potential
for parts export growth appears unlimited. Therefore, APAA believes that a course
of action that includes automotive products barriers is the only course that will lead
to attainment of America's mission objective-significantly improved U.S. export op-
portunities.

RECOMMENDED REFINEMENTS

To ensure that America moves steadfastly towards our free trade objectives, we
suggest the following steps to enhance the process for next year's Super 301 exercise
as well as for NTE report preparation in subsequent years:

(1) The Super 301 public comment period should commence much earlier next
year, and a Federal Register notice and comment period for NTE preparation in
subsequent years is strongly recommended. The comment period should last at least
two months. The responsible industry sector staff within USTR, and others in the
interagency process should seek and incorporate more public comment, supplement-
ing the important, albeit limited, ISAC level participation.

(2) Strong USTR coordination of the interagency process should begin with the
publication of key contacts named by each agency at both the staff and policy
making levels.

We stress the need for contacts because the process is best served by industry and
government knowing one another and exchanging information. It also builds an im-
portant element of public accountability into the process.

(3) Industry sector contacts should make preliminary report copy available to all
extent possible to interested parties. Material available only to ISAC members
should be more easily accessible to members wishing to contribute to the report
drafting process. Of course, the aspect of accountability hinges on agencies providing
some indication as to the disposition of industry recommendations.

(4) Federal Register notice of interagency hearings should provide all interested
parties the opportunity to testify or participate in a second round of written com-
ments. Through past experience APAA finds the give and take of interagency hear-
ings to be invaluable in gaining the viewpoint of various policy makers. This public
airing of issues, unlike the closed ISAC process, stimulates discussion and enhances
policy making.

(5) Finally, we believe that when the final selections are made, interagency con-
tacts should provide interested parties with some rationale for excluding major
items,

(6) The Congressional hearing review process provides a final and very important
safeguard to ensure Administration responsiveness to American industries and
workers.

Mr. Chairman, APAA has worked with this Committee and others in Congress to
define trade objectives with respect to Japan, Canada and other countries. Adminis-
tration trade leaders should stand ready to discuss the disposition of these common
objectives.

INDUSTRY'8 CASE FOR CITING JAPANESE SOURCING PRACTICES

Beginning with Japan, I will review major practices which were not identified by
USTR yet continue to have tremendous negative ramifications for American indus-
try, workers and the national economy.
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Foreign car makers who can secure a significant share of the rich, open U.S.
market while protecting their home market from import competition, always enjoy
the upper hand in economies of scale and gain a global competitive advantage. For
over 10 years and three Administrations America s auto parts industry has warned
that this is the case with the Japanese.

APAA consistently has warned of the threat of market erosion for American
made original equipment and aftermarket gales. Japanese auto/parts inroads in the
U.S. through (1) direct and captive imports bearing little U.S.-made content, (2)
transplant assembly using largely Japanese content and (3) greater Japanese-con-
trolled parts in Big Three production could give Japanese auto/parts makers the po-
tential to control between 40% and 50% of the content of all cars sold in America in
the 1990's.

APAA similarly has predicted significant downstream erosion for American parts
distributors, retailers and importers as they increasingly are displaced by new Japa-
nese controlled sourcing and distribution channels.

U.S. GOVERNMENT STUDIES DOCUMENT JAPANESE STRUCTURAL BARRIERS

The structure of Japan's automotive industry long has excluded U.S. firms from
equipping Japanese cars that dominate the world market: The International Trade
Commission's December, 1987 report, Global Competitiveness: The US. Automotive
Parts Industry, (USITC Publication 2037) provides an extensive discussion of the
various Japanese industrial groupings, or keiritsus, each of which includes an auto
producer, bank, related parts makers, and other financial and industrial operations.

The fact that keiritsus interweave companies "through equity exchanges, inter-
locking directorates, intra-group financial commitments, joint R&D efforts, and
membership to exclusive management councils or clubs" has the reported, well-
known effect of making it "difficult for potential outside suppliers (domestic or for-
eign) to sell to companies in the group."

While U.S. government and industry experts may characterize Japanese OEM/
supplier links in warm and fuzzy terms such as "family ties," the 1987 Japan Eco-
nomic Almanac, published by Nihon Keizai Shimbun, coldly and clearly portrays
Japanese suppliers as "vertically integrabd Japanese parts companies.' Further,
the Almanac explains how tight these ties are, likening Japanese parts producers to
"faithful servants of a feudal warrior chief," the automakers.

PARTS PROCUREMENT 13ARRIERS IMPORTED

In its discussion of nontariff trade barriers, the USITC report cites former Com-
merce Assistant Secretary H.P. Goldfield's testimony that traditional Japanese
family-like manufacturer-supplier relationships, and not the Japanese government,
pose the primary barrier to U.S. auto parts sales to Japanese OEM's. Explaining
that relationships are rooted not only in the Japanese market but also in the trans-
planted Japanese assembly operations here, Mr. Goldfield noted that these ties'have effectively precluded many U.S. suppliers from participating in this huge,
fast-growing market."

Already vulnerable, our industry now faces the prospect of permanent preclusion
from the transplant assembler market. Hundreds of Japanese suppliers are moving
on-shore. Moving here originally to keep tight ties with Japanese car makers, these
companies have set their sights on selling to traditional car making customers, and
to cracking the lucrative U.S. aftermarket.

While the falling dollar should have sharpened the competitive edge of American
companies seeking transplant sales, in many cases it turned against us by casting
the U.S. as an investment bargain for the Japanese. Japanese car companies pass
over attractively priced quality U.S. parts for parts from related Japanese supplier
plants set up here. And these parts plants, like their car company customers, con-
tinue to import capital goods and subcomponents for their assembly operations and
thereby contribute to the U.S. trade deficit. Indeed, Japanese automotive investment
in the U.S. appears to be increasing, rather than trimming, the trade deficit.

CLOSED PARTS DISTRIBUTION WEB IMPORTED

Japan's closed parts distribution web has joined the closed parts buying system in
the U.S. It is getting harder for America's independent aftermarket retailers and
service outlets to provide replacement parts to owners of Japanese nameplate cars.
Tightly controlled OE producers generally restrict replacement parts sales to the
car dealer network only. And, since most U.S. and other independent parts makers
do not have the economies of scale that OE sales provide, tool up costs for purely
replacement parts production can be prohibitive.
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MOSS INTATIVE FALLS SHORT

While the 1986-1987 auto parts Market Oriented, Sector Selective (MOSS) demon-
strated the sound economic and political reasons for Japanese OE and replacement
parts buyers to purchase products outside of their supplier families, its two overrid-
ing goals of gaining U.S. competitors a fair shake at supplying Japanese car build-
ing and aftermarket service parts markets were not reached.

Today, nearly two years after the concluding MOSS round, little U.S. sales
progress is evidenced in significantly cracking Japanese parts markets for high
value-added components and systems. Japanese reports crediting billions of dollars
in post-MOSS parts purchases from U.S. firms belie the progress made by non-
family suppliers in cracking new business. Japan's data mostly reflects Japanese car
company urchases from hundreds of Japanese supplier family members relocating
in the U.S., ironically perpetuating the same tight bonds that the MOSS negotia-
tions sought to loosen.

USTR RESPONSE

The 1989 NTE pronounced this diagnosis of the problem:
A prerequisite for selling most functional auto parts to Japanese vehicle makers
is to become part of their supplier "family." "Nonfamily" suppliers are preclud-
ed from both the original equipment and replacement (aftermarket) auto parts
markets for Japanese vehicles. The United States is trying to persuade Japanese
vehicle manufacturers to increase their purchases of competitive, high quality
US. auto parts. (Emphasis added.)

While APAA vigorously supports continued, intensified government to govern-
ment pressure for increased sales, we believe the 1989 language should have incor-
porated the following strong statemeDt which the USTR made in the 1987 NTE: The
'United States is trying to persuade Japanese manufacturers to give fair consider-
ation to competitive, high-quality U.S.-made parts. (Emphasis added.)

APAA sees the statements as complementary, in that it should not be difficult to
get Japanese OEM's to increase their purchases of U.S. parts once our industry
firms get fair consideration.

With Japanese cars taking increasing shares here and globally, American trade
leaders should take very serious note of the USTR's 1989 NTE finding that Japan's
automotive industry structure "precludes," or rules out in advance the use of U.S.
OE and aftermarket suppliers.

Yet, the Administration's prescribed regimen as stated in the 1989 NTE offers two
post-MOSS tonics which hardly fit the malady diagnosed: Japanese self-monitoring
of U.S. parts purchases and greater Japanese government assistance with trade pro-
motion events. Had the MOSS talks spurred significant restructuring of the Japa-
nese procurement system, then Japanese industry monitoring of its purchases and
greater Japanese trade promotion efforts could be helpful in sustaining the improv-
ing health of our bilateral parts trade relationship.

As subsidiary goals, however, they can support but never substitute for the pri-
mary goals of reforming Japanese parts sourcing practices. That these secondary
issues continue to be emphasized as America's post-MOSS policy tools attests to the
control Japan exerted over the MOSS agenda itself.

Sidestepping America's primary MOSS objectives, Japan cherrypicked lesser
items such as trade promotion and sales monitoring from our negotiators' list of ob-
jectives. In the case of post-MOSS monitoring five of seven negotiating sessions were
mired down by the issue of how Japan would self-monitor.

Rather than crafting a meaningful system that measures the genuine MOSS-relat-
ed sales improvement of traditionally excluded U.S. firms, the agreed to method is
geared to give Japan credit for purchasing from their transplanted traditional sup-
pliers. Therefore, the U.S. effectively is rewarding Japanese OEM's for keeping the
same tight structural tethers that MOSS was intended to unleash.

STATUTORY TOOLS SHOULD ENHANCE NEGOTIATING EFFORTS

Having shared the frustration borne of a decade filled with promise but little seri-
ous purchasing performance, Congress has not lost sight of our MOSS goals. They
tailored three 1988 trade act provisions that go to the heart of the structural bar-
riers.

(1) A sense of Congress resolution, adopted during the MOSS talks, calls on U.S.
negotiators to overcome unacceptable Japanese barriers to U.S. OE and aftermarket
sales, and asserted Congress' intention to judge the success of MOSS by a significant
increase in U.S. parts sales and a significant increase in the number of long-term
sourcing relationships initiated.
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(2) The APAA-backed Quayle amendment mandates a five-year commitment to an
Administration/industry/Congressional MOSS-like Japanese parts market opening
initiative.

(3) With auto parts in mind, the Representative Levin/Senator Riegle amendment
permits swift S. 301 retaliation against a foreign government's toleration of an
unfair practice, rather than against the practice itself.

In pressing for Senate passage of this last provision, Senator Riegle was joined by
Senator Wallop. As these sponsors explained, a government's toleration of discrimi-
natory industry practices "is just as damaging to U.S. exports as a direct action by
the government. "(Emphasis added.)

With the new Riegle/Levin provision the U.S. now may signal Japan and other
foreign governments that they will be held accountable for the lack of fair commer-
cial consideration for U.S. products.

To begin putting these statutory tools to work at prying open Japanese parts mar-
kets we believe the Administration should promptly form the new auto parts indus-
try advisory committee. Directed by the Quayle amendment this committee is to
help the Commerce Secretary shape an initiative to open Japanese parts markets in
the U.S. and Japan.

Due to the lack of USDOC initiative to date 10% of the program's five year life
has been lost and many market opening opportunities missed. APAA fears that
those Japanese industry and government leaders who originally chafed at the con-
tinued political pressure brought to bear by the Quayle amendment now may ques-
tion the seriousness of U.S. market opening intentions.

APAA believes that the implementation of a solid initiative and th, ongoing
MOSS follow-up talks should dovetail and bolster one another. The success of both
efforts is to be judged by Congress who have resolved that significant new sales op-
portunities must be opened for U.S. parts firms.

APAA also applauds the novel Structural Impediment Initiative, which is to be
chaired by USTR and includes the secretaries of Treasury and State. We see this
effort as a vital separate approach to tackle the goals of structural change in Japa-
nese parts procu'-ement practices, goals that heretofore have eluded the MOSS proc-
ess.

APAA also feeis that this new initiative has tremendous potential to reinvigorate
the remaining years of post-MOSS bilateral negotiations, and to redirect those dis-
cussicns to overcoming private industry barriers.

Our potent new weapon for attacking foreign government toleration of anticom-
petitive private practices should fortify the new initiative as well as enhance all as-
pects of the Quayle initiative and the post-MOSS bilateral talks.

CANADA

Under their FI'A maintained unilateral protectionism, Canada has carved out ve-
hicle assembly and content shares, hoping to escape the ravages of an onslaught of
car and parts imports.

In addition to providing unrivaled federal and provincial investment bounty Cana-
dian policies provide two key reasons for foreign owned parts makers to invest there
and gain a decided advantage over U.S.-based suppliers: (1) qualification as a Cana-
dian-made part gives a preference, because Auto Pact savings are tied to-Canadian
parts purchases; and (2) similar dLty remission benefits granted to Japanese and
Korean transplants are contingent on use of Canadian parts.

Key provisions of our FTA legislation require swift action:
(1) Study of the Auto Pact rules' impact, and proposed reforms.
(2) A fresh approach to correct trade distorting production based duty remission

programs. In March 2 testimony, Ambassador Hills promised to study the produc-
tion-based remission program and its consequences for U.S. based suppliers. We
await her report.

CLOSE MONITORING OF KOREA URGED

We have commanded ROK's recent steps to lift import license restrictions and
slash parts and car duties. But we must caution that these moves will mean little to
our long term objectives if the overriding thrust of Korean automotive parts trade
policy is an aggressive parts localization program.

USITC reports that 'about 1,800 auto parts and components (estimated value at
$1.1 billion) that are currently imported will be localized during 1987-91." Indeed, in
1988 Duck-Soo Han, the key Ministry automotive industry official told Automotive
News that "Absolute reduction in the level of the import bill will not be significant,
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but at the present stage it may be meaningful because there has been no year when
requirements for imports have been reduced."

It would appear that Korea has turned the corner and is heading down the home
stretch towards attaining localization goals. The impact of recent ROK automotive
trade distortions, noted in Appendix B, compels our continued watchfulness. Bilater-
al progress towards long-term reform of Korean TRIM's and other non-tariff impedi-
ments will enhance our important bilateral trade relationship. The results of these
efforts should form the basis for whether or not Korea is named in the 1990 Super
801 process.

IMPACT ON URUGUAY ROUND

Strong GAT rules for all players coupled with firm, frequent bilateral talks that
continue well beyond Super 301 are crucial. APAA believes this is a sound strategy
for meeting our industry's top objectives: (1) ultimate dismantling of foreign impedi-
ments to American OE sales and (2) access to the global aftermarket.

SPECIAL 301 PROVISION

Two key APAA objectives, a global accord and tough bilateral negotiations with
piracy havens, are within reach thanks to Special 301 and Ambassador Hills' swift,
thorough implementation. Those nations that are indifferent to the plundering of
U.S. intellectual property rights, sales, jobs and R&D should take action to reform
their systems or face certain U.S. retaliation.

In closing, APAA stands ready to work with your committee, and to support Am-
bassador Hills and other Administration leaders in advancing frce trade on three
tracks: Super 301 related bilaterals, the Uruguay Round, and the new Structural
impediments Initiative to improve our relationship with Japan.
Enclosure.

21-705 - 89 - 4
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APPENDIX A

PUBLIC VERSION

5100 FOABES BLVD, LANHAMMO 20706, 30I4599110. TELE4990739-APoi (VIA IT) AUTOMOTVE
PARTS1 b
ACCESSMOIS
ASSOCIATION

March 23, 1989

Ms. A. Jane Bradley
Associate General Counsel
Chairman, Section 301 Committee
United States Trade Representative
600 17th Street, N.M.

- Washington, D.C. 20506

RE: COMMENTS ON IDENTIFICATION OF PRIORITY PRACTICES TO BE
CONSIDERED UNDER SECTION 310 OF THE TRADE ACT OF 1974, AS
AMENDED (19 U.S.C.f 2420)

Dear Ms. Bradley:

As president of the Automotive Parts & Accessories Association
EAPAA), I welcome this opportunity to discuss government and
business policies and practices of nations that (1) block trade
of competitively priced, world-class U.S. automotive parts and
accessories, and (2) continue their exploitation of the open U.S.
market for cars and parts.

APAA/Industry Background

The Automotive Parts & Accessories Aasociation (APAA) is a trade
association representing some 2,000 manufacturers,
manufacturers' representatives, wholesalers, distributors, export
management companies, and retailers. Our members make and sell
the entire spectrum of automotive parts, accessories, tools,
equipment, chemicals and supplies.

APAA's 1,000 U.S.-based manufacturing members represent a very
significant share of the universe of 2,000 firms cited by USDOC
as being engaged primarily or solely in automotive parts and
accessories production.

According to A Cometitive Assessment Of The U.S. Automotive
Parts Industry And The U.S. Aftermarket for Japanese Cars And
Light Trucks, International Trade Administration, U.S. Department
of Commerce, March 1985: Oabout 50 percent of U.S. parts
manufacturers supply both the OE and aftermarket, while the
remai.iing 50 percent supply only the aftermarket.0

APAA's membership includes broad representation of both types of
firms. For example, our member firms form a substantial
contingent of America'l leading independent parts makers of all
sizes, supplying components for engines, drivetrains, electrical,
steering, suspension, all other automotive systems, as well as
the gamut of accessories, for U.S.-based vehicle assembly by U.S.
OEM's.

According to the United States International Trade Commission
report, U.S. Global Competitiveness: The U.S. Automotive Parts
Industry, Investigation No. 332-232, USITC Publication 2037,
December 1987, independently owned parts makers produced between
38.0% and 48.0% of total parts shipments between 1982 and 1986.
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While we do not know the OE versus aftermarket parts production
breakout for either independent (or captive) parts makers,
the USITC report underscores the fact that Big Three auto
assembly operations rely on APAA members and other independent
parts makers Iforeign and domestic) for varying degrees of their
OE needs: GM (30%), Ford (501), and Chrysler (70%).

Moreover, USITC reports domestic OEM moves to reduce vertical
integration. GM is leading the way, USITC explains, with "plans
to increase outsourcing by 10%."

I would submit that America's independent parts makers, APAA
members and nonmembers alike, play the predominant role in
supplying at least 73% of the aftermarket needs for domestic
nameplate vehicles, as determined by USDOC research.

U.S. Government Analyses

Since the first National Trade Estimate Report on Foreign Trade
Barriers was instituted-by-the 1984 trade act, APAA has worked
with USTR and USDOC to ensure that it provide thorough coverage
of tariff and nontariff barriers to U.S. automotive products
trade.

We urge the Section 301 committee to consider additional U.S.
analyses, which expand on the 1987 National Trade Estimate Report
country discussions, and/or provide entirely new discussions,
on myriad specific tariff and nontariff barriers, as well as
foreign industrial targeting, and the effects on U.S. automotive
product sales. These reports include: USDOC's new Compilation
of Foreign Automotive Barriers, December 5, 1988; USITC's 1985
report on Foreign Industrial Targeting And Its Effects On U.S.
Industries Phase III, (USITC Publication 1632); and the USITC
December 1987 report, Global Competitiveness: The U.S.
Automotive Parts Industy, (USITC Publication 2037).

My comments will parallel APAA's testimony before House and
Senate committees in addressing six priority nations: Japan,
Republic of Korea (ROK), Taiwan, Canada, Mexico, and Brazil.

Concerning these six priority nations, I have attached pertinent
excerpts from the Compilation of Foreign Automotive Barriers and
the two USITC reports, as Appendices A, B, and C respectively.

Japan

1. Nature and Significance of Problems

Let me quote a leading Japanese industrialist. "In order to
conquer the world, you have to secure the U.S. market." While
the head of a leading Japanese chemical company is speaking, I
believe his prescription for global success also sums up the game
plan of Japan's car companies.

Foreign car makers who can secure a significant share of the
rich, open U.S. market while protecting their home market from
strong import competition, always will enjoy the upper hand in
economies of scale and thus gain a global competitive advantage.
Such is the case with the Japanese.

The Japanese have set their sights on the world's auto parts
industry by securing the U.S. market, following the path that
lead to their global car sales success. Japanese auto/parts
inroads in the U.S. market through 1) direct and captive imports
bearing little U.S.-made content, 2) transplant assembly using
largely Japanese content, and 3) greater Japanese-controlled
parts in Big Three production could give Japanese auto/parts
makers the potential to control between 40% and 50% of the
content of all cars sold in America by 1990.
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Japanese Sourcing System Differs

The structure of Japan's automotive industry long has excluded
U.S. firms from equipping Japanese cars that dominate the world
market.

The 1987 National Trade getimate Report on Foreign Trade
Barriers, the U.S. Trade Representative's latest report to
Congress on the costliest barriers facing U.S. parts sales, says
of Japan:

The prerequisite for selling most functional auto parts
to Japanese auto makers is to become, in effect, part of
their supplier "family.0 "Familyn suppliers work with
auto makers from design and development stage to develcp
Rgenfuine" or "original equipment" (OE) parts. The United
States is trying to persuade Japanese manufacturers to
give fair consideration to competitive, high-quality
U.S.-made parts. (Emphasis added)

The International Trade Commission's December, 1987 report,
Global Competitiveness: The U.S. Automotive Parts Industry,
(USITC Publication 2037) provides an extensive discussion of the
various Japanese industrial groupings, or keiritsus, each of
which includes an auto producer, major bank, affiliated parts
makers, and other financial and industrial operations. The fact
that keiritsus interweave companies "through equity exchanges,
interlocking directorates, intra-group financial commitments,
joint R&D efforts, and membership to exclusive management
councils or clubs" has the reported, well-known effect of making
it "difficult for potential outside suppliers (domestic or
foreign) to sell to companies in the group."

In its discussion of nontariff trade barriers, the report cites
former Commerce Assistant Secretary H.P. Goldfield's testimony
that traditional Japanese family-like manufacturer-supplier
relationships, and not the Japanese government, pose the primary
barrier to U.S. auto parts sales to Japanese OEM's. Explaining
that relationships are rooted not only in the Japanese market but
also in the transplanted Japanese assembly operations here, Mr.
Goldfield noted that these ties "have effectively precluded many
U.S. suppliers from participating in this huge, fast-growing
market."

While U.S. government and industry experts may characterize
Japanese OEM/supplLer links in warm and fuzzy terms such as
"family ties," the 1987 Japan Economic Almanac, published by
Nihon Keizai Shimbun, coldly and clearly portrays Japanese
suppliers as "vertically integrated Japanese parts companies."
Further, the Almanac explains how tight these ties are, likening
Japanese parts producers to "faithful servants of a feudal
warrior chief," the automakers.

Japan's closed parts distribution web has joined the closed parts
buying system in the U.S. It is getting harder for America's
independent aftermarket retailers and service outlets to provide
replacement parts to owners of Japanese nameplate cars. Tightly
controlled OE producers generally restrict replacement parts
sales to the car dealer network only. And, since most U.S. and
other independent parts makers do not have the economies of scale
that OE sales provide, tool up costs for purely replacement parts
production can be prohibitive.

2. U.S. Interests Affected by the Practices

The bonds between Japanese car companies and Japanese parts
suppliers significantly reduce the potential for original
equipment sales of parts by U.S. firms for cars built by the
Japanese for the U.S. market. The increasing-role of Japanese
parts suppliers in tha U.S. market also is expected to erode the
independent aftermarket.
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Responding to the seemingly impenetrable barriers posed by
Japanese industry structure, Mr. Goldfield told the Joint
Economic Committee of Congress in April 24, 1986 testimony that
*We intend to convince the Japanese vehicle manufacturers that
sourcing from U.S. parts producers makes good business sense
and, it has the added advantage of making good political sense."

Market Oriented, Sector Selective (MOSS) talk status for auto
parts trade was pursued to demonstrate the sound economic and
political reasons for Japanese OE and replacement parts buyers to
purchase products outside of their supplier families.

U.S. trade leaders, confident in U.S. world class
competitiveness -- across the entire spectrum of components,
accessories, chemicals, tools and other automotive supplies --
made the auto parts MOSS talks the focus of America's drive to
open Japanese OE and replacement parts markets wherever Japan
builds and sells cars.

Accordingly, we support the continuation of the U.S. intiative to
open Japanese parts markets, as authorized in the new trade law.
The MOSS talks have put Japan on notice that reciprocal treatment
for U.S. automotive product sales is a top trade priority.
Congress, the Administration and industry all agree that the
ultimate objective of the MOSS negotiations is to significantly
increase the purchases of competitive U.S. auto parts by the
Japanese.

3. Volume of Trade

Is 1987, Japan enjoyed a $7 billion parts trade surplus with the
U.S., a five-fold increase over its 1982 surplus. The components
of this imbalance are striking:

In Japan, the Japanese auto makers rely almost exclusively
on their traditional suppliers of parts. Of the $85 bill:-
parts market there, U.S. firms sell less than $300 million.
This means that U.S. suppliers hold less than one third of
one percent market share (.0033) of the Japanese market.
-In the U.S., transplanted Japanese auto makers
assembling cars continue to import a high volume of
parts and subassemblies, using only 25 to 35 percent
U.S. value added in parts. Moreover, a growing share
of those local parts sources are traditional Japanese
suppliers now operating in the U.S. Hence, little of
this estimated $4 billion market is supplied by
American owned parts makers

To get an even clearer picture of the true parts trade deficit,
one must consider that more than a quarter of Japan's largely
exclusive $85 billion parts market is devoted to building $24
billion in cars and light truck exports to the U.S.

Fully one half of America's 1987 trade deficit with Japan can be
attributed to imbalances in car and parts trade.

Today, eighteen months after the conclusion of the MOSS talks,
American suppliers face the prospect of substantially closed
Japanese auto maker/supplier families controlling the majority of
the content of cars sold not only in Japan but in America as
well.

Japanese reports crediting billions of dollars in post-MOSS parts
purchases from U.S. firms belie the limited progress made by
non-family suppliers in cracking new business. In reality,
Japan's data mostly reflects Japanese car company purchases from
hundreds of Japanese supplier family members relocating in the
U.S., ironically perpetuating the same tight bonds that the MOSS
negotiations sought to loosen.
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Supplier Migration Endangers U.S. Economy

Moves by Japanese OEM's that directly or indirectly encourage
relocation of their supplier families to the U.S. could further
decimate American parts sales. Bringing closely related Japanese
parts manufacturers to America is not a market opening gesture.
Independent studies show, and Japan's car manufacturers know,
that there are highly competitive U.S. manufacturers in every
automotive product category. The capacity to supply parts
already exists in the U.S. It is not necessary for the Japanese
vehicle assembly plants in the U.S. to build a base of Japanese
owned parts suppliers as well. Indeed, Japanese OEM's should
show good faith by averting this migration and turning to
existing American sources.

We believe Japan's frontal assault on our industry would prove
disastrous for America's economy. Japanese automotive investment
in the U.S. appears to be increasing, rather than trimming, the
trade deficit.

Transplanted Japanese auto makers and migrant parts makers retain
ties to their traditional suppliers of components, subparts,
materials, and capital goods. As the output of Japan's
transplanted auto industry essentially adds to, rather than
displaces, torrents of Japanese vehicle exports, the red ink will
continue to worsen.

The fact that Japan's direct automotive investment operations
in the U.S. do "final assembly, putting together components or
subassemblies mainly imported from Japan" is the chief reason for
why the transplants here have not created massive unemployment in
Japan according to a recent Japan Economic Institute analysis.

Japanese takeover of the Amercan automotive industry also would
come at the cost of further deterioration in our balance of
payments account with Japan. Billions of dollars of U.S.
industry profits would move to foreign hands, while the control
of much of America's industrial base, wealth and jobs would move
offshore.

American workers must face the worst consequences. Recent
projections by USDOC, GAO, and the United Auto Worker Union cite
auto making and supplier sector job losses ranging from 100,000
to 500,000 by 1990, attributed largely to growing Japanese market
predominance.

Republic of Korea (ROK)

1. Nature and Significance of Problems

Similarly tight OEM/supplier linkages engendered by the
government/industry policies and practices of ROK present a
significant Japan-like assault on U.S. firms' OE and aftermarket
parts sales at home and abroad. While absorbing relatively few
U.S. parts imports, Korea expects the U.S. to soak up their
finished car and parts exports.

Concerning nontariff barriers, while no formal domestic content
requirements exist, the ROK government sets local content
requirements on a company by company basis, according to USDOC.

Cartel and Monopoly Practices

AFAA worked with Congress to include in the trade bill, for the
first time, a credible statutory threat of swift retaliation
against a foreign government's toleration of an unfair practice,
rather than the unfair practice itself. Members of Congress
pioneered this change based on experiences of parts firms denied
fair commercial consideration in markets whose governments
countenance anticompetitive systems.

We would note that ROK, according to USITC's 1985 targeting
report, "is trying to eliminate cartel arrangements and other
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monopolistic practices," but permits such arrangements and
practices in the auto industry and others where mergers are
"considered necessary or beneficial to the rationalization of the
industries concerned."

ROK Government Automotive Industrial Policy

The USITC's 1985 targeting report concluded that the Korean
government has designated the auto industry a "strategic export
industry."

Accordingly OEM's have priority access to the nation's limited
credit and export incentives. ROK protectionism, the commissicr
concluded, began in 1966 and required domestic content of 20 to
90 percent in vehicle production, and limited foreign investment
to 50 percent in an auto manufacturing facility."

While ROK recently liberalized trade by lifting import license
restrictions on a number of auto parts imports, APAA fears this
represents a hollow victory.

Of chief concern to our industry and nation is ROK's recently
instituted five-year localization plan for parts import
substitution. Its primary objectives are 11) more complex parts
production and (2) reduction of ROK's parts trade deficit with
Japan. Since many Korean cars are of Japanese design, Japanese
parts makers traditionally have had market access.

2. U.S. Interests Affected by the Practices

USITC reports that "about 1,800 auto parts and components
(estimated value at $1.1 billion) that are currently imported
will be localized during 1987-91." That ROK's government and
industry will meet or beat their goal is not in serious doubt.
Consider the fact that the USITC targeting report completed in
late 1984 observed that "Korea is not yet a major exporter of
automobiles, but it is reportedly making plans to break into the
U.S. auto market with Daewoo and Hyundai cars." Next year Korean
car exports to the U.S. could hit 500,000 units.

American OEM's have ROK-based production and will continue those
plants according to their competitive strategies. As they
responded to Canadian automotive protectionism, so they establish
operations in response to protectionism in the subject countries.
Longstanding Canadian automotive policies have demonstrated that
those nations that tie strings to car sales in its market, such
as Canadian assembly and value added safeguards, skew parts
procurement and investment away from the entire range of U.S.
parts, accessories, and other automotive supply sources.

The impact of ROK distortions is revealed in survey findings of
USITC's global competitiveness study, attached as Appendix D.
Ten percent of U.S. parts manufacturers cited ROK local content
barriers and nine percent alleged restricted South Korean
business practices and discriminatory purchasing -- placing ROK
right behind Japan.

3. Volume of Trade

Given ROK government/industry commitment to parts localization,
APAA fears that the current window of opportunity for U.S. parts
imports to displace Japanese imports will not be open very wide
or very long.

ROK government and business barriers are converging to lock in
sales for local auto parts suppliers, and to bar the door to U.S.
made parts- The resulting automotive products trade imbalance in
car and parts will continue to worsen.

--ROK car production soared from 162,000 in 1982 to more
than 900,000 units in 1987, while car exports surged from
20,000 units in 1982 to some 600,000 in 1987. ROK parts
exports followed suit, increasing from $68 million in 1982
to $247 million in 1987. Of the steadily declining ROK
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parts imports, $300 million in 1987 vs. $340 million in
1983, Japan dominated, leaving little share for U.S.
suppliers.

--To get an even clearer picture of the true parts trade
deficit, one must consider that as early as 1986,
one-sixth of ROK's largely exclusive $2.3 billion domestic
parts market was devoted to building 100,000 car exports
to the U.S., and another one-third equipped cars destined
for third markets. With ROK car shipments to the U.S.
seen rising to more than 300,000 units this year, an
increasing portion of our total bilateral trade imbalance
with ROK will be attributable to imbalances in car and
parts trade.

Taiwan

1. Nature and Significance of Problems

Prior to 1985 Taiwan's 70 percent duties on auto parts and other
products could be raised or lowered 50 percent at the discretion
of officials. Because Taiwan is not a GATT member, its tariffs
are not bound by international accord.

The USITC's global competitiveness report explained that prior t
1985:

Taiwan authorities provided incentives for foreign auto
makers to construct assembly plants in Taiwan by
creating import barriers and levying a 70 percent
domestic content requirement on the auto assemblers in
order to develop the Taiwanese automotive parts industry.

Taiwan's automotive industrial policy worked: eight assembly
plants were established in Taiwan by 1985, as represented in z:e
table attached as Appendix E.

The 1987 USITC report goes on to cite Teiwan's new auto indust-.
development plan, targeted at encouraging more competition b
lowering auto parts duties from 70 percent to the continued .
50 percent rate. The most recent Taiwanese plan calls for au:
parts tariff cuts to 20 percent by 1991. According to USDOC
local content rates were liberalized modestly in 1987 from 70
percent to 50 percent.

2. U.S. Interests Affected by Practices

As a targeted industry, defined by growth pace and export
potential, Taiwan's automotive industry qualifies for a myriad of
tax benefits, including corporate income tax exemption for nine
years and import duty rebates.

Now that many U.S. and other foreign investors have access to
target industry perks, some of the sting of domestic content and
other trade distorting practices may be lessened. However, as
the target market, the vast majority of America's independent
automotive parts industry and its workers face the barrage of
imported auto/parts created by these distortions.

From our perspective we also must ask the ultimate value of
Taiwan's import liberalization plans: are there serious
intentions to buy?

3. Volume of Trade

Taiwan amassed a huge $450 million 1986 parts trade
surplus with the U.S. according to USITC reports. The vast, open
U.S. market absorbed nearly two-thirds of Taiwanese parts
exports, up from the high 42 percent ratio of 1982, and in stark
contrast with the two percent absorbed by Japan.
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According to Taiwanese auto export plans, summarized in Appendix
F, by 1990 American industry could face Taiwanese car imports
bearing little U.S. content. We would note that in 1986 Japan
supplied 80 percent of Taiwanese parts imports used for vehicle
assembly, compared with a 6 percent U.S. share.

Canada

I. Nature and Significance of Problems

In Canada protectionistic assembly and value added rules
effectively pull parts sales away from U.S. sources. APAA's one
FTA objective to end these sales and investment distorting
practices was thwarted when the Administration accepted a
lopsided agreement allowing unilateral Canadian protectionism.

Canada came to the FTA negotiating table with a long term
strategy designed co escape the ravages of an onslaught of car
and parts Imports. Moreover, they insisted on keeping
protectionistic schemes that can take foreign automotive
investment now threatening to choke North American markets wit
excess capacity, and exploit it to Canada's advantage, at least
in the short term. Indeed, Canadian government policies reward
the Japanese both for bringing their sourcing system to North
America and for making duty-free inroads into the vast and
unprotected U.S. market and its open, competitive sourcing
system.

Summary of Trade/Investment Distortions

In addition to providing unrivaled federal and provincial bounty
to attract foreign parts making investment, Canadian policies
provide two key reasons for foreign owned parts makers to invest
there:

1) Qualification as a Canadian-made part gives a
discriminatory edge, because Auto Pact tariff savings are
tied to Canadian parts purchases.

2) Similar duty remission benefits granted to Japanese and
Korean transplants are contingent on use of Canadian
parts.

U.S.-based parts companies are at a decided disadvantage, as

supplier migrants lock up long term sourcing agreements

Auto Pact/Multilateral Sourcing

In addition to promoting unrivaled bounty, deep currency
discount, and other Canadian advantages, Canada also provides a
springboard for Japanese, Korean and other foreign owned
suppliers to ship OE duty free to both domestic and transplant
assemblers in the U.S. And that is the kind of production scale
that makes the investment pay.

Under Auto Pact, Canada lets its Big Three car makers import
parts and cars duty free from any country. Such multilateral
sourcing is a privilege that saves hundreds of millions in annual
duty dollars for the Big Three OEM's who qualify as Pact
participants. That sounds like free trade, but it isn't.
Because the membership rules for this powerful club require Pact
manufacturers to produce one car in Canada for each car sold
there and to create 600 worth of Canadian cars and parts for each
dollar's worth of vehicles sold there.

We wanted Canada to end this multilateral sourcing privilege and
to implement the Auto Pact, as the U.S. does, on a bilateral
basis, with only U.S. and Canadian firms enjoying the preference.
As it stands, Canadian parts makers would continue to get
preferred treatment here, while U.S. exports would end up shari.q
the benefit of duty-free access with third country competitors.

Because the use of Canadian parts earns credit towards continued
use of these huge sourcing benefits, the Auto Pact safeguard is a
major reason for foreign parts makers to plant stakes in Canada.
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Duty Remission

The 1986 Canadian task force report (excerpt attached as Appendix
G) reiterates Canadian industry's 1983 call for imposition of
Universal Auto Pact. By 1990, all OEM's selling vehicles in
Canada would be required to "create Canadian value-added (CVA) in
vehicle or. parts production equal to 60% of their cost of sales
i.n Canada."

We are pleased that the FTA freezes Auto Pact membership,
thereby blocking imposition of Universal Auto Pact. However,
APAA objects to FTA's treatment of non-Auto Pact companies, and
its continuation of Canadian duty remission schemes for as many
as 10 more years. These programs grant similar benefits to
non-North American companies that commit to increased export of
Canadian parts, or agree to Canadian vehicle assembly and
increased Canadian parts procurement for assembly there.

Speculation is that these latter production-based deals are
especially close to Auto Pact rules and benefits. We are not
sure --- because U.S. negotiators generously agreed to their
continuation without ever seeing them. The bottom line is that
Canada ensures that non-Pact members who cannot escape the duty
nevertheless would enjoy the fruits of this trade distorting duty
rebate program for as many as seven more years.

This program provides yet another powerful investment lure for
Japanese and Korean parts makers to follow their car maker
customers to Canada.

2. U.S. Interests Affected by Practices

U.S. parts companies are at a decided disadvantage in competing
for business in Canada. Canadian policies' impact on supplier
migration will cast sourcing decisions based on high value-added,
engineered drivetrain, engine and other components for many
years, perhaps permanently. Thus, the negative effects for U.S.
firms will drag on long after the FTA's seven year extension o.
production based duty remission programs, and will continue as
long as Canada ties Auto Pact benefits to use of Canadian made
parts.

I want to comment on two common misperceptions about Auto Pact.
First, the assertion that the Pact's safeguards really make no
difference. While it is true today that the Big Three easily
exceed the rules, recent Congressional testimony revealed that
two OEM's failed to meet the safeguards as recently as 1980.

Rather than pay duties on their imports into Canada, they
undertook additional investments there. One auto maker
experienced similar problems during 1973-75, and had to add truck
production.

It was at that time the U.S. International Trade Commission
(USITC) was warning the Senate that North American auto assembly
decisions were being guided not by the invisible hand of market
forces, but by the very visible hand of Canadian protectionism.

USITC's judgment of 10 years of Canadian Auto Pact implementation
and APAA's views on the FTA are roughly the same: neither the
Pact nor the FTA is free trade, neither the Pact nor the FTA
is mutually beneficial. While we concur with industry experts'
projections that overcapacity could close 20 North American auto
assembly plants, APAA expects U.S. plant closings before any
Canadian production is jeopardized.

The second contention is that over ten years, the FTA would gut
the Auto Pact by eliminating all car and parts duties. Without
tariffs, it is argued, Canada's Big Three would abandon te Pact
and its rules. Both assertions miss the point: the FTA does not
alter the real hook that will keep them in the Pact, global duty
free sourcing of cars and parts.
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By combining the Canadian content rules and the duty-free ride
accorded other countries' suppliers, picture cars built in Canada
without a dime's worth of U.S. content and meeting the nNorth
American" rules for duty free access hero.

3. Volume of Trade

Given duty remission's similarity to Auto Pact, it is fair to say
that Canada has approximated its goal for 1990. It also is fair
to give Canadian industry's scenario for 1990 under a regime cE
Canadian content and production rules. Although vehicle imports
into North America would rise to 28 percent, "primarily because
of the unrestricted U.S. market," the 1986 report contends that
Canadian value added requirements would prevent increased imports
from having "significant negative impact in Canada."

Rather, "because of the value added requirements and because the
additional investment by offshore producers would stimulate
increased Canadian auto parts production that might feed U.S.
plants," Canadian auto industry would outperform the U.S.
industry, as shown in Appendix G data. Because of this vastly .
different trade strategy," the leaders project 45 percent growth
in net auto industry shipments from 1984 to 1990.

Precedent Setting

Other corners of the globe pose similar hurdles to U.S. parts
sales. Industrial powers and emerging nations alike have a
common commitment to protecting their auto/parts making
industries -- be it Mexican and Brazilian content rules or stiff
EC car import quotas to name but a few.

Domestic content/performance requirements continue to pose the
gravest peril to U.S. automotive product exporters,
denying them the benefits of OE/aftermarket production economies
for cars that will be sold in the U.S. and other markets.
Moreover, U.S. parts makers' adles are further slashed as
America's open market soaks up imported cars, thereby displacing
domestic production of high American value added cars.

Accordingly, APAA urges a fresh approach to correct trade
distorting Canadian Auto Pact and production-based duty remission
programs, as a precedent upon which U.S. negotiators may seek the
elimination of similar trade and investment barriers in Mexico,
Brazil and other emerging auto/parts producing nations.

We commend the USTR for its annual attention to Brazilian and
Mexican domestic content/export performance requirements, and
other impediments to U.S. parts exports, as set forth in Appendix
H. We believe that successful resolution of Canadian trade
barriers could pave the way for progress. Given the fact that
the FTA-created binational blue ribbon panel on automotive
products trade is charged not only with ensuring greater free
trade between our nations, but also greater access for U.S. and
Canadian automotive product exports in third markets, it is
especially vital that we make the attainment of reciprocal,
bilateral free trade in autos and parts a top negotiating
priority.

In closing APAA stands ready to work with your committee, and t
support Ambassador Bills, in gaining our very vital industry an
its hundreds of thousands of American workers their fair chance
to compete and succeed in global markets.

Please let me know if you have any questions or desire further
information.

Sincerely,

ian C. Morris
sident
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FILED WITH APPENDIX A

TO JULY 5, 1989 STATEMENT
OF MR. JULIAN C. MORRIS

O.tmui*7*U ,.F W...-.. Motor Vehicle Trade Rest-rictions)

Algeria
Argentina
Australia
Austria
Belgium
Bolivia
Brazil
Canada
Chile
China
Colombia
Denmark
Ecuador
Egypt
France
Germany
Ghana
Greece
India
Indonesia
Israel
Italy
Japan
Kenya
Kuwait
Mlaysia
Mexico
Morocco
Netherlands
New Zealand
Nigeria
Norway
Pakistan
Peru
Philippines
Portugal
Romania
Saudi Arabia
Singapore
South Africa
South Korea
Spain
Sweden
Switzerland
Taiwan
Tanzania
Thailand
Turkey
U.K.
U.S.A.
Uruguay
Venezuela
Yugoslavia

L&B
No
Yes
Yes
No
No
No
Yes
No
Yes
Yes
Yes
No
No
Yes
No
No
No
No
No
Yes
No
No
No
Yes
No
Yes
Yes
No
No
Yes
Yes
No
Yes
Yes
Yes
Yes
No
No
No
Yes
Yes
Yes
No
No
Yes
No
Yes
Yes
No
No
Yes
Yes
No

lB2

Yes
Yes
No
No
No
No
Yes

No
Yes
Yes
N o
'es
Yes
No
No
No
No
Yes
Yes
Yes
Yes
No
Yes
No
No
Yes
No
No
Yes
No
No
Yes
Yes
Yes
Yes
Yes
No
No
No
No
Yes
No
No
No
Yes
No
No
Yes
No
No
Yes
Yes

Operations:
Japanese

No No Yes
Ye Yes Yes
Yes Yes No
No Yes Yes
No Yes Yes
IO No No
Yes Yes Yes
Yes Yes No
No No No
Yes Yes Yes
Yes Yes Yes
No No No
No No No
No Yes Yes
No Yes 'ies
No Yes Yes
Yes No Yes
Yes No Yes
Yes No Yels
Yes Yes Yen
No No No
No No Yes
Yes No No
Yes Yes Yes
No No No
Yes Yas Yes
Yes Yes Yes
No Yes Yes
No No Yes
Yes Yes Yes
No No Yes
No No No
Yes No Yes
Yes Yes Yes
Yes No No

LB
No
Yes
No
No
No
No
No
No
No
Yes
Yes
No
No
No
No
No
No
No
No
No
No
No
No
No
No
No
Yes
No
No
No
No
No
No
No
Yes
No
No
No
Yes
No
No
Yes
No
No
No
No
Yes
No
No
No
Yes
Yes
No

Yes
No
No
Yes
Yes
No
Yes
No
No
No
No
Yes
No
Yes
Yes
No
Yes
No

Yes
No
Yes
Yes
No
No
Yes
No
No
Yes
No
Yes
Yes
Yes
Yes
No
Yes
No

Yes
Yes
Yes
Yes
Yes
No
Yes
No
Yes
No
Yes
Yes
Yes
Yes
Yes
Yes
Yes
Yes

NOTE: LCR - Local Content Requirements
IR - Import Restrictions
ER - Export Restrictions

I The measures cited in this chart are for new cars.
restrictions on used cars are not reflected.

Trade

2 Import restrictions apply to non-tariff measures maintained :/
a country which deal solely with imports. Tax measures which apple, -o
both imports and domestically produced products are not included.

r i"Lumme-& = &W&N 3u
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APPENDIX B

FOREIGN INDUSTRIAL TARGETING
AND ITS EFFECTS ON U.S. INDUSTRIES
PHASE III: BRAZIL, CANADA,
THE REPUBLIC OF KOREA,
MEXICO, AND TAIWAN

T21o2r Melo~4er certels.--ue to the shortai of skilled WQrhers In
iMo~s, particularly in electronics. the ll*Ctroftig Industry Association of
,toroo (|N/Jr) ha established a temporary co~ordinating €osesttse to prevent the

|tifsr seckutthk of skilled workers fcm competitors that IIAN feared would
:*$cu an new conglomerates entered the electronics business in Korea. The
h vernment did not oppose hlU. Also the Governmsnt has acceded to over@e**
,nstruct on LOustry efforts to reduce competition among Korean tie when
4dowAd in oversees construction markets loosened.

VAenk2 cntIrs.-The Korean Governnent boo used wage controls to help
ointain the competitiveness of Korean products in internatLonal and domestic
mctats. I/ A wage council was formed in June 1903 to assist in Lplementlng
the uconomi Planning Bard's wage guidelines, wich are intended to lower
g~tvan wag*e to levels exLetLn in rival expoCting countCLe.

i Targetlng Techniques for SpecifLc Korean Industries

The Korean Government has designated the auto Industry a "strategLc
export industry." Auto manufacturers, Like other so-designated industries,
vili receive priority access to the Republic of Korea's limlte4 creit
faeilitlee and other export Incentives. Also, automobiles adA auto components
are on the restricted product import list and requir, prior approval by the
Korean Auto Industrial Cooperative (KAIC) trade association before licensee
are approved,"Ln accordance with the sup pl and demand situation in Korea."
Consequently. import lIcenses are rarely issued an d the domestic industry io
effectively protected from imports.

Since 1966, Korea has protected its home auto sacaet and stimulated
4omsetic production by requiring a certain proporties of local content,
varying from 20 to 90 percent. (Today, moat care have 60 to 93 percent local
'content.) Korea also limits foreign ownership investment to 30 percent In an

.8eqt, ncnufieturing facility.

In 1961, the GoverO ant tried unsuccessfully to merge three* maJor
cgakers (Hyundai Motor Co., lie industrial Co. a e oehan Motor Co.) in
order to rationalize the industry. Under one restructuring plan, the Daewoo
group we to give up owe-half of its auto company an take over Hyundai's
heavy construction ad pow- generating equipment business. Sashen anc
Kundai were them to merge Late a single company. Zia was to exit frm the
Passenger car business snd comneatrate on trucks. IV The merger we not
successful cause the companies involved could not agee on the terA. I
$4as Motors late. became Oaewoe Notore under another restructuring plan it
VwI4% General Motors roducod ite equity in Sahaem to 50 percent end asvo

management control to the 0aewe group.

Korea's vehLce industry is composed of nearly 400 parts manufacturer
ad 6 major easemblers. The largest company is yundaLi followed by ODa0O
Vetore. Hyundai has connections with Eitsibishil and Ford, a 0aeeoo is a

o/ leerwin, op. cit., p. 23.
JLI Koo, op. cit.. 0P. 4.
It lstnusg 12Uitk., Oct. 13, 19i1, pp. 36-31.

SOURCE: FOREIGN INDUSTRIAL TARGETING AND ITS EFFECTS 
ON

U.S. INDUSTRIES
PHASE III# USXTC PUBLICATIONS 1632, January 1905
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5050 joint venture with General Motors. Korea is not yet a major exporter ef
automobiles but It ts reportedly making plans to break into the U.S. wite
market with Daewoo and Hyundai cars. I/ To date, most exports go to Africa,
Latin America, and the Middle East. furopean countries receive about 25
percent of Korea's auto exports.

Computers. sWeigodctore. and telc mications

The computer and semiconductor industries in Korea were designated u
"strategic industries" by the Government In the early 1960's. Consequently,
these industries have received a number of incentives to promote growth Wa4
development such as Import protection, and Government support for RAD. credit
allocations, tax breaks, and exemptions from military service for researck
employees.

Teort restrAints.--The Government has established criteria for importiq
computers into Korea. Imports of medium and larger sLed computers ae
permitted, whereas imports of small personal computers have been banned sirce
1912. In this way, the Gover t hopes to encourage foreign suppliers te
participate In mnufAicturing computers in Korea through technology transfer e
through making computer parts in Korie. As a possible consequence of this
policy, 23 foreign manufacturers have made technical agreements with Koren
fLrma since 1950.

The import criteria for computers are determined by a computer Lport
committee in the BleetronLes industry Association of uorea and are subject ts
revision as market conditions dictate. The criteria have been chard
gradually to allow for the import of som smll computers.

FiLnanc al incentives--Lo - term, lo-interest financing is available (1
the scall- and medium-sized companies' R&D, primarily from the Electronics
Industry Promotion Fund. The amount is $2.5 million to be shared by 30 to
electronics companies. Loans are repayable over 3 years, after a grace per0
of 2 years at an interest rate of 6 percent per annum. Loans are evail) 1

from the national Investment fund, repayable over 10 years after an init4W
grace period of 2 to 3 years, at an annual Interest rate of 10 percent.
addition, the Korean Government will provide up to 270 billion won to
semiconductor industry by 1956 under the Semiconductor Industry Fostering ,1
Introduced last year. I/ These loan funds are to be accmpanied by a
range of tax breaks for the industry.

The Korean Institute of Electronics Technology (KUrT) conducts booM
research in semiconductor and computer systems. In 1953. its budget 0
$20 million. The Korean Technology Development Cooperation (060
established in 1981 to facilitate financing for R&D, finances the devel

of ew echoloies prducsand processes. A total of $70 million willW

invented; 85 million by the Governt to cover research and devetopeAnt coo
from 1981 to 1964. The KTDC and thro Korea Development Bank have a wJor
in the development of new technologies, products, and processes 2nd
granted the electronics industry (Including computers and oemiconductor})'

I/ See John Burgess, "South Korea lyes U.S. Auto Market." h
_gJ, Oct. 7. 1984, F-I.

/ "Out of the Laboratories and into the Fctories," Dusiness Kores.
vol. 2, No. 2, August 1914, p. 27.
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TAIWANESE TARGETING

The "basc laws governing investment in Taiwan are the Statute for
gncourageanft of Investment, the Statute for Investment by foreign Nationals
and the Statute for Invssttvnt by Overseas Chinese. Foreign investment is
generally allowed I/ if It results in the establishment of (1) productive
enterprises needed in Taiwan or firms that generally are conducive to the
oeonostic and social development of Taiwan; (2) enterprises which are totally
ggport-orientcd; or (3) enterprises which develop and Improve domestic
capabilities in Specifted "important" industrial. mining, and coamutications
sectors. The authorities do not reqiire foreign firm to form Joint ventures
wj.th local Interests, even in strategic sectors.

gxvort oerforiance reauireont s.- -Until recently, strict export
performasnca requirements meant that foreign firma investing in Taiwon had to
@Wort half of their production. In early 1964, the Minister of ,conomic
Affair announced that In certain cases Taiwan would no longer hold foreign
companies so strictly to this requirment. However, foreign investors in soe
targeted industries viii still face such requirements. Tor OxaIy1e, according
to ministry of econoe Affairs officials, export requirements will still be
rigidly enforced in autos. In other industries, the officials said, export
quotas will be more flexibly applied. Few foreign firm have complained about
ths requirements because, with Taiwan's limited internal market, they usully
invest for export purposes.

WSUh contnt and other requirements.--The authorities my also require
specif Led technology transfer, local ownership, and local content before
approving foreign investment applications. Local content requirements
specifying a certain percentage of the final product's value that must be made
in Taiwan are now in effect for a number of manufactures. These include
autmobiles. television sets, telephone equipment. motorcycles, and
steelmaking equipment. The required local content varies by product, but
usually ranges from SO to 100 percent. Local content requiremnts for new
investments are limited to four categories: VTs, automobiles and trucks.
televisions, and motorcycles. 1/ The local content ratio is measured by the
value of comleted knocked down parts less imported parts divided by the total
price of the final good (labor ccntent in the final assembly is not included
in the calculation). It at least 30 percent of the value of a part is derived
from locally procured materials, the part qualifies as locally made.

I/ No private investment Is allowed in firm involved in producing military
goods, or in the tobacco, wine, utility, and petroleum industries. Also,
inland transportation is closed to foreign investment while forolgn Investment
in trust companies end other nonbank financial imtitutions is limited to
4O percent of the registered capital. foreign banks can establish branches in
Taiwan if they have done over 84 million In business with Taiwan financial
lstitutLons and they have been doing business with Taiwan banks for more than
tel years. These conditions are dropped when Taiwan banks have branches In
the home country of the foreign bank.

I/ For teevisions, the Government requires 60 percent local content, but
vill eliminate that requirement in 2 years; for Vt's, local content
requirteents are aS percent currently and will be increased to 53 percent in 2
lers; for cars, required local content is 70 percent and for light trucks and
hSvy trucks 30-55 percent (at this time, neither Is slated to be reduced vr
UIelLnated).
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types of fires qualifying for special treatment ere listed in implementing
lays. These criteria are updated frequently to reflect changes in industrial
policy and market conditions. I/

The authorities use two approaches to proaote industry through the tax
system. first, they make incentives available to firms in the segments of
existing industries which they fol will be competitive in the future. The
specific eIliLbilIty criteria for such tax Incentives are spelled o-ut on an
industry-by-industry basis in Lilmnting resolutions to the Statute. I/
Depending oa the situation in the industry, tax Incentives might be available
for exporting, achieving ecdowMes of scale, inrrowaang domestic content., or
upgrading production technology. For eaple, in ethylene manufacture, only
firms with a u~nasim capacity of 300,000 metric tons can qualify for
incentives. It

The second approach to using incentives involves desi eating "tratglc"
industries. Unlike the above approach, which may apply to a few firm to most
industries, this approach applies to most firm in a few, specially selected
industries. _These industries can broadly be described as growth industries
with export potential such as automobiles, computers, electronics, end
machinery. I/

firm that fral into these two categories qualify for ouerous tax
benefits, including up to 9 yoars of oxumtLon from corporate Income taxas,
and rebates of import duties, transactions ad excite tame.

The main benefits for targeted industries are dmcribed below:

-- Now firm may choose either to take a 5-year tax holiday or depreciation
of new, stats-of-the art equipment at s rte twice as fast as is normally
allowed. ;./ The company may defer the start of the tax holiday for up to
4 years. Zn addition, revenues arising fros subsequent Lncrsaes in
productive capacity are tax free for 4 years. or further equipment

1/ The Statute was promulgated on Sept. 10, 1M0 and smnded in 1M0O, 1965,
1967, 1970, 1973, 1974, 1977, 1976. 1979. 1960. and 1991.

/,1 Particular types of frm in the food processing; pulp and paper; rubber
processing; chemicals; non-metallic mineral processing; basic metallic
manufacturing; mUnerT; electrical equipment mnuaecturing; electronics;
transportation equipment; textLle, and apparel; other manufacturing; mining;
agriculture; fotvetry; fishery; asial husbandry; transportation; warehousing;
public utility; housing construction; technical services; tourist hotel; end,
heavy equipment construction industries qualify for "encouragent" in
Taiwan. (As described in "Categories and Criteria of Productivw ftterprlses
Eligible for Encouragement, Say 1992.)

1/ As cited in the "Categories and Criteria for Productive RnterprLem
ligible for Incoureg t.,' as revised and promulgated by the Ixecutivo Yuan

on Jan. 7, 1932.
_/ any frw's In the machinery; automobile parts; electric machinery;

computer system products; consser electronic products; electronic components;
electronic communications equipment; electronic industrial systees; and
comuter software are considered "strategic" in Taiwan. As listed in
"Applicable Scope of the Strategic Industry," Sept. 24, 1932.

,./ The normal service life of equLpmnL f'or tax purposes is set out In
Covernaent guideli nes.
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expenditure may be depreciated at an accelerated rate. Alost all firm
choose the 5-year tax holiday over accelerated depreciation. The Statute
requires that domestLcally-made products be purchased. but exeaptloca are
often made for sophisticated equipment. Therefore, the tax incentives
may actually boost imports somewhat in the short run.

S teduced income tax rates are also assessed for targeted industries. 'The
axiam income tax rate is lowered from the normal rate of 25 or

35 percent to 23 percent.

Firm in targeted industries often do not have to pay import duties or
can pay them on a deferred basis.

Imort tax incentives

Reporting firns also qualify for preforentLal tax treatment under the
statute. however, most of those measures--Lncluding the rebates of domestic
business (transaction) taxes. comodity (excise) taxes. stmp texes. and
iaport duties--are intended to prevent double tmaatLen. The following
incentives are available to exporting firms:

-- Iusiness taxes J/ are not appLed to export sales.

-- The enterprise my Set aside a tax-free reserve for foreign exchange
losss equaling up to 7 percent of the outstAndlig mount of foreign
currency loans.

The enterprise my set aside a tax-free reserve for losses arising from
exporting not to exceed 1-percent of the prior year's export sales.

Stamp tame.j/ on exports end services which earn foreign exchange are
reduced from 0.4 percent on domestically sold mrchandisa to 0.1 percent.

The allowable income tax deduction for enterteLnment expenses is
increased for export firm. J/ This is designed to take into account the
higher cost of international travel.

-- A coamodity Lax. Which ranes from 3 to 120 percent ad valorem. is levied
*n 19 types of comodities sold for cor.mption in TeLmo. The comodity
tax is rebated if the goods are used in the mamfacture of export Litm.
To qualify for this rebate, the processed product must be exported within
I year of the import. Cmmodity taes are also waived if the goods will
be heed as raw mteriel in the manufacture of another taxable comodity.

/ Business taxes are assessed at a fixe percentage of gross revenues
are similar to transaction taxes.

I/ Bte taw are normally applicable to customs docents produced an
receipts.

I/ Generally, companies my deduct 0.6 percent of the first rT$l0 million
(approximately $256.410 in 1983) of sales end 0.3 percent of the excess for
antertaimeant expenses. Exporters can deduct an additional 2.0 percent of the
total export sales for entertainment expenses. Furthermore, exporting
companies can deduct en additional S100 per day, per employe, as a per dim
travel expense.
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CANADIAN TARGETING

(2) A joint plan between the Goverment snd Bell Helicopter Textron to
build a plant in Quebec. The Government's sharp is $215 million
(Federal Government: $165 million. Provincial Government:
8110 million) and Bell's share in $239 million;

(3) A $72.6 million understanding for the development mnd manufacture of
Light twin-angine helicopters In Canada between the Government
($34.9 million) and Rester Schmitt-Uolkov Slohm CmbH ($37.7 million).

Prior to the signing of the Automotive Products Trade Act (APMA). the
canadian automotive sector was protected by a high tariff to prevent
cometition from entering the smlL Canadian domestic market. The high
tariffs, plus an import duty remission to Canadian manufacturers, were
designed to Increase production. bat this became 2 trade issue between the
united States and Canada. The obstacle was resolved by the APlA which removed
duties on trade in specified motor vehicles and original-equipment automotive
parts.

APTA has been implemented differently by the two countries. Canada gives
duty-free status on a most-favored nation (N) basis. whereas the United
States applies this status only to Canada. Because the United States limited
the duty-free status only to Canada. and not on an M basis, it was necessary
for the United States to obtain a waiver from the GAT Council. The waiver
was approved in December 1965.

It has been agrued thet APTA favors Canada at the expense of the United
States. 1/ The Canadian Government sought, through the APTA, to help Its
industry adjust to a greeter level of competition. Consequently. Canada
applies a duty-free status only to automotive Imports for bona fide
manufacturers of motor vehicles. The United States, on the other hand,
provides duty-free status to all now, automotive i-ports from Canada, whether
for manufacturers or individuals. According to the agreement, the United
States provides duty-free status for automobiles assembled In Canada with a
S0-percent North American content. Therefore, Canada can incorporate
duty-free parts from third countries into automobiles produced in Canada and
export these products duty-free to the United States. Also, the Canadian
manufacturers were required to increase production by at least a certain
percent of the increase in sales. Furthermore, in "Letters of Understanding"
Canadian manufacturers pledged to increase the Canadian value added by at
least 60 percent by the end of 1968.

1/ Murder the APTA Canadian manufacturers received favored status. In a
previouii report., the U.S. InternationaL Trade Commission stated that "the
agreemwet as Implemented by Canada i not a free trade agreement, and it has
primarily benefited the Canadian economy." The report further states that the
concessions provided through APT are made by the Vnited States whereas Canada
made no substantive concessions except those in the Letters of Understanding.
See C1nsZLon Automotive Aireement, United States International Trade
Commission, Ninth A/nnual Report, 1976.
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MEXICAN TARGETING

Price controls tend to favO' certain industrial activities. Low utility
prices subsidize the costs of production for all industries, but those that
are highly energy intensive, such as the metal industries, naturally benefit
more. I/ Controlled prices of raw agricultural products aid the food
processing Industries and cheap basic petrochemical products benefit
the secondary petrochemicals Industry. Unreasonably low prices and distocted
prices caused by the controls are, however, suspected of contributing to the
acknowledged inefficiency of Mexican domestic producers.

Recently, price increases and decontrol on some controlled products and
the elimination of controls on other products have resulted in a lower degree
of price subsidy than mxisted previously. Although price controls on a number
of products were eliminated in December 1982, variable price controls are
still in effect on many basic item such as primary petrochemicals, certain
chemical products, steel, cellulose, fertilizers and automobiles. I/
official price controls are now maintained on only about 1SO types of
products.

Targeting Techniques in Specific Mexican Industries

Automobile Industry

Through a series of Government decrees. Mexico has attempted to generate
a positive automotive trade balance by increasing the domestic content of
cars, encouraging import substitution, and boosting exports. Since
publication of the first automotive decree in 1962, the auto industry has
remained an important Industrial priority. In 1979, the auto industry was
listed in the Natlonal Industrial Development Plan as an industry with
potential for contributing to the Mexican priority of raising export revenue.
Heavy protection from import competition has complowanted Government policy
aims and incentives for the automotive industry. Imports of finished
automobiles were banned in 1965. However, a notable feature of Mexico's
automotive industry is that most auto assembly operations are foreign-owned.

Cr-'panleo that. met the automotive decree requirements are eligible for a
wide range of incentives. rhse incentives include tax rebates, investment
grants for automotive part plants and duty exemptions on imports of machinery,
equipment, raw materials, and components not produced in Mexico. In 1919, the
industry reportedly received more than 50 percent of all of the direct
industrial subsidies given by the Mexican Government. M eanwhlle, high

I/ Subsidized energy prices are among the major unresolved issues in
U.S.-Mexinan negotiations aiming at a bilateral agreement on Mexican
subsLdizaLLon and U.S. countervailing.

I/ Some key and products, such as household appliances, trucks, buses.
tractot.a, soup, and paper are also under variable controls, and selected food
items and mrned,;ins are still under rigid controls. Remaining price controls
indirectly shape prices of other commodities by forward and backward linkages.

3 Statement of Jesus Silva-Hersog Flores, undersecretary of finance and
Public credit, Jan. 28, 1980, as reported in Mercado del Valores, Feb. 4.
1980. pp. 97-98.
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levels of import protection reserved the domestic market for auto@ produced in
Mexico. In spite of this combination of Incentives, the industry has not met
the Mexican Government's expectations.

Although the output of the industry increased 40 percent from 1979 to
1901. as shown in Table 73 below, other policy objectives of the decrees,
including import substitution and domestLc content levels, were not fully
attained. For example, instead of contributing to import substitution, the
automotive Industry was responsible for nearly 60 percent of the entire
Mexican trade deficit in 1981. 1/ These imports of inputs for the industry
reflected inadequate implementation of requirements to use domestic parts in
auto production end the inability of the Mexican autopart industry to fully
supply industry demand.

Table 73.--Msxico: Indexes of industrial production in the
automotive sector, 1979-83

. ..... (19700100)

Year Automobileu and trucks

1979 -------------------------------------------- 263.0
1980 -------------- -------------------------- : 300.3
1981 -------------------------------------------------- : 368.2
1982 -----------------..- - 269.9
1983 1/ ---------------------------------------------. : 160.2

I/ Preliminary.

Source: Banco de Mexico and Asociscion Mexiran& de Ia Industrie Automitrit.

ieK:ognizing these shortcomings in the implementation of earlier dectmes,
the do la Madrid Administration issued a new automotive decree in September
1983, which provided for restructuring the industry. 'In August 1984, the
regulations implementing the now decree were published. The new decree
strengthened so provisions of earlier decrees and demonstrated new resolve
to impleamt these provisions.

For the automotive assembly industry, the new decree strengthens domestic
content and Mexican ownership requirements. The decree projects the raising
of domestic content requirsmentn abuve the 50-percent level specified in
earlier decrees. The decree calls for domestic contnnt levels of 60 percent
for automobiles, and 70 percent for vans and light trucks by 1987. Under
certain conditions, however, automobile lines destined primarily for export
can gain exceptions to these domestic content requirements. In promoting
expansion of Lho Lruck assembly industry, currently dominated by the
Government-owned Deisel Vacional, the Government has granted oxican-owned
companies the exclusive right to am,,,ble trucks and produce diesel engines.

The automotive decree also contains provisions to promote the national
development of the autoparts-menufacturing industry. Autopart manufacturers
are scheduled to be at least 60-percent Mexican-owned. V

I/ Business Lati PAeW, lop. 29, 1983.
2f Tbid.
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At the same time, auto parts prwlucers are expected to acquire 60 percent of
their overall input requirements from domestic sources by 1987. each separate
input line also must have at least 63 percent Mexican content by that date.

To achieve efficiency through economies of stcal. the decree calls (or a
drantlv reduction in the number of basic lines and limits the number of models
per line that carmakers may manufacture. lxceptLons are made it more than
50 percent of the production of that model is exported.

The decree does allow the Government acme discretion in allocating
in:ontives to particular firim. Negotiations are conducted between individual
automakers and the Mexican Government on the applicability of the decree to
tbeLr particular case, and the Government may waive certain requLrements if
tte company will help oupport other economic goals, such as Increasing
national f.rmign exchange earnings through automotive exports. For example.
the Secretariat of Co rc and Industry (Secofin) negotiates a foreign
currency allotment separately for each company based on export revenue, direct
investment, and financing from abroad. Secofin must also establish maximum
volumes of production for each assembly plant and adjust these levels every
quarter, taking the above factors into consideration.

Coytor and el&.o cs ndstr

In September 1981. the Mexican Government adopted an ambitious plan to
establish a domestic computer Industry and to reach 70-percent
self-sufficiency by 1985. Though Lhe Government 'is currently considering a
revised ;tI "a)ra restrictive plan for the computer and electronics sector, the
highly controversial proposed plan is not considered close to adoption. The
main goal of regulation of this industry Is to prot'uto Import substitution to
offset high import levels of computers, peripherals, and software. Such
imports amounted to $141.8 million in 1983. Although Imports fell by almost
38 percent to $88.5 million in 1983. they still accounted for 10 percent of
national consumptLon of theo products.

Since demand is expected to remain strong, the 1981 plan applies fiscal
incentives and import and investment restrictions to achieve the goal of
limiting imports. Incentives granted to Mexican and foreign manufacturers of
t..mputer and electronic equLipment Include tax credits for purchases and
invest.monts, duty reductions (or the Import of comonents and export
incentives.

To implement the plan, agreements xrw vneotiated -with foreign
manufacturers of computer systems and related equipmcit which require them to
use a certain ratio of MexLcan-made components in production and to gradually
decrease the ratio of imports to domestic production. These imports are
controlled by licensing and ooloctLve Government procurement. However, a
greah- .%umber of import permits for computers and related equipment were
allowed in 1984, and tariffs on these types of items are being lowered.

Implementation of the plan has progressed more slowly thm,, originally
stated. The de Is Madrid administration has altered thi earlier emphasis on
developing sufficient domestic capacity to meet domeatiL demand to one of
balancing computer industry imports and exports. Some Mexican computer makers
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BRAZILIAN TARGETING

Targeting Techniques in Specific Brazilian industries

Aerospace

Targeting in the areospece i,,dustry has taken place through financial
support for the privately owned but Government-controlled company, Kbraer.
Furthermore, through its science and technology spending, the Government has
trained aerospace engineers and has built a research center devoted to
aerospace. Lately, another private company, Avibras, has received Government
support for its sales of missiles to overseas markets.

The centerpiece of the airplane industry in Brazil consists of Eabraer
and the Brazilian based companies that supply its parts. I/ From 1969, when

mbraer was founded, to 1984, it produced over 3,100 airplanes, and since
1977, an increasing percentage of Embraer's sales have gone to oversee's
markets. To help promote the capitalization of tmbraer, the Brazilian
Government allows I percent of the corporate income tax owed by companies in
Brazil to be applied to the purchase of stock in embraer. As a result, over
90 percent of ftbraer is owned by almost 200,000 private firms. j1

Though tabraer was not founded until 1969, the Brazilian Government was
involved in this industry many years before when it trained a substantial
number of aerospace engineers at Government expense and created the Aerospace
Research Center (CiA) in 1954. In addition to promoting aircraft, the
Aerospace Research Center has also been active in carrying out R&D on
launching space vehicles. The Government has allocated approximately
$20 million for this purpose in 1984.

The Brazilan Government also promotes a private company, Avibras, to make
ground-to-ground missiles. Avibras is supposed to receive $SOU million from a
contract with Iraq to develop a missile launching vehicle similar to the
Soviet Katucha. At present the project is still in the research stage.
The project is conducted under the auspices of a joint program between Avibras
and Contraves (a subsidiary of Oerlikon of Switzerland). Contraves will
supply all the launching control systems.

The Brazilian Government targeted the automobile industry through
incentives for import substitution and through export promotion. Both
measures were designed to increase the level of local auto production.

1/ Of the approximately- 24,000 items incorporated in Imbraer's advanced
planes, such as the popular Bandeirante model, about 17,000 items are locally
manufactured. However, the most costly item, such as the avionics equipment,
engine, and propellers, are usually imported from Worth America.

I/ World Bank, Op. cit., pp. 125-130. U.S. Department of Cosuerce, Brazil:
A Survey of U.S. IMort opportunities, 1978, pp. 231.
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Before the mid-1950's, Brazil had a small domestic automobile
industry. 1/ However, about 1955. to attract international automobile firms
the Government offered the following special incentives and conditions:

1. Duty-free import of capital goods and essential components,
2. A gradual "nationalization" requirement to reach a local

content of 95 percent by 1960.
3. Prohibition of Imported vehicles,
4. Fiscal, financial. and foreign-exchange advantages to the

firm that participated in the program.

Table 17 shows the amount of foreign investJent, approved by CDI, which these
incentive packages attracted to Brazil. lot surprisingly. within a few years
eleven companies. Including Ford end General Motors, were producing
automobiles in Brazil.

Table 17.--orazil: Automobile investJent approved for CDI
and 99113 incentives, 1965-78

(rn millions of U.I. dollars)

Year Approved Approved by : rts

1965 ------------------------------------- : 59.9 : / : -
1966 ------------------------------------ : 39.2 1/ : -
1967 -------------------------------------- 128.9 : /
1966 ----------------------------------------- : -
1969 ------------------------------------ : 83.0 1/ 4.1
1970 ----------------------------------- : 308.4 : 1/ 8.8
1971 -----------------------------------. 1.4 t : 11.3
1972 -------------------------------------- 777.0 : / 51.1
1973 -------------------------------------- 6 7.0 : 211.3 : 54.9
1974 --------------------------------------- -- : 647.8 179.4
1975 -----------------------------------. - 79.3 : 324.9
1976 -----------------------------------. 2,188.2 : 350.5
197 ---------------------------------- : - 20.7 : 493.7
1976 -----------------------------------. - 690.1

I/ lot applicable.

Source: Iduardo Augusto de Almeide Guimarseas, "A
da Industria do Automoveis no Brasil: 1957/58,"

onowia 10(3) (detembro, 1980). p. 791.

Dina ica de Crescimiento
PeulsLsa a Planejamento

in the early 1970's, to encourage exports, subsidies and import tariff
reductions were awrded to auto manufacturers through the I[FIIX program in
exchange for comittaents to export. Table 11 shows the dramatic increase in
exports between 1972 and 1976 largely promoted by the benefits of the 83F711
program.

I/ World Bank. Op. cit., pp. 116-124.
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To raise the quality of the product and make exporting easier, the amount
of local content required by the Government was lowered to B5 percent for
passenger cars and 75 to 80 percent for trucks. To the extent imported
components came from country members of the Latin American Integration
Association, the levels of local content were even lower.

The 1972 BFIn agreements, which originally were to have lasted for 10
years, were extended in 1982. According to the latest statistics from BEFIEX,
the automobile manufacturers omitted themselves to export about $17 billion
in exchange for easier access to about $4 billion of imported capital and
components and subidies.

Camuters

The principal technique used by Brazil to target computers is to reserve
the production and sale of certain products to Brazilian "national firms." 1/
This market reserve policy relies heavily on the prohibition of foreign direct
investment and on Import controls to entice local investors to enter the
market. The policy is accompanied by incentive programs of subsidies and tax
relief tied to achieving local content.

Another major element of the policy was the establishment of a national
computer firm, COBRA, owned by the Government. COBRA has developed several
small computer models, but the company has yet to have a profitable year since
it was founded.

In the early 1970's, the Brazilian Government formed two agencies to
promote a domestic data processing Industry. One was CAPRI, a coordinating
agency to oversee the development of a computer industry, and the other was
DIG1BRAS, a funding agency to provide capital for Joint ventures with foreign
firms. CAPRI eventually helped form COBRA, which used U.S. and British
technology to become the first Brazilian computer manufacturer in 1974.

In 1977, while U.S. firms still dominated the Brazilian computer market
and supplied 90 percent of Imports, CAPE invited all foreign computer firms
in Brazil to submit proposals for creating joint ventures to produce
minicomputers. In their proposals CAPu required all minicomputer
manufacturers to plan to (1) completely transfer technology within five years,
(2) achieve export sales greater than imports, and (3) evolve to eventual
Brazilian majority ownership. Under this plan CAPRI authorized four joint
ventures between Brazilian and West German, Japanese, and French firms. CAPPS
rejected the U.S. company proposals because all U.S. manufacturers refused to
form Joint ventures. Nonetheless, CAPRI allowed IBM and Burroughs to build
large-scale computers locally.

I/ United Nations Center on Trananational Corporations, Transborder PAta
Flows and Brazil, 1983, pp. 60-102.
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APPENDIX C

U.S. GLOBAL COMPETITIVENESS
THE U,S, AUTOMOTIVE PARTS INDUSTRY

Report to the Committee on Flnance-
U.S. Senate, Investigatio " .
No. 332-232 Under Section. .
332 (g) of the Tariff Aot at ISSMI

JAPAN

TWort duties On seLected automotive parts entering Frnce ranse fromabout 5 to 14 Percent ad valorem; the value-added tax ranges from almost 19percent to 33 percent, as shown in the following tabulation: I/

Yo Lu-added: oME Outy Wa

Bearings: iron, self-
lubricating, end porous... 4.9 18.6Shock absorbers ............. 6.2 16.6

New car tires ............... S.6 18.6Car radios with speakers.... 14.0 33.3

92ernment_ ELJ..q .- -Although the industry does not receive directGovernment aesistAnco, the Government ts nevertheless present through thenAtio0neLied automaker, Renault. Industry sources indicate that there is somediAcusuion of changing RenSult's iegal status frOm "state agency" to"natlonaliged company." The change may be one Step towards the company'sprivatItation.

A I-riindustry stJaptuan.--here are over. 10000 producers of automotive partsin Japan eploying som 400,000 persons. Approxiateiy O,000 of theseproducers are oli firms having 29 workers or less, about 1,300 arefeiun-stiaed firm having 30 to 99 workers, and about 400 are large companieshaving 100 or more workers. V

Most Japanese auto parts producers are affiliated with one of the 11Japan*se automakore. Mest of the auto producers are linked to larger networksof Japanese companies representing a wide range of industrLes. These networksare kown as "eirttsu" iQ&Astrial groups. The keiritem structure links tirein different LndustriLs to form conglomerations of companies. The keiritsustructure is a inLtorWe4ving of companies through' equity exchar es,interlocking diretoratee, intre-group financial coommLtmets, joint 160efforts, end merswes to exLusive management councils or cubs. Theobjective of these uroup is to work collectively to increase total groupsale end emplomst. Member companies geersily ha,. a strong tendency topurchas fromt otbe ember tompani*s; this structure makes it difficuLt forPotetiel outeife s Hpliers domesticc or foreign) to sell to companies in thegrap. I/

I/ According to an Arilt 11 report from the U.8. abasy.A/ The Atruture of the Ja anese Ato P rts tr , DodDeoi ktingConsultants., 19, and Stephem g. Viobean, "The Character &ad Structure of thesonos," JM A Country Study, ed. Predsricka &A&$* (Vashington, DC: TheAmerican University, 1963), pp. 1L41-196.I The tructue of t he fars& uto Prts Indut-y, Dodwell marketing
Consultants, 1963.
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There are six major keiritsu group @ in Japan. At the core of each Is a
major Japanese bank. I/ Tied to the bank and to each other Ore such diverse
operations as raw material producers, manufacturers of intermediate and final
products, and service providers such as trading companies, insurance firms,
dhippLng lines, construction companies, and other ancillary service
providers. In 1984, these six groups accounted for almost 1f percent of net
profits of all Japanese businesses, almost 17 percent of total sales, over 14
percent of paid-up capital, and almost S percent of the Japanese work-force
(fig. 4-4). 1/ The groups and their affiliated auto producers are Mitsui
(Toyota Motor Co.) 2/, Mitsubishi (Mitsubishi Motors), Sumitomo (Toyo Kolyo,
conwonly kmown as Mazda), Fuyo (Nissan), 1/ Sae (Daihtsu), J/ and get-chi
Kangyo (Isucu Motors). Other Japanese auto producers are associated with
smaller, loes organized industrial groups such as Suzuki Motors. part of the
Tokai group. The largest Japanese auto producer that has no apparent group
affiliation is Honda Motor Co.

The Japanese auto producers, together with their affiliated auto parts
producers, are typically large enough to be considered "karitsu" style
groupings. J-/ The major auto producing groups are the Toyota group (includes
Daihetsu Motors and Hino Motors through equity interest), the Nissan Group
(includes Fuji Heavy Industries Group and the Nissan Diesel Group through
equity interest), the Toyo Kogo Group, Honda Motors, Mitsu'ishi Motors, Zsuzu
Motors, and Suzuki Motors.

Japanese auto producers rely more heavily on noncaptive suppliers than
U.S. auto producers. The V.I. average for outsourcing of parts by automakers
is SO to 55 percent; for Japanese aitomakera, the average is about 75 percent.
The auto producers typically set up association of their parts suppliers
known as "Xyoryokukai" to enhance cooperation and solidarity. Although the
recent trend haiToen towards a slight relations of group ties, members of
these associations typically sell most of their output to their one,
affiliated auto producer. Parts producers are usually very specialized, and
produce only one or two types of parts. On the other hand, each partLcuLar
automobile part used by an automekar In typically produced by several
companies within each KyoryowkaL, so that the auto producer has multiple
suppliers, thus encouraging competition in price and quality. It

The Toyota Motor Co., Japan's largest auto producer (with 3.7 million
vehicles prodteed in 1365), ha 220 primary auto parts suppliers and over
1.000 secondary and tertiary suppliers. Toyota h"s formed two auto parts

I/ Henry C. Wallick and %able Wallick, -banking and Finance," Asia's I
Giant. How the Jmasme Reonin Vorks, ad. Hugh Patrick end Henry Losovsky
(Washington, DO: The brookings institute, 1976) p. 294.
I/ KMsaichl Hiogmal, "industrial Groups," Japan Economic Taarbook. 1986.
I/ Toyota is a significant groping unto itself and only loosely connected to
the Mitsui Group.
4/ Nissan is also a significant group unto itself and only loosely connected
to the ?uyo Group.
:/ Toyota has equity interest in Daihatsu.
t/ Industrial Grouinas in JaMan, DodweLl Marketing Consultants, 1960.
7/ "The Relationship between Japanese Auto and Auto Parts Makers," prepared by
Ritsubishi Research for the Japan Automobile Manufacturers Association, 191,
and USITC staff interview with the Ministry of International Trade and
Industry officials, Tokyo, Japan, Apr. 20, 1907.
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1i6r, r 4-4
KIerLtvu groups: Structure of the six Keiritsu StOUps and their role in the
Japs oane economy, 1984.
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supplier grops: yoho-ai and liho-KaL. Toyota's equity interest In its
affiliated suppliers ranes from 1.4 percent to 60.4 percent, with the average
around 25 to 30 percent. Toyota has a 14.6 percent interest In Daihatsu,
Japan's ninth Largest automaker (with 1985 production of 579,000 vehicles),
and a 10.4 percent Interest in Nino Motors, a leading Japanese truck
manufacturer (with 1985 production of 69,063 vehicles). Deihatsu Motors has
approximately 140 primary suppliers, and its parts association to called
Oaihatsu Xkoyu-Xai. Nino Motors has scoe 220 prlvary suppliers that form the
parts association Nino Kyoryoku-KaI. I/

The Nissan group ts coprised of Nissan Motor Co., Nissan Diesel, and
Fuji Heavy industries. Nissan Motor Co.. the second largest Japanese auto
producer (with production of 2.5 million vehicles in 19835), has about 160
primary auto parts suppliers end some 600 secondary and tertiary suppliers.
Nissan's two suppLier associations are Tekara-Kai and Shoho-Kal. Nissan
Diesel has 60 parts suppliers that form the association Nissan Diesel
Tayoi-Xai. Nissan Diesel produced 36,351 trucks and buses in 1985. Fuji
Heavy Industries, which ranked eighth In vehicle production in 1905 with
534,364 vehicles, has a total of mre than 700 suppliers that are divided into
three Kyoryokukal's: OGuna Kyoryoku-KaL, Kyoryoku-Kai, and Isesaki

yoryoku-K&L. 1/

The Toyo Kogyo group, which ranked thLrd in production of automobiles in
1965 (with almost 1.2 million vehicles), has som 250 primary suppliers that
form two supplier associations, Yoko-Kai and Toyu-atu. Mitsubishi Motors, the
fourth ranking Japanese auto producer In 1985 (with almost 1.2 million
vehicles), has 340 primary parts suppliLers that form the ashLwa-Kal
association. Fonda, ranked fifth in 11,85 (with production of slightly more
than 1.1 million vehicles); ha sew 4¢0 to 500 suppliers, but does not have
then grouped ihI supplLer Associations like the other major auto producers.
Suuki otors has some 101 primary suppliers grouped into the Suzuki yoryoku
Kyodo lunuai auto parts association. 'In production, Suzuki was ranked as the
sixth largest Japanese auto producer in 1965 (with production of 761,901
vehicles). lsuzu, the seventh largest Japanese producer of automobiles in
1915 (with 567,015 vehicles), has 279 prLmry suppliers Sroued into the Isuzru
Kyova-Kai parts association. I1/

Given though therm seim to be soms movement in Japan to relax the
relationship between parts producers nd automakers, eacb parts supplier is
still heavily dependent on purchases from the patron automaker. This whole
concept of industrial. gtwping along the lines of the keiritu structure has
caused problem for foreign producers trying to penetrate the Japanese
market. 4/

.t World Motor Vehicle Data. 1 97,I Motor Vehicle Manufacturers Association;
and The Structure of the Jamanese Auto Parts Tndustri, Dodwell marketing
Consultants, 1963.
I/ World Motor Vehicle Data. 1917, Motor Vehicle Manufacturers Association;
and The Structurl of the Jasanese Auto Parts Industry, Dodwll Marketing
Consultants, 1963.
1 Ibid.
1/ Indicated from responses to Commission questionnaires. See also Rodney
Clark, The Jasanese Comany (Mew Maven, CT: Yale Vniversity Press, 1979) pp.
73-87.
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The Japanese Auto Parts Industries Asociation (JAPtA) hae about 300
members who accouMt for approimately 60 percent of industry production. 11
Kast member companies have direct transaction. with *&Jar automekers. jApEA
members' production Lncrsaeed by 50 percent during& 1962-IS to $49.1 billion in
1915 (table 4-6). Production of original equipment parts increase at a
ftter rate than did production of attermerket products; pro4uotLon for expert
roes by 131 percent to $3 billion in 196 (tig. 4-5). The total nuber o
employees Increased tram 260,000 in 1962 to 329,000 i 1986; the number of
production workers roe by 14 percent during 19 2-86 to 199,000 in 19$6. In
addition, shipminto and UD expenditures increased during 1962-46. as did M&D
as a percentage ot soles (table 4-?).

Table 4-6
Automtive parts: JAPTA members' production and employment, 1982-86

Annual
average,
percentage
change.
1966 over

Item 192. 1963 1914 1985 1906 1962

Total production
(billion dollars) ........... 32.7 3M.k.- 43.3 149. 1 1/ 10.7

~Imoyment:
Production workers (number). 173,912 174,317 102,192 192,105 196,702 3.4
Office workers (iu.ber) ..... 105,737 113,412 112,930 145,943 130,269 5.4

1 Not available.

Source: Report trofm the U.S. b-basy. Tokyo, Japan. March 1987.

161 USITC staff interview with JAPJA oticials, Tokyo, Japan, Apr. 20. 1967.
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KOPEA

Source: U.S. GLOBAL COMPETITIVENESS: THE U.S. AUTOMOTIVE PARTS INDUSTRY
USITC PUBLICATION 2037 4-20 DECEMBER 1987

TO.--ActordtM to JAPLA. Japanee exports of all Gutomtlve parts rose

frm S-4.5 billion in 1982 to $4.2 billion in 1965, s shows Ln the (OllowIng
tabu lation:

.il J zit I'

Km (XiLlion doLlmrIs)

1912 ....................... 4,51
1963 ..................... 5.531
19 ....................... 7,353
965 ...................... ,200

I/ PubiLcatofi of the Japan Auto Frts InustrLoes Association.

During 1964-5, the bulk of Japa*e* exports (47 percet) west to Worth
America, followed by arope (11 percent) snd Southeast Asia (9 percent)
(figure 4-6 nA 4-F, table 4-9).

JapAnese Uoportf of Outintive parts hWI tCero 4eo44 frm 8150 ailltos In
1962 to 8491 milllom in 1946 (table 4-$). Is satre of the imrtat. Loports
have nar ssed irregularly frm 0.5 percent Ia 192 to 1.1 percent in 1964.
The largest source of wh Lmorts In 1966 wme the titod States (0145
sillios) fellow$ Closely by Wet Gewmy (8142 millim).

Gmsa-at srmou .-- Z- m effort to addrese the growiga U.S. trade
df Lott with Jes is sutootive parts, prove U.S. perts makere $reater
ses to the Jopwemse mcet, and promote bettor amdeetandin of the role of

the kauretu systm. i ny 1984. the Japanese Oovernment ad the United
States Govervmegt *agte4 to sdd ato parts to the so-Galled inrkat-oriented
sector-sle0tive (108). talks, a hiaber level focas then previously accorded
auto parts talls (see deseriptLm of UO talks, p. 6-16).

to"IrymVpj .- Zw~ soiurces isiLoato thet about W0 Korean
pert keoe maomta" shout 200 e0jer satostive ports, prinsipolly tire*.
batteries, enrlae pests. sheek eheorbea, beartag oMp rearvis; mirror'
bree pLeteo, e4tatoLm la , coolia fos eotrl cables, body
ietmW5qps pte. peeking beafke levers. 1W t~as cmers. The bulk-of
Korem pests awe minf4ture4 by orem onutomkec, or by diversifLed
prodAasce tWt podeee aute potts e.o10 with othe pcoewts.

Prior to 1965, 1eri siutekers produed metly for the Korean arke.
eported little (predelamtly to the 141e 11st), 1 Loper" wre ig.hly
c€trelled. bgimaim ai 195, however, eper of mituobilee to the Jnit*4
states I Cad" bCerOGSed dtmmtcally. Total auto prouatios expanded
rapidly ed growth in the goe" autoeotive pacts isasatry expanded
646ordialy. I/

I/ USZ1 staff interview with Korean GoverTomest offieLal, S eiul. Korea.
Apr. 29. 191.
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VtSure 4-6 -
Automotive parts: Japanese alworte by major 6rkat. los2

.,4rCCe

Fll I Otmr

source: The Japanese ministry of FUiAA.

Figure 4-7
AutMoIove parts: J& ap eqorts by maor marke*ts, 1985
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Table 4-9
AutScotivo parts: Japanese exports by markets, 19$2-65 1/

(In the.msands of dollars)

Tisnac year erA Sar. 31--
1ar26t 1962 1963 1964 195

ast Asia ...................... 376,846 532,928 555.556 593,468
Southeast Assi ................. 60,470 140,287 478.070 173.285
Middle Ust .................... 476,165 5251661 523,462 545,64
c Aro p ......................... 629,313 739,361 76,164 1,035.248
forth America .................. 2.28,140 2,491,043 3.333,346 4,402.472
Central America ................ 175,416 197,260 261,461 293,570
South Amrica .................. 159,612 145,452 125,462 1219,56
Afric ......................... 455,122 462,311 419,619 370,955
oceamis. ......... 24,973 313,4" 403,260 57,116
Commjntit country Lo ............ 130.123 154.374 194.04 210.497

Totil ...................... 4,601,111 6,364,476 7,349,105 9,003,304

1. The Japanese fiscaL year ends .ar. 31.

Source: The Japanese Ministry of finame.

oream parts maker are ineroesift their emhasis on no. For example,
Hyundai in focusing o the develop t of blab-*ad item for the axel model
such a e nai srew terminals, rollbeek Springs, steesint asamblies, and
air-conditioners. Oaewoo reportedly io prodiuIng knuckle carburetors and
Gaii to export more advanced CoePOnts thbrOUG its affiliated W&nies. I/

In addition, 32 Kerean toe1elogy agremnts were for"4 vith foreLn
flire in i14, up over 40 percent fre. 1964. The b1Lk of sueh agreeents
(about 15 percent) were with Japaniese firm, tbd e rest were split betvoen
the United tte ad 1t Germany. Tn Jolt. Venture we form in 1966;
en exsple, Eande, eetabliahed Nalla Clnsts Ceatrel Co. to prodae oil
coolers an cosreseora for radiators in a 50150 JeLat venture vith Ford motor

tahoe disputes at Seosea parts mmkW4 faeilitLe duria kAsust 1967
int.el ed SUpphLte of Pert. to Iarea 41tMLOGmMS. Lars l Parts WrkarI h4va
been seem" M elir e e ropresentation iA aemp en am1gmnmt. L.abor
uprisins ouli f*om LorM aetONekerS te r*ami tbet? Parts prOCUtft
preaduree. ProbLems with tLmly sIuppl auld fer a uts producaLI to
consider alternate souncee of parts. I/

I/ -Auto Parts nutatry," Ia S rers guile, p. 66.
LI VUM staff interviews with Koram outoakre end orean 0orrdnt
officials, Seoul, Koe, Ape. 29-Mel 1, 1967; sAd "Auto Parts Tnduetries.'
Korea BnISr guide, p. G9.
1/ UI!TC staff interview with Korean Goverrsent officials, Seoul, Korea, Apr.
29, 1l.
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amsILtsrm %g .-- Korwa production of complet automobile rose ron
l62,S0@ vehicles in 192 to 601,000 units in 1966 (930,000 units are projected
for 1917) (fIS. 4-8). Worea exports of complete automobiles Increased from
20,234 vehicles Ln 1962 to 306,000 units in 196 (600.000 umite are projected
in 1986).

uDWS.--Korean exports of automotive parts followed expert sales of
finished vehicles, rising from 868 mIllion in 1962 to n eastLmated
8247 million 1. 196 (table 4-10). during 1996, Zerean exports ware shipped
to 130 countries. The mot prevalent iti Included bearings, car stereos,
Sears. leaf springs, and rediator. 11 Total sales of Korean automotive parts

Table 4-10
Automotive parts: Korean sales, exports. and imports 196246

Average
Wanu1
charge. is6

Ito l11l I62 14 1LM 1"i6 ever 1962
- -------------- illion dollars------ -- IMMMI

Sal ............ 763 949 1,1$ 1,31 2,272 30.5
ihxrts .......... 66 74 106 149 1/ 247 36.1
Tports ..........- 340 331 301 - if -2.9

I/ Estimated.
I/ Average annual change, 1965 over 1963.

Source: Report free the U.S. messy, Seoul. Korea, arch 1987.

roe* from 8793 million In 1942 to $2.3 billion in 196. Worsen imports
decreed from 8340 silliet i& 93 to 8301 sillLes in 1963, and were
primarily from Japan, reflecting the wrkta4 relationship between Korean end
Japanese producers. ai

Korean Imports af eatio parts ar dutiable at tariff rate ranging from 5
to 60 percent ed vaerem an require en iLport License Issued by a Korean
foreign-oeuabe beak. Moqweets for licenses Soerelly have been approved
without delay, mlee the pr&Aut wa restrigtod uat Korea's Official Trade
Plan covering the p teE Nly 1. 1906-Juns 30, 1967. toports of regulated
itoeo wore peLtte undor the plan only if approval me granted by the korean
Automobilo industry Coopeartive Aseociation (MAICA). CeftaLn auto parts
products wore reetricted unde the plen a foLlows: interal combustion
engines, pumps for Liquids. a4 other parte Ad aceories, except those of
tractor for agricultural use. However, the reetsictims on these itme ware

If "Auto Parts Industry," Karma kin= gulds, p. 6.
J/ USITC staff interview with U.S. mbe sy officials, Soul, Korea, Apr. 29,
19IM.

21-705 - 89 - 5
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lifted offeetiys JUt 1,
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104, umkith Lbo@vewmat of Korea'. Import

.- -The Goveruit of Krm e insttuted a S-year
LoeeListLe prorgm, mier Ale% efforts an mae to Lsree &~tLc
pCreetLoG of Lortet puodts. Tiw Ilee LLatLos pepi U tw key oiels:
(1) to teetra ature Carom inautrLes; L.e., to bitft from sLple ahembly to

s coole" produtLoa; an (2) to improve LnternatLonal emptLtvenese and

I/ j rt (or U.S. slae,, Seoul, Korea, mars% Is.
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reduce the bilateraL trade deficit vith Japan (Korea's principal source of
auto parts imports). 1/

loth large and small Korean firms are participating in the local
production progrm. For examples Lucky ts planning to produce engLneering
plastics such as PlT. PMt. polymer. nylon, I £5A; KoLen has coepleted its
production facilities for engineering plastics; Donayang Pylon ha developed a
fire-retardant nylon resln; yund4a Cement and .oehan Ink Point are SalnLng
expertise in the production of engine parts; and Petis Development plane to
manufacture reinforced plastic components for Sears and gear boxes. I/ Under
the program, about 1.00 auto parts and components (estimated value at 81.1
billion) that are currently imported will be localized during 19607-91. Tn
1906, 71 Korean firme manufactured III products (valued at $5 million) under
the plan; in 196, 360 iten are targeted to be emlarly produced.

The Governent of Korea hs also developed a Korem Industrial Standard
(UTS) that is adapted from simler forces syetems--e.g., Japem (Jil)0 U.S.
(U.L.), end the guidance of International Stndards Orlanization (O), a nd
the international Ilectrotochnieal Comiseon (10C). At present. over 7,000
itmos in the KIS are classified into 15 categories. The central aim of the

Lt.-!jring mandatory system to to ensure safety control. I/

Industry structure.--Tba tndustria I1a4ional de Autopartes (IMA), a
Nexican trade &s*Coiation, cateorzs appraXimLtely 105 Mexican producers of
automotive parts. The INA reports annual sales of 82.0 billion in 1W86.

FoLioving the Mexican econolie crisis of 191-42, produ4tLon leIes of
nearly all manufactured $oods in thet country declined to about 50 percent of
thelr previous Levels. The automotive industry wms particularly affected,
since moor manufacturers bad been expending capacity in anticipation of a
growing domestic mrtet. Preduetlm of autotive p4rts, h'empr, fluctuated
upwards during 1962-86, reflection the slowly receverLng lMxicon automotive
srket (table A-11).

Total s~loymt La the Miocan motor-vehicle industry increased by 2
percent to 234,000 is 1M6 (table 4-12). Although tbe minima g e rose in
term of the miean pe t 1942-46, because of the pee depreciation It
fell to about US$1.00. U4a).y skilled maintenance md technical workers
received approximately US03.00 per hour; however, the majority of workers were
compensated at approximately UV$1.00 pe hour. Total hourly wge end
compensation for the automotive inAuetry declined during the period by AS
percent to an estimated 81.8 per hu in 1986 (table 4-12).

I/ USITC staff interview with Kereen govrent officials. Seoul, Korea, pr.
it, 1907.
I/ "Auto Parts Industry," Korn aLAUv EL ,da. p. G9.
I/ Report. from U.S. lImlsy. Seoul, Kom. March 1981.
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TAI "AN

,sports of atrstesto part. oause moat major parts aawfacturers in Spail
are also subetdlarte or affiliates of lare. Iltlndtlon4l corporation., very
LitLIe R&D for the automtive part. indtrY t uaderta1we Ln that Country.
Development expendLture. by Spanish automotive parts firm totaled about
550,000 annually. J/

d1aU2.MrLWha.-o-ltUlt. Talbot-Paug Ot, Citroen, Ford, Q, end
Seat-Volkwavgen are the six major Spanish car mnufacturere. ToSethor, their
production of pasan4or care roa from 927.500 ia 1*02 to about 1.2 zillLon I.n
195. Spain has become lurpe' most slgnificant source of subcompact
passenger care; exports a a percentage of pro ctLon rose from S3 percent Ln
1942 to 6i percent La 1M65.- No'or-vehcoe prodiuatte of all types is
projected to tuereao tiE tfieently from 1946 to 90. Apparent conatLon.
of passenger vehicles rose about 3 percent &urLag thie perked.

The afteauarket for automotive parts is more important Lia Spin than Ln
other western suropoan nation because of the age of the automottve stock
(about three-fourtha of oil care ad trucks are over S yres" old). 11
Spanish conumt ion of automotive parts to expected to slow subetantilly
durif I9OW-90 to about 8 billon, more than twice the 1905 level.

] i.--Spastab domestic contest provisions require that a@ percent of
the value of the part. ueed to Manufacture a a mast be so" La Spain.
tbaeet for these requirements, industry aenree. report s other notartff
barrier, e.g., qeta eand tisensee affecting eprt of automotive parts. /
Sice 1912. Spata he boom a mmber of rope's autembile end automotive
part@ production system. where Oeah country producee certais parts and exports
the parts to other Stropm Ceountries for lea vehicle manufacture. tRports
acunt for about It percent of all #pWish pert. predutiead are whipped

almost eolely to SW eutries. J/ In 1964 .a 196.0 Spnish imports and
export. of automotive parts eupipmeat Uwe virtually identical. at about
81.3 billion.

gmra..1in ma.-he Gevevmmt of Spa& cs minimal share. In
cerLtn Spanish pa"ta fCLm though the latiomsi tastitute of todutry (a
tate-owed boldiug eopny). ine ee, the Op aS Gove rmet ha. mAe nown

it. 4aire to divee itself of tb.ee arerm iL recemt years. The oversant
previde fimnls for project. La the autmotlve pertef tlel through
its Center for Mt rtew ?eahMolg and Oevelopimt.

Industry attaebtn.--The Taiwan towertatim VemLeto slfturer.
Aseocition (ITWWA) wattmitee that there ar owe 2.,000 TaLim firm pro4f€c 4
automotive part.. I/ loet of theme firm are mitt Lan sia, with 70 percent

I/ port from th U.S. massy, dried. pLa. Febuaw 1947.
a/ ibid.
I/ Ibid.
!L/ Import from the U.S. maey. MarLd, Spain, rebruiary 196.
I Interview with officiele of the Teiwan TranspOrtMAtLo Vehicle Manufact..ra'

Association, Taipei, Taiwa, Apr. 27, 1917.
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capitalized at loe than 81.5 SmLlion each. Industry source* state that only
seven fiLrm produce original equipment parts. 1/

Prior to 1985. Taiwan authorities provided incentives for foreign
automakers to construct asembly plants in Taiwan by creating iport barriers
and levying a 10-prcent Emetic content requirement on the auto assemblers
in order to develop the Taiwan ototive parts industry. By year end 1916,
eight auto assembly plants were established in Taiwan, including a Joint
venture with Ford, five Joint ventures with Japanese automakers, and two
techiLcal cooperation agreemats--ono with a French firm and one with a
Japanese company.

in March 1965. Taiwan began a new auto industry development plan. Taiwan
authorities indicated that a now plan wae instituted because the Taiwan auto
parts industry ha become highly fragmented, with my oIll Parts firm
supplying each of the eight ato assembly plants. Those miml parts mers
ware unable to produce original equipsint product*; they produced lowr
value-added parts for tbe Taiwan atoterVrmat. The new aute plan is started"
at encouraging competition in the indutry by lowering the domestic content
ratio to 50 percent and lowering imort duties on auto parts from about 10
percent to 50 percent. J/ TA addition, foreign investment wee encouraged (no
local equity investment is required for auto parts Projects, 3-year tex
holidays, duty-free import of machinery. end eamptione from syOrt,

performance ratios). Moreover, reporters ar able to get 190 to 360-4ay
aqort loas frm the am Bank of Teiwan.

The TTVMA hae about 344 member cpanies, almost one-third of which
produce electrical parts for oats. TTVU industry dte am presented in
table 4-14.

The Ministry of 3oazis Affairs (MOMt) estimates that Taiw's ato
parts output grow at a eomaoumd mim rate of 11 percent during 1975-",
reaching 8769 zillion L Of. Met of the growth occurred during 1975-40.
whem output roe" 35 pascset inaly. Taiwa prodatiom of "leoted
automtive parts is Presented in table 4-15.

Taiwan parts maker bv conaentrated on Lower value product e.g..
tires, Jaeb, light bulbs, ed end environment equipmnt. and other bisea
electrical item. I/ Ihe Industrial Ucontoics lesearch Institute surveyed I17
of the lanet Temn Poppliers; the Institute's reprt show the following
product eta (table 4-U).

The powr trlntires" tagery is largely tirs that aecunted for
aproximately 69 Vecet, or 8106 zillion, of the total produatiom in 190 by
the 1I firm. The other mjor product in this $roup wae rear eale
aeilies. with output valued at 820 zillion in 1964. Wving syetmi (870
million in 1904) were the largest item in the relatively low-tech electrical
category; batteries an light. were the next most important Ltsm with 1984
outputs of 816.8 zilLion and 810.6 million, respectively. Seats (823 million

I/ Interview wtth officials of the Amrican Institute in Taiwan (LAT), Ar.
2?, 1967.
I/ USITC staff interview with the AZT, Taipei. Taiwan, Apr. 27, 1987.
I/ interview with the American Institute in Taiwan. Taipei. Taiwan. Apr. 27.
It#?.
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Table 4-14
AutoeotLve ports: TIM embers' capital, employee. and firm, a o
"ceober 1905

Casua fioeoa Finns
Utiio m x NOW

Maim. parte an4 fLttLn ....... 1il1 10,132 54
1I0otrieal parte

for ea eW bndy ........... 250 40,7 5 103
oy ............................ 219 91594 69

power train, steerln, and
b ........................ 129 0682 46

Body deortioe ................. 1 1,548 14
lubber e plastics ............. 11 tells L
Other parte ..................... 22 2.454 44

Sources port from Amrt4M TAtlitute in Taian, Taipet, Taiwan, UlNr 1907.

Table 4-1
Selected atiOtia port.: TOlM protim, 1964 1921144

ital 1974 1912 12 1904 19M5 1904

Tire (1,000 pe) ......... .11 2.2" 2194 3,133 4346 5,302
Tubes (1,000 pe) ........ 1,005 1,34 2,332 4,10, 5,046 6,50
OUlbs (sIllions) ......... 05.1 143.1 302.4 328.7 636.0 559.3
Satterie (10000 pI) ..... 194 3,02) 31$19 4,102 4,334 5,334
Joeae ( 1,000 e) ........ 717 4,1920 134 4,001 3,332 3.01

SIAwe Ript IrCR the teLm nstitute La TirMn, Taipei, Taiwan. March

Table 4-16
Autometive pater, Tatum preou4tim, o 117 meo euto parts firm, by
pretete 15644

, (In a LLiosa *t4 L1aJ
ItME 1Ism Ila 9

niae parte ............. 37 39 47
Po~e trsinitiree ......... 131 137 156
Itoerlia .................. 6 8
9uspenpio e................10 I
Irt o ..................... U 14 1
2letrLet ................ 115 140
1edy ...................... 1
Acceseorlee ............... So 73 04

SourGe: Report from the American Mnatitute la Toinam, Taipei, Taiwan, Karcri
1967.
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in 1964) wote the most important item unMer body parts, followed by safety
glaes ($17 million), mnd instrument PG4I essemblies (813 aiLlion). Jacks
(830 million) accouMted for 36 percent of the accessory group, foLlowed by
eir-condit.oners ($16 miLiton).

foreign investment has beon an important factor in the develolpmet of
TaiwanI outotive parts Lndustry. Many Japanese suppliers located
production operations in Taiwan in order to meet Taiwan's domestic content
requirmentl. A 1965 survey by the ndutrial Iconomic ltsearch Institute
indicated that of the 177 f•ctorie it surveyed, 67 h" som kind of technical
cooperation with foreign firm. covering 8 product. Of the " products,
three were made by subsidiaries (two Japenee an4 me rwi4n), 28 by
cooperative vmtures h&viN foreign equity inveetamit, a 57 on a "pure"
(i.e., noaequity) technical cooperation b st. Of the proect total, 74 were
with Japanese firm and G were with U.S. companies. / "wevemr, mny Japanese
firm concentrated iavestnt in relatLvoly unsopbitiested products and
restricted the transfer of toehnolosy with respect to ser"la products. Two,
these technical cooperatV.i arronginots were often ase ly-type operations'

Industry sources indicate that the aboe situation i• chmaging at
premt. Japanese parts makers are reported te be Laerseefi technical
cooperation arrangiennts end embsiuin the produ4tLes of top quality
Taiwan-produced produts in re"aose to the eppre4iaties of the yen.
aeanese-owned firm my ship thee Teima-produced ato peats to Japan for

oW produtLon of autos, or for t r-covntry emort.

2oqqAULjiamd.--Taiwvm production of pas se or cvs, a significant
market for Taiwan auto parte, grio from about 130,O00 units in 1902 to just
un4r 160.000 units in 19*5. lMwer, apparent consumption of auto parts in
Taiwan fell from $561 million in 1962 to $391 ailliou in 194, or by 33
percent. The fall in apparent consumtion was principally due to
significantly increed export., s both domestic production and imports of
auto parte rose by about 25 perent in Taim from 1962 to 1964.

MCWz-A* s Taiwa' s ate production stagnated between 1963-45 Taiwan
parts makers began to Lncroe exports. total exports of automotive parts
rose by 145 percent to 6710 million in 1966. Iorts have increased from 46
percent of pro dutioa to 92 percent during 1062-4 " eboa n in fip re 4-9.

The bulk of thm Srot in the Taiwm automotive parts industry has bee
in the eieetrtewa., body, In accessories sepnto. ta 19 4, export ratios for
moet of the pr oduct in thee three groups ranged between 55 n 69 percent of
output. txot ratle for groups such a engine pants, pmr train (including
tires), and steering systm ware lower--averaging about 20 percent of
output. Those products ame typically ued by the eight Taiwn auto sembire
for production of autos destined for the Taiven matt.

to 1965. pere and accessortee accounted for the bulk (about 70 percent)
of total Taiwan exports; auto oletrilel parts ad rubber mad plastic products
accounted for about 15 percent an4 It percent, respectively (table 4-17).

I/ loport from the AZT, Taipei. Taiwan, March 1967.
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Figure 4-9.
AtOftive part@: Taiwan production and experts, 1982-16

dollars

Scores: Ieport from the 0mrican
1967.

Table 4-17
Automotive pete: Pcremta. distribhtioa
categories, 14iZ-3

4 19 lo
Zstitute ta Taiw. Taipei. Taiwan, Karcb

of Taim expets moa product

It 16 IM2 it" 19U

laubbeirlpl, as t ................... io. 1 10.e 1.3 1o 9
sta " .............. .6 .6 .4 1

POMC tra am P........ 7.? 4.5 3.t 3.2
ILeestrel prs .................. 22.3 17. 19.4 15.0
A" c*85ories ....................... 57.6 64.9 64.9 69.1
Inetruments ....................... 1.3 1.2 1.1 1.3

Total ......................... 100.0 100.0 100.0 100.0

Source: Report from the American intitute La Taimw. Taipei. Taiwan. March
1947.

A TTIIVA report indicates that Taiwan exported $546 Sillion of auto Parts
in 1984. Pro4ucte with expert values of over U million are presente4 in
table 4-1s.
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fable 4-10
Automotive parts: Taiwan eqrts, 1044

(in millions of dollars)

%t-- - 14

Accessories for motor vehicles ................ 116.5
Peasi of motor vehicles ....................... 115.3
Jacks ......................................... 62.2
Wiring harnesses .............................. 5.5
Car sound equipment ........................... 54.3
Tire and tire products ........................ 49.6
tgin.. end parts.

Complete engines ............................ 6.7
bine parts... ................................. 4.0
Pistons and pine ............................ 4.2
Intet. exhust valves ..................... 1.6

subtotal. en"ne d parts .............. 16.8
Auto bulbs .................................... 13.5
Motor electrical lighting equipment .......... 11.1
Electrical signaling equipment ............... 7.4
0C electric t o .............................. 5.
Wheels ....................................... .5.8
In str m Unts ................................... 5.2
Sody parts .................................... 5.2
Rad4 iator ..................................... 2.2
rak s. part ................................. 2.0

Cables ....................... ................ 1.3
Air filters ................................... 1.2
Auto air-condltLie rs ......................... 1.0
Al I othr ..................................... 10. 

Total ..................................... 44.0

Source: Import frme the Irlcan InwtLtute is TaLwm, Ta iwe, Ta no hrth
117.

Taiwn es**Ct of 600 i auootive Pats (LIeludlag se04 absorbers.
rods and aniei, eb aes Innm, tranieieoon shafts, univenal Joints, brake
system, sers, steeing rstks, ute o d memol t eenissei", and
miscellaneou parts) ea s W ed pr dminatly to the United #t4teo. The
United Stated received about 65 perent (Ny value) of TILUeMaetto of
automtive pats is 1965 desLLSii slitLog from 57 pe"et La 195 but up
mrkedly from 42 percent is 19$. EmAiL Arehie, japma, Australla. Canada.
Nigeria. and Singapore aes ebeorb about 2 to 3 percent of eamprts, weras
other exports "re scatteid, a euttiooa1 so couetlerie.

About So percent of Tale imlarts of outootive pat are used Ln
domestic auto assemby plants. The TIWS estiates that TaLde iqrted about
8$332 million of auto pafts In 1946, co pr" with 8267 million in 1942.

I/ USITC staff interview with rrN officials, Taipei, 'tiee5, Apr. 27. 191?
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Principal imorts Lnelude4 automatic and mual translssLons. braka systems
cylinder blocks, and ca- -etors. Japse an the United States are the largest
suppliers at about 80 percent and4 p rcest. respectively. I/

Zn July 19O7, Teiw authorities awounced that taritfs on 1sorted
comonents would be reducui from 3 percent to 20 percent, and the 53-percent
tax of moet built-up imorted care would be cut by about one-third. U.S.
industry source claim that these moves wre takes to reduce Taiwan's Lare
balance of paym ts surplus and to ofteet further protectieist moves against
Taiwan. I/

Iowrnvnt .rearm.--The Taiwan authoritiee have established inspect ion
and safety standards for 33 safety-critLela eutomotve parft that are
charscteried as -strategic comonents" (e.$., beartg., camsaf@t cylinder
heads, connecting rods, dies brakes, and vacuu boostar-s). Taiw producers
mnuteturin these products ar eLigible to receive tax holidays ad certain
Ito aid. Trfwai authoritLee have else taken dof4 ttve 4tap to reduce
counterfeiting and traemrk iafringemnts. I/ Ths Chief men of crackdown"
in theee aeas include iar-eased inspection. en tho enforce t of eaevere

ta L_ I ad momatsy penalies for convicted counterfeites.

The Uited an dSdm

T~astrv aeuatuue. --Thor- are currently about 300 mJ orm nmfacturers of
automotive c es La ithe Ugited itgdam, La addition, to epproximtely

2.000 moll- to medi-oa-stse comeniee. Purim 1992-4, about 28 Britlsh
pa-tg make- Caed oer"tions, Md 1 now firm b e auto parts
produatom. 14

The British automotive part industry emloys about 375,000 wr-ers. The
average e pe" eek L 25132 aft44 tames, excludins fringe beeitts. I/
]rinLe benefits for prduatime wrers Laelife fr-e mmership to private
health peepgr-, subeUsed ms. and mabidised travel to and from work.

industry sauras aimate that Lieemat in Mo plant an4 equpet In
the British at pacts istry &Wift 1947-92 will emee) 8160 million. The
Irktisfh SeeIoty of e4ta 1afueatunres snd Asents indlettad that about
Si1S viLae spami as MS amally. 11

The Mated Kingom'o at mobile industry ep e r-sed, il--l ticant
struiar-lt ebe" during 1e11O41. These chmea hove bad, a major iact on
the United KIU a'e pats isnher. Steatehre hove reduced the nmber of
vebale 1deit thee, th in&r Of diffMrent p'ts1 had bes rsUCed.

I/ Ibid.
aL US=C staff tolsbema inturvi with officials, Aug. 23,
tool.
I/ UStTC staff interview with TYUA and 300 officials. Taipei. Taiwan.
Aipe. 27, 19oY.
I Report from V.I. Imeay, London, gland. MY 1097.
I/ ibid.
J/ Report from the U.S. Imbssy. Londos, mngland. nay IW5.
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SOURCE: U.S. GLOBAL COMPETITIVENESS: THE U.S. APPENDIX D
AUTOMOTIVE PARTS INDUSTRY, USITC PUB. 2037,
DECEMBER 1987

'-3

Table 6-I
A tomotive parts: Wontariff barriers eXPorlence4 by U.2- Producers in foreign
markets, by countries. 1l2-86

Percentasse of

Category Coutry(ies) total reagondents

JuntitatLve restrictions and
simpler specific limitations:

Licensing requirmnts ................ Colomba 3
exico 20
Venezuela 19
Brazil I

Quotas ................................ Venezuela
Mexico S

tabaros.. ..................... exico 5
xport restraints ..................... Irazil 7

exchange and other monetary
o* financial controls ............... Venezuela 27

rost L 17
Kexico iS
Canada is

price regulations ................... Venezuela 3
Mexico 2
krgentina 2

Local content requirements ............ Mexico 33
Brazil is
Venezuela 13
Korea 10

Restrictive business
practices ........................... Japan 20

Korea 9
Mexico 6

Discriminatory bilateral
agreements .......................... West Germany 3

France 3
Diocrinatory sourcing ............. Japan 16

Korea 3
Brasil 3

ontariff charges on sports:
order taxes .......................... Mexico 1s

Canada S
Port and statistical taxe ............ Canada 2

Venezuela 2
Brauil 2

Nondiscriminatory usa and
excise taxes and
registration toes ................... West Germany 2

Discriminatory excise taxes,
government controlled
insurance, use taxes, and
cowuodlty taxes ..................... Brasil 3

Israel 2
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Table 6-1
Automotive parts: NontariLff barriet6 experienced by U.S. producers itv foreign
markets, by countries, 19O2-86--Continued

Percentage of
CAtetory CountriClee) total reiondents

wontarLff charges on imports--Con.
Nondlscriminatory sales tax ........... Canada 2
Discriminatory sales tax .............. Mexico 2
other taxes and fees .................. Australia 2

Government participation in trade: Canada 2

Subsidies and other side .............. Japan 14
Brasil 6
Mexico 8
Venezuela 1

State trading, government
monopolies, an"
exclusive franch hise..s............. Venezuela

Hungry S
Mexico 3
Romania 2

Trademark, patent, and other
intellectual property law
which discourage imports ............ Mexico 3

Government procure t ................ Iraq S
Iran 3

Standards:
Health and safety standards ........... Australia 2
Product content requirements .......... Mexico 5

Brazil 3
Korea 3

Processing standards .................. Venezuela 1
Japan I

Industrial standards ............. Japan 2Requirements on wei ts and measures.. Japan 2

LabelIns end
container requirements ............ Can&aa 3

Mexico 2
Market g reoqutrants ................ Canada 2
Packaging requirements ................ Canada I

Japan I
Trademark problem .................... Taiwan 3

UraslL 2I
Custom procedures and

administrative practices:
Anti dunpi. practices ............... Spain 2

West COCSAny 2

Custom valuation ..................... India I
Brazil 3
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Table 6-1
Automotive part$: lotariff barrois experienced by U.S. producers in foreign
markets, by countries, 192-64--Continod

Percentare of
Category Countr( lee) total resioondnts

Consular formalities .................. United Arab I
tlreates

Mnvait S
$udL Arabia S

Documentation required nts ............ Japan 3
Can a 2
Brasil 2
Mexico 2

Administrative difficulties ........... Japan 2
Vene uels 2

Merchandise
classification problems ........... Japan 2

Regulations oan seaMple, returned
oo48, And re-exports ............. Venezuela 3

Colombia 3
Countervailing duties............... IrLL I

Japan I
Israel I.

Source: Cospiled from data submitted in response to questionnaires of the
U.S. International Trade Comis ion.

More than any other country, Japan has been accused of erecting barriers
to U.S. auto parts exports. Specific actions consistently noted by U..
coapanies include alleged unfair links between Japanese supplier and Japanese
automaker s, unreasonale delays in negotiation.. for contracts. difficulty in
obtaining the infotlmtiom noeessary tor bids, unreasonable engineering or
design standards, and frequent product modification requests.

According to Comaree's Assistant Secretary for Trsde Ovevlopa-m ., the
primary barrier to U.S. auto parts sales to Japanese vehicle manufacturers are
not Governvt berries's, but rather the traditional family-liks manufacturer-
suppller relationships that exist in Japan (see description of the Japanese
keiritsu systOn. pp*. 4-12 to 4-14). He claimed that these. relationships
apply not only In the Japanese market (estimated to be a $SO billion market).
but also at the n Japanese vehicLe assembLy plants in the United States. is
adds that these ties "have effectively precluded meny U.S. uppliers from
participating in this bugs, fast-growing market." 1 The difficulties
encountered in trying to penetrate the Japanese market have recently prompted
political negotiations (see MOSS talks, p. 4-16) to improve the situation.
However, several U.S. manuifseturers argue that the Japanese vehicle producers
are not serious about buying U.3.-amde Varts, but re showing interest only
because of pressure exerted by both the Japanese and U.S. government. 1t/

I/ Transcript of the hearing, pp. 6-8.
1/ "Counterfeit Parts: A 83 billion a Year Industry." Automotive Parts
tnteLnationaL, Dec. 30, 116, p. 6.
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TAIWAN AUTOMAKER SUMMARY

YUE LOONG / FORD LO HO

* THE TWO TOP AUTOMAKERS IN TAIWAN. WELL ESTABLISHED IN
LOCAL MARKET AND POSITIONED FOR EXPORTS.

CHINA MOTORS _ SAN YANG

* THESE TWO COMPANIES ARE WELL ESTABLISHED LOCALLY BUT

HAVE LIMITED EXPANSION CAPACITY AND NO EXPORT PLANS.

SAN FU / YEU TYAN

* TWO FAMILY-OWNED COMPANIES THAT MUST HAVE A FOREIGN

PARTNER TO SURVIVE IN THE LOCAL MARKET OR EXPORT.

DECISIONS MADE IN 1988 WILL DETERMINE THEIR FUTURE.

WO- ZUI / TA CHING

* TWO NEW AUTOMAKERS TO BEGIN PRODUCTION WITH JAPANESE

PARTNERS BY 1989. BOTH WILL EXPORT TO THE REGION.

Source: International Strategy Conslutants (ISC)



TAIWAN AUTOMAKER OVERVIEW

AUTOMAKER EST. 1988 PRODUCTION EST. 1990 CAPACITY

YUE LOONG 94.000 160.000

FORD LIO HO 68.000 150.000

SAN YANG 35.000 35.000

CHINA MOTORS 32.000 45.000

YEU TYAN 28.000 60.000

KUO ZUI 10.000 60.000

TA CHING - 60.000

TOTAL 300.000 615.000

0

Source- International Strategy Consultants (ISC)

4-4
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APPEND;X G

Report of the automotive Industry
human resources

task force

Cana ian occupational
Projectlon System

(COPS
THE FUTURE
SIZE OF CANADA'S
INULBX

Making an accurate forecast of the size of Canada's auto Industry over the next
five to ten years Is extremely difficult. Nevertheless, It is Important for purposes of
our employment and occupational projections to have some sense of what range of
futures Is likely. We propose to develop three forecasts for the industry; together they
should give a better sense of the possibilities before the industry than any single
forecast could do.

In preparing the scenaries, we made certain assumptions that remain constant In
all three cases. They are as follows:

" North American market growth of 1.5% a year from the 1984 level of
15,767,000 to 17,240,000 total vehicles in 1990.

" No significant change In U.S. auto trade policy from the present free trade
stance.

" Canadian dollar no higher then 80% of the value-of U.S. dollar.

e No significant increase in vehicle or parts-exports from Canada to countries
outside the United State.

These assumptions fal& well within the forecasts of most Industry observers.
Market growth in North America is projected by almost everyone to be between 1% and
2% a year to 190. We picked the mid-point of 1.5%. We have seen no major forecasts
of the future value of the Canadian dollar to 1990 predicting It will increase to more
than 80% of the value-of the U.S dollar. And no one in the industry expects Canadian
exports to areas outside of North America to Increase significantly.

In developing our scenarios we also Ignored the cyclical nature of the Industry. All
the scenarios are forecasts for 1990 based on extrapolating from 1934, a peak
production year. However, they should not be viewed as predicting that 1990 will be a

21-705 - 89 - 6

!
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peak year but rather as giving a general sense of how much bigger or smaller the
industry could become by that time.

We developed the three scenarios by making specific assumptions about four
critical factors

" Canadian trade policy towards offshore vehicle producers;

" the level of passenger car and commercial vehicle imports to North AmericaS!

* the level of offshore parts Imports to North America; and

" Canada's share of total North American vehicle and parts production.

The assumptions in the three scenarios are summarized In Table 2.44.

We call the first scenario Universal Auto Pact. It represents what might happen if
the federal government adopted the trade policy recommendation of the 191 Task
Force on the Canadian Motor Vehicle and Automotive Parts Industries. Under this
scenario, Canadian trade policy in 1990 would require all companies selting vehicles In
the Canadian market to create Canadian value-added (CVA) In vehicle or parts
production equal to 60% of their cost of sales In Canada in 1990. Exceptions might be
made for those selling very small volumes, but all major vehicle importers would have to
Invest in Canadian production facilities and/or purchase substantial quantities of
Canadian-made parts.

3. Throughout the re*t we 4 N010 AmensC to refor to Cartd e.d the Uni d States.
4 The emp oyment mpldcatwist of our sce tafr are the subtct of diKtwuof in Chptef 5.
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Table 2.4
Major Assumptions Underlying the Three Seenarki

for the Canadian Auto Industry in 1990

Seenaro Is scenario 28 Scenario 31
1984 Universal More of Import

AnumpJtifActual Auto Pet the Smn Vood

Total Canada and 15,767,000 17,240,000 17,240,000 17,240,000
U.S. Vehicle Sales
Canadian Trade VRA with 60% CVA VRA with No Import
Policy Japan at required of Japanese restrie-

18% of all vehicle In 13-20% tions
cars sellers range

Import Share of
Canada/U.S. Market
Passenger Cars 24% 31% 31% 41%
Commercial Vehicles 15% 19% 19% 21%
Total Import Share 21% 28% 28% 35%

Import Share of 8% 12% 12% 16%
Canada/U.L Parts
Market

Value-added In 8.4%0 10.9%** 9.6% 7.7%
Canada as % of
Total Canadian/
U.S. Automotive
Value4dded

Can& dConsutin 6Gmwpeabmat bwed on anadabNa data,
Of the 10.9%. 2.1% roeprawMskew-sddad directly created by the new ttdmw Poby in kenas I

Under the Universal Auto Pact scenario, vehicle Imports into North America
would rlse to 211%, pimarlUy because of the unrestricted U.S. market. Within this,
passenger car Imports would have risen to 31% of the pasenger car market from 24% in
1984 (and 21% in 1985). Commercial vehicle Imports would have risen to 19% of the
commercial vehicle market from 15% in 1984 (and 17% In 1985). We assume offshore
parts imports would also Increas to 1 % from the current 8% of the market. But
because of the 60% value-addid requirements, these Import Increases would not have a
significant negative Impact in Canada. Instead, Canada would be assured of production
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value-added equal to at least 60% of the total value of sales In the Canadian market.

Because of the value-added requirements and because the additional Investment by
offshore producers would stimulate increased Canadian parts production that might feed
U.S. plants, we estimate the automotive value-added In Canada u a percentage of total
North American value-added would rise to 10.9% - well above the 1914 estimated level
of 8.4%. Of this rise about 2.1 percentage points would be due directly to the 60%
value-added requirement in the new trade policy.

The overall result of the assumptions in the first scenario is that the Canadian
auto industry would grow from net shipments of $32.7 billion In 1984 to net shipments of
$47.4 billion In 1990 - a gain of 453 (see, Figure 2.2). in effect, this scenario has the
Canadian auto industry outprform!-;' th, U.S. Industry because of a vastly different
trade strategy. Whether tbo U.S. wo.Id atand Idly by a Canada obtained significant
offshore investment by this meis ts open to question. However, the U.S. has already
reaped significant offshore automotive iwstment and might have little reason to
object to Canada applying trade leverage to pin significant investment from offshore
firms.

The second scenario we call More of the Same. It represents a general
continuation of current policies. Undee It Canadian trade policy In 1990 might look very
much like trade policy today, with some type of voluntary Import restraints holding the
Japanese to between 18 and 20% of tho market. Because the U.S. market would remain
unrestricted and the Canadian market would be totally open to offshore Imports from
countries other than Japen we again tstimate the overall vehicle Import level In North
America would rise to 38%, consisting; of a 31% passenger car import penetration and a
19% commeri-al vehicle Import penetration. We also estimate in this scenario that the
trend to greater offshore sourcing of parts would raise parts Import levels to 12% of the
North American market.
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Figure 2.2

Three Scenario@ for Total Shipments In the Canadian Automotive Industry to 1990
(In billions of constant 1954 dollars)
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Source: Set Table 2.1 for 1971-1964, Fore"aSt in 1990 are from The Cenada Conslu ring Group Automotive Industry Model

A critical and difficult assumption to make In this scenario concerns what would
happen to Canada's share of the total value-added in the North American Industry.
Under this scenario we project that Canadian value-added would increase as a

proportion of total North American value-added, from an estimated 8.4% in 1984 to
9.6%. For CVA to reach 9.6%, a number of developments would have to occur. In the

first place Canada's parts industry would have to keep growing at a rate significantly
above growth In the U.S. parts Industry. This would continue the trend between 1979

and 1984, during which the Canadian parts Industry grew by 31% in real terms; at the
"me time, the U.S. parts industry was smaller in 1984 in real terms than It was In 1978

before the recession. In the second place the North American vehicle companies would
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need to continue to maintain a high level of Investment In Canadian facilities. Given a
Canadian dollar worth no more than 80% of the U.S. dollar and a corresponding labour
cost advantage In Canada, it Is certainly conceivable the U.S. vehicle companies would
want to maintain a high level of Investment In Canada. However, growth In total
market size will not be sufficient to offset Increased import penetration under Scenario
2, and the additions 1.66 million units of Japanese and Korean capacity anticipated
between 1984 and 1990 represent yet more units of production not required In the
projected marketplace (See Table 2.5). Up to a million additional units of Big Four
passenger car capacity will also be coming on stream between now and 1990. Some
plants wIU have to close or operations In general wilU have to be scaled back. Given the
U.S.-UAW collective agreement Job bank guarantees and the U.SL protectionist mood In
general, it will be imperative that Canadian facilities maintain high quality and
productivity levels If the Canadian share of North American value-added Is to be
maintained or Increased.

The third development we are anticipating in the second scenario is more
problematic. To attain a larger portion of total North American production, Canada
will need to secure some major offshore Investments. The announced Canadian Toyota,
Honda asembly plants could be the beginning of that Investment growth, especially If
the plants are expanded to production volumes of 150,000 to 200,000 vehicles a year.
They could also encourage the location of Japanese parts plants In Canada to hook up
with their anticipated just-in-time supply systems. The continuation of the VRA would
also be an inducement to other Japanese vehicle companies to locate production
facilities in Canada. It would not be Impossible for the Canadian Industry to reach 9.7%
of total North American value-added without additional offshore investment, but it
would b* very difficult. it would also be difficult if the investment which does come to
Canada adds a capacity without making a contribution to value-added commensurate
with any parts or assembly production which Is displaced.
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Table 2.5

Structure of the North Americn Passenger Car Market
1964 Actual & 110 Soenaroe

(Seos of unIts)

11M.M~lpi fetffAdW lJ

Total Canada & U.S.
Passenger Car Sales

Imported Passenger
Can

Non-Auto Pact
Passenger Car
Production

Auto Pact Passenger
Car Production

Auto pact Production
- reduction from

1984

11,360 100% 12,400 100% 12,400 100%

2,685 24% 3,8*,0 31% 5,090 41%

140 1% 1,660s 14% 1,6600 14%

8,535 75% 6,890 55% 5,650 4596

(1,645) (2,885)

From Table 1 Ibawd on facleanownoogcdaat0ocem4ber. 19S. Actua productin tcoud be higher, with up to
5OOA0ddMoWna unIWof non-Auto Pad capa y known to be une rcornsker~a by swera ofiOwse nwufacturoer
*itwirtndeperd * or in potteit'p wodu F Pour manufacturers, Ce in ofVt ese no-Au Pa menufacturers have
a•nnoufid inteftoet to qehifyWrA^uo Padcbut t t unc/earw*t &th.-,i wilsatuy raquiremns by I9M0.

The net reult of assumptions In the second scenario Is that overall shipments In
the Canadian iutry would Increase by 15.1% to $37.6 bllion in 1990. Three-fourths
of this Increase would result from the Increased Canadian share of North American
value-added and one-fourth from the growth of the overall vehicle market. However,
the overall level of Canadian output would be 11% higher In 1990 under this scenario
were it not for the higher levels of vehicle and parts Imports.
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The third scenario is called Import Flood because under it vehicle Imports are

assumed to rise to 35% of the total North American market. Passenger car imports rise
dramatically to 41% of the North American market - almost halt as high again as the

28% peak import level reached in 1982 - and commercial vehicle Imports also rise, to

21% of that m&-ket. We also assume that parts imports would Increase to 16% of the
North American parts market. Under the third scenario, Canadian trade policy would

consist of no import restrictions other than normal tariffs. We also assume the
Canadian share of total North American vasue-added would fall to 7.7%, mainly as a
result of a disproportionately larger amount of offshore investment going to the U.S. in

the absence of any Canadian restrictions on offshore producers. In any ease 7.7% Is still
a higher level than that achieved by the Canadian industry In 1972-13 and 1976-S0.

These assumptions result in a 22.7% real decline In Canadian industry shipments

under the Import Flood scenario. Such a decline would result mainly from the higher

level of vehicle Imports, especially the level of passenger car Imports although the high

parts import level and the decline in Canada's share of North American production
would play a role, too. As we show In Chapter 8, when we translate these scenarios Into

employment projections, the Import Flood scenario would have serious ramifications for
many auto workers. The combination of higher vehicle imports with the new capacity of

Asian producers In North America would create excess capacity in the Industry of some

2.8 mUllon units - equivalent to 11 traditional full-scale, two-shift assembly plants

each producing 250,000 vehicles a year. To the extent that this offshore investment
consists of merely assembly platforms with low North American value-added, there
would be further negative effects on the parts Industry. As table 2.5 shows, non-Auto

Pact, North Amerloan-based passenger car production in 1990 could account for 14% or

more of North American sales.

ALl told, under Scenario 3, tens of thousands of automotive lobe stand to be lost In

Canada alone, and the Impact of this Job loss would be felt beyond the Industry to the

economy at large. Because of its serious negative Implications for many Individuals and

communities, not to mention the economy as a whole, it is difficult to Imagine Scenario
3 being allowed to happen. It is not Impossible, however, particularly given how

powerless Canada Is to change U.S. market policies. If the U.S. were wlilng to tolersto
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the Immense dislocations and social costs of a 41% passenger car/21% commercial

vehicle import level, Canada's political options would be narrowed even as events

increased the urgency of moving to trade policy as contemplated by Seenario 1.

We have described three possible but very different scenarios for the Industry. We
telieve they give 8 good sense of the overall range of prospects for the Canadian
automotive Industry in 1990. That the ran;e varies from 45% larger to 23% smaller

than the industry was in 1984 says a great deal about the uncertainties the industry
faces. Even in the best scenario, with the Industry growing by 45%, a higher level of
imports to North America wiU be inevitable given U.S. government policy. It Is
possible, though, that despite higher Imports, Canada can still expand its industry
vigorously. Canadian success will depend on four main factors

1. The government of Canada must pursue a trade policy that will result in higher
investment by offshore manufacturers or significant purchases of Canadian-
made parts.

2. The Canadian operations of the North American vehicle companies will need to
continue their strong record In productivity and quality improvement.

3. The Canadian Independent parts Industry will need to continue its aggressive
approach to expansion, seling especially to the new Japanese and Korean
plants In the U.S. and Canada.

4. Labour and management in Canada will need to find ways to develop a human
resour-e strategy that takes the best of the new models of work organization
and taUcs them to the Canadian environment.

It Is clear that despite the high level of foreign ownership In the industry, its
future wiU depend very much on decisions and actions taken by Canadians. Trade policy-
and competitiveness are both factors over which Canadians havo signify icant control In

this Industry. Unlike resource Industries, there are no natural competitive advantages in
the automotive industry. Canadians created a vigorous and healthy automotive sector.
It will be up to Canadians to sustain it.
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APPENDIX H
BRAZIL

C14ApTg 4. MAJOI F0 IGN COM'T]OSOU

Major foreign competitors of the U.4. automotive parts industry are
Canada. Japan, Mexico, and West Germany. In recent years, however.
competition has increased from Brasil, Korea, and Taiwan, as well as from

newly industrialized countries.

Industry structur.--The rsilian automotive parts industry, established
in 191, consists of soma 2,000 few. About 900 of these are located in the
Sao Paulo region, close to the auto assembly facilitie, of Ford, General
Motors, and Volkswagen. I/ A number of lrasilian auto parts producers are
subsidiaries of U.S.-oed parts akers, the majority of which established
operations in Brazil to supply orilinal-equipeent parts to the major IraLlian
auto assemblers. However, any of these U.I.-owned firms have since
established export program. Many did so to take advantage of the incentives
of the Dara program (see p. 2-16). AtI

The Brasilian automotive parts industry employs about 30,000 workers
(fig. 4-l). Average wages, including fringe benefits, v"y between U.S. $3.60
and 3.20 per hour for skilled workers and $1.65 to $3.16 per hour for
semi-skilled and nonskilled employees. Although the typical eloyee works
6 hours a day. 5 days a week, many production workers work 6 days a week. I/
in $eneral, overtime during working days carries a S0-percent premium, and
Sunday and holidays carry a 100-percent premium up to a total of 6 hours a
dayl above I hours, the premium rises to 150 percent. Principal fringe
benefits provided by certain major companies include a Social Security-type
pension plan administered by the Government of Brasi, government medical and
dental services, accident insurance, a termination pay fund, sick pay,
maternity leave, yearly vacations, and uniform and other accessories needed
for specific work categories. Additional benetits provided by certain i
include free medical, hospital, dental, and medicine services beyond that
which is provided by the government; subsidized transportation; and subsidized
meals. I

Irazilim automotive parts producers' capital xpeondLtures for new plant
and equipmt increased Lregularly from $271 million in 1902 to $400 million
in 196 as ehos in the tabulation on the following page. 11

Most Iriliou parts makrs devote less than 3 percent of sales to
research oI developme w (a ratio similar to that of the U.S. industry and

j USITC staff Interview with General Motors do Druell officials, Sao Paulo.
Brasil, Key it, 19 7.
3/ Ibid.
I/ UI C staff interview with Cofap officials, Sao Paulo, Brsil, May 13. 19e7
t/ UUITC staff interview with U.8. Department of State officials, Sao Paulo.
Brasil, Kay 11, 1967.
I/ Report fros the U.S. Consulate, Sa Paulo. Brasil, June 1967.
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Figure 4-1
Automotive parts: arazilian hourly and salaried employees, 1982-86
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Source: Report from the U.S. Consulate. Sao Paulo. Inwil, June 1987.
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many foreign industrlee). 1 Industry source state that Vrailtan
subeldiaries of muLtinational corporations benefit greatly from the transfer
of technology from parent companies.

According to industry sources, the unpredictable nature of the Urasilian
economy makes future capital investment projections difficult. High rild
interest rates during Ja8sary-June 1967, for ainsple, made financing now
investments extremely expensive. Industry sources also indicate that
investment EncentLves are inhibited by Government-enforced price controLs on

I/ USITC staff interview with SindLpecee officials, Sao Paulo. Irauil, Kay 12.
1947; and USITC PubLication 1950. report on The effect of DevolmLnra Countr-
Debt-Servicing Problem on U.S. Tra4e, Karch 1907.

/

[/

I gaz T i3 104 tIeN Ism
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domestic sales. I/ Tn addition to the high cost of capital and the cyclical
demd in the Brazilian market. exchange rate trends have had a negative
impact on the international competitLveness of IrALILan auto parts
producers. Despite these problems. industry sources stated that lraxLLLn
parts producers ere expected to Lnvest in new plant and equipmnt at a steady
rote in order to remain competitLve in the global market. Kot investment Is
carried out vie cosimarcial lending. lond issuances or stock issuance •re
also cosmonplece. The National Development lank (SAurDS) is the principal
Government of Brazil source available for financial lending to auto parts
producers.

Irasil's largo foreign debt has resulted in a growing trend toward "debt
for equity swaps" by U.S.. Iuropean, ad Japanese banks. I/ The exchange
takes place vtie a creditor bank offers BrazilLin Central Bank paper at face
value for Brazilian crusades, then assumes an equity position (with a partner)
in a Locel firm. With an increasing number of swaps planned for the
automotve parts sector, it is likely that U.S. firms' equity interest In the
Braslian automotive parts industry will grow in the near future.

Domearl satt.--The Brazilian domestic market for automobiles is about
I million vehicles per year. amounting to about $5.5 billion. The principal
purchasers of automotive parts are Brazilian automaker. The four largest.
whIch account for almost all domestic production, are subsidiaries of rord.
General Motors, Volkswagen, and Plit. /

Brazilian production of automotive parts climbed by 27 percent durLng
1962-86 to $6.5 billion in 1986 (table 4-1). About 60 percent of domestic
production is for the Om market. Capacity utLlizatLon rates increased from
71 percent in 1962 to 84 percent in 1916.

Table 4-i
Automotive parts: Brazilian production end capacity utilization, 1982-06

Average
annul
percentage
change,
1966 over

Item 1982 1913 1904 1965 1916 1962

Production (billion dollars) .... 5.1 3.6 5.9 5.6 6.5 6.3
Capacity
utilization percentt) ......... 1 70 7 so 64 4.3

Source: report from the U.S. Consulate. Sea Paulo, lrazil, June 1987.

1 USITC staff interview with SLndLpeca# officials, lao Paulo, Brazil, Kay 12,
1967; and UStTC Publication 1950, report on The Iffect of Develooini Country
Debt-ServicirL Problems on U.F. Trade, March 1967.
j/ USITC staff interview with U.S. Department of State officials, lao Paulo,
Brazil. Kay 11. 19e7.
If USITC staff interview with Sindipecas officials, Sao Paulo, Brazil, Kay 12,
1967.
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I. -- Approximately 200 Brazilian manufacturers export automotive parts
to more than 100 countries. Dreilian sportss I/ of automotive parts rose by
114 percent (fig. 4-2) during the period to 81.5 billion in 1986, as shown in
the following tabulation:

IMa dULU
4aLLots)

1912 ................ 700
1983 ................ 500
19 ............... 1.300
19 5 ................ 1,400
1986 ................ 1,500

Figure 4-2
Automotive parts: restilan production and exports, 1982-64

deiias

Report from the U.S. Consulate, Sao Paulo, Irasil, 1M7.

exports to the United States, the largest export umtet, ranged froe 37percent of total exports in 1982 to 60 percent in 1954 end 1t" (table 4-2).
Exports destined for Latin American countries fell during 1982-84, largely
because of declining economic conditions In that region. ZL/

L Report from the U.S. Consulate, Sao Paulo. DrasiL, June 1967.I/ Transportation cost mounted to 8.4 percent according to USITC Publication
1375, Resort on Investimation go. 332-141 on Transtortation Costs of U.S.
IimJsL. ApriL 1963.

tSr2
Source:
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Table 4-2
AutomotLve parts: Major export markets for orua n-produced automotive
parts, 1902-86

Annual
average
change,
1916 over

Karket 1962 19$3 1934 1965 1996 1962
............-- 19000 dollars ---------------- Percent

United States .... 243.0 416.0 765.1 106.6 $70.0 37.6
Italy ............ 79.1 79.9 129.2 162.0 145.0 16.1
West Germ ny ..... 7.4 - - 65.6 72.3 -2.0
ArgentifrA ........ - 43.4 59.4 - 712.5 12.3

Source: Estiated from the report from the V.I. Consulate, lao Paulo, Brasil,
June 1907.

U.S. industry sources claim that the Government of Brasil hs undertaken
programs that restrict the iLportation of automotive parts whAile developing
Local industries and strategic sectors to conserve foreign exchange reserves.
For example. Brasil Limits imports by levying high tariftfs Drzillon tariffs
for automotive parts range from I to 203 percent ad valore, with '-i tariffs
on most products ranging between 23 and 90 percent (the average ;,.l. tariff
rate for parts is 3.1 percent). In addition, there are important surcharges
(extrapolated from the tariff rate) on Imports of certain prouct.s. Tariffs,
along with the relatively high transportation costs between the United States
and Brail, 1 render most U.S.-produced parts noeprice coetitive in the
Brazilian market. I/

In addition to high tariff rates, import licenses are mandatory for most
automotive parts. Licenses are issued by the Foreign Trade Department of the
Banco do Brasil (CACI). An important facet of obtaining import Ilicences is
the fact that the Brazilam "law of similars" tm be used to liit Iports of
products that are already manufactured in the country. Although thore are
many exceptions to this rule, the application of ay specific exmtlon from
this rule is not outomtie and is subject to negotiation between the
Government of $iail aI the imorter. However, it should be noted that there
is a duty drawboak system commonly used by Brazilim parts makers that permits
the rosilian Government to suspend or rekiburse import duties and other taxes
on cortain imports Whom tbey are used in the manufaturing of a product for
export. IV

Governient rorm.--The Government of Brasil hs initiated several
noteworthy prorems to encourage domestic cosetitlo, promote alternative
fuels, control automotive missions, and stimulate exports. A 1979
Government of Brasil decree restricted new parts making projects by raitlian
auto assembler. However, these limitations can be relaxed if a particular

J/ Ibid.
I/ Report from the U.S. Consulate, lao Paulo, Brasil, June 1967.
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automotive part is not produced by a Brazilian firm. This decrse has had the
effect of stimulating an increase in the number of independent producers. 1/

Drauil has a special program to promote the development of an
alcohol-burning engine. The research that led to the development of this
engine was the result of a Joint effort by the Government of Brezil and auto
manufacturers. The Brailian Government has also announced controls to reduce
auto emissions; thus, there has also been research efforts aimed at reducing
alcohol engine emissions. j/

The 3R11 program is the most important Government of Brazil program for
encouraging exports of automotive parts. 3 71r2 io a contractural agreement
between the Government and a specific manufacturer. Under a 3871Z contract.
a firm can receive exmptions from import duties as well as a direct rebate,
based on the percentage of local value added, of the industrial products tax
(lin). In exchange for these incentives, the firm comits to a certain level
of exports over a period of time (typically 10 years). The value of iaports
receiving tax benefits is typically a percentage of the value of exports
pledged. 1/ Tor example, in exchange for $300 million of Imports that receive
tax benefits, a firm might commit to $800 million of exports. Auto parts
manufacturing subsidiaries of multinational firms account for approximately
one-third of all I1111 contracts. Potentially, it a firm did not comply with
its contractual obligutions, strict financial penalties could be enforced.
However, In practice, If a firm is unable to comply, a contract is typicaLly
renegotiated with the Government.

Another lees frequently used Sovernment program, Resolution 68 of the
"Conselho ocional do Comercio RxterLor" (CONC), permits the foreign Trade
Department of the tank of Brazil (CACUr) to draw upon the resources of the
Fund* 4e inanciamento a Rxportscao (FP131) to provide financing for exports.
Financing can be extended to exporters or foreign importers. exporters can
receive financing for up to 85 percent of the value of the merchandise. 4/.-

Indtstry stutU3rA.--There are over 2,000 firm producing automotive
parts in Canada, employtig some 84,000 person. They are generally
categorised as captive suppliers of major automobile assemblers (all of wbou
are foreign owned), independent foreign-owned companies, end independent
Canadim-owne companLes. in-house orLinal equipment parts (e.g., engines
and transmissions) produced by the major auto assemblers accounted for about
40 percent of total Canadian production in- 1984-U5. Industry sources report
that G*neral motors (ON) manufactures approximately 70 percent of its auto
parts in-house, Ford approximately 4S percent, and Chrysler about 25
percent. ;/

I/ USITC staff interview with U.S. Department of State officials, Sao Paulo.
Brazil, Kay 11, 1987.
I/ UUITC staff Interviev with U.S. Department of State officials, Sao Paulo-
Brazil, Kay 11, 1907.
1/ Ibid.
I/ Report from the U.S. Consulate, Sao Paulo, Irasil, June 1987.
I/ USITC staff interview with officials of the Canadian Automotive Parts
Manufacturers Association, Toronto, Canada, Apr. 30, 1937.
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MEXICO

reduce the bilateral trade deficit with Japan (Korea's principal source of
auto parts ieports). I/

Both large and srall Korean firms are partlclpating in the local
production program. For example. Lucky is planning to produce engineering
plastics such as PRT, PST. polymer, nylon, and ABS; Kolon has completed its
production facititLes for engineering plastics; Dongyang Pylon has developed a
fire-retardant nylon resin; Hyundai Cement and Deehan Ink Faint are gaining
expertise in the production of engine parts; and Pacific Development plans to
manufacture reinforced plastic components for Soars and gear boxes. 1 Under
the programs about 1,800 auto parts and components (estimated value at $1.1
billion) that are currently imported will be localized during 1987-91. tn
1966, 71 Korean firms manufactured 111 products (valued at $51 million) under
the plan; in 1967, 380 items are targeted to be similarly produced.

The Government of Korea has also developed a Korean Industrial Standard
(KUS) that is adapted from similar foreign system -a.g., Japan (JIS), U.S.
(U.L.), and the guidance of Intermatlonal Stands. i Organisation (ISO). end
the International glettrotechnical Commission (19C). At present, over 7,000
items in the KIS are classified into 1 categories. The central aim of the
%IS marking mandatory system Is to ensure safety control. 3/

Meico

InduvtrY structure.--The Indutria facional de Autopartes (I1*). a
Mexican trade association, categorizes approximately 105 Mexican producers of
automotive parts. The IVA reports annual sales of 82.0 billion in 1966.

Following the xitcan economic crisis of 1981-62, production levels of
nearly all manufactured goods in that country declined to about 50 percent of
their previous Levels. The automotive industry vas particularly affected,
since major manufacturers had been expanding capacity in anticipation of a
growing domestic market. Production of automotive parts, however, fluctuated
upwards during 19$2-86, reflecting the slowly recovering rexican automotive
market (table 4-11).

Total emloment in the Mexican motor- ibdle industry increased by 2
percent to 234,000 in lt" (table 4-12). A.chough the mlniman age rose in
terms of the Maxle.m pose during 1962-86, because of the peso depreciation it
fell to about 18I1.00. Highly skilled maintenance and technical workers
received approximately U$3.00 per hour; however, the majority of workers were
compensated at approximately Ulgl.00 per hour. Total hourly wage and
compensation for the automotive industry declined during the period by 42
percent to an estimated 81.46 per hour in 1966 (table 4-12).

J/ USITC staff interview with Korean Government officials, Seoul, Korea, Apr.
29, 1907.
I/ "Auto Parts Industry," KoreA Buyers Guide, p. 19.
I/ Report from U.S. Imbassy, Seoul, Korea, Kartch 1901.
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Table 4-11
Automotive parts: Mexican productiOn of selected product$, 1982-06

Average smual,
chang e. 1946

te192 19$ 91 . 1904 1955 196 over 1952

lotteries ........ 3,103 2,795 3,613 3,311 3,633 2.0
er inas ......... 5,700 5,250 5,050 ?,150 1 1/ 7.1

Autosound
taoponen ts:

AN radio re-
ceivers without
tape players .... 274 120 116 148 1/ V/ -14.3

AW IU stereos
without tape
players ......... 30 12 17 10 It 3/ -23."

AWF stereos
with tape
players ......... 6 3 1 12 i' 1/ 19.5

Shock absorbers ..... 3,300 1/ 4-0214 3,600 1/ 3.6
Tires ............... 3/ V 9,61 10,361 9,173 tt -1.6

1/ Not available.
1' Average an l change, 1965 over 1912.

Average ar=&a chang , 1906 over 1653.
Average annual clunge, 1956 over 1984.

Source: Report from U.S. tabsay, Mexieco City, Mexico, Earth 1967.

Table 4-12
Automobiles and automotive perts: Mexican omploant eand hourly wages, 1912-86

Average
gannual
tbhgs, 196

Itm 1912 1913 1I84 115 19M over 152

Total melommt
(14000) ......... 22l,3 204.4 204.3 209.0 234.0 0.6

Korly wage ...... $1.$$ 61.97 $2.534 3.31 $1.61 -12.7

Source: Report from U.S. fibassy, Mexico City, Mexico, Earth 1937.

During July-Auaust 1937, the Meian automotive tinastry was affected by
labor dispute$. On Jully 1, '191, 10,500 workers at Volkswagen de Mexiot#
initiated an $-week strLke, which ended with the comany granting a 76-percent
wage increase. it (The inflation rate in Mexico for 196 and 1907 was

I/ UITC staff telephone interview with staff of AtoUtive IM, Sept. 24,
1911.
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.stL- ted .t about 140 percent annually.) Production of 1966 models was
delayed because 2f powertcain and sheet metal component ehortages caused by
the strike. I/

Ford Motor Co. of Mexico has noted significant improvement in the quality
of parts provided by Mexican suppliers. According to Ford,@ Director of
Supply and Planning Policies. the average quality rating of Ford Nexico's
suppliers has improved by approxLmately 50 percent in the past 16 months,
Additionally. tiome 4S Mexican suppliers sold approximately $344 milLion worth
of materials t,) Ford of Uorth America In 1986. 1/

Despite the downturn in the Mexican market for auto parts 4urLng
1902-6, one sector of the industry, the maquiladors pogram, has prospored
In recent years. EstablLshod in 1965, this program allows for in-bond
production, ad relaxes Mexican foreign investment restrictions, allowing for
100 percent control of mquiladore operations by foreign companies. The
principal priviso is that virtually all production mset be exported. The two
mst significant reasons for companies locating assembly operations in
maquiladora are low wage rates and close proximity to the tnitod States. The
labor rate is maquiledoras is typically less than USS1.00 per hour.
Curretly, over 90 percent of the maqulladoras are located along the border.
Sy the end of 1965, there were about 735 maquiledorus, employing over 200,000
persons.

Although the Industries that are represented in squiladorae vary widely,
typical articles produced include products.which are highly competitive in the
U.S. market, have an easily segme ted production process, end are
comparatively labor intensive. Automotive wiring harnesses, for example, are
assembled extensively in maquiladoras, with General Motors, Ford. and Chrysler
all having maquiladoras producing these parts (e.g., Gienoral Motors has about
six such firma. Zn addition to the Big Three, almost all of the U.S.-base4
independent producers of wiring harnesses operate in maquiladoras. Other
automotive products produced in aquiladoras irclude autosound components,
most belts, automotive electrical articles, engine Arts, radiators, steering
wheel covers, brake pads, and seat belts.

Domestic market.--Sale of new motor vehicles in Mexico fell sharply,
from about 410,000 nilts in 1962 to lose than 275,000 in 1963, and then
climbed slowly to about 400,000 in 1986. 1/ The heavy drop in sales and
production of new cam b&4 a strong impact on Mexican auto pacts production,
which fell froe $1.2 billion in 1981 to Less than 81 billion in 1963. 4/
Offsetting the decline in demand from motor-vehicle producers was the steadLly
rising demead for auto pwrts in the replacement market. Additionally,
Government measures designed to restrain imports protected Mexican auto parts

]J/ "Mexican Police Aarm Sack Striking VW Workers," Automtive Iewo, Aug. 24,
1967, p. 52.
I/ Stephen Downer, "Mexico to Cut Auto Parts Tariff to 30% from 40%."
AutomotLve Ii , Jily 13, 1967.
1/ World Kator "hLnLe Data Bok, motor Vehicle Man facturers Association,
Detroit, MI, *ds. 1982-87.
4-/ port prepared. for the U.S. Department of Co erce by Datres. Valdes.
iygard y Asoctadoa, S.C.. Mexico City, oxico, November 1983.
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producers and the import penetration ratio fell from almost 30 percent in 1902
to less than 10 percent in 1983. 1/ According to industry officials, greater
emphasis has been placed on production for export because of Government
pressure and the depressed state of the local economy. Industry sources
estimate that of the 500.000 cars and trucks that will be sold in Mexico in
1908. one-half are destined for export.

Trgde.--Complete data for Mexico's imports and exports are not avallable.
However, since the United States is by far Mexico's largest trading partner,
of(lcial U.S. trade statistics can be used as an approximation. U.S. imports
from Mexico increased from $640 million in 1982 to 82.3 billion In 1986. or by
eLmost 255 percent. Much of this increase can be attributed to an increase in
the use of maquiledore facilities by U.S. based producers. U.S. exports to
Mexico increased frm 8$1.1 billion in 1982 to 81.7 billion in 1964, or by
55 percent. This increase is also due to an increase in sequiladorm activity.
According to the Director of Industrial Relations for Gremr. Motors do Mexico,
because of the falling value of the Mexican peso, Mexico "could replace Korea
as a components supplier. It has the ra materials, cheep labor, (and) market
adjacency to the United States." L

Car and truck assemblers are required to earn at least 50 percent of the
not foreign exchange needed to cover their foreign-exchange budget by
exporting automotive parts manufactured domastlcally (parts used in finished
autos and trucks can be included in this 50 percent). A maximum of 20 percent
can be earnd by the export of automotive parts from maquiladore operations. 2/
Iqorts by Mexican parts firm or Mexican auto assemblers are controlled by
import licenses issued only to approved companies. The Mexican Government
currently Levies a 40-percent import duty on all parts imported by automakers,
vhich is scheduled to be reduced to 30 percent by October 1988. 1/

9ovrnmant grorsm. -- The most significant Government of Mexico policy
affecting automotive parts operations is the Automotive Decree of 1983. The
two major components of the decree affecting the automotive parts industry are
Local content and balance of trade requiromente. The iLnima local content
requirement in 1987 for MIdean-produced automobiles is 60 percent, and ranges
from 60 to 90 percent for t"ucke a buses. Moreover, Mexican parts makers
are required to adhere to a similar 60 percent local content minimum; further,
they are undated to average 80 percent local content across their entire
range of their product Ulmes, including those for direct exports. I/ Mexican
auto parts firms (nociquildore) are restricted to 40 percent foreign
ownership by the Qover mnt.

1/ Ibid.
I/ Stephen Downer, "Mexico to Cut Auto Parts Tariff to 30%L from 40L,"
Automotive Ves, July 13, 1967.
I/ Stephen Downer, "Mexico to Cut Auto Parts Tariff to 30S from 40%,"

Automotive ews, July 13, 1917.
:1/ Report from U.S. ftbassy, Mexico City, Mexico. March 1917.
I./ Stephen Downer, op. cit.
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JAPAN AUTOMOBILE MANUFACTURERS ASSOCIATION, INC.,
Washington, DC, May 2, 1989.

AMBA55ADOR CARLA HILLS,
US. Trade Repsentative,
Washington, DO

Dear Ambassador Hills:
The Japan Automobile Manufacturers Association, Inc. (JAMA) is a Tokyo-basc i

trade association representing the 13 vehicle manufacturers in Japan. For many
years we have been sensitive to charges by U.S. industry that there are obstacles in
Japan to the import and marketing of U.S. automotive and automobile parts prod-
ucts. Accordingly, JAMA has worked closely with U.S. industry and government to
positively address these concerns.

In this regard, we have supported the following: reductions in Japan's import
tariff on automotive products to the current level of zero, grace periods for imports
in meeting implementation dates of emissions and fuel economy standards, waivers
of Japanese certification procedures for small volume imports, changes in the com-
modity tax structure, harmonization of international standards, and most recently,
significant efforts to increase procurement of U.S. auto parts.

These changes, combined with a strengthening yen, attention to quality, and ag-
gressive marketing, have led to a steady improvement in the position of foreign auto
and auto parts companies in the extremely compeL.tive Japanese market. According
to the President of Austin Rover, Japan: "As we got into the early '80's . . . the
barriers started coming down, and the market for imports here (in Japan) was clear-
ly entering an expansionary phase." Current forecasts indicate that this trend will
continue.

It is therefore disturbing to read in the "Super 301" docket that some-but, inter-
estingly, not all-U.S. manufacturers say they face "unreasonable" and/or "unjusti-
fiable" practices associated with the importing, certification, distribution and sale of
automobile and automobile parts in Japan. Of these charges, many are simply
wrong; others have been resolved, and still others lack specificity.

Attached is a "white paper" which presents certain facts relating to these
charges. We will do our best to provide you or your staff with any additional infor-
mation you may require.

JAMA will continue to play a positive role in promoting open markets and ad-
dressing the concerns of American government and industry wherever reasonable
and appropriate.

Sincerely yours,
AKIHIKO MIYOSHI, General Director, Washington Office.

Enclosure.
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III. THE AUTOMOTIVE DISTRIBUTION SYSTEM IN JAPAN

A. FOREIGN AUTO COMPANIES ACCESSING DISTRIBUTION
NETWORKS IN JAPAN

Allegation: The distribution system of Japan's
automobile industry is closed . Japanese auto
manufacturers forbid dealers to sell other makes. While
there may be nothing in dealer contracts forbidding the
handling of other makes, Japanese auto manufacturers
maintain strong control so that, in fact, their dealer
networks will not handle imported products.

Facts:

1) There are no restrictions, legal or otherwise, which
are designed to discriminate against the distribution of
imported vehicles in Japan. There are currently nine
domestic passenger car companies and about 25 foreign
companies competing in Japan's market of 6.5 million
cars and trucks. This competition takes place in strict
accordance with Japan's Anti-Monopoly Law.

2) With the development of the passenger car market in
Japan in the 1960s, Japan's automobile distribution
system was patterned after that of the United States.

3) During the developmental stages of the Japanese
automobile market, demand for luxury imports was low.
Thus, from a profit-making perspective, selling imports
h .d virtually no appeal to Japanese car dealers.

4) As the Japanese automobile market matured, demand
has turned more strongly toward the luxury car market
segments. This has, in turn, increased opportunities
for import car sales.

5) Many foreign car companies are aggressively
expanding their dealer networks in Japan. In addition,
they are signing agreements with Japanese producers that
facilitate use of domestic dealers' networks.

6) However, it is a fact that Japanese dealers have
generally found single-make franchises most preferable
from the perspective of improving management efficiency,
financial stability and development potential. In any
event, Japanese car dealers take on import franchises on
the basis of whether or not the decisions make sound
business sense.

7) Examples of foreign producers setting up sales
companies in Japan and developing their own unique
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dealer networks are as follows:

a) BMW established BMW Japan in 1981 and currently
has 107 outlets. According to the president of BMW
Japan, "There has been much written about the
complexity of distribution.in Japan. In fact, when
we set up the company by buying out our importer in
1981, we inherited 36 unprofitable dealerships.
Today we have 70 dealers with 107 outlets, nearly
all of which sell only BMW cars. Profitability has
been greatly improved, to say the least."

b) Austin Rover established Austin Rover Japan in
1983 and currently has 85 outlets. According to
Peter J. Woods, the president of Austin Rover
Japan, "Another very important factor in our growth
was an increase in exclusive dealerships. . . We
had virtually zero exclusivity in 1985; now we've
got 50 percent, znd it's still growing; every month
we're signing on ,ew exclusive dealers."

c) Mercedes Benz established Benz Japan in 1986
and has 172 outlets.

d) Volvo established Volvo Japan in 1986 and has
97 outlets.

8) Import dealers are being drawn from the ranks of
domestic dealers looking to diversify.

a) In a December 5, 1988 article, Nikkei Business
quoted Mr. Izumi, chairman of the Japan Automobile
Dealers Association (JADA), as follows:
"Competition gets fiercer by the day, and the
market is getting very mature. This means that
dealers are going to have to diversify their
businesses. Imports will definitely increase so
many dealers will start handling imports in
addition to their domestic lines. It's a trend of
the times."

b) Mr. Izumi of JADA is also President of Tokyo
Nissan. In February 1988, Tokyo Nissan began
selling Mercedes Benz and Volkswagen imports
through a company called "Capital."

c) Nikkei Business also reported the following: Of
Austin-Rover's 85 dealers, it is said that ten were
enticed from domestic dealer networks, as were
about one-tenth of BMW's 107 outlets. Azuma
Mitsubishi Motor Sales of Sumida-ku in Tokyo is a
case in point. In 1984, they set up a separate
company called Kanaya, specifically to sell BMW
cars imported from West Germany. Today, according
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to CEO Hiroshi Kanaya, the company is one of the
top five among BMW's dealers in terms of unit
sales. It certainly has grown into a powerful
dealership. The excellent profitability of the BMW
line prompted Azuma to shift toward imports
increasing to four BMW outlets."

d) Hirata Tatsuo, a director at Nissho !wai, which
has formed a joint venture with Suzuki* Motors to
sell General Motors and Peugeot cars, was quoted in
Nikkei Business as saying, "We'll target domestic
dealers and mass merchandisers to flesh out our
sales network. Recently it has gotten so we don't
even have to approach them, they come to us, asking
to be allowed to sell our imports. Sometimes it's
more difficult to turn them down than to find
them."

9) Examples of foreign makers that have arranged
agreements with Japanese manufacturers for the use of
their dealer networks are noted below:

a) Mazda has established a distribution channel
called EUNOS through which the company will begin
to market Citroen and other luxury imports in
September 1989. Another Mazda channel, which is
named AUTOZAM, is scheduled to begin operations in
June 1989 and has reached an agreement with FIAT to
market Lancia cars through that channel beginning
in January 1990. In 1982, eight Mazda dealer
companies created a joint venture called AUTORAMA
Inc., through which both imported and domestically
produced Ford cars are marketed. Recently, with
the objective of enlarging the AU?ORAMA channel,
Ford and Mazda have both invested capital in the
operation. AUTORAMA currently has more than 240
outlets.

b) Other dealers of Japanese makes who also sell
imports include the following:

-- GM compacts and Peugeots have been marketed
through 47 Suzuki outlets since April 1988.

-- Opel cars have been sold through Isuzu outlets
since May 1988. Of the 58 outlets, six handle Opel
exclusively.

-- Volvo cars have been sold through nine Subaru
outlets since October 1988. The number of outlets
will increase to 20 by the end of 1989.

-- Mercedes Benz vehicles will be sold through
Mitsubishi outlets beginning in 1989. Initially,
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four outlets will be involved. Small truck outlets
are also planned.

10) Within the Japanese automobile industry
distribution system are many sub-dealers, most of whom
not only sell new cars, but also sell used cars and
provide automotive repair services. They usually exist
in areas where a full dealership would not be
commercially viable. The sub-dealers utilize their
long-standing position in their communities in order to
take maximum advantage of personal contacts and
relationships to sell cars.

The sub-dealers play a significant role in the
distribution system. It is estimated that between
60,000 and 80,000 sub-dealer outlets exist. Most sell
cars from dealer inventory and take a commission on the
sale. However, there are approximately 9,300, which
actually carry their own inventory.

The sub-dealer outlets have no contract with vehicle
producers and are free of any obligations to them. Most
have always dealt with more than one make and have
provided a wide range of services and products. Some of
the leaders of this group of outlets have already
started handling imports, and trends point to more and
more of them doing so in the future. This was explained
in a recent Nikkei Business article as follows:

"Nakane Motors owns a large display area called
'Dachi-land.' The 30-employee company is a typical
small-town motor sales firm having provided sales
and serv'.ce for used cars for many years. In
February 988, Nakane Motors succeeded in getting a
contract from Volvo Japan, a subsidiary of the
Swedish auto maker, as the dealership for the
Eastern part of Gifu prefecture. Nakane Motors has
been a Daihatsu sub-dealer since the start, and
sold more than 200 new Daihatsu cars last year.
Obviously, Nakane is an important part of the
Daihatsu distribution system. Nakane decided to
start selling imports because 'We have a lot bigger
territory with an import dealer. With Daihatsu, we
covered some 30,000 people, for Volvo, our
territory has a population of more like 300,000.
Handling imports will give our company a real
chance to grow'."
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NORTH CAROUNA DEPARTMENT OF COMMERCE TRADE BARRIERS SURVEY

1. a. Cooper Tools
b. Hand Tools
c. Countries and Trade Barriers

1. Korea-They (Koreans) supposedly promise free imports (see Shin letter)
but this appears not to be the case.

The problem lies with electrical cord thickness and type of cord materi-
al.
"We have complied with every government request for drawings, specs,
samples, and components and each time we satisfy one demand another
barrier crops up.' (Robert McLeod to William James).

2. United Kingdom-excessive duty on knives and scissors (8% to 17%
rather than the standard 4% to 6%) This is probably the result of a Shef-
field manufacturer's lobby.
3. Venezuela-"Specifically, the new tariffs and quotas affect solid and slip
joint pliers, wire cutters,. . . and the infamous general catch-all description
of 'similarities'. The import tax on these items is scheduled to increase from
25% to 80%." "Equally significant we conservatively estimate lost sales of
over $1 million during the past two years due to restrictive quotas." (Wilie
James to Gene Shaw, U.S. Dept. of Commerce).

These import restrictions are the result of the Spanish lobby. (Similari-
ties regulations favor local production and impede imports).

4. Japan-"Turner importers have both verbally stated that propane
cannot be imported. It is interesting to note that our high temperature
fuels which are not produced in Japan can be imported." (Robert McLeod to
William James).
5. India-"Presently the customs duty plus other charges add 130%. This
effectively has discouraged imports."
6. Arab World-import barriers as a result of the Israeli boycott.
7. Canada-import barriers as a result of bilingual packaging requirements.
8. Latin America-(Argentina, Chile, Guatemala, Honduras, Haiti, Trini-
dad, Dominican Republic, El Salvador) import barriers as a result of re-
quired import licenses.

2. a. Hatteras International
b. Yachts
c. Countries and Trade Barriers

1. Japan-no trade barriers.
d. Comments and/or Quotation "Favorable trade and tax policy promoting im-
ports have been largely to credit for this steady growth." (Janet Graly).

3. a. Gessner Co.
b. Textile Machinery
c. Countries and Trade Barriers

1. Japan
2. Korea
3. Taiwan

d. Comments and/or Quotation
In light of commanding a 90% market share in North America he
states that it is not easy to sell in these countries and "U.S. manufac-
turers of textile machinery do not get a fair shake in these three coun-
tries." (George Johnson).

4. a. Electrical South, Inc.
b. Electronic Motor Controls
c. Countries and Trade Barriers

1. Japan- attitude problem regarding imported products by consumer.
2. India-300% duty.
3. Brazil-law of similarities.
4. Colunbia-bureaucratic red tape.
5. Venezuela-preferential exchange rate.

d. Comments and/or Quotation
The countries are excluding imports (NC exports) as a means of encour-
a local investment and to protect local manufacturers.

ey (Japanese) told us they had determined that American electron-
ics could never successfully sell in Japan." (C. Gregory Smith).

5. a. Gaston County Dyeing Machine Co.
b. Textile Machinery
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c. Countries and Trade Barriers
1. Brazil-severe tariffs, loose patent laws.

d. Comments and/or Quotation
Brazilians copy American technology and then try to sell these ma-
chines in U.S. market. (Brazil).

2. India-high tariffs.
d. Comments and/or Quotation

"Reductions in the trade barriers would benefit both countries." (Ted J.
Hiley) (India)

3. Europe-pressure vessel codes unlike U.S. ASME code.
d. Comments and/or Quotation

"Many of these pressure vessel codes appear designed to discourage
outside competition rather than to protect the safety of machinery
users." (Ted Hiley) (Europe)

6. a. Aeroglide Corporation
b. Grain Storage Systems
c. Countries and Trade Barriers

1. Brazil
2. Spain
3. Venezuela

4. Yugoslavia
5. Thailand-all countries 1-5 copying their U.S. products.

d. Comments and/or Quotation
"Possibly strengthening of international recognition of property
rights . . . might help in this regard (copying of products)". (James
Kelly).

7. a. R.J. Reynolds
b. Cigarettes
c. Countries and Trade Barriers

1. Thailand-"In many countries in order to be able to compete with local
manufacturers, who often times is the host government in the guise of a
monopoly, we have had to establish foreign manufacturing facilities to
serve the market."

d. Comments and/or Quotation
"In order to be able to compete with local manufacturers ... we have
had to establish foreign manufacturing facilities to serve the market."
(Ralph Angiuoli).

8. a. Tobacco Associates Inc.
b. Cigarettes and Leaf
c. Countries and Trade Barriers

1. EEC-import preferential tariff structure, internal cigarette tax (ciga-
rettes).

d. Comments and/or Quotation
Export subsidies, price supports on raw tobacco leaf.

2. Australia
3. New Zealand-tariffs, regulations on raw tobacco.

9. a. Troxler Electronic Laboratories
b. Radioactive Materials
d. Comments and/or Ouotation-conducts business in 135 foreign markets

"Even in Japan, Japanese manufacturers must comply with the sane
Japanese Nuclear Regulatory Authority requirements that we comply
with." (David Padiloff)

10. a. Homelite Textron, Inc.
b. Chain saws
c. Countries and Trade Barriers

1. Brazil-100% duties, 360 day prior deposit for the CIF value.
d. Comments and/or Quotation

"Implementation of these procedures made the importation of chain
saw products financially unfeasible." (Alan Levanson).

11. a. Thomas Built Buses
b. Built up Buses, CKD Bus Bodies
c. Countries and Trade Barriers

1. Brazil
2. Columbia
3. Argentina
4. Costa Rica-Ban on our products due to local production.

12. a. Hardee's International
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b. Beef, food products
c. Countries and Trade Barriers

1. Japan
2. Thailand-high tariffs.

d. Comments and/or Quotation
Services and franchise royalties in Asia have restrictions, 20% to 30%
tax, tariffs.

13. a. Bosch
b. Power Tools
c. Countries and Trade Barriers

1. EEC-No discriminatory barriers at this time.
d. Comments and/or Quotation

In regard to EEC 1992 and elimination of tariffs, "This agreement
could have an impact on non EEC members in the form of higher tar-
iffs." (S.C. Hardee).

14. a. Cape Industries
b. DMT (Dimethyl Terephthalate)
c. Countries and Trade Barriers

1. Columbia-Import tariffs which increased from 1% to 10% for U.S. prod-
ucts and are discriminatory.

d. Comments and/or Quotation
"We understand that neither of these countries (Mexico and Brazil)
manufacturers are subject to any import tariffs on DMT shipped into
Columbia."
"Thus (by the removal of these tariffs) North Carolina export value
could increase by as much as $15,000,009 to $20,000,000 by this tariff
relief action." (Robert Mack)

15. a. Aerotron
b. Mobile Two-way Radios
c. Countries and Trade Barriers

1. Turkey
2. India
3. Brazil-high import tariffs, in the 3 countries listed.
4. Europe-local government approval agencies causing procrastination of
import and payment approval documentation.
5. Canada-price preferencing up to 30% for government contracts.

d. Comments and/or Quotation
"The largest single barrier to foreign trade is the lack of comprehen-
sive U.S. export financing." (D. Jeffrey Good).

16. a. Memorex Telex Corporation
b. Korea
c. Countrie' and Trade Barriers

1. Korea's-present high tariff rates are scheduled to decrease from 16.9%
in 1988 to 6.29% in 1993.

A complex tax structure inhibits imports. Lack of ability of foreign
firms to wholesale and distribute goods directly. The authority of pri-
vate trade organizations which regulate trade.

17. a. Carolina Biological Supply
b. Medical and laboratory Produqts
c. No Trade Barriers
d. Comments and/or Quotation

"As far as we have come across no trade barriers that you can put your
finger on, all countries seem to favor their hone market and that is un-
derstandable. There probably are many trade barriers against our prod-
ucts, but they are not visible to us." (J. Claude Harmon, Jr.).

18. a. Rauch Industries
b. Christmas Tree Ornaments
c. No Barriers Mentioned
d. Comments and/or Quotation

"We have never really attempted to get into exporting our merchan-
dise and therefore cannot give you a substantive answer.
We appreciate your interest and do want you to know we are planning
an export program, especially into Canada." (Marshall A. Rauch).

19. a. Overton's
b. Ski and Marine Equipment
c. No discriminatory barriers
d. Comments and/or Quotation
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"In regard to exports, Overton's has not been hindered by foreign trade
barriers." (V. Parker Overton).

20. a. Flander's Filters
b. HEPA Filters and Equipment (Elemelnts)
c. Countries and Trade Barriers

1. Brazil-requirement of sale of license as a market hindrance, no remit-
tance of royalties from Brazil.

d. Comments and/or Quotation
"I made the decision to become a minority owner in the Brazilian busi-
ness." (Flanders).

21. a. Pelton and Crane
b. Dental Equipment
c. Countries and Trade Barriers

1. Brazil
d. Comments and/or Quotation

"There are a number of barriers in a number of countries; however, I
am traveling overseas and regret that I cannot document this prior to
my return." (Mr. Hans Heinrich Nahme)

22. a. Strandberg Engineering Labs
b. Electronic Instruments and Controls
d. Comments and/or Quotation

There are no real identifiable barriers overseas that we have fa,ed:
(This is a summary of short conversation)



&
&'-4

169

TRADE BARRIERS N= BY
NORTl! CAROLINA DEPAR7M OF

OMcU SURVEY

6
Responses Pranised
(not yet received)

Square D

Trion, Inc.

Arcon Manufacturing Inc.

Exide Electronics

N.C. Dept. of Agriculture

Ingesoll-Rand Co.

22
Responses

(written or verbal)

3
No Responses

The Cooper Group Plastic Vac Inc.

Gessner Company Northern Telecrn, Inc

Aeroglide Corporation H. Beveridge and Co.

Troxler Electronics

Thconas Built Buses Inc.

Hatteras International

Electrical South, Inc.

Cape Industries

Tobacco Associates

Hcmelite - Textron, Inc.

Carolina Biological Supply

Flanders Filters (verbal)

Bosch Power Tools

Aerotron Inc.

R. J. Reynolds Tobacco Co.

Pelton and Crane (verbal)

Gaston County Dyeing Machine Co.

Hardee's Food Systems, Inc.

Overton's, Inc.

Rauch Industries

Memorex Telex Corporation

Strandberg Engineering Labs, Inc. (verbal)
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STATEMENT OF THE U.S. COUNCIL FOR AN OPEN WORLD ECONOMY

SUBMITTED BY DAVID J. STEINBERG, PRESIDENT

(The U.S. Council for an Open World Economy is a private, nonprofit organization
engaged in research and public education on the merits and problems of developing
an open international economic system in the overall national interest. The Council
does not act on behalf of any "special interest".)

"Super 301" is a shortsighted, misguided stratagem for the vigorous efforts the
United States needs to exert against barriers that substantially obstruct U.S. access
to foreign markets. Instead of this extraordinary device for targeting offending
countries, and its attending ultimatums threatening retaliation if they do not re-
spond satisfactorily, the United States should persistently use the current round of
multilateral negotiations under the General Agreement on Tariffs and Trade as the
vehicle for seeking removal of the barriers highlighted in the Super 301 maneuver.
Violations of existing agreements should be remedied through accepted dispute-set-
tlement procedures or, as a last resort, addressed with appropriate retaliatory meas-
ures. Barriers not yet covered by trade agreements should be addressed through ne-
gotiations in which the United States and the countries concerned secure equitable
reciprocity.

If the United States confronts intractable protectionism in these negotiations
from -major trading partners regarding- barriers whose elimination it considers
urgent. it should withdraw from the negotiations and proceed immediately with a
new strategy. whether or not such an impasse occurs, we should be prepared to
launch a dramatic, unprecedented, free-trade initiative-all the more necessary if
our drive against especially injurious barriers is stalemated by protectionist inertia.

This initiative, multilateral in its thrust, should aim at programming the removal
of all artificial trade barriers (in accordance with a realistic timetable) in concert
with as many countries as care to participate. (See the attached article in the Chris-
tian Science Monitor in which I advocate such a strategy.) If reciprocity is our ear-
nest desire, optimum reciprocity-indeed the ultimate reciprocity-should be our
goal. achievable through programming totally free trade (and, inseparably, totally
fair trade) with participating countries. This leveling of barriers would ideally
project the "level playing field" on which much rhetoric has been expended.

Super 301 not only diverts the government's resources and the nation's attention
from such a strategy; through the retaliation it envisages if the targeted barriers
are not removed, and the counter-retaliation this could engender. the supercharged
firepower of Super 301 could result in our "shooting ourselves in the foot."

If the United States wants to get tough (and it should) in its quest for reciprocity.
for a level playing field, and overall for a much more open world economy, it should
get smart in its choice of options.
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How To Move Toward Genuine Free Trade

' MAL4ImiA. VA.

RADE-POUCY issues are heating up again.

Although a new round of multilateral negota-
tions s under way through the 40-year-old Gen.

eral Agreement on Tariffs and Tade, the United States
has launched an extraordinary offensive in a different
channel of trade diplomacy. It has not only officially des-
ignated specific countries as exceptionally unfair in im-
peding US access to their markets; it is also threatening
retaliation if these obstructions are not removed in a
specified time.

Meritorious motivations underlie these new tactics.
which were mandated by Congress in Section 301 of the
1988 trade law, Fairness, reciprocity, and a level playing
field (foreign harriers far exceed our own) are stressed.
We seek a world trading system in which American busi-
nest, if given a fair chance, has a good chance to succeed.
This would help to reduce our massive trade deficit and
our monumental foreign debt.

The degree to which lost US business opportunities
abroad are attributable to foreign barriers is dehatable.
Even more in dispute are the ierits of the newfangled
offensive, If there were no alternative to unilateral defi,
nititns of fairness and to militant reactions against bar-
riers we deem unfair, then tilting with Super 301 (as the

statutory mandate is called) might be justified As an un-
pleasant necessity in the face of foreign inertia.

But US recourse to such power tactics when multilat-
eral machinery is in place, in fact while a multilateral ne-
gotiation is under way, suggests that a supercharged of-
fensive like Super 301 isn't 'super' at all as- tact and
tactics.

The US should press relentlessly for trade equity
through the multilateral machinery at its disposal, even
risking collapse of the current GATT round if what ur-
gently needs to he accomplished i. thwarted by recalci-
trant protectionism.

Whatever the outcome of these negotiations, much
will remain to be done to build a more open world econ-
omy. The US should get ready for other initiatives, al-
ways consistent with international rules. Deserving pri-
only attention is a definitive, explicitly free-trade
strategy, ironically something that the US's avowedly
"free trade" policy has never had_ rhis alone can encom-
pass the complete range of barriers antI practices impair-
ing fair international competition: Being so comprehen-
sive. this aline can generate a balance ol concessions that
each contracting party could consider equitable.

The goal would be not only totally free trade in ac-
cordance with a realistic timetable, but, inseparably, to-
tally lair trade as well. Ali vital to its viability are domes-
tic adjustment/rcdevelopnent strategie (consistent with
a code of negotiated standards) to help ensure that free
irade amply serves the national interests of the member
countrie%, including. for the United States, the interest

of every state in the Union.
Provision would have to be made for the world's lesa-

developed countries, which need equitable access to this
free-trade area but cannot afford comparable commit-
merits. But these countries should not get a free ride de-
void of broad policy obligations (on trade, labor man-
dards, etc.) in accord with their evolving capabilities.

The invitation to participate in forming the free-trade
area should go multilaterally to all economically ad-
vanced countries, not bilaterally to one country, then an-
other. All these countries would ultimately join None
could long afford to'stay out.

A succession of bilateral free-trade pacts (beyond the
existing agreements with Israel and Canada) would dis-
rupt the highly productive multilateral trading system
the US inspired after World War 11.

In addition, the domestic adjustment strategy to
backstop free trade with a gradual succession of coun-
tries bilaterally is not likely to be impelled by so frag-
mented a free-trade policy.

The US government doe not appear prepared (or to
be preparing) for a multilateral free-and-fair-trade strat-
egy. Nor. with barely an exception, is there any advocacy
ol such an initiative anywhere else - even among the le-
gions of sell-styled "free traders" in academia, compa-
ntos engaged in international busines%, or the vast array
of think tanks.

N Dard j Steinirg i president of tWe US Council for an
Open World Eroirmn y
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